




















It Never Gets Out of Order— 


that's why mechanics prefer the BEAVER wheel cutoff 


IMPLICITY is a desirable feature in any mechanical device. 
It is fortunate when simplicity can be successfully combined 
with greater usefulness ...as in the patented ball-bearing wheel- 
and-roller cutoff used on the BEAVER Models A and B Pipe 


Machine. 


Although we make an excellent knife-type cutter (optional— 
same price) we prefer the simpler and more efficient wheel-cutter 
because: 


1. It covers the full range from % to 5. New cutting wheels cost only a 


2-inch pipe. 


few cents—last for weeks. 


2. It cuts off solid bolt rounds—knife 6. Uses standard : wheels — obtain- 

cutters do not. able anywhere in the world from 
stock. 

3. It is ae 2-inch pipe in 7. It leaves no fin on the “dropped 

SOTSR SESS. end” of pipe—all knife cutters do. 

4. It leaves less burrthan dull 8. It is absolutely “foolproof” and 


knives. trouble free. 


You will do your customer a favor (and yourself, too) by recom- 
mending the BEAVER MODEL-A or Model-B Pipe Machine with 
the simple ball-bearing double-duty wheel-and-roller cutoff— 
which has no mechanism to get out of order. 


BEAVER PIPE IOOLS 


310 DANA AVENUE Quality Tools—Since 1900 WARREN, OHIO 
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Sales Analysis 


For salesmen: 
Sales Analysis 


For All: 


A 32-page special convention 
report that will detail the vari- 
ous methods of sales analysis. 
It will show distributors and 
their salesmen how the facts de- 
veloped through sales analysis 
can be put to use to increase 
sales. There also will be details 
on systems now in use by dis- 
tributors. 
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“We Sell Through Authorized 
STOCK CARRYING DISTRIBUTORS” 


HOLO-KROME has proven, through years of 
practical experience, that Holo-Krome serves 
industry better, more economically and more effi- 
ciently because —‘‘We sell through Authorized 
Stock Carrying Distributors." 


HOLO-KROME considers its Authorized 
Stock Carrying Distributors as advantageously 
located Branch Warehouses and as important a 
part of the Holo-Krome organization as any 
department of the Company. 


HOLO-KROME requires of all Authorized 


Stock Carrying Distributors that they maintain, at 
all times, an adequate stock sufficient co serve the 
Industries located in their respective territories. 


HOLO-KROME Authorized Stock Carrying 


Distributors are staffed with trained representa- 
tives fully conversant with Holo-Krome Products 
and Policies. They are ideally equipped to serve 
industry, and in a manner not equalled by any 
other distribution method. 


HOLO-KROME and their Distributors, at all 


times, realize their responsibility to Industry. 


To this “Statement of Facts’ all HOLO-KROME 
DISTRIBUTORS wholeheartedly subscribe. 


THE HOLO-KROME SCREW CORPORATION, Hartford 10, Conn. 


DISTRIBUTOR DISTRIBUTION SALLS POLICY 





FOR 1948 
EACH YEAR HOLO-KROME 
REPEATS “A STATEMENT OF FACTS” 
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LINK-BELT PRODUCTS YOU SHOULD KNOW ABOUT AND S ELL 


Two types 


CROWN 
FACE... 
STRAIGHT 
FACE... 


NOW prepare to serve your customers’ pulley require- 
ments from your own stocks, and realize the added profit 
—with quick turn-overs from dependable deliveries. By 
the addition of welded steel pulleys and belt idlers to your 
stock of bearings, shafting, take-ups and belting, you have 
the component parts for a complete belt conveyor, includ- 
ing drives from your power transmission stocks. 


LINK-BELT MAKES A COMPLETE PULLEY LINE 


LINK-BELT Cast Iron Pulleys are available for every convey- 
ing and power transmitting need, making a complete high 
quality line. Solid and split types in standard listed diameters 
and face widths and specially designed pulleys for high speeds 
and heavy power loading. 


SEND FOR EQUIPMENT CATALOG NO. 850 


In addition to giving you details on Welded Steel Con- 
veyor Pulleys and other LINK-BELT Pulley Types, 
this catalog of 180 pages will acquaint you with many 
other LINK-BELT Products that you should know 
about and sell. 





LINK-BELT COMPANY 


Chicago 9, Indianapolis 6, Philadelphia 40, Atlanta, Dallas 1, 
Minneapolis 5, San Francisco 24, Los Angeles 33, Seattle 4, 
Toronto 8. Offices and Distributors in Principal Cities. 10,978 
















Fully welded, water-and-dust-tight 
construction. 


Removable hubs on all sizes except 
6” and 8” diameters. 


Hubs are flush with face of pulley, 
reducing bending moment on shaft. 


Hubs are keyseated in line with 
two set screws. 


Stock pulleys are furnished less 
hubs with a selection of loose hubs 
in various standard bores. 


This reduces the number of pulleys 
required for a complete stock, due 
to interchangeability of hubs. 


Hub bores are chamfered to permit 
free entry of shafts. 


Welded steel pulleys made for all 
requirements—small and large di- 
ameters—narrow or wide face. 


Minimum weight and non-break- 
able. 


May be rubber lagged to increase 
belt friction. 





LINKi{@}BELT 


SOLID WELDED STEEL 
CONVEYOR PULLEYS 
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Here is another Dodge develop- 
ment which simplifies and im- 
proves power transmission machin- 
a- ery...the Rolling Grip Clutch. 


Toggles are eliminated by employ- 
ment of ball and wedge principle. 





Heavy power-transmitting pressure 
on the friction disc is developed by 
a circle of hardened steel balls & 
which are forced into a wedge- | 4 
shaped groove by the sliding cam. 





















The “wedge” of cam and groove 
contours multiplies the force ex- 
erted on the shifter collar into a 
powerful force on the friction disc. 


Engagement is easy and positive 
—smooth as a rolling Lall. Great 
flexibility, ease of control and ex- 
treme ruggedness are provided in 
t) °s modern, compact unit. 


ws 3 . . 


Available in Bolted Plate or Gear 
Tooth Plate series—in sizes from 
.38 H.P. to 21.2 H.P. at 100 R.P.M. 
Write for special bulletin, A282. 


DODGE MANUFACTURING CORPORATION 
Mishawaka, indiana 


ROLLING GRIP 
CLUTCH 





of Mishawaka, Ind. 





CALL THE TRANSMISSIONEER 


He is your local Dodge Dis- 
tributor—factory trained — 
qualified to suggest ways to 
improve your machine per- 
formance, increase production. 
Look for his name under “’Pow- 
er Transmission Equipment” 
in your classified phone book. 


[Coprright, 1948, Dedge Mfg. Corp. 





IN LEADING BUSINESS PUBLICATIONS DODGE ADVERTISING WORKS FOR DODGE DISTRIBUTORS 
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eee FOR LEAK - PROOF, 
PRESSURE - TIGHT UNIONS 


FORM - A- GASKET No. 1 (a paste) sets fast but not 
too fast for use on large surfaces. It dries hard but 
does not become brittle. It's a swell product for 
making pressure - tight, leak-proof unions .. . even 
when the surfaces are warped. 


FORM-A-GASKET No. 2 (a paste) sets slower than 
No. 1. It dries to a tough, pliable layer with plenty 
of “cushion:’ It resists high pressures, continual 
vibrations and disassembles very easily. 


AVIATION FORM - A - GASKET No. 3 (a brushable, 
self - leveling liquid) sets into position and dries to 
a tacky paste. It will not run, even when heated to 
400° F.. . . nor will it become hard or brittle down 
to 70° F. below. Especially useful on threaded pipe 
and rubber hose connections. Prevents corrosion 
and cylinder head seizure. 


ALL TYPES OF FORM-A-GASKET PRESERVE ALL TYPES OF GASKETS! 


PERMATEX COMPANY, INC., BROOKLYN 29, N. Y. 
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Basics 


ih nate Rll 








Band Saws 


YOU CAN 









Abrasive Disk Finishing Machines 


Ss E L L Delta-Milwaukes* Machine 


Tools and supplies to MACHINE SHOPS 


It costs you money fo pass them by 


HERE'S always a chance to make a Delta-Mil- 

waukee sale in machine shops. These are the 
basic Delta-Milwaukee tools they need — and the 
accessories and perishable supplies that are necessary 
to everyday operation of the machines: 

They need Delta- Milwaukee Cut-Off Machines — and 
abrasive wheels, high-speed saw blades, dust collectors, 
coolant pumps and tanks, coolant pans, coolant, pneumatic 
clamping fixtures, V-belts, etc. 

They need Delta-Milwaukee Abrasive Belt and Disk Fin- 
ishing Machines—and abrasive belts, abrasive disks, V-belts, 
dust collectors, etc. 

They need Delta-Milwaukee 14-inch Metal-Cutting Band 
Saws—and blades, V-belts, lamp attachments, lamp bulbs, etc. 














“Trade Mark Reg. U.S. Pat Off. 


plants: parts production... 
. Maintenance shop . 


Sots. sa. eile 
a 


The natural market for the diversified 
Delta-Milwaukee line is as broad as 
your classified telephone directory. 
It extends into almost every department of large 
assembly ... 
. . foundry .. 
. . shipping department . . . research or experimental. 


They need Delta-Milwaukee Standard Tool Grinders, 
Carbide Tool Grinders, and Toolmaker Surface Grinders — 
and abrasive wheels, dressers, buffers, brushes, drill-grind- 
ing attachments, dust collectors, lamp bulbs, V-belts, etc. 


They need Delta-Milwaukee Single- and Multiple-Spindle 
Drill Presses — and chucks, taps, drills, reamers, tapping 
attachments, coolant equipment, production vises, V-belts. 


Make the most of these two-way opportunities for profits 
selling Delta-Milwaukee Machine Tools. Be sure to call . 
regularly on all the machine shops in your territory. 


See us in Atlantic City 
BOOTHS 11 AND 13 
Conference Booth Area 


DELTA MANUFACTURING DIVISION 


ROCKWELL MANUFACTURING COMPANY 
MILWAUKEE 1, WISCONSIN 
General Soles Office * 6 NORTH MICHIGAN AVENUE, CHICAGO 2, ILLINOIS 


ae cae sy SM taste 


There’s always a chance 
to make a Delta sale! 


Thanks to their low initial cost, low amortization 
charge, portability, and compactness, Delta tools also 
meet the requirements of small establishments — sign 
shops, pattern shops, repair shops, cabinet makers, die- 
casting shops, and other service shops. 

To make more money, sell all the Delta-Milwaukee 
Machine Tools to all the prospects! 


tool shop 
. pattern shop 


Every sale of a Delta-Milwaukee tool is a “self-starter” of 
continuous orders for accessories and perishable supplies. p-62 
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A FITTING FORGED FITTINGS LAST 
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Equation for economy: 
cost=price maintenance 





Recommended Reading: 
W-S Bulletin A-3,ed.{2 




















Right Professor. THE MAJOR COST OF A FITTING 
IS THE COST OF ITS REPLACEMENT. And the life of one 
forged steel fitting is many times greater than that 
of any other fitting. That’s why W-S forged steel fittings 
cost less in the long run, for any industrial service. 


If someone in the class asks why, show him 
photomicrographs of etched forged steel sections. 
He’ll see compact metal structure which resists 
vibration-fatigue and corrosion. He'll see uniform 
grain, free of cracks and pockets. 


Tell him, too, they’re smaller and lighter, size for size 
and service for service, than most cast types having only 
a fraction of their pressure rating. 


Available? PDQ from W-S distributors in all 
principal cities. 


WATSON -STILLMANW 


ROSELLE, NEW JERSEY 


Designers and Manufacturers of Forged Steel Fittings, Valves, Wire Rope 
Shears, Hand Pumps, Jacks, Pipe Benders and Hydraulic Equipment 





1848 + CENTENNIAL + 1948 
CARBON STEEL 


Low Sulphur, Low Phosphor 

High Tensile, High Weldability E 
ALLOYS 

Stainless types 304—316—347 

Chrome Moly—Carbon Moly— 


Chrome Carbon Moly—Monel 
Special alloys for Low Temperatures 





SOLD THROUGH LEADING DISTRIBUTORS 
MILL SUPPLIES © APRIL, 1948 
















Losing 
Out 





Business? 


Here’s the Best Mer- 
chandising Package 
Your Dealers 
Ever Had! 





F you'd like a larger share of the growing market 

for fractional horsepower V-belts. Goodyear has 
just what it takes to get it for you — an assortment of 
FHP V-belts, wrapped up in a selling package that’s 
as easy to handle as a case of soda pop. 


The “prize” in this package is the new SerVomatic 
Merchandiser, a compact little all-aluminum floor dis- 
play stand that enables your dealers to service — in 
just a few square feet of space — over 90% of all home 
appliance, farm and small industrial machines with 
belts of outstanding reputation backed by all the sales 
power of “the greatest name in rubber.” 


The SerVomatic is an eye-catching reminder to cus- 





n FHP Belt 


GOODFYEAR 


THE GREATEST NAME IN RUBBER 





DD ~~ eee ees 
T\ FMS EEE 


ee | 


tomers that it’s time to replace their old belts with 
new. And the stand has a built-in automatic inventory 


control system that helps you re-order. But that’s 
not all. 


Along with this amazingly handy rack goes a parade 
of powerful promotional material, including colorful 
window streamers, decals, belt guides, envelope stuf- 
fers, and other sales boosters. Plus a belt selector that 
helps you fit the right belt to the job. 


Your dealers will go for this package — the most com- 
plete ever developed on V-belts. Get the details today. 
Write: Goodyear, V-Belt Sales Dept., Akron 16, Ohio 
or Los Angeles 54, California. 


SerVomatic—T. M. The Goodyear Tire & Rubber Company 
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Can Help You to PULL Tap Sales UP... 
PUSH Investment DOWN! 





It takes more than taps alone to get maximum tap sales in 
your territory—with the lowest possible inventory. When you 
handle Besly Taps you get more! 

True, Besly gives you top quality in a complete line of taps 
for every threading job. But, in addition— because of Besly’s location 
in the center of most major metal-working markets— you get Fast 
Deliveries to help keep your tap inventory investment at a minimum. 

Carefully selected distributors are backed by the expert counsel 
of Besly Field Engineers. Besly’s “Helping Hand” has helped many 
to pull up sales; push down stock costs to gain peak profits. It can 


HELPFUL FACTS 
FOR TAP USERS 


This v 1 =) kK Lilet c +, 





vital information on taps and tap- 
ping procedures. Tap drill sizes, 
and tapped hole sizes are shown 
in detail. Write on your letter- 
head for your copy —FREE. 










put these things in your geasp, too. Ask Besly to show you how. 
FASTER SERVICE FOSTERS SALES 
¢ OVERNIGHT Shipment on stock taps; 
> 4 e 24-HOUR Shipment (after receipt of order) on “Specials” 


that can be made from standard hardened blanks; 
¢ Within 3 weeks on “Specials” made from bar stock. 


BESLY TAPS * BESLY TITAN ABRASIVE WHEELS 
BESLY GRINDERS AND ACES § Oa ae 


CHARLES H. BESLY AND COMPANY, 118-124 N. Clinton St., Chicago 6, Ill. 
FACTORY: BELOIT. Wisc. 
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ALLIS-CHALMERS 
TRANSFORMERS 





OU HAVE A BIG SELLING STORY to tell 

about Allis-Chalmers transformers. For ex- 
ample, look over the features of these widely used 
dry-type units . . . one of the many types of Allis- 
Chalmers transformers offered through dealers. 


1. Big lifting hooks that project well out from 
unit for easy hoisting. 

2. Large, pe! wiring compartment with conduit 
knockouts . . . reduces hookup time. 

3. Time-saving solderless clam ~4 type connectors 
are used on single phase (BD) units 15 kva 
and larger. 

4. Impregnation with heat resisting varnish makes 
windings and insulation mechanically and elec- 
trically stronger. 


5. Strong, safe construction with entire unit en- 
closed with heavy sheet steel casing. 


6. Mounting provisions are standard. 
7. Cover is quickly and easily removed. 
8. Convenient connection diagram is provided, 
9. Class B insulation permits 80° C rise. 
10. Surface is Spra-bonderized. Three coats of 
paint are then separately baked on. 

ee eo 
THERE'S ALSO an improved line of distribution 
transformers as well as instrument transformers for 
sale through dealers, And there's a tremendous 
advertising campaign to help you boost your sales 
and profits, Allis-Chalmers transformers are ad- 


vertised in trade maga- 
zines reaching 300,000 


readers every month! 
ALLIS-CHALMERS, MIL- 
WAUKEE 1, WISCONSIN. 

A 2362 


ALLIS- CHALMERS: 


Dealer Sales Organization GENERAL MACHINERY DIVISION 
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het choice when 






True, King 

he signed the Magna Carta --- but you, 45 

a distributor, can choose for your profit. 
n! Insure 


rs satisf actio 








and your custome 
both by stocking Bay State grindin 
__ the widest choice obtainable. 
Yes, with FRACTIONAL GRADES, 4° 
exclusive Bay State development, yOu can 
offer your customers three degrees of hard- 
ness in 4 single normal grade. This is an 


“extra” that makes first sales easier -:° 


repeat orders certain. 


Insure your sales by insuring top perform: 
your customers — stock and sell 


34 AY , ance for 
R . Bay State. 
Ss Y AT & Branch O ffices and W arebouses 
Detroit 


g wheels 

























Chicago — 


” é os Conscate wily Dutl 
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AMAZING 
all-purpose 
ELECTRIC TOOL will 

@ Drill up to Ye" dia. 

@ Ream up to Yo" dia. 

@ Tap up to Y"' dia. 

@ Run Nuts upto %'' dia 
@ Drive Screws up to %"' dia. 

@ Hole Saw up to 1/%"' dia. 







The tremendous power of the “rotary impacts” performs 
a multitude of operations not possible with any other elec- 
tric tool. What’s more remarkable—there is no kick—no 
twist to the operator. 

The IMPACT Tool is the greatest labor-aiding, time-saving portable 
power tool ever offered. It will save up to 90% of the time on nut 


@ Bore Wood up to 2%2"' dia. running operations alone. 

@ Drive Studs up to %"' dia. Call us today and learn about becoming an Authorized Distributor 
: a with complete sales aids. This amazing all-purpose Impact tool sells 

© Or Masonry ap to 96" Ge. ; itself with a quick demonstration. They’re available for immediate 

@ Extract Broken Studs up to ¥e"' dia. delivery. 


@ Wire Brush up to %'' dia. shanks. 


‘overscan abl Ing ersoll-Rand 











acta 11 BROADWAY, NEW YORK 4, N. Y. 
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Tiger Brand 


THE BIG DEMAND IS FOR TIGER BRAND 







men who 
know the ropes 






















take 


every time! 


@ And, it’s easy to see why ... U-S-S American 
Ticer Branp Wire Rope possesses not just one or 
two, but all of the qualities needed to insure smooth 
performance, low-cost maintenance and long serv- 
ice life because it is made to close tolerances and 
unvarying quality standards from the finest high 
tensile strength steel wire. Immediate delivery of 
all sizes in either Excellay Preformed or non- 
preformed construction. Stock up now. Don’t let 
your customers get caught with their lines down! 


AMERICAN STEEL & WIRE COMPANY yo ao 
Cleveland, Chicago, New York gm AMERICAN 












ro te . 
COLUMBIA STEEL COMPANY ave 
oS ry a GS TIGER BRAND 
Tennessee Coal, Iron & Railroad Company, Birmingh ( wd 
Southern Distributors 
United States Steel Export Company, New York hy ya 
UNITED STATES STEEL EXCELLAY PREFORMED 
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Long ago, when valve making was in its infancy, all valves were 
pretty much alike. So no one worried about what kind of valves 
to buy. But because industrial flow control requirements were 
equally simple, almost everyone was fairly well satisfied. 


But not everyone! Because Powell, not content to “let well 
enough alone,”’ introduced the first regrinding globe valve in 
1865 ... and ever since then Powell has been producing “‘firsts.”” 


And so today, to satisfy the many diverse and complex flow 
control requirements of modern industry, Powell makes a 
Complete Line of valves—not only in Bronze, Iron, and Steel, 
but also in the widest range of corrosion-resistant metals and 
alloys ever used in making valves. 


As a result, there’s still no need to worry about what kind of 
valves to buy—merely consult Powell Engineering. 


The Wm. Powell Co., Cincinnati 22, Ohio 


DISTRIBUTORS AND STOCKS IN ALL PRINCIPAL CITIES 





Fig. 1793—Large 125-nound Iron Body 
Bronze Mounted Gate Valve. Made in 
sizes 2” to 30”, incl. Has outside screw 
rising stem, bolted flanged yoke and 
taper wedge solid disc. Also available 
in All tron. 


Fig. 150—150-pound Bronze 
Globe Vaive with screwed 
ends, union bonnet and re- 
newable composition disc. 








Fig. 15C3—Class 150-pound Cast 
Steel Gate Valve with flanged 
ends, bolted flanged yoke, out- 
side screw rising stem and taper 
wedge solid disc, 


Fig. 375 — 200-pound Bronze 
Gate Valve with screwed ends, 
inside screw rising stem, union 
bonnet and renewable, wear- 
resisting ‘‘Powellium”’ nickel- 
bronze disc. 
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Sw. Am. Sw. Am. 


Typical comparisons of Swiss and American 
Pattern Files—Knife and Half Round shapes 





Die making with Swiss Pattern Files 





DIFFERENCE BETWEEN SWISS PATTERN AND AMERICAN PATTERN FILES 
Nicholson X.F. Swiss Pattern Files are manufactured in accordance 
with the original Swiss designs or patterns and differ in a number 
of respects from American Pattern Files. Swiss Pattern Files were 
first made for jewelers, watchmakers and fine toolmakers. Today they 
are used wherever superfine precision filing is required. 


Although the cross-sections of some Swiss Pattern and American Pat- 
tern Files are similar, many of the shapes are different. Other important 
differences are: (a) Swiss Pattern Files are made to more exacting 
measurements. (b) Their points are smaller and the tapered shapes 
have a longer taper. (c) They come in seven degrees of coarseness. 
against the three usually supplied in American Pattern. 


USES. Swiss Pattern Files are used extensively in automotive and air- 
craft factories; in die-casting plants; by makers of delicate instru- 
ments and optical goods; by workers on precious metals; for finishing 
and dressing dies of all kinds; for wood and ivory carving; and for 
model making. 


These files are primarily finishing files and in general are used for 
removing burs left from previous machinery operations, rounding out 
slots, smoothing up small parts, and final finishing on all sorts of 
delicate and intricate pieces. 


SPECIAL GROUPS. The Nicholson X.F. Swiss Pattern line includes such 
special-purpose groups of files as: Die Sinkers Files; Round and Square 
Handle Needle Files; Filing Machine Files in various shapes, sizes and 
types; Silversmiths and Die Sinkers Rifflers. Individual types include: 
Crochet, Barrette, Slitting, Crossing, Pippin, Joint, Screw Head. 
Warding, Equaling, Pillar (in three standard widths). 


NICHOLSON FILE COMPANY, 42 Acorn Street 
PROVIDENCE 1, RHODE ISLAND =§<vOlg, 


yaa 
extrnee) Xo: F fScerine ( In Canada, Port Hope, Ont. ) aw KX 
MARR —_— 
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R/M 
high pressure 
packing 








The quality of R/M High Pressure Packing No. 122 is typical of the per- 
formance built into all R/M Packings. 


No. 122 consists of a specially compounded resilient, heat-resisting rubber 
core, wound with bias-cut, long-fibre, asbestos cloth. It gives exceptional 
service on valve stems and steam or air reciprocating rods where surface 
speed does not exceed 600 feet per minute and temperature is not over 
600° F. 

A variation of this packing is No. 121, in which a core of asbestos cloth, 
backed with a resilient rubber cushion, is covered with asbestos cloth. 
No. 121 gives long and satisfactory service on steam hammers, steam 
pumps, steam engines, air compressors, valves, and other equipment where 
temperatures are not over 600° F. 


Both packings are furnished either in coils, rings or spirals. They are but 
two of the many time-tested R/M Packings available to authorized R/M 
distributors for their customers’ special needs. All R/M Packings for 
maintenance and replacement are sold through authorized distributors only. 


R/M No. 122 





RAYBESTOS-MANHATTAN, INC. 


ASBESTOS TEXTILE & PACKING DIVISION 
Manheim, Pa. - Bridgeport, Conn. - North Charleston, S.C. + Passaic, W. J. 





(T'S “PACKED WITH SATISFACTIOCN'' WHEN YOU USE R/M 
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Recommend Master padiocks — 
the finest for protection of plant 
and property. Special keyed- 
alike and master-keyed systems 
built to order. Prompt service. 
Sold only through distributors. 


e2e@0202860:00 0 of 


~ 


Make sales faster with 


Master Padlocks 


EVERY ONE AN OUTS.TANDING VALUE 


Master Iock Company, Milwaukee, Wis. © World's Leading Padlock Manufacturers 
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KNOBBED MALLEABLE 
IRON HANDWHEEL 
Gives a fim, non-slip grip. 
Sturdily built for long use. 


REMOVABLE YOKE NUT 


For quick and easy servicing with- 
out dismantling the bonnet. 


150 AND 300 POUND 
INTEGRAL FLANGED 


AVA Q . ROUND BOLTED BONNET 


and BODY FLANGES 
Minimizes distortion under pres- 


DN oe cM Mel Me R=Me MM sure. Eliminates special gaskets 


Steel 
GATE VALVES i 
| ARE tj 
PREFERRED 
yp 


STAINLESS STEEL LININGS 
Recommended for severe erosion- 
corrosion conditions. Furnished 
on special order. 


DROP FORGED STEEL 

BODY and BONNET 
ROLLED-IN SEAT RINGS Drop Forging refines the grain 
No threads to corrode or leak. structure and imparts extra 
No lugs to impede the flow. toughness and endurance. 


Vo O 6 ote wae 


HENRY VOGT MACHINE cOo., Inc., Branch Offices: New York. e 


1000 WEST ORMSBY STREET LOUISVILLE 10, xenruchy Chicago e Cleveland e Philadelphia e Dallas 
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Model D-1101X Power osmiaee 


ete cong and column $216.00 
00X Hand Feed —$135.00* 






















Pixture 
to drill holes 






D DRILLING PROBLEM 





acy — drilling production went up 100%. 
are typical advantages gained from Walker- 
Machine Tools. These high-capacity, low- 

xt units are flexible as to mounting, speeds 
J. They handle all types of materials, per- 


ysed to meet unusual requirements, to 
for other work, or to handle 
Lvns, Walker-Turner Machine Tools 
ay mseives within 4 few weeks. For complete 
catalog, write to Walker-Turne? Company, Inc., 








designed by 
of dependable 


Photo, vppe* right: Using @ Walker-Turner 20" Drill Press to do @ 
surface grinding operation on aluminum flasks in radial motion. 
Photo, lower feft: Drill Head horizontally mounted. Work holding 

set-up locates work quickly; angle holes are drilled accurately. 
* Photo, upPe* left: 20” Power Feed Drill Press Heod, Model D-1101%, 

Hand Feed Model D-1100X. 4 ball bearings, 6" spindle travel. Five 
standard spindle speeds, 400 to 2600 r.p.m- with 1740 F.p.™- motor. 
Capacity 1” in cast iron, 3," in steel. Slo-speed motor optional. 





DRIL 
L PRESSES—HAND AND POWER FEED 


RADIAL SAW 
pod a Athy an SAWS—FOR WOOD O 
CUT-OFF MACHINES + —— 


RADIAL DRILLS 


SOLD ONLY BY 

AUTHORIZED IN: 

DUSTR 
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This 6-part Braided Sling used in a basket 
hitch on sharp-cornered castings is a stand- 
ard Acco Registered Wire Rope Sling. 





Two 8-part Braided Slings make a positive 
double choker for gripping bundles of tubes. 
These are also standard Acco Registered 
Wire Rope Slings. 


In Business for Your Safety 





Wilkes-Barre, Pa., Atlente, Chicago, Denver, Houston, Los Angeles, New York, 
Philodelphia, Pittsburgh, Portland, Sen Francisco, Seattle, Tecoma, Bridgeport, Conn. 


WIRE ROPE SLING DEPARTMENT 
AMERICAN CHAIN & CABLE 


YOU CAN WRITE ORDERS for ACCO Registered Wire Rope 
Slings right on the spot. You won’t have to send for special 
information, wait for a reply, and call back. Everything 
you need to work with is illustrated and described plainly 
and simply in ACCO’s sling literature. 


A Complete Line ; , 

Acco Registered Wire Rope Slings are 
made in FOUR popular constructions: Strand-Laid, Cable- 
Laid, 6-part and 8-part Braided. There is a sling for every use. 
A chart selects the best construction. Drawings show the 
type needed. You sell Acco Slings the first time you call. 


Standardized Slings Acco’s volume production permits 


standardizing on slings which are ordinarily custom-built. 
This means quick delivery . .. it means more orders for you. 
You sell on the spot and deliver from stock the same as any 
package of merchandise. 


Find Ovt Now Ask. for information on Acco Registered 
Wire Rope Slings. See how simple and easy they are to sell. 
Write today to the nearest Acco office listed below. 


) MEMBER THE NATIONAL SAFETY COUNCIL 


OF aM 
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Feo, 
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These Bolts are too brittle These Bolts are too soft 





























Circle ® Bolts and Nuts are carefully in- 
spected for size and strength. Their uni- 
formity appeals to customers and develops 
profitable repeat business for dealers. 


BUFFALO BOLT COMPANY 


North Tonawanda, N.Y. 
SALES OFFICES IN PRINCIPAL CITIES 





These Bolts are just right 


Export Sales Office: Buffalo International Corp., 
50 Church Street, New York City 


JBOLTS 
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...they are CIRCLE 














You are geven 


wullen protection 


Each Falk distributor is furnished with an 
outline of policy, in writing. This state- 
ment of policy gives the necessary infor- 
mation to handle business completely 


and with a minimum of correspondence. 


This is a valuable aid to you. 


FALK 


Steelflex Couplings 





The Falk Steelflex Coupling transmits power 
smoothly, dampens vibration, reduces shock, 
and cushions peak loads between driving 
and-driven member. 


The secret of the success of the Falk Steelflex 
Coupling is due to the Falk grid-groove de- 
sign, which provides flexibility and torsional 
resilience to a degree not found in couplings 
of any other type. Provision is also made for 
free end float. The combination of these fea- 
tures has been the solution to many tough 
coupling problems. 


Truly, Falk Steelflex Couplings provide the 
very finest protection for connected machinery 
in every branch of industry. 


Now, the Falk Steelflex Coupling has been 
further improved so that it meets practically 
all industrial installation requirements. This is 
another reason why it will pay you to stand- 
ardize on the Falk line . . . it is profitable to 
stock and sell. 








s | builds prestige and profits ! 





Better-class distributors, in increasing numbers, have 
found from their own experience that there are sub- 
stantial benefits gained by identifying themselves 


F A ¥ K with FALK. 


For FALK is today . . . just as it has been for more 
than fifty years... “a good name in industry.” It isa 


S peed Re d U ce tS name symbolic of vast experience in engineering, re- 


search, metallurgy, design and manufacture of power 


transmission equipment of highest quality. 


\ The FALK line is a desirable line to sell, measured by 
any standard—you build customer goodwill by sell- 
ing FALK Steelflex Couplings, FALK Motoreducers or 
other FALK products, all honestly made for long and 
dependable service, all honestly priced to give the 
user excellent value and provide you with a clean 
profit on each sale. Your selling problems are simpli- 
fied and your selling costs reduced by standardizing 
on FALK—you stock one line, deal with one manufac- 
turer whose products are widely known, universally 
accepted, generously advertised. 


Furthermore, your own prestige is enhanced by your 
affiliation with the FALK name, and all for which it 


: stands. 
Falk Speed Reducers reflect Falk's broad experience 


in gear design and manufacture. Precision-cut Falk 
el -toleMole-M-ala lett lo MMS beraelielil-toMeicoh Mmuelihiile | 
oh Zelite]+)(-MlimoMdi(-Mceldl -Ib MolMae Lilo Melle Mae! slelalil 
They have proved themselves time after time under 
rigid service requirements and in every kind of duty. 
Falk Speed Reducers are built in parallel, horizontal and 
vertical right angle types, with single, double and triple 


A few additional FALK distributorships are available. 
If you are interested in one for your territory, we in- 
vite you to write for full information. 


THE FALK CORPORATION — MILWAUKEE 8 WIS. 
Established 1892 


gto lViattes Mach iles Mm. Mel e-Me tii] o)(-Mmaelil lela mele Miiceuleh Precision manufacturers of Speed Reducers... Motoreducers... 
Flexible Couplings . . . Herringbone and Single Helical Gears... 
Heavy Gear Drives... Marine Turbine and Diesel Gear Drives 


and Clutches... Steel Castings... Contact Welding and Machine 
Work. District Offices, Representatives, or Distributors in prin- 
cipal cities. 











With Falk All-Motor Type Motoreducers you can inter- 
change motors, units—even parts—in a few minutes’ 
time, on the job. You can use the motor of your choice, 
keep fewer spare motors and save valuable time with 
these versatile Falk units. Parts as well as units are 


..Trom power to production, it’s 
K | Motoreducers : ’ 
fully interchangeable, without machining. A wide vari- 


ety of Falk All-Motor Type Motoreducers is avail- 


able in vertical and horizontal models, with a horse- a good name in industry! 


power range from 1 to 75 h.p., and an output range 
from 780 to 7.5 rpm. 





















Uniform UD Scecus... good one ety Wme 


CORBIN SLOTTED 
SCREWS 


grab some more 


That's the idea . . . grab — place — drive... 
grab — place — drive . . . Becomes automatic, 
doesn’t it! If the screws are uniform — all 
regular — you grab a good one every time and 
the work swings along. i. 


Your screw fastening needs for wood, metal, composition . . . 
can be served better with uniform screws. The easiest way to 
make sure of uniformity in the screws you buy is to specify 
Corsin every time. 

Because Corsin does everything humanly possible to make 
sure that its screws are uniform. Machines are maintained in 
top condition; all products are gage checked in process; trained 
inspectors give each lot a final going-over — and the laboratory 
submits run-of-the-mill samples to exhaustive tests. 

Come to Corsin for Corsin-PHILLips, ConBIN SLOTTED, CORBIN 
Ses. They're uniform. ST-81 


CORBIN SCREW 


DIVISION 








THE AMERICAN HARDWARE CORPORATION © NEW BRITAIN, CONN. 
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Warehouses: New Britain, New York, Chicago 
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CORBIN-PHILLIPS 
SCREWS 


centered 


/ driving 











true saw-cut “ee 











This is your pass to some 
good business from cus- 
tomers who are reading 
this ad. 











UMI 








‘ a BAND SAWS 








NOW—Higher Cutting Speeds and Heavier 
Feed with Smoother Cuts and Less Refinishing 


Consistently heavier feeds at higher saw speeds without danger of overheating 
or work spoilage—and with fewer blade changes... you _get all these with Atkins Curled- 
Chip Buttress Band Saws. Here's Why: 

The inward-curved cutting face of the Atkins “Curled-Chip” tooth lifts the chip 
with a smooth, continuous curling action. Excessive heat caused by back-pressure against 
the tooth face is eliminated. At the same time, the Atkins-originated “Skip-Tooth” design 
gives more space between these smoother-cutting teeth. With increased gullet capacity 
— removal of chips is quicker; clogging is avoided. Because of this combination of features 
Atkins Buttress Bands run cooler, stay on the job longer. Cuts are cleaner, freer of burrs 
or other defects; less refinishing is required. All this adds up to lower-cost cutting for Attia eteiiltbiaatiiitanaitaed 
you. Check with your industrial distributor today. Saws are made in widths from 


Ya" to 1". 2, 3, 4 and 6 teeth per 
inch, depending upon width. 


DS 
S 
Z ft py E. C. ATKINS AND COMPANY « wome orrice AND FACTORY: 
A D 402 S$. ILLINOIS STREET, INDIANAPOLIS 9, INDIANA e@ BRANCH FACTORY: PORTLAND, OREGON 
“Mave % HN Branch Offices: Atlanta « Chicago « New Orleans « New York - San Francisco 


MAKERS OF BETTER Sa ws. Ge mae ee: 2 eee es FS 4OB 








oi rigid sien Hand and Power Hack Saw Blades « Milling Saws « Slitting Saws « Segmental Cold Saws « Metal Cutting Band Saws 
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SELL THE LEADER... 


PORTABLE ELECTRIC 





“——’ SCREWDRIVERS * NUT SETTERS 





SUSPENSION BALANCERS 





MORE AND MORE assembly lines on 
all types of production are reaching to 
Thor for assistance in tooling up their 


operations to offset labor costs. 


Thor suspension balancers overhead . . . Thor power screw- 
drivers and nut setters all along the benches are standard, in 
the big industries—where a tool’s value is carefully rated by 
its ability to stand up longer at top operating efficiency .. . 
where the manufacturer’s engineering provides interchangea- 
bility of attachments and accessories that can convert the tool 
quickly to applications all along the line. Call your nearest 
Thor branch for the complete profit story. 

INDEPENDENT PNEUMATIC TOOL COMPANY 


600 W. Jackson Boulevard, Chicago 4, lilinois 
Export Division: 330 West 42nd Street, New York 18, N. Y. 


Birmingham Boston Buffalo Cincinnati Clevelond Denver 

Detroit Houston Los Angeles Milwoukee New York Philadelphia 

Pittsburgh St. Louis St. Paul Salt Lake City Seattle 

Son Francisco Toronto, Canada Sao Paulo, Brazil London, England 
26 ‘ MILL SUPPLIES © APRIL, 1948 








UMI 





l- 


| 


and YOU SELL MORE! 


... More Profit on Unit Sales 
se MORE UNIT SALES! 








20 Balancers, 20 Power Screw Drivers—Figure your profit on this sale! 









PORTABLE POWER 


*eeoeeeeeereeert#ttee®t®ese 


WOLE 


PNEUMATIC TOOLS ¢ UNIVERSAL AND HIGH FREQUENCY ELECTRIC TOOLS « MINING AND CONTRACTORS TOOLS 
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: PERMANENT MAGNET CHUCKS 


NOW ...new SMALL SIZES—-NEW FEATURES 


No. 408 Rectangular 
Model, with its small working 
surface (4” x 8”), is specially 
suited for use on small surface 
grinding machines, bench grind- 
ers and for bench work. Pole 
spacers are closer than on other 
rectangular models to permit 
holding smaller pieces. 


No. 412 Two-Line Rec- 


tangular Model, has work- 
ing surface, 4” x 12” and two line 
pole spacers. Useful for grinding 
rows of small parts as well as in- 
termediate and large sizes. Many 
types of work may be laid end-to- 
end over line spacers. Packing 
strips not required. 


No. 5R Rotary Model, 
is the smallest B & S rotary model. 
Holds work from 4” to 5” in 
diam. Control ring permits con- 







Grinding bushing ends on 
No. 408 Chuck 


RROWN & 


These new models have all the advantages of other B & S 
Permanent Magnet Chucks... ready portability, absence of 
wires and auxiliary generators, freedom from heating with 
attendant distortion of work, strong holding power —retained 
indefinitely. All, suitable for wet and dry grinding. For sale 
only in the United States of America and its Territories. For 


trol of holding strength from any 
position in which chuck stops. 


No. 7R Rotary Model, 
next smallest rotary model, holds 
work from 134,” to 7” in diam. 
The amount of energy or holding 
power in the face can be controlled 
by giving the operating handle a 
part turn, thus permitting work 
to be moved or tapped into posi- 
tion and centered accurately. 


Group grinding on No. 412 Chuck 


complete information write : 
Brown & Sharpe Mfg. Co., 
Providence 1, R. I., U.S. A. 


Disc grinding of pump part on 
No. 5R Chuck 


STIAR P £& BS 








For 


ite: 





10 FT. STRAIGHT SECTIONS 
12”, 18", 24” Widths. See order blank 





90° CURVED SECTIONS 
12”, 18", 24” Widths. See order blank 





TRESTLES 
For 12”, 18” & 24” Sections. J 





See order blank 





Lyon Metal Products, Incorporated 
453 Monroe Ave., Aurora, Illinois 


10 FT. SECTIONS 


yy 





~ Qventity | cate. 
. Pe as 
3900 __|_ 12” __|__ $38.es 

3901 | 46° | 45.20 
3502 | 24" | 60.15 


"90° CURVED SECTIONS 


3522 | for 24” 
All Prices F.0.8. Factory. Prices subject to change without notice. 





yart on 





Uh) a ee) 'i fe), | 
piome) i0)3 Me) aie): 


FURTHER DETAILS 





~ 


Pleose ship the following through your LYON deoler; 


width —_| Price, Bach | 


Ne. | With | Price, Gech | 
etmaken + ? j . 
ay 3510 __| 32° _ | __gazes 
3511 | 18" j 43.60 
3512 | 24” | 51.95 
= — EE 
TRESTLES 
Quentity [ Cot.Ne. | Width | Price, Bech 
a _— i 
| 3520 for 12° & 18” | $4.95 
| 5.10 


CJ Check here for further details, including prices and discounts. 
Sea ee eR eS SSeS SSE RES SSE SSS Seen ee 
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LYON Gravity Roller Conveyors— 
12”, 18°, 24” widths —10 foot lengths — 
straight and 90° curved sections —ad- 
justable trestles — easy to install, take 
down and re-install. Ten- 
foot sections as low as 





While the limited supply lasts, you can get immediate 
delivery on these high quality LYON conveyor units. 
After that we will have to make shipments on an 
allotment basis. 


SAVE MAN HOURS —A good, flexible, easy-to- 
move conveyor system will often pay for itself quickly in 
man hours saved. No engineering is required. Just 
put them to work any place. 


LYON METAL PRODUCTS, INC. 


453 Monroe Ave., Aurora, Illinois 
Branches and Dealers in All Principal Cities 


(See us at the TRIPLE MILL SUPPLY CONVENTION at Atlantic City - Space 315-317) 




















FIRM NAME 
Amevunt io 
ADDRESS 
— ‘ 
CITY. STATE 
Amevunt 
ee SIGNED BY 
— TITLE 
A ne Designate the LYON dealer through whom this order 


is to be placed. 


DEALER 











_ Magnifning Glass Shows Cine 
to Lower Costs with 
Small Drills / 
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Morse ‘'Multi-Inspection-Test-Control”’ 


Provides Peak Small Drill Quality 





for ACCURATE Hole Size 


We've placed these little fellows under the 
magnifying glass for a better look. Morse 
checks and tests and checks again, at every 
step of the manufacturing process. When a 
drill has been okayed by the Morse multi- 
inspection system, the user is certain of a 
small drill made to the closest tolerances — 
a tool that’s dimensionally accurate with just 
the right degree of hardness and toughness 
—a drill that’s scientifically ground and pre- 
cision pointed. 


Remember too, Morse small drills are 
double-drawn for increased toughness while 


MORSE 


maintaining their predetermined degree of 
hardness... and given special heat treatment 
to assure uniformity. Result: tools that ap- 
preciably lower small part production costs 
and step up “line” efficiency via accurate 
size holes drilled faster. 


Whether your needs call for “bantam’”’ size 
drills or the big Morse “block busters,” 
Morse has the tool to cut down your costs. 
Your Industrial Supply Distributor can aid 
you in obtaining the proper Morse recom- 
mendation for your job on small or large 
drills and other high quality cutting tools. 


The Original Manufacturer of Twist Drills 





New York Store: 130 Lafayette St. © Detroit Store: 2952 East Grand Bivd. » Chicage Store: 570 West Randolph St. » San Francisco Store: 1180 Folsom St.. 
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Looking for 
Locks? 


@ Why lose time shopping around when 
one source of supply—CHICAGO Lock 
Company—offers you a full line of quality 
locks? 

For example, in Cabinet, Locker and 
File Cabinet Locks, CHICAGO’S newest are 
pin tumbler models specially designed for 
maximum protection and long, trouble-free 
operation. Cabinet and Locker Locks are 
available with spring and “dead” type 
bolts. Also in single-bitted disc-tumbler, and 


double-bitted criss-cross tumbler models. 


BETTER BUILT—INSIDE AND OUT 


Look to CHICAGO for all your needs! 


CHICAGO Locks are economy priced! 
Famous for top security, smooth operation 
and easy installation. There are many 
other CHICAGO Locks for both new and 
replacement use. Padlocks that lock both 
sides of the shackle— Drawer Locks—Utility 
Cylinder Locks—Switch Locks. So write to- 
day for your free copy of our complete 
catalog and price sheets. Our design and 
engineering departments are at your serv- 
ice for help with your lock problems. No 


cost or obligation. 


2024 NORTH RACINE AVENUE 
CHICAGO 14, ILLINOIS 
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Facts about 


“GUN” TAPS ; 


In the old days, most taps broke before \ dy 
they wore out. ‘ 


radical change in tap design. The “Gun” ~~ 
Tap “shot” the chips out ahead of the tap y r 4 
so that they didn’t, clog up in the flutes. y 

This was especially important in tapping ye 

» 


Then, for machine use, GTD hy F | 
“Greenfield” brought out the “Gun” Tap—a at a» 


“stringy” materials. 


Note the design features of the A 
“Gun” Tap in the illustration below. Cut- 
ting edges (A) at the point of the tap are 
ground at an angle (B) to the axis for four 
or five threads. This angle, plus a hook on 
the cutting edge of the land and the special 
flute form — makes long curling chips that 
shoot out ahead of the tap. 





GREENFIELE 





RESULT: @ “Gun” Tap does not require deep 
flutes for elimination of chips. Therefore, fewer 
and shallower flutes are possible, insuring a 
large cross sectional area. This gives EXTRA 
STRENGTH. 


BE “isin 
oe. alias THREADING 
i cls SO Es TOOLS 


cause it shears the metal 
‘ instead of tearing or pulling 

it off with a scraping action. When you buy GTD ‘‘Greenfield’’, you get a quality 
of product that comes from the world’s largest 
most modern threading tool plant and its research 
Also a “Gun” Tap gives . 2D staff of threading engineers PLUS SERVICE 
greater ACCURACY be- from the leading distributors and GID 
nee eaten + eh agp ‘Greenfield's’ field men in every industrial center. 
of the threads can serve to 
steady the tap in the hole. 





*“BDEENMEIFIAR TAR .. 1 RIF CARRARP ATFEIARBE GREENFIELD 


EASIEST 10 INSTALL . . . and remove 


For standard shafts... from 2” to 612” 

.. built into a complete line of Fafnir 
Power Transmission Units. The many advan- 
tages of the Fafnir Wide Inner Ring Ball 
Bearings with self-locking collar give the 
Fafnir Distributor a big edge on power 
transmission business. The Fafnir Bearing 
Company, New Britain, Conn. 


SET THE SCREW — BEARING 
1S SECURED TO THE SHAFT 


MOST COMPLETE LINE IN HORS Ss | 


a nila iieiaiaiiiaaiiainaiiitiae 






































Plant shutdowns can be costly. Take the case 
of a prominent steel company in western 
Pennsylvania. It was necessary to tear down 
an adjacent wall and a boiler feed line to put 
in a branch tee running into a new building. 
Their engineers figured on a two-day shut- 
down .. . unavoidable delay in production. 


But the WeldOlet distributor proved that 
most of the delay was avoidable. A phone call 
brought immediate shipment of an 8” x 6” 
WeldOlet Fitting. It was delivered at 2:00 
P.M. The change-over was completed by 
6:00 P.M. In four hours! The steel company 
gained valuable time. ..the WeldOlet dis- 
tributor gained an appreciative customer 
... WeldOlets* gai enthusiastic 
booster. 


WeldOlet Fittings save time, save money. 
They are safe, efficient, easily installed. They 
can be welded to pipes wherever outlets are 
—— eliminating costly pipe threading, 
reducing maintenance costs. 


WeldOlet Fittings offer an opportunity for 
better service to your customers |. . . and 
greater profits to you. For further information, 
write today for the WeldOlet handbook. 


BONNEY FORGE & TOOL WORKS 
Forged Fittings Division, 645 N. Meadow Street 


ALLENTOWN, PENNA. 
MANUFACTURERS OF FAMOUS BONNEY TOOLS 








YOu GET 7 IMPORTANT ADVANTAGES 


WITH WELDOLETS*. . . 
Full pipe strength 
2. Ease of installation (no forming, fitting, aligning, 
beveling) 
3. Ease of inspection (icicles, weld metal and flash 
easily seen—easily removed) 
Improved flow conditions 
Uniform oppearance 
Streamlined—light in weight 
Lower finished-job cost 


Noyes 





Eliminates costly pipe threading, 
provides full strength at joint and 
full flow. 












WELD LETS 


*TRADE MARK REG. U.S. PAT. OFF. PAT IN U.S-& FOREIGN COUNTRIES 


FOR WELDED BRANCH PIPE OUTLETS 





When you want Bonney Welding Outlets, ask for WeldOtets * 
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“The plan’of promoting to industry the 
several factors that must be considered in 
evatuating fasteners is a constructive con- 
tribution by RB&W. 


“A real appreciation of what True 
Fastener Economy is, benefits the user 
because he saves money in the long run 
and knows that his product is properly 
and permanently fastened. And what 
benefits the user must benefit the dis- 
tributor—who offers T. F. E. in his fast- 


ROBERT A. MILLS—H. W. Mills & Co., Newark, N. J. 





ener line. How? By continuous or increas- 
ing volume with satisfied customers—by 
repeat business—by larger turn-over in 
normal times—by stimulation of business 
in related lines—by freedom from com- 
plaints and the expense of returned goods 
—all spelling greater profit.” 


Follow RB&W’s advertising of T. F. E. 
in the leading magazines read by your 
customers. The current ad is shown op- 


posite. 


RUSSELL, BURDSALL & WARD BOLT AND NUT COMPANY 


103 years making shong the things thal make vhmerica shong 


RBaW 


The Complete Quality Line 


Plants at: Port Chester, N. Y., Coraopolis, Pa., Rock 
Falls, Ill., Los Angeles, Calif. Additional sales offices at: 
Philadelphia, Detroit, Chicago, Chattanooga, Oakland, 


Portland, Seattle. Distributors from coast to coast. 
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itS the only way to cut fastening costs 


You pay more money to specify, pur- You Get True Fastener Economy When You Cut Costs These Ways 
chase, stock, inspect, requisition and 





1, Reduce assembly time with accu- 5, Purchase maximum holding power 








use fasteners than you do to buy them. rate, uniform fasteners per dollar of initial cost 
True Fastener Economy —— mak- 2. Make satisfied workers by making 6, Lower inventory by standardizing 
ing sure that every function involved assembly work easier types and sizes of fasteners 
in the use of bolts, nuts, screws, rivets 3. Gave receiving inspection through 7. Simplify purchasing by using one 
and other fasteners contributes to the supplier’s quality control supplier’s complete line 
desired fastening result—maximum 4. Design assemblies for fewer, 8. Improve your product with a 
holding power at the lowest possible stronger fasteners quality fastener. 
total cost for fastening. True Fastener Economy is the Lowest Total of All Fastening Costs 
103 Years Making Shong 
RUSSELL, BURDSALL & WARD y Even. Conall 
BOLT AND NUT COMPANY : B = QUALITY LINE 


Plants at: Port Chester, N. Y., Coraopolis, Pa., Rock Falls, Ill., Los Angeles, 
Calif. Additional sales offices at: Philadelphia, Detroit, Chicago, Chattanooga, 
Oakland, Portland, Seattle. Distributors from coast to coast. 























Appearing currently in: Fortune, Modern Industry, Mill & Factory, Factory Management & Maintenance, Purchasing, Machine Design, Product 
Engineering, Iron Age, Steel, Machinery, Western Industry, Pacific Factory, Western Machinery and Steel World, Western Metals, Pacific Purchaser, 
Southwestern Purchasing Agent, Implement & Tractor 
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All these call for Gondoz WHIPCORD Endless Belts 


A flat transmission belt on a drive like this spins around 
so fast, its life is one continuous “flex”. With no straight 
stretches for a “breather” or slack period, every ounce 
of this short center belt is under constant load. Only 
a belt with no plies to separate, no splices to part, can 
deliver the service needed. 


Manhattan belting engineers designed the Condor 
Whipcord Endless Belt construction to resist just such 
destruction. Stout Whipcords are endless wound and 
locked in a matrix of Flexlastics by a method that 
prestretches the belt during manufacture. This insures 
against inelastic stretch and constant take-up main- 


tenance. Power delivery is positive and constant with 


a Condor Whipcord Endless Belt. 


More than this, Manhattan engineers developed the 
patented Extensible-Tip cover end-splice that prolongs 
belt life 3 to 10 times. The cover cannot separate 
despite constant flexing over the pulleys. 


Obtainable in several driving surfaces for special con- 
ditions and also in Non-Spark, Oil-Proof types. Man- 
hattan is always ahead in the development of belting. 
Condor Belts — Compensated, Whipcord Endless, or 
V-Belts — are always your best buy for long service. 


(“Flexlastics” is exclusive with Manhattan) 


RAY SESTOS | 


‘ae RAYBESTOS- MANHATTAN unc. 


M 


| MANHATTAN | 


MANHATTAN RUBBER DIVISION 


PASSAIC, NEW JERSEY 
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IMPERIAL 
FLEX 
FITTINGS 


$0 connecting tubing where there <2 


Vibration . . . On tests where ordinary fittings failed after 
73,000 cycles of vibration, Imperial Flex Fittings have with- 
stood over 20,000,000 cycles without failure as indicated in 


the chart below: 


COMPARATIVE VIBRATION TEST 





NUMBER OF VIBRATIONS IN CYCLES 


100.000 200.000 300000 400000 $00.000 
+ + + 4 4 
as + 


ta 20,000,000 





Flare Fitting failed efter 72,450 cycles 








7 7 t 7 7 
Compression Fitting failed after 79,350 cycles 
. : ’ i 4 





THE IMPERIAL BRASS MFG. CO., 1241 W. Harrison St., Chicago 7, Ill. 


Hi-Duty Fitting foiled after 401,925 cycles 


FLEX FITTING showed no signs of failure after... 








21,424,500 cycles 
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PIONEERS IN TUBE FITTINGS 
AND TUBE WORKING TOOLS 




































For All Kinds of Tubing . . . imperial Fiex 
Fittings can be used with all types of seamed 
and seamless metal tubing, including copper, 
aluminum, thin-wall steel, monel, stainless 
steel, etc. 


Easy fo Install .. . Ali that is necessary is to 
slip nut and Flex sleeve over tubing. Then insert 
tubing into fitting body as far as it will go, and 
assemble. On sizes larger than 4%” O.D. and 
where higher pressures are involved, end of 
tubing should be belled slightly. 


Proved by Extensive Use in the Field 


.. . Used as standard equipment on trucks, trac- 
tors, diesel engines, oil filter connections, heavy 
power equipment, machinery, etc. 


CATALOG No. 344-B 
gives complete engineer- 
ing data on Flex Fittings 
including types, sizes, 
dimensions, specifi- 
cations and applica- 
tions. Write for 
your copy. 








Say goodbye 


TO PIPE WRENCH 
TROUBLES 


for your customers 





RIEAID guarantee ota 


wrench housing repair cost—at all—ever! 


@ riceaip’s unconditional guarantee means more 
profitable easy-repeat pipe wrench sales for you. 
And that’s not all that makes rimeaips popular. 
The powerful I-beam handle, instant action non- 
slip jaws, handy pipe scale on hookjaw and free 
spinning adjusting nut all make for faster, easier 
work... saving both effort and time. Millions 
of enthusiastic users specify Rimaim wrenches. 
It pays you to sell them. 





Handy end wrench for pipe 
in coils or on flat surfaces. 


. 
UNCONDITIONAL GUARANTEE 
If this Housing ever 
Breaks or Distorts we 
will replace it Free 








See us in Booth 80! 
at Triple Mill Supply 
Convention, Atlantic 
City, April 26-28 





PIPE THREADS 
IN RECORD TIME 


mean more sales for you 





* 


RI EAID No. 65R is ready to 


thread 1 to 2’ pipe in a mere 10 seconds! 


@ A rugged pipe threader that’s popular because it’s 
really fast and easy to work. Sets to size in 10 sec- 
onds to thread 1,” 1%," 1/2” or 2” pipe. Workholder 
sets instantly—only one screw to tighten, no bush- 
ings. Rimarip No. 65R is self-contained — no dies to 
haul around or lose; one set of tool-steel chaser 
dies gives accurate threads on any kind of pipe or 
conduit, with surprisingly little effort. Every No. 
65R is factory-tested. Sell them for steady profits. 


Stands on its 
own feet ready 
for instant use. 




















ee RIN 


, ar Vg TP al 




























Lene 


A Richards-Wi 


popennonnaas 


Icox Conveyor 


for every job! 


1 Tru-Tred Beam Track Over-Way Sys- 
tems. For heavy duty handling and elec- 
tric hoist service—eight different sizes of 
track. Handles heavy loads over long 
spans without superstructure—capacity 
4 tons. 





with R-W Conveyors 


‘*‘Manhandling”, in any phase of production, comes high. 
~ But when mechanical movement replaces human hands, pro- 
duction costs go down. 

Whether your products are foodstuffs or heavy industrial 
equipment, investigate the cost reducing advantages of R-W 
conveyors. No matter how difficult your production problems 
or how intricate your plant layout, let a Richards-Wilcox 
representative show you how modernization with conveyor * 
_ equipment can lower your production costs. Just call the 
nearest Richards-Wilcox office for details—no obligation. 


2 Lock-Joint Trolley Track and Ball- 
Bearing Carriers. Tubular Track systems 
for handling lighter loads with maximum 
flexibility—capacity 3,000 pounds. 


3 Zig-Zag Continuous Power Con- 
veyor. For continuous movement of light 
loads within confined areas, and for han- 
dling of products through de-greasers, 
dip tanks, spray booths, baking and dry- 
ing ovens, etc. j 


a ae a 


Richards-Wilcox Mfg. Co. 








LLINOIS, 


OVER 68 YEARS 
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MUU mec emcemieny Exclusive 
—_ Design 


NO THREAD =. ; 


ORE and more Contrac- 
tors and Manufacturers 
are learning to their profit, the 
benefits of Weatherhead Ermeto 
Fittings. They solve the me- 
NO SOLDER chanical problem of connecting 
tubing without the necessity of 
flaring, threading, welding or 
: soldering. This is truly a time- 
17 y Yy yer RENAN | ~—s saving fitting. 
YZ GI “ YL “ill Che: 


Connections are quickly 
CLL: 


made which will, in most in- 
stances, hold beyond the burst 
strength of the tube itself and 
Pube Inserted in Fitting : withstand excessive vibration 


Ay ( See eS u . . “ee 
it and Sleeve Snug without loosening the joint. 


There is a size and type of 
Ermeto fitting for practically 
every application. Can be fur- 
nished in O. D. tube sizes from 
Ye” to 2” inclusive. Special sizes 
are available to meet your in- 
dividual requirements. 


rit d In Phare c 








Look Abead with FREE! 


Weatherhead penal ae 


2 2 dependable connections 


‘THE WEATHERHEAD COMPANY, CLEVELAND 8, OHIO hydraulic, air, water or oil lines. 
Your nearest Weatherhead office 
will be gled to consult with you 
f and provide any technical literature. 
Pianws at Cleveland, Ohie «© Angela, Ind. « Columbia City, Ind. « Houma, La. + St. Thomas, Ont., Canada 
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CENTURY 4 
- MOTORS’ 





ind 
ion Complete Line Aids Proper Application 
a + 

at ~ Helps Keep Production Moving 

of 

ly he line of Century Motors is so complete that you can 

as select the rignt motor for all popular applications. 

om Your motor driven machines may require high, low or 

= normal torque; single speed, multispeed or variable speed; 

‘ a.c. or d.c. current; open, splash proof, enclosed or explo- 

ime sion proof construction. Most of the popular combinations 
of these electrical characteristics and frame designs are 
built by Century. 

Many maintenance men say that improper motor selec- 
tion is too often the cause of production failures. You can 
reduce these expensive shutdowns by selecting the right 
Century Motor. é 

sia | Century builds a complete line of fractional and integral 
horsepower electric motors and generators in the popular 














sizes to meet the requirements of industrial production, com- 
mercial and appliance needs. 


Specify Century for all your electric power needs. 


CENTURY ELECTRIC COMPANY « 1806 Pine Street, St. Louis 3, Missouri 


Offices and Stock Points in Principal Cities 340 
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amp manufacturer 
i g production 
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‘ture and other modern-minded mak: 

i Phillips Screws: Ww i speedy, automatic 

i ars, ilage- trer what the paces 

- hinder wor 


the 4-winge ips Drive 
or worker - - unt on f to 507%! 
illips Screws lend a modera touch — step UP 
clothes but they 40 3098 


PTTolohibeam 
the “sell” of w They can’t $008 
ify American Phillips.” 
1, RHODE ISLAND 


orders! Showmans 
SCREW COMPANY, P 
Wtinels St- Detroit 2: 502 Stephenson Bide- 


ime savings ™P 
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316 sizes 


of endless V-belts 


VEE 


with only 


4 reels 


LINK 





of Veelos 





THIS NEW VEELOS CATALOG is jam-packed with benefits for 
you. Plenty of pictures show how Veelos Is the link to power 
transmission efficiency in industry after industry. All the facts 
and full engineering data are given. Your copy sent on request. 


MANHEIM MANUFACTURING & BELTING COMPANY 


F rom only four reels of Veelos—the link 
V-belt—you can make up as many as 316 
standard sizes of industrial and fractional 
endless V-belts. There’s no need to stock 


spare sets of endless belts for each drive. 


Large, costly inventories are eliminated 


...no deterioration of spare belts...no 
obsolescence. 

Veelos on reels saves stockroom space 
... reduces inventory records... is easy to 
locate and easy to install. 

Made in all standard sizes . . . fits all stand- 
ard V-belt grooves... available in standard 
100-foot reels. 





MANHEIM, PENNSYLVANIA 





VEELOS is known as VEELINK outside of the United States 
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ADJUSTABLE TO ANY LENGTH * ADAPTABLE TO ANY DRIVE 


43 








£5 F90TING 


gor all walking surfaces 
ynder all slipper Y conditions 


Gives safe footing for 












leather or rubber shoes 
on loading platforms, in- 
clines, steps. 


Public platforms, stair- 
ways and walks made 
safe. Also washrooms, 


factory floors ond aisles. 




















TRADE 
MARK 


ABRASIVE Anti-Slip poy: 


Black or Yellow. 
FLO 0 R C N Cath in on the big demand for this 


popular all-weather, all-surface Anti- 





























Slip Floor Coating. Indoors or out, 
CHECK THESE SALES-MAKING FEATURES: sieniad ak Sie ie-ar us, Gale 
Provides your customers with im- 1 Factory representatives available or oily—non-slip Oil-Dri Abrasive Floor 
portant safe-footing protection. for direct missionary work. Coating STAYS NON-SLIP! Painted on 
Steady and repeat demand.  Hard-hitting sales literature yours with a brush. Dries quickly. 
Unlimited potential sales. for the asking. 
Fast turnover and attractive mark- ‘~ Sold through wholesalers only. 



















up. Nationally advertised. 
SELL the much-in-demand Oil-Ori 

o Shap Spey: Gatdente a 

e Stop Fire Hazards i ri. 


e Reduce Maintenance Costs L psi puaros! 


Oil-Dri and Oil-Dri — (ALL-PURPOSE) ~ 
absorb dangerous oil and grease ac- 
cumulations when sprinkled on oily or 
grease covered floors. Recommended by 
leading safety engineers and insurance 


companies throughout the nation, Oil-Dri Corporation Sadek 


520 N. MICHIGAN AVE. @ CHICAGO 11, ILL. 


Absorbs all types of oils, greases 
and fats, plus water and soluble 
oll solutions. 
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CARBIDE ALLOYS DIVISION, Ferndale (Detroit) Michigan 
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TO OFFER INDUSTRY 


GROUND THREAD 


POWERFUL ADVERTISING 
AND SALES PROMOTION! 


P-K backs distributors with one of the 
biggest advertising campaigns ever 
placed, supplies them everything 
needed in sales-aids to inform the pros- 
pect and build business. 


LEADERSHIP 





PAYS OFF 





AGAIN FOR 


P-K SOCKET SCREW DISTRIBUTORS 


P-K pioneered Ground Thread 
Socket Set Screws—was first to 
adapt the extraordinary new center- 
less thread grinding process to quan- 
tity production of Socket Set Screws 
—first to make their many advan- 
tages available for any assembly. 


Now, with a big battery of high 
production thread grinding 
machines like those illustrated here, 
Parker-Kalon has abundant capac- 
ity to produce Ground Thread 
Socket Set Screws in quantities to 
meet any demands, And, along with 


P-K SOCKET SCREWS ARE AVAILABLE FOR PROMPT DELIVERY 


PARKER-KALON 2 


ies 


Pad 


~~ 


a ge 
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these outstanding production facil- 
ities, P-K has an invaluable “lead” 
in production know-how. 

That’s the kind of leadership P-K 
Distributors have learned to expect. 
Add P-K’s sound, unchanging Job- 
ber Policy, and you'll see why dis- 
tributors rate the P-K franchise as 
tops in sales and profit potential! 
Certain territories are open for 
appointment of new distributors of 
P-K Socket Screws only. Parker- 
Kalon Corp., 200 Varick St., New 
York 14, N. Y. 


“SOCKET SCREWS 











Hot Oil Treatment for Steel Muscles 


THIS 82-PAGE BOOK ON 
WIRE ROPE IS FREE. WRITE 
FOR YOUR COPY TODAY! 


Thousands of wire rope 
users have found that the 
information packed in the 
pages of “Know Your 
Ropes” has made their 
work easier. It’s full of 
suggestions on proper 
selection, application and 
usage of wire rope. It’s 
easy-to-read and profusely 
illustrated. For your free 
copy, write—Wire Rope 
Sales Office, Wickwire 
Spencer Steel, Palmer, 


Mass. 











WICKWIRE 


A PRODUCT OF THE WICKWIRE SPENCER STEEL DIVISION OF THE COLORADO FUEL AND IRON CORPORATION 
WIRE ROPE SALES OFFICE AND PLANT—Paimer, Mass. 


Field lubrication of wire rope does much to prevent friction and 
corrosion, but it is only a surface treatment. To provide proper 
internal lubrication, every strand of Wickwire Rope is actually 
formed in a stream of hot lubricant. This quick-setting lubricant 


packs the many spaces between the wires of the strand. 


Fiber cores, too, are saturated with a compound that lubricates 
the strands during the service life of the rope. This built-in protec- 
tion is the result of years of study to develop a lubrication system 
that would protect ropes against friction, corrosion and other fac- 


tors which bind ropes and result in loss of strength and rope life. 


Thorough lubrication is only one step in the quality control of 
Wickwire Rope manufacture—but we at Wickwire believe that 
every step is important to assure finished rope that will provide the 


utmost in performance, safety and long life. 


Wickwire Distributors and Rope Engineers are always ready 
to help solve your wire rope problems and supply the right rope 
for your needs. Wickwire Rope 4s available in all sizes and con- 


structions, both regular lay and WISSCOLAY Preformed. 


ROPE 


EXECUTIVE OFFICE—500 Fifth Avenue, New York 18, N. Y. 





SALES OFFICES—Abilene (Tex.) « Boston * Buffalo » Chattanooga « Chicago * Denver + Detroit - Emlenton (Pa.)+ Fort Worth » Houston» New York « Philadelphia « Tulsa 


PACIFIC COAST SUBSIDIARY—The California Wire Cloth Corporation, Oakland 6, California 
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Another reason for handling 


ABRASIVE MACHINE EQUIPMENT 
i] 


cad 
i 


ABRASIVE 
DEVELOPMENT 


ABRASIVE RESEARCH 


DISPLAY... 
DRY ‘UT 8s8 ee 
LD A CY ie ee 
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products hy caRBORUNDUM 








Current industrial advertising points up an im- 
portant activity of The Carborundum Company 
to users of abrasives. It is known as “Product 
Development.” 


Because it is vitally concerned with their inter- 
est, it may be well worth mentioning in your 
selling messages. 


Key step between research and abrasive user, its 
ten specialized divisions aim toward developing 
and applying the right abrasive in the right place. 


It closely relates abrasive machine builders, plant 
personnel, and research. It evaluates products 
and techniques. It conducts rigid tests. It collects 
and interchanges vital information. It screens 
hundreds of ideas and suggestions. By thus 
making the selection and application of abra- 
sives more effective, it helps create a confidence 
and preference for products by Carborundum. 
As a result, it helps you to more profits by 
building more abrasive volume for you. The 
Carborundum Company, Niagara Falls, N. Y- 


Abrasives by 
CARBORUNDUM 


TRADE 


MARK 
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COMPACT AND POWER PACKED 








FOR YOUR 
CUSTOMERS 


who want an all-round 
purpose bench grinder. 


FOR DISTRIBUTORS 


who want: 
. Full line 
. Super quality 

. Economical prices 
. Protection 

. Good profit 

. sales aids 


1 
2 
3 
4 
5 
6 


OMPACT enough to require very 
little space. Precision-engineered 
in every detail to give surprisingly “big” 
results. As brilliant in performance as 
its flashing scarlet housing is in look- 
appeal. 


MOTOR: ¥% hp, 3600 rpm, free speed, 
permanent split capacitor totally en- 
closed ball-bearing motor. 


WHEELS: 6” x 34” x 2"; one coarse, 
one fine. 


TOOL RESTS: adjustable to wheel 


wear. 


REDDY ... all ways . . . for tool grind- 
ing wire brushing buffing polish- 
ing general purpose grinding 





FOR IMMEDIATE SHIPMENT 


ce UNITED STATES ELECTRICAL TOOL G@ 


CINCINNATI, OHIO 
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9 
§, RAZORS, &¢., 

OF SHEABS, SCISSOBS, 
os —- BANK STREET. 


It was 1852 and 


we were four years old 


when we ran this ad... 


A HUNDRED YEARS AGO Jacob Wiss, with 
infinite care, forged a few pairs of shears a 





month in his modest shop. Today the factory 
of J. Wiss & Sons Company, still with infinite 
care, manufactures thousands of pairs of scis- 
sors and shears a day ... more than any com- 
pany of its kind in the world. 

Even at that, we aren’t yet making enough 
to meet the demand... but thanks to the 
understanding and cooperation of our cus- 


tomers, we are maintaining our century-old 


standards of fine quality. We settle for noth- 
| 5 


ing but the best in materials and in workman- 
ship...and that’s the way our customers 
want it. Quality business is good business for 





everybody. 


5 1848— Quality for—1048 ix 
7 a Century 


WISS & SONS COMPANY NEWARK 7, N. J. 
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fairbanks 


U-Bolt Gate Valves. 












CRORES STR 


ie assembly is effectively combined with strength and 
compactness in the Fairbanks U-Bolt Gate Valves to provide an 


iron body valve for general use that is quick and easy to clean or 


service. Although dismantling and reassembly are accomplished 
in a matter of minutes, these valves are designed to remain 
pressure tight in service. Further information may be had from 


any of the addresses listed below. 


@ Fig. 0417 — Iron Body, Bronze Mounted Valve with 
heavy bronze stem, solid bronze taper wedge and rolled- 
in bronze seat rings. Also available in All-Iron con- 
struction. Both types are made in sizes from 1/2” through 
4”. 150 pounds steam pressure — 225 pounds water, 
oil or gas pressure, non-shock. 
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ALL METALS 





ALUMINUM 

PIPE 

TUBING 

CAST IRON 

SHEET METAL 

COPPER 

TOOL STEEL 

COLD ROLLED STEEL 

DIE BLOCKS 

FORGINGS 

RAILS 

HIGH SPEED STEEL 
and all other metals 


PLASTICS 
TRANSITE 
BUILDERS BOARD 








Horizontal Machine 


AMERICAN SAW & MFG. CO. 
SPRINGFIELD 1, MASSACHUSETTS 


Hack Saws - Band Saws 























a 









Upright Machine 


e 


Die Work Machine 


















~ 


Flat Ground Stock 





Tool Bits 


Slitting Saws 
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FOR LOW 


@ Because Weldisks grind better, last 
longer — they reduce grinding costs in 
your plant. Weldisks will not curl or 
warp and their cold setting cement gives 
outstanding durability. Test Weldisks 
yourself. Prove to your own satisfaction 


METAL GRINDING 


that Weldisks are superior abrasives for 
use on high-speed pneumatic grinders as 
well as on any portable electric tools. 
Order from your jobber or write Abrasive 
Products, Inc., 517 Pearl Street, South 
Braintree 85, Massachusetts. 


» Abrasive Products Inc 


SOUTH BRAINTREE 


MASSACHUSETTS 


* MAKERS OF JEWEL COATED ABRASIY 
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Want help on 
Flexible 
Couplings? 


Send for this 
NEW bulletin! 


Here’s a new bulletin with facts to 
help you sell Baldwin-Rex roller 
chain flexible couplings. It tells you 
what these couplings can do... what 
size and type to recommend... how 
they should be installed. 

There are tables of horsepower rat- 
ings, service factors, and dimensions. 
You'll find valuable data on lubrica- 
tion, covers, accommodation of mis- 
alignment, and many other import- 
ant sales facts. 

There’s a big market for Baldwin- 
Rex flexible couplings and you'll find 
this book a big help in reaching it. 
Send for your free copy today. 

Baldwin-Duckworth Division of 
Chain Belt Company, 378 Plainfield 
Street, Springfield 2, Massachusetts. 








FLEXIBLE COUPLINGS 


BALDWIN-DUCKWORTH DIVISION OF CHAIN BELT COMPANY 
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for these pr 


ASBESTOS PAPER—A standby 
for many pipe and electrical 
insulation uses; for lining 
ovens, making gaskets, wrap- 
ping furnace pipes. Flexible, 
tough, efficient. 


ASBESTOS MILLBOARD — For 
fire screens, partitions, range 
lining, radiator recesses and 
other uses where heat resistant, 
fireproof material is required. 


ROPE AND WICK PACKING. — 
An ideal gasketing material. 
Used extensively for caulking 
boilers and ovens, wrapping 
exhaust lines, packing steam 
pumps, valve stems, etc. 


New York—VAnderbilt 6-1530 
Boston = CHarleston 1725 


ASBESTOS & MAGNESIA PIPE 
COVERINGS AND BLOCKS — 
This range of products pro- 
vides efficient insulation for 
all kinds of jobs on tempera- 
tures up to 2000° F. 


MW-50 INSULATION CEMENT — 
Maximum insulation value; 
toughness, hardness and ex- 
cellent sticking properties. 
Easily and quickly applied. 


ASBESTOS INSULATION CEMENTS 
—For all types of heat insu- 
lation jobs . . . from pointing 
up fittings to final surfacing 
insulation. Special types for 
specific requirements. 


Philadelphia—BAldwin 9-6430 
Cleveland — HEnderson 6500 


POS FURNACE CEMENT — 
loped especially for 
Punting furnaces, stoves, 
oilers and flue pipes—for 


y setting or patching refrac- 


tories, cementing joints and 
cracks exposed to heat. For 
temperatures up to 2000° F, 


ASBESTO-SORB — Sweeping 
compound. Keeps floors safe 
— a common-sense safety 
measure in every plant, Fire- 
proof, efficient, inexpensive. 


ASPHALT PAINTS AND COAT- 
INGSs — A wide variety of 
highest quality asphalt paints 
and coatings for roofing con- 
struction, repair and main- 
tenance . . . all types of roofs. 


THE PHILIP CAREY MANUFACTURING CO. 





Pittsburgh - FEderal 2741 | St. Lovis - NEwstead 1930 
Cincinnati - CHerry 5080 | Chicago - DEorborn 4775 
GM, Detroit - Madison 4680 | Seattle - séneca 2351 

on Atlanta — fAmor 5451 


"Cees 25565" 
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CINCINNATI 15, OHIO 





- +4 years serving nd industry 


In’ Conade: The Philip Corey Co., Ltd., 1557 MecKey Street, Mentreel 25, P. @. 





UCTION COSTS 
60 DOWN 





& 
ae with ARO tools on 
— \. a es 
i \ be: ee — bly li 
Tightening screw in drive unit assembly. assem y ines 


Aro Model 22LAH. 
j 
i 





The General Electric Company, Trenton Plant, manu- 
facturer of automatic washers installed Aro screw 
drivers, nut setters, balancers, oilers and filters on 
assembly lines. The result—complete assemblies 
faster... with less labor and lower cost! Also, inspec- 
tion showed that torque requirements were “right on 
the nose”’. 

It will pay you to have a trained Aro field engineer 


check your assembly problems. An on-the-job study 
—«, 


ong Driving No. 2 self-tapping screw in switch : s i 
for on controls, Aro Model 7000. reduce fatigue and cut costs with ARO Air Tools. 


ves, . The Aro Equipment Corporation, Bryan, Ohio. 
~for 
frac- 
and 


i. : \ k 


may reveal many ways to increase your production, 


4 : . : , ; ‘ % a ais 
ing a 2 

fety ~ , . 
ire- 
ive. 


AT. 


of ning screws in drive assembly, using 
ints Aro Model 22LAH. 


on- 
in- 
fs. 


Tightening bolts on balance ring hub. Driving down screw on flanges of apron 
Aro Model 106 Impact Wrench. using Aro Model 22LPH. 


ARO air TOOLS 


‘ go Send for Catalog! 
The Aro Equipment Corporation, Bryan, Ohio. 
me Stocked by Aro distributors everywhere p Without obligation, please send us your new fully illustrated 


Air Tool catalog No. 46 which also gives complete specifications 
on all Aro tools and accessories. 


This advertisement appearing DC thee bnwecenetvads bedded eoseuserée PTTTTITT TTT sk 






Better Machines- Better Blades 


Regardless what type hack saw machines and 
metal-cutting band saw machines you use, MARVEL 
BLADES will improve performance. There are sound 
reasons why, this is true; practical reasons that are 
easily understood and demonstrated. 


MARVEL High-Speed-Edge Hack Saw Blades, with 
a genuine: high-speed-steel cutting edge integrally 
welded to a tough alloy steel body, are both fast- 
cutting and positively unbreakable. This construction 


permits greatly increased speeds and feeds and 


tauter blade tensioning. Still, they last much longer 


than ordinary blades 


MARVEL High-Speed-Edge Hole Saws, with this 
Po lust MM lalela-tol a-lo}i- Mm delat haat ailele Mm lal- Milt -h A aol haa 
arbors, have the extra strength required for drill 
press and lathe use...rapidly saw holes from 
to 42 diameter thru steel of up to 1's thickness. 


MARVEL Band Saws are of selected quality. They 
come ready for use, pre-welded to size for each 
make and model saw. Individually boxed, they are 
protected against kinking, rusting or damage to 
teeth! " 


Write for Blade Catalog Sheet. 


ARMSTRONG-BLUM MFG. CO. 


5700 BLOOMINGDALE AVE. * CHICAGO 39, U.5.A 
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Six sales points to profits in 


NYLON-BRISTLED BRUSHES 


1. JOE: You can’t get me to use nylon- 
bristled brushes. They don’t hold the 
paint. 

&D: Don’t tell me they don’t hold paint— 
look at this! Here’s a well-made brush I 
just bought yesterday. Its nylon bristles 
are blended and sanded to pick up and 
hold paint as well as or better than any 
other you can buy! 


4. JOE: How about shellac? Nylon can’t 
take that! 

£D: They don’t advise using nylon with 
shellac. But then, whitewash and calci- 
mine raise cain with hog bristles and 
don’t bother nylon at all. Even shellac 
doesn’t really hurt nylon. Boil the brush 
in water for 30 minutes, then dry it 
overnight. It’ll come back like new. 


DU PONT 
NYLON BRISTLES 


2. JOE: I tried a ‘‘nylon” once. But it 
didn’t lay down a smooth surface. 


ED: I’ll bet it wasn’t nylon. You can be 
sure it wasn’t if it didn’t have the word 
“nylon” stamped on the handle. Plenty 
of painters will agree—genuine nylon- 
bristled brushes turn out some of the fin- 
est work you ever saw. Look at the 
smooth job I’m getting here, forinstance. 


5. JO&: Well, what do you say to this? 
They tell me nylon softens up in hot 
weather so you can’t use it. 

gD: Sure. You’re partly right. Nylon 
does lose stiffness at 100°F. or more. 
But did you ever think about this? 
When it’s hot enough to soften nylon, 
the surface is too hot to paint anyway. 
The paint would crack and blister. 


3. JOE: Sam Brown says his nylon-bris- 
tled brush got so heeled up he couldn’t 
use it. 

ED: Then he didn’t clean it right. I just 
comb them out in turpentine, rinse them 
clean and hang ’em up to dry. For fast 
cleaning, you can boil ’em in trisodium 
phosphate solution, What other bristles 
will stand that? 


6. JOE: You can haveit! I’ve been using 
hog bristles for years. Why should I 
switch to nylon-bristled brushes? 

ED: You can get ’em as good or better 
than any others for about the same 
price—even less in larger sizes. They 
outwear others 3 to 5 times—save 40 to 
80% of brush costs. That’s been proved 
on the job, over and over again! 


IF YOU WANT TO SELL MORE PAINT BRUSHES that give top-quality results on the 
job, tell your customers the facts about nylon-bristled brushes. There’s noth- 
ing like nylon! Be sure to look for the words NYLON BRISTLES stamped 
on the brush handle. Clip coupon below for free copies of our |helpful new 
booklet, “How you can save money on the job with paintbrushes bristled 
with DU PONT NYLON.” E. I. du Pont de Nemours & Co. = .: 
Plastics Department, Room 314, Arlington, N. J. 


Please send me ( 


Name 


Du Pont, Plastics Dept., Room 314, Arlington, N. J. 
) copies of “‘How you can save money on the job 
with paintbrushes bristled with Du Pont Nylon.” 








Address 


—---- 5 


Stave 
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" WELL BE SEEING YOU" 


AT THE TRIPLE MILL SUPPLY CONVENTION 
ATLANTIC CITY, NJ. APRIL 26-27-28 





BOOTH 6146616 








, Join us at ALLEN Headquarters to discuss plans and 
, possibilities for socket screw sales in 1948. Consult with 


= Allen representatives regarding markets in your territory 
and what: we may do to help increase your sales. Learn about 


w Allen’s new advertising-merchandising drive and how it 









may be geared with your own field work to step up ORDERS. 
Look for the welcome sign — Booth 614 & 616 


— we'll be seeing you! 


The Allen Mfg. Company 


BRANCH OFFICES 


Hartford  F Conn. * NEW YORK + DETROIT * CHICAGO + LOS ANGELES 
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Ken Bohler, Cleveland District Mgr. 
for Dayton; Robert C. Schultz, 
Sales Mgr, Arthur F. Schultz Co., 
and Arthur F. Schultz, President. 


Dayton 
Distributors enjoy these 
8 BIG advantages: 


1, Unsurpassed V-Belt quality. 





2. Exclusive packaging for low- 
cost handling. 


3. A complete V-Belt line. 


4. Most complete catalog in 
the field. 





5. Factory-trained engineers in 
their territory. 





6. Complete information pro- 
gram for their sales force. 








1. Advertising and sales pro- 
motion materials to fit their 
particular needs. 





8. Strategically located ware- 
house stocks to back them up. 





“This sales information program 
beats them all for information, 
sales tips and all-around helps’ 





@ “We have held many sales 
information programs for our 
men, but this has been the most 
helpful presentation we have 
ever had.” 

That’s what Robert C. Schultz 
said, following the recent presen- 
tation of the Dayton Information 
Program to his sales force. Com- 
ing from Mr. Schultz, it’s signi- 
ficant because, as sales manager 
of one of the largest distributing 
organizations in Northwestern 
Pennsylvania, his company car- 
ries a complete line of mill sup- 
plies, domestic and commercial 
refrigeration, electrical appli- 
ances, restaurant and bar fixtures. 
A total of 20 salesmen... 14 
outside and six inside... are 
kept busy moving the stocks that 
fill a five-story building. Han- 
dling so many lines, Mr. Schultz 
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Says Robert C. Schultz, Sales Manager, Arthur F. Schultz Company, Erie, Pa. 








Salesmen of the Arthur F. Schultz 
Company listen intently to Bob 
Bowersox, Dayton Salesman. 


has naturally seen many manu- 
facturers’ yas omg so he 
speaks with authority. 

The reason Mr. Schultz and 
many other mill supply sales 
managers so heartily endorse 
the Dayton Information program 
is because it goes far beyond a 
product story. It points the wa 
to increased sales of many prod- 
ucts. It is practical, informative, 
entertaining. Salesmen like its 
fast pace... its moving pictures, 
chart talks, slides and other 
motivating materials. 

If your sales force has not seen 
this program, write your Dayton 
District Office today for a meet- 
ing date. If you are not already 
a Dayton Distributor, write for 
the name of the Dayton District 
Office nearest you. The Dayton 
Rubber Company, Dayton, Ohio. 





THE MARK OF TECHNICAL EXCELLENCE IM WATURAL AND SYNTHETIC RUSSER 





“MONO-BILT” WIRE WHEEL BRUSHES 


For practically all standard portable or stationary 
shop equipment. Ideal for numerous power brushing 
operations such as removing scale, rust, paint, weld 
spatter, and surface imperfections from small castings, 
metal parts, fittings, etc. Can b- made of coarser 
or finer wire if desired. 


“STEEL-CLAD” 


WIRE WHEEL BRUSHES 


Weil-filled, complete brush units with crimped steel wire securely 
held between two metal face plates. Arbor holes are punched for 
tnounting directly on shaft without adapters. Used singly or in 
groups to build up any desired width of brushing surface. Can be 
made of coarser or finer wire. Fine wire sections furnished with 
either brass or steel wire as required. 


“DURA-BILT” WIRE WHEEL BRUSHES 


Similar te the Steel-Clad but contains more wire 
and is f suited for continuous brushing opera- 
A Each — is Sry, balanced to insure 
smooth operation on high-s powe 
Used singly or in assemblies directly on shaft—no 
interchangeable centers are necessary. Can be made 
of coarser or finer wire. The dense filling of specially 
tempered wire provides an excellent abrasive for 
quickly removing rust or scale ‘eam large metal sur- 


face. 
“DI-BILT” 
WIRE WHEEL BRUSHES 


The rugged, patented construction permits the use of coarser wire 
than is practical in many other types of wire wheel brushes. Densely 
filled with crimped steel wire and drawn together under extreme 
pressure to resist strain when subjected to rough or severe cleaning 
operations. ideal for the metal working and rubber industries. 
Used singly of in groups directly on shaft—no interchangeable 
centers are necessary. Can be made of coarser or finer wir 


Small “STURDI-BILT” Wire Cup Brushes 





fr equipment. 


BRUSH TOOLS FOR 
TODAY’S PRODUCTION 
Power Driven Wire 

Whee! Brushes 
*“Mono-Bilt” 
“Steel-Clad” 

“Dura-Bilt” 

“Di-Bilt” 

“Peerless” 
“Twis-Tuft” 

Fine Wire Polishing 

Wheel Brushes 
“Sturdi-Bilt” Wire Cup 

Brushes 
Fibre Wheel Brushes 
Wire Scratch Brushes 
Boiler & Furnace Brushes 
Foundry Brushes 
Platers Brushes 
Bench Brushes 
Floor Sweeping Brushes 
Push Brooms—wire 

and fibre 
Miscellaneous Maintenance 

Brushes 











SEE OUR CATALOG 36-R-7 for 
a complete showing of our line. 


Bulletin No. 42-61 will aid :you in 
industrial sales. 


Densely filled with special analysis crimped steel wire, 
evenly distributed and rigidly secured in a heavy 
cut-shaped metal back or holder. For high speed 
operation on portable or stationary equipment—idea! 
for the steel fabricating industries wherever scale, 
rust, paint, or weld spatter is to be removed from 
large or rough metal surfaces, 


Steel Wire End “ATTACHMENT BRUSHES” 


Very effective tools on portable equipment for “hard-to-get-at’ jobs such as 
brushing motor parts, engine heads, irregular shaped castings, etc. Ideal for re- 
moving rust, scale, or paint from metal surfaces inaccessible to rotary wire wheel 


& 

SERVICE 
Our cost-free engineering serv- 
ice is always available in‘ helping 
you to solve your customers’ brish- 
ing problems. We are fully 
equipped to produce special indus- 
trial brushes designed from blue- 
prints or specifications. This or- 
ganization is at your service to 

help you sell. ‘ 


THE MILWAUKEE BRUSH MANUFACTURING CO. 
MILWAUKEE 8, WISCONSIN 


WIRE WHEEL BRUSHES - WIRE CUP BRUSHES +» WIRE SCRATCH BRUSHES 


Lit: Key to Industrial Brush Problems 


FLUE BRUSHES - FLOOR BRUSHES - PUSH BROOMS - BENCH BRUSHES - FOUNDRY BRUSHES 


, 


~! 
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ALLIS-CHALMERS 


CENTRIFUGAL 


LLIS-CHALMERS centrifugal pumps are a profitable line. Why? Because the quality is 
high . . . deliveries are good . . . and the prices are right! A-C dealers today are aided by 
merchandising sales tools and a big advertising program in trade publications reaching 530,000 
men in industry. A-C centrifugal pumps are made in all types and sizes for all industries. The 
‘Allis-Chalmers line includes: chemical pumps, solids-handling pumps, the fast selling, close- 
coupled Electrifugal pumps, fire pumps, the NEW Pedrifugal pumps, horizontal or vertical 
mounted pumps, and self priming pumps. Below are shown two typical pumps from the Allis- 


Chalmers line. 


New Pedrifugal Pump 


This pump is designed for the average user... the man who 
doesn’t need a special pump. It’s for customers of yours that 
want a thoroughly reliable pump at a reasonable price. It’s a 
pump that can be bought right out of stock and adapted to a 
wide number of uses. Sizes: up to 500 gpm, heads—to 100 ft. 


Pedrifugal and Electrifugal are Allis-Chalmers trademarks, 


A 2361 


Electrifugal Pump 


This is one of the fastest selling close-coupled pumps on the 
market today! It is available in a range of sizes from 34 hp 
at 1800 rpm, to 25 hp at 3600 rpm. It’s the “‘one- 
pump—with pump and motor on a single drive shaft. You'll 
find a wide market in every industry 


for this economical pump, ALLIS- 
CHALMERS, MILWAUKEE 1, WIS. 7 


ALLIS-CHALMERS: 


Dealer Sales Organization GENERAL MACHINERY DIVISION 
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... Sets performance record of 15 weeks 
continuous service on this 


When a CenterFit wire rope hoisting line 
on one of the fastest power shovels in the 
industry recently completed 15 weeks of 
continuous service, it set a performance 
record that will interest every wire rope user. 


Here are the facts: 


OPERATION—Removing overburden at strip 
coal mine near McDonald, Pa. 


CONTRACTOR—Allegheny Contracting Com- 
pany, Pittsburgh, Pa. 

SHOVEL— Manitowoc Speedshovel, making 
three one-quarter turn passes per minute 
during operation, each pass to the fullest 
hoist and “‘rack-out”’ of the shovel. 


DAILY PERFORMANCE—5000 cubic yards of 
rock, shale and dirt each 24 hours. 

TOTAL PERFORMANCE—236,000 tons of shot- 
blasted overburden. 


Ze 
with NEW JéL Cenrer Fit Vive Ra, 


r Seruce lite 


All 17 strands in CenterFit 


are laid up in a single clos- 
1 


J&L CENTERFIT 


ing operation. Note al 





strands run in the same di- 
rection. Outside strands fit 
snugly into valleys i 

inside strands and eliminate 


crossing of strands as in 
conventional design. This 
prevents internal nicking— 


gives longer wear. Eight 


CONVENTIONAL 


outside strands, CenterFit 
design, give more steel, 


fast shovel 


SERVICE LIFE OF HOISTING LINE—15 weeks, 
compared to usual 8 or 9 weeks—or 66% 
longer. 


Because it has proved so satisfactory in per- 
formance, Allegheny Contracting Company 
now uses J&L CenterFit on a variety of 
equipment, from bulldozers to drag lines, 
throughout its widespread mining and exca- 
vating operations in Western Pennsylvania. 

CenterFit, an exclusive product devel- 
oped by Jones & Laughlin, is a 17-strand 
wire rope of advanced design with ex- 
ceptional performance characteristics. 
CenterFit with new Bronz-Lube wire rope 
lubricant, permits 20% faster operating 
speeds, shows a 25% saving on sheave and 
drum maintenance, and gives up to % 
longer service life! Yet Center Fit costs no more 
than ordinary wire rope! 


JONES & LAUGHLIN STEEL CORPORATION 


64 
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less void space, greater 
flexibility, easier handling. 


Your local J&L distributor or J&L ware- 
house is now stocked with most sizes of this 
new and better wire rope, that gives longer 
service at lower cost. 

Send for descriptive literature giving com- 
plete technical information about CenterFit 
—and for free Wire Rope Service Record 
Cards in convenient plastic holder. Address 
Jones & Laughlin Steel Corporation, Room 
420, 311 Ross Street, Pittsburgh, Pa. 
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FOR 
SIMONDS 
ABRASIVE 
COMPANY 

DISTRIBUTORS 





ISIMONDS 


ABRASIVE CoO. . 


—_——7 ee 


&L ware- 
izes of this 
ves longer 





PHILADELPHIA, PA, 





ving com- 

CenterFit 

Record SIMONDS 

r. Address eae. Rr 
on, Room 


Pa. 







Simonds Abrasive Company distributors can rely on the kind of support that 

; * really builds business . . . over 4 million advertising messages annually stressing 

SIMONDS: their service... hard hitting direct mail regularly reaching their prospects... 

Pe az information on new markets, new techniques... regular sales training programs 

for their salesmen... powerful, consistent selling help that talks distributor 

IMONDE 7 profits all year-round. iet us show you. Write now for information on Simonds 
peel p aantcniaay Abrasive A amt Grinding Wheels, Mounted Wheels and Points, Segments, 
Abrasive Grains, Bricks and Sticks. 












SIMONDS ABRASIVE COMPANY @ TACONY & FRALEY STREETS © PHILADELPHIA 37, PA, 
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This New DURO 10’ Tilting 
Arbor Saw has many 
new features and 


basic improvements 


A versatile low-cost machine for cutting 
metals, woods and plastics, with many ex- 
clusive advantages. Entire arbor and tilting 
mechanism suspended on rugged, extra- 
heavy precision machined trunnions. 

Has capacity up to 344" depth of cut and 
a working surface 1080 square inches with 
regular extensions, or 1395 square inches 
with special extensions. Distance in front of 
blade is 1434", and from blade to rip fence 
with regular extension 17”, or 25” with 
special extension providing greatest possi- 
ble utility. Cast iron table top is made of 
close grained and polished surface. Motor 
mounting is designed for most Standard 
Motors. Has improved guards and safety 
features as integral part of unit—also pat- 
ented accurate improved Rip Fence and 
Miter Gauge. 

Send for Catalog—for full details and 
prices on the DURO 10-inch Circular Sow. 
Also lists specifications and prices of com- 
plete line of DURO single and multi-spindle 
Drill Presses, Circular Saws, Jointers, Routers, 
Shapers, Grinders, Lathes, Scroll Saws, Flex- 
ible Shaft Units and Portable Electric Drilis. 


 DURO T0028 


MACHINE TOOL DIVISION 


DURO METAL PRODUCTS CO. 2657 N. KILDARE AVE., CHICAGO 39, ILL. 


ALSO MAKERS OF DURO HAND TOOLS 





kc SSATP: NN 
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THESE ADS AREOOWU: WG, Seeds FOR YOUR FUTURE 






















































This is one of a series of ads 
_— are appearing regularly 

: DOMESTIC ENGINEERING; 
pachaaY mamnanuatir aie 
MAINTENANCE; HEATING, PIP- 
ING AND AIR CONDITIONING; 
MILL AND FACTORY and PUR- 
CHASING. Copies are available 
on request. 


EXECUTIVE OFFICES: PITTSBURGH, PA. 
District Sales Offices: Atlanta; Boston; 
Chicago; Denver; Detroit; Houston; Los 
Angeles; New York; Philadelphia; Pitts- 


burgh; $+. Lovis; San Francisco; Tulsa 


Like seeds... Sine ads .., are planted every month in leading trade 
journals read by contractors, maintenance men and purchasing agents. These 
seeds will be sown throughout the months ahead to develop an even greater 
acceptance for Spang CW Pipe and you. Spang is planting now to help both 
of us harvest orders when today’s short supply of pipe has ended. 


But not all our efforts are of an advertising nature, nor are they all directed 
to the future. Every day new steps are being taken to insure greater produc- 
tion of Spang CW Pipe. In this way we hope to help you supply your cus- 
tomers more quickly and adequately. 


Same igeclmupels syestac et tads 


PANG-CHALFANT 


Division of The National Supply Company 
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STERLING 
DISTRIBUTORS 





How, you say? They 
mode the “amazing sales record.” And be- 
cause the record was made it wos possible 
to do more advertising . . . to tell 16,000,000 
ople that the. Sander with its 
“Orbital Motion” is the sensation of the port- 
_ able tool trade; that leading distributors are 
_ featuring it and thot salesmen are recom- 
' mending it enthusiastically. 
a Sterling distributors 
have done a selling job, and Sterling adver- 
___ tising will continue to back them in 35 trade 
- and business publications, as well as in the worn 
. POST. Their soles helped produce this ad- oat such results tra jer ay 
vertising. ond it in turn will help them produce — ~ Ree i of factories and shope act 
more sales. Remember: Every Sterling Sander vsation this tool has proved conduusively © | 
sold is sold through a Sterling distributor. te great money-saver and a certain a 
Sterling Tool Products Co. “| Aa —— ae vee sensation of tr 
1336-F Milwaukee Ave., Chicago 22, Ill. TAI SS | tured by leading distrib 
; tool trade. Fea 
| iastically recommended a 
. ers are now 80: 
: $00 cites within an hour or two of 
Mam om innova “it, the country. If you do sanding aos," 
ane OY oe aeveder. about Sterling—mail coupo 
Also for all types of main- 
tenance work. 


MILL SUPPLIES © APRIL, 1948 





Fe 


Fee 


E&g & 









MICRO-SPR4p 














Exclusive Engineered Extras 
Give You FINER ATOMIZATION 
MORE EVEN DISTRIBUTION 








ORDINARY SPRAY GUN ATOMIZATION—Photo-diagram of greatly 
magnified sprayed paint globules show how large paint 
globules leave deeper, visible valleys between globules. A 
wavy, low-gloss finish results. 





PATENTS PENDING 





tet qhinage teow mac challaetem, locke scliees ie “THE FINEST SPRAY GUN WE HAVE TESTED SO 
tween globules, resulting in a smoother, higher-gloss finish. FAR... AND WE TEST THEM ALL,” SAID SEVERAL 


OF THE WORLD'S 
LEADING PAINT 





MANUFACTURERS. 
ORDINARY SPRAY GUN DISTRIBUTION—Paint globules pile upin 4 Strong statement—but 
some areas and thin out in others due to irregular air stream. it is based upon impartial 
. standard laboratory tests 





conducted by outstanding 





paint experts using pre- 


cision scientific instruments! The same praise pre- 





vailed on tough production tests in many plants. As 


. a result of 14 exclusive design features, this gun gives a 
Brake Shee MICRO-SPRAY DISTRIBUTION —Uniform flow of paint & f ’ 5 © 


globules to the surface provided by uniform precision and smoother, higher-gloss finish—and saves time, saves 
streamline design of air passages, which prevent eddy 4 : 
ourventa. air, saves paint, and saves money, too. 











© 1918 


( eainnes icneneliicnneliennlienmetieaneattiaeetimenttienentionedtentiaaeticmedanetinennt — ow on ow oe oe oe 





American Brake Shoe Company, Kellogg Division MS-7 | 
Rochester 9, New York 

Please send me complete information on the NEW Brake Shoe MICRO- 
SPRAY Gun. 


| 

: I 

rice ee ae Le eee | 

Brake Shoe BPG TN CLE coc er 
| 








A PRODUCT OF 
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Some Kores Foot you 


UW 619 SEALE 1/5 AN 
EXCELLENT CONSTRUCTION = 
FOR SLUSHER OR SCRAPER 


PULL ROPES BECAUSE /7 








ace *e* ete 
. + 
eee ets? 


Mi 











FOR MINE SHAFT ROPES 
U-W 6X19 FILLER WIRE /S 
BETTER BECAUSE /T 15 MORE 
FLEX/BLE AND RES/STS FATIGUE 
EXCEPTIONALLY WELL. 










Copyright 1948 —The Upson-Walton Company 


THE UPSON-WALTON COMPANY 


Manufacturers of Wire Rope, Wire Rope Fittings, Tackle Blocks, Brattice Cloth 
Macn Offices and Factory: Cleveland 13, Ohio 


114 Broad Street n Street 241 Oliver ‘Building 
P Chicago 7 Pittsburgh 22 
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COAST-TO-COAST FACILITIES 
11 plants and 25 soles offices 
across the nation. NC! 

Years of know-how" mean 
better products. 


An organization of vast re- 
sources guarantees your order. 














TECHNICAL SERVICE 
Practical field engineers to 
solve your problems. 










Trained metallurgists with ex- 
sive laboratory facilities. 





GOOD BABBITT, AND ALL THIS TOO! 


[In Federated babbitt you get the exact loads; “G” and 
metal you specify, PLUS all these intang- for precision bearings or special proper- 


ible ingredients. These background fac- 


tors mean service and security...they mean 
that you get consistently better babbitt to 
help you do a consistently better job. 


METALS DIVISION 


“S” lead-base babbitts 


ties — see Federated first. 


For any bearing metal —“XXXX Nickel” 





and “Thermodyne” tin-base babbitts for 





heavy bearing loads: “Merit” metal and AMERICAN SMELTING AND 
ea y searing loads; Merl metal ane REFINING COMPANY 


“Record” lead-base babbitts for lighter 120 BROADWAY, NEW YORK 5, N.Y. 
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This is one of a series of full-page adver- 

tisements appearing each month in indus- 

trial publications with a total circulation 

of more than 350,000 to help you sell 
‘ KENNEDY Valves. 








om Bou WANT THESE CHECK VALVE FEATURES 
+ + + you'll find them in this KENNEDY design 


1 Generous eee 
All parts ere of high-grede dense meta! with ample thickness end rounded 


2 Lasting Tightness .. . 


Discs end seats seat accurately, and their sturdy design resists distortion 
end hes special provisions fer teke-up of weer. 


3 Long Life... 
Many Kennedy valves heave been in dolly ese & quarter contury end more. 
4 Wide Range of Selection . . . 


You'll find exactly the 
be —" See cafe type tor your gartinder coqdrements a the 


5 f£ lent Mai 
teng weer built inte off parts, end adjustments er ether attention ere 





It will pay you to stock and recommend KENNEDY Extra-Value 
Valves. You will find that their many superior features make 
them sell readily and earn repeat orders. Write for Catalog and 


complete information. 


THE KENNEDY VALVE MFG. CO.° ELMIRA, X.Y. 
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— WHAT MILL SUPPLY MEN 
E YOU ARE TELLING US 
ABOUT IT 







"Tt has been a 
pleasure selling "Minute 
Man" KeyWay Broaching 
Tools. Every plant we 
have sold has ordered 
again and expressed a 
high regard for the per 
formance of these tools. 
We have sold most all 
the leading manufactur— 
ers in this area. 

"Your complete coop- 
eration and fine tools 
have been everything a 
jobber could ask fer.” 


TOLEDO-—— 






























ots 
Ths year in twenty-six 
industrial magazines. 


see 


Here's an © i ies * ahs 
pportunity for new volume and profits. C Oo R P o R ATI O N 


Write for full in 
formation on distri 
ts. : ’ GRE 
NO Deliveries now being made ENFIELD, MASSACHUSETTS 
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SUORSE ANWNOONCES 


WWEW SILEN] CHAT 






ment of this new silent chain standardization 


| eee will profit in many ways by the develop- 
program. 


A reduction in the number of parts carried in stock 
cuts down inventories, reduces storage space and 
simplifies ordering. 


With industrial distributors stocking these new Morse 
packaged silent chain drives, industry will be able to 
obtain complete silent chain drives off the shelf, ready 


Morse plans extensive 


STOCK ORES ( 


Users benefit by Morse standard- 
ization; early delivery available 


for immediate installation. 


This new standardization program is certain to result 
in a sharp increase in the use of silent chain drives 
in industry. 


Two large Morse plants, in Detroit and Ithaca, are 
meeting all schedules to make these new standardized 
silent chains and sprockets available. 


Major industrial distributors everywhere will handle 
the new standardized Morse Silent Chains and 
Sprockets as they now do other Morse products. 


stock drive program; 


Taperlock bushings standard 


OOLING has been completed at Morse for 14” and 
Ts” pitch chain sizes made to the new Silent Chain 
Standards. Also announced is a silent chain stock 
drive program covering both sprockets and chains. 


The company’s new stock drive program will include 
a series entirely different from the present line. All 
popular widths of chains will carry a single center 
guide link. 


Sales Manager outlines plans 
The. General Sales Manager of Morse says that, 
henceforth, Morse cast-iron stock sizes of driven 
sprockets will have finished bores prepared for use 
with Taperlock bushings. Bushings will be available 
with finished bore diameters in increments of ;); inch. 


It is also pointed out that Morse driving sprockets 
will be furnished with finished bore diameters in the 
N.E.M.A. standard shaft sizes, complete with keyway. 


Morse Chain’s six dual-duty sprocket face widths will 
operate with eleven stock chain widths. It is possible 








_ — — 





to obtain as many as 40 ratios for each stock chain 
width. Such combinations are expected to cover 95% 
of the ratios required by all users. 


Standardized stock silent chain will continue to be 
furnished with the exclusive feature —the Morse 
Rocker Joint. 


Write Morse Chain Company, Department 136, Detroite 
Michigan, for Catalog C-71-48 giving complete in- 
formation on the new Morse Silent Chain and Sprocket 
standardization prégram. 


ey 


| MORSE 


o | pRopuct oF | oF I 


MECHANICAL 

| 7OWER TRANSMISSION 

i PRODUCTS BW 

I a st ee ee oe ee el - 
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No other chuck 


holds 5° tight and true 






Compare the grip of the Jacobs 
Ball Bearing SuPe* Chuck with that 
of any other key-operated chuck 

a You'll bad is tremendous BAP" 
Uf OCAM iy ping power is ia # class by itself 
; oy wouldn't even have (0 


Ja fact, ye 

pu tle nee 
the others. 

Yes, the famous Jacobs ball 
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soother sturdic 


dead center. That's because PF 
manship keeps the ja¥% 
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sg, life thar have ™ 
An inserted thrust 
he frictionless bell 
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of the Jacobs Chuck 
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entire tightening action 
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Veo Jacob ; 
one s Ch i 

ie Sat — to hold tools with the 
FP ro ct = ever devised. And Jacobs 
psa oe your customers and prospects 
SPE we sien olor reprints available with your 
aoa ze So follow through on Jacobs’ 
ites sae Rae the same facts on an 
cating me further announcements on the 
Peis cnet ee for merchandising and 
ence dy the distributor. The Jacobs 
pany, Hartford 2, Connecticut. 


If it’s a JACOBS... it holds 
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G-E Fluorescent — 
the new light of industry 
—is ten years old 
April 21. 


pes 10 short years ago, the first fluorescent lamps were 
placed on public sale by General Electric. Since then G-E 
fluorescent lamps have revolutionized lighting in stores, offices, 
factories, homes—you see them everywhere! 


From the first, G-E Lamp scientists have led in fluorescent 
development, working ceaselessly to 
bring the cost of fluorescent lamps 

How 10 years of ‘ ° 

G-E fverescent lower and lower—to raise efficiency 

lamp researc 7 rm F 

has given you higher and higher. The chart shows 

more light for 9 r 

your money. what’s happened. 


Using 20-watt lamp cabin . . . 
ae typical example. This amazingly rapid improve- 


ment in fluorescent is typical of the 

persistent effort of G-E Lamp re- 

search to give more light for the 

money. It is only one of the many 

reasons why more and more people 

insist on “G-E” when they buy 
lamps for home or business. General Electric lamps are con- 
stantly improved by research to Stay Brighter Longer! 


G-E LAMPS 
GENERAL 56) ELECTRIC 


Wharever lamps you need 


FLUORESCENT FILAMENT MERCURY INFRARED 


-GL makes &n all 
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Talk of the Trade 





CONVENTION DATA: ‘The same H. H. Allen who 
handled transportation details for the memorable Dallas 
and Bermuda cruise conventions has been busy arrang- 
ing for special trains to Atlantic City this year from the 
mid-west and the south. Early program announcements 
list among the speakers to be Sen Fred Hall (Kiek- 
haefer Corp.); Dr. Ralph Cooper Hutchison (Lafayette 
College president); Nathan H. Gist; Jerry Tone (Carbo- 
rundum Co.); and Jim Geddes (H. K. Porter, Inc.). 








DOUBLE HEADER: If there’s any truth to that old 
saw that’s always heard when weddings are announced— 
“You're not losing a son (or daughter), you’re gaining a 
daughter (or son)”—Wendell Clark’s family is on the 
increase. Wendell’s daughter, Eleanor, will be 
married this month and his son, Robert, will march up to 
the altar in June. 





CONVENTION DON’TS: From experienced conven- 
tien goers we've picked up some hints that might help if 
this is to be your first fling at a Triple Mill Supply Con- 
vention: Don’t think you have to say yes every time some- 
one says “How about a drink?”—the ocean air is good, but 
a hangover is just as bad in Atlantic City as anywhere 
else; Don’t forget to stop in and see the Mii 


Suppuies’ gang at Booths 609 and 611 or in the 
Claridge Hotel—beg parden, I meant to say the Indus- 
trial Distribution gang; Don’t stay up too late and expect 
to be alert at the morning meetings—we can’t get a 
definition of what “too late’”’ is; Don’t be afraid to speak 
up at discussion meetings—you won’t get the answers you 
want unless you ask the questions. 


CONGRATULATIONS: Salesman Winston Hoover, 
Jr. (Riechman-Crosby, Memphis), has a brand new sub- 
ject to talk about on his calls these days—he recently 
became the proud father of a daughter, Catherine 
Michael. 





THINGS TO REMEMBER: Phil W. Zonne (Zonne 
Electric Tool Co., Los Angeles) paints as a hobby. . . . He 
is now busy doing a — composite of scenes which 
impressed him and Mrs. Zonne when they were on their 
honeymoon trip in the Pacific Northwest last fall. 





WHERE’S THE DREAM BOOK? A Memphis sales- 
man, James A. Buford, recently was quoted in Eldon 
Roark’s Press Scimitar column: 

“Dear Mr. Roark: The following is about the daffiest 
thing I ever had happen to me and I thought you might 
like to hear about it. , 

“One night this week my wife heard me talking in my 
sleep as if I were asking the operator for telephone num- 
ber 5-2791. She remembered the number and asked me 
about it the following morning. It could have been worse 
if by any chance it had been the number of an ex-girl 
friend. Imagine my surprise when I found out it was the 
number of Industrial Supplies. By coincidence, they are a 
business rival as I am a salesman for Riechman-Crosby 
Company.” 

R. W. B. 
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SALES LEADER 


since its introduction, Jenkins Fig. 106-A 
Renewable Disc Type Bronze Globe 
Valve is recognized in every industry 
as. the longest-lasting, lowest-mainte- 
nance valve that money can buy... . 
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FOR GOOD CONSTRUCTIVE REASONS — 
Perfect Grip Handwheel 
. Extra Deep Stuffing Box 


. More Spindle Threads In Contact 
With Bonnet 


. Slip-On Stay-On Disc Holder 


One-Piece Screw Over Bonnet 
With Bevel-Joint 


Renewable Composition Disc 


AND MANY OTHER QUALITY FEATURES 


— completely described in this 
new 12-page folder available 
now to Jenkins Distributors. 


3p ee te wnsieense 
for THROTTLING 
SERVICE 
For close 
control, sim 
ply remove 
the nut which 
holds the 
disc a 
i : disc holder 
Ps ——_ and replace 
106-Atrim- r) with this 
ming. This is fs throttling 
same for Globe nut Fig. 344 
or Angle body, 
screwed or flanged. 


for LIFT CHECKS for SPRING LOADED 


Globe and Angle bodies 

can be fitted with this CHECKS 

one set of trimming for For Spring-loaded Check 

lift check service. Trim Valve service, use 106-A 

consists of Cap, Disc trim but substitute this 

Holder and Guide Disc Spindle 

Nut from 117-A, Hori- from Fig. 
zontal Lift 630-A and 


replace reg 
aoe. E eles dise 
nut with 

iti N 


ENKINS 


SIZES, PRESSURES, METALS FOR EVERY NEED 











































YH}, os Industry’s valve needs 
covered in Che} tail Fediye 


for JENKINS DISTRIBUTORS 


arts of 106-A series 





ry valve comb : 
‘ndustrial piping 


interch 


A #) provid 


90° of 


inations for 







, Jenkins 106-A Series comprises 18 different valves, all of which can 
for QUICK OPENING 


For quicker 
opening and 
closing, substi- 
tute this bon- 
net and spindle 
from Fig. 942, 


be made up from only 4 bodies and a handful of interchangeable parts. 


wey Together, these valves cover 90% of all normal industrial piping needs. 


ontrol, sim 
ly remove 
1e nut which 


The advantage to valve users is clear . . . greatly simplified main- 


tenance and a minimum inventory of repair parts. 


a oy Quick-opening . ue f : 

tec holdad Cie b eo Se The advantage to Jenkins Distributors is even more obvious. The 
whi the ‘ ‘ ‘ : 

oes shesads are 106-A Series gives him a concentrated, easily-handled “package” of 

hrottling pitched more the most popular patterns, with unlimited sales and profit possibilities. 


ut Fig. 344 "sharply. 


Making these popular valves even better known throughout industry 
is a steady project with Jenkins. The Jenkins Distributor can count on 





continuous support by industry-wide advertising, unequaled service 


OADED for STOP AND CHECK booklets and other sales literature, helpful engineering service, and 
$ For Stop and Check serv- 1 : h dace hibi , P 
ded Chedl ice, use 106-A trim but steady sales promotion such as trade show exhibits and motion pictures. 
substitute this 
ee . spindle from It’s a sweet set-up for record sales, and another reason why Jenkins 
itute i 
39 a n en replace ret is the preferred valve franchise . .. why year in and year out it pays 
: ar disc nut a ‘ 
630-4 aad with the Check — and pays well — to sell Jenkins Valves, 
: aive Vulde 
ular = Dise Nut, 
- t a a Jenkins Bros., 80 White Street, New York 13; Bridgeport, Conn.; 
Valva Atlanta; Boston; Philadelphia; Chicago; San Francisco. 
a Dise Jenkins Bros., Ltd., Montreal. 
ut. 
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J/EED SOLD THROUGH LEADING INDUSTRIAL DISTRIBUTORS EVERYWHERE 





















REPUBLIC’S 9-POINT POLICY 
Line 


A line of rubber items sufficiently 
complete to permit effectively sup- 
plying the requirements of the trade 
solicited. 


Luality 


A quality of product uniformly good 
and capable of delivering service 
results that should reasonably be 


expected. 


Puce 


A price basis inducing and making 
possible aggressive competition with 
reasonable profit return. 


Srcedom 


Freedom from competition from his 
source of supply, either direct or 
indirect, among the trade covered 
by his day to day solicitations. 


Selling helps of reasonable amounts 
so that his sales force may be given 
the advantage of specialized train- 


ing and a knowledge of the product 
sold. 












LEE RUBBER & TIRE 


Lee Deluxe 
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YOUR CONSULTING SERVICES 
COST BUYERS NOTHING 


Every firm runs into situations wherein it needs inform- 
ative, reliable and interested help quickly. You will get 
extra business and make friends if you TELL and SELL 
your prospects about your ability to supply quick in- 
formation and materials at such times. It’s easy to con- 
vince them that your personal contact is quicker and 
less confusing than letter writing. Since you are as 
near to the buyer as his telephone, make sure he is 
constantly aware of this closeness. 


“Your Ditlubilin sewed you beat 





buy from YOU. It tells your story and does n 
ge mention Republic. Write today for your copy 


fe my 


MECHANICAL RUBBER GOODS BY 


REPUBLIC RUBBER 
DIVISION 


\ y 
sz = = @ | Divisg tft OM 
YOUNGSTOWN, OHIO 














Tubes, Conshohocken, Pa. 





...it tells buyers why it is economically ee 
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MILL SUPPLIES Renamed 
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NATIONAL AFFAIRS COMMITTEE OF IN- 
DUSTRIAL SUPPLY DISTRIBUTORS 
RESOLUTION TO “MILL SUPPLIES” 
UNANIMOUSLY ADOPTED, MEETING 
AUGUST 28, 1947 


RESOLVED 


WHEREAS, It is the opinion of the members of 
the National Affairs Committee of In- 
dustrial Supply Distributors that the 
term “Mill Supplies” is outmoded and 
no longer indicative of the business of 
this industry, and 

WHEREAS, the magazine “Mill Supplies” is held 
in high esteem by all distributors as a 
powerful force in the industry, and 

WHEREAS, it is the opinion of the National Af- 
fairs Committee that a change in the 
name of Mill Supplies Magazine would 
be beneficial both to the magazine and 
to industrial supply distributors, now 
therefore be it 

RESOLVED that the National Affairs Committee of 
Industrial Supply Distributors in meet- 
ing this 28th day of August 1947 does 
respectfully request that the editors of 
Mill Supplies Magazine give considera- 
tion to changing its name to “Indus- 
trial Supplies” or “Industrial Distribu- 
tion.” 











Mitt Suppuies will come to you under a new title 
starting next month. The new name is INpusTRIAL 
DisTRIBUTION. 

The decision to have the title; Mill Supplies, pass into 
history was not an easy one for your publisher and editors. 
It was a decision that involved many factors, the most 
important being the adjustment to “change” after thirty- 
eight years of publishing under the same name. It is true 
that we had sensed the desire of a change in name some 
years ago. Emil Ducommon suggested it some eight 
years ago and till his death continued to urge it. It was 
because of his continuous campaign that the title: “The 
Magazine of Industrial Distribution” was added to our 
masthead in May 1945. 

Alfred, Lord Tennyson wrote, “The old order changeth, 
yielding place to new...” Thus it is that the industry 
we have the privilege to serve, now believes that the 
term “mill supplies” is no longer indicative of the busi- 
ness of the industry. You believe that we should change 
our name in keeping with this belief and, by an over- 
whelming vote, have requested this move. 

We are in complete agreement with your thinking! 
The term “mill supplies” is outmoded. We feel that 
our duty to the industry far transcends any personal 
feeling of name association brought about by years of use 
and that our name must be in complete accord with the 


present day thinking of our readers. 

The name changes but we will continue to serve you 
as we have in the past. We will strive constantly to bring 
to you a publishing service worthy of a great industry. 

Now, as to the details behind the decision to change 
our name. ‘The National Affairs Committee of Industrial 
Supply Distributors, in a meeting late last summer, dis- 
cussed the merits of promoting standardization of terms. 
‘They agreed that universal adoption of the terms, “‘indus- 
trial distribution,” “industrial distributor” and “industrial 
suppliers” was desirable. Among other things, they recog- 
nized that a major step in that direction would be the 
dropping of the name, “Mill Supplies,” by the industry’s 
magazine. The result was the adoption of a resolution 
which is reproduced on this page. E. L. Pugh, Secretary 
of the N.A.C., was instructed to convey the suggestion to 
A. M. Morris, publisher of Mill Supplies. 

In reply, Mr. Morris pointed out that an early 1947 
study had disclosed a majority of readers favored retaining 
the name Mill Supplies. At the same time, though, he 
agreed to move along with the industry-wide movement 
if today’s thinking supported the committee’s belief that 
a majority in the industry wanted the change. He sug- 
gested that a new poll be taken by the two Distributor 
Associations. 

Association officers agreed to the suggestion and ballots 
were sent out by Harry Rinehart of the National Associa- 
tion and Mr. Pugh of the Southern. The vote was so 
overwhelmingly in favor of a change that your publisher 
and editors are taking prompt action. 

Here are the results: 


Percent of total 
votes cast 
Keep the name MILL SUPPLIES....... 14 
Cy A ND sok sc cctvenscsaresvers 86 


The name INpusrriaL DisrripuTion was selected as 
the most appropriate for several reasons. One of the most 
important is the fact that InpustriaL DisTRIBUTION 
clearly describes the functions of the industry and immedi- 
ately identifies the field we serve. Another is that it is 
applicable in all sections of the country. On the other 
hand, the term “mill supplies” has been used in some 
sections of the country but not in others. Many industrial 
distributors have felt for a long time that being classified 
as mill supply distributors has a restricting effect on their 
operations. They are convinced that some buyers do not 
recognize in the term, “mill supply house,’ the true 
activities and services offered. ‘They further believe that 
when identified as being in the industrial distribution 
business, they automatically are classified by buyers as 
being in the industrial tool, equipment and supply busi- 
ness, capable of supplying complete requirements. 

That this opinion is not a regional one is revealed by 
the fact that there was only a slight difference, percentage 
wise, in the results of the two Associations’ polls. In one 
case 87 percent of the voters favored the change; in the 
other 83 percent. 

So, the next issue that comes to you will be under the 
name INpustriAL Distrisution. A new name, but, still 
your magazine from cover to cover. 
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SEEING IS BELIEVING for salesmen, servicemen and mechanics at THE SECOND SHOW is about to start and Miller 
Southwest Machinery. David Miller points to an eye splice being made takes over as projectionist. He's in charge of the 
with 4-in. preformed wire rope. The theater seats 40 and is equipped for sound. film library, projection room and the auditorium. 


WHEN IT COMES TO YOUR TRAINING PROGRAM ... 


Streamline With Pictures 


Oklahoma distributor uses 


movies, slides and glossy 


prints as a substitute for trips 


to suppliers’ plants 


By T. A. BUTLER 


Vice-president, The Southwest 
Machinery Co., Oklahoma City 


IN FORMER TIMES employees with lim- 
ited experience in © or in shop 
maintenance would be sent to the fac- 
tories of our suppliers for training. 
And they would return to us as ex- 
perts—factory trained salesmen or 
service experts. But this is not true 
today. Between 30 and 40 percent of 
our employees are ex-service men and 
only about half of them have had sell- 
ing or shop maintenance experience. 

This situation presented us with a 
terrific training program problem but 
we have solved it. We have geared our 
new setup to include the latest in em- 
ployee training; we ate making use of 
visual education. That is, we are mak- 
ing pictures work for us. To carry out 
this streamlined program we use: 


Our own 40-seat theater. 

A full library of sales and training 
films. 

A complete file of factory furnished 
instruction folders. 

Current and back copies of busi- 
ness, trade and professional magazines. 

Industrial wall photo murals. 

Glossy finish prints of equipment 
we handle. 


Regular meetings held 


Each month every man in the serv- 

ice department is required to spend six 
hours in the theater training room. 
Hours and classes are staggered so those 
who are on the road can have their 
six hours of training while they are at 
headquarters. No absentee exceptions 
are made. The mechanic and service 
training course is built around sound 
pictures showing exact operations. 
” The training time for salesmen is 
double that for employees in the serv- 
ice and parts departments. This twelve 
hours of training each month is di- 
vided between service and sales. Many 
of the same films are used for training 
men in both departments. The films, 
incidentally, are supplied us by the 
manufacturers we represent. 

In the rear of our theater room we 
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have a film library room and it is here 
that we keep full files of instruction 
folders and business, trade and profes- 
sional magazines. Our sales manager 
has charge of this stock and a part of 
each salesman’s training includes pre- 
paring the proper kit. 

All regular training meetings are 
held at night. There are two reasons 
for this: 1. Night meetings do not in- 
terfere with day work schedules. 
2. Our theater room and films are 
used regularly through the week for 
entertainment. 


Noon Meetings for all 


From 12:30 to 1 p.m. on Tuesdays 
and Fridays each week all of our head- 
quarters employees meet in the theater 
room. We have a full half hour movie 
program, part entertainment film and 
we sandwich in industrial and educa- 
tional shorts. 

These meetings have proved very 
popular and we believe that we accom- 
plish a good deal along general train- 
ing lines by having the combination 
half hour movie show twice a week. 

Besides a rather full stock of enter- 
tainment film (16 mm) we have 19 
general industrial films. These include 
picture-talkie trips through different 
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ATTRACTIVE AND USEFUL at the same time are the wall photo murals 
in the sales and display room. T. A. Butler points to the wire rope. He 
says the display aids salesmen when they bring customers into the plant. 


factories, how certain equipment is 
made and why it is made that way, and 
films which explain the advantages of 
one type of construction over another. 

One man is assigned to the film 
library, projection room*and the em- 
ployees’ theater room. This man, an 
amateur movie fan to start with, is 
fast becoming a professional. ‘Through 
his constant effort we are adding con- 
stantly to our list of available films. 
We hope, eventually, to have one of 
the most complete training film li- 
braries in the southwest. And, at the 
same time, of course, we are adding 
new entertainment films all of the time. 


Photo Murals in Display Room 


On the long wall which separates 
our main sales and display room from 
the service department we have used 
industrial photo murals. The majority 
of these were obtained from the Cater- 
pillar company and practically every 
picture shows wire rope being used. 
This is important to us because we 
handle a great deal of wire rope. 

Aside om the display advantage, 
we have found the murals of particular 
advantage to salesmen who bring cus- 
tomers to our headquarters. 


Glossy prints also used 


Salesmen’s kits include 8 x 10-in. 
glossy finish prints of different types 
of equipment which we handle. Most 
of these are action pictures showin 
on-the-job machinery in the actua 
working setting. 

These pictures also are furnished, 


in some cases, to service mechanics, 
who take them on trips into the field. 

We are finding in many cases that 
a picture turns the sale. In other words, 
an actual photograph of one of our 
customers using some pieces of equip- 
ment adds the needed impetus that is 
required to close a sale. 

Aside from the initial cost of having 
the pictures taken, 8 x 10 reprints 
used for promotional work constitute 
low cost advertising. And it certainly 


IN SALESMEN’S KITS are glossy prints of equip- 
ment handled by Southwest. C. B. Wimberly, 
sales manager, checks a kit 'to see that it’s up to date. 


is advertising that carries a whale of 
an appeal punch. 

We are definitely sold on the value 
of sound movies for training em- 
ployees. We only wish there were 
available more good sound films cover- 
ing our field. 

In fact, we think the company that 
takes advantage of this picture combi- 
nation—movies, murals and _ stills— 
will find training much easier and sales 
resistance greatly lessened. 


Census of Manufactures 
Will Answer Many Questions 


Have your STATE and your city kept 
pace with the rate of manufacturing 
growth of the nation? Do your prod- 
ucts hold their own against competi- 
tive products of recent development? 
Are your materials costs out of line 
with other companies in your indus- 
try? Is your company above or below 
average in the mechanization of your 
plants? When the Census of Manu- 
factures, currently underway, com- 
pletes its estimates of data on the 1947 
operations of a quarter of a million 
manufacturers across the nation, in- 
dustrial executives may have the 
answers to these and many other ques- 
tions that have come up since the last 
census in 1940. And the answers, of 
course, will exert considerable influ- 
ence on any sales programs currently 
contemplated by manufacturers. 
Official records on a month-to- 
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month basis have made yeoman efforts 
to keep on top of shifts in prices, costs 
and wages since 1939, but it has taken 
too much time and too many odds and 
ends of reports to keep executives 
posted. What, for instance, of the 
large-scale shifts made in industry dur- 
ing the war years? New industries in 
the thousands have entered the busi- 
ness race; old industries have expanded 
to double and triple their pre-war size. 
Ciher oldsters have gone down before 
the modern business techniques of 
new young competitors. 

At the present writing it isn’t likely 
the new Census data will be available 
before mid-summer, but probably no 
government survey of the kind ever 
had so large a pre-publication audience 
“on tap”, nor one so willing to approve 
its findings. 








“SMALL ACCOUNTS have a right to 
expect service from distributors,” says 
M. W. Mund. 


SALESMAN: Small accounts are not 
profitable to either me or my firm. 


M. W. MUND: The comparatively 
small shops, such as the jobbing ma- 
chine shop and the tool and die shop, 
are definitely not marginal accounts, 
and, with proper attention, are as prof- 
itable to the mill supply distributor 
as the large manufacturers. 

Assuming that the sliding scale of 
discounts on some products, based 
upon quantity purchased, is just and 
correct, both the commissions to the 
salesmen and the profit to the sup- 
plier are just as great by percentage 
of dollar of goods sold. By proper and 
constant attention, the small user can 
represent a large portion of the dis- 
tributor’s total business and as ac- 
counts that the distributor handles 
have every right to expect this cover- 
age. 


SALESMAN: I’m too busy taking 
care of the larger accounts to bother 
with the smaller ones. 


MR. MUND: When a salesman calls 
upon the small shops his working 
day is longer. The clever salesman can 
call on the small shops earlier in the 
morning and later in the afternoon 
than he can visit buyers in larger 
plants. Personal experience prompts 
me to make this statement. I find that 
many small shops prefer to be called 
on between 8 and 9:30 in the morn- 
ing, and from 4 in the afternoon until 
closing which may be as late as 5:30 
or 6 o'clock. 

In most cities there are areas where 
many small shops are located within 
a comparatively short distance of one 
another and, in many cases, the sales- 
man calls on the owner himself. If, 
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Are You 


Overlooking 


“They’re definitely worth cultivating,”’ says Sales Man- 
ager M. W. Mund of Triplex Supply Co., Milwaukee. 
Here he answers Mr. Average Salesman’s objections 


upon entering, a salesman finds the 
owner is busy, he usually can leave and 
go next door or across the street, make 
one or two other calls and return. In 
many large plants, since the salesman 
must wait his turn to interview the 
buyer, he may be kept waiting an 
hour. < 


SALESMAN: Small accounts are pica- 
yune; they demand too much extra 
service and salesmen are breaking their 
necks trying to outdo their competi- 
tors. 


MR. MUND: Competition in the 
smaller shops is not as keen. The 
small shop does not have as many 
salesmen calling on him, and in con- 
centrated industrial areas, competitive 
— from other cities usually only 
call on the very large accounts so this 
competition automatically is elimi- 
nated. The age-old and time-worn 
reciprocity pressure is almost never 
encountered in small shops. 

The factor of personal service is an 
important one. The small user relies 
upon the recommendations of the 
salesman for most of the tools and sup- 
plies which he purchases and, as a 
general rule, makes up for the smaller 
quantities of individual articles that 
he purchases by buying a greater va- 
riety. It is a common experience in 
the larger industrial areas for a large 
manufacturer to limit the number of 
items which he buys from any one dis- 
tributor to a comparatively few. The 
gaining of acceptance of a particular 
product is accomplished in the hard 
way and, in many cases, many: calls 
must be made on the buyer, the tool 
supervisors, and the shop foreman to 
finally gain a trial order. And then, 
the factory service engineer must 
spend a considerable amount of time 
in testing the article in the custom- 
er’s plant. 


SALESMAN: Calling on small ac- 
counts just isn’t worth the time, effort 
and expense unless you ‘feel sure the 
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account will some day be a big one. 


MR. MUND: In developing new 
areas we have found that by the time 
we got large customers to look upon 
us as a regular supplier of some of 
their requirements, we were receiving 
regular business from the small con- 
sumers. In all cases, the volume from 
the small consumers has been sufh- 
cient to justify the sales expense and 
travel expense in that particular area 
and, after a few months of regular calls 
on these customers, they were much 
better acquainted with all of the items 
we have to sell. Considering the vari- 
ety of items -purchased from us, the 
individual orders were substantial. 


Since the small consumer does not 
keep accurate inventory records and 
control they are more dependent upon 
the supplier to furnish their daily re- 
quirements. On the other hand, the 
large manufacturer, as a rule, carries 
an adequate inventory of mill supplies 
and the stressing of the service feature 
does not always make as deep an im- 
pression upon him because of this in- 
dependence. 


SALESMAN: Business is so good, I 
don’t have to worry about taking care 
of small accounts. 


MR. MUND: During the depression 
of 1929 to 1934 we had concrete evi- 
dence of the importance of the small 
customer. In that period some of the 
large customers, by consolidating their 
tool cribs, were able to get along for 
months without issuing a single order 
for industrial supplies and perishable 
tools. During this time the supply 
houses were not concerned with the 
“small order problem”. They were 
concerned with getting orders—orders 
of any size. During this period the 
small shops still had to make weekly 
purchases and, should this time. evér 
come again, the mill supply salesman 
should never be one who is conspicu- 
ous by his absence during good times. 
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The Small Accounts? 


‘Even in distant spots, small accounts can be devel- 
oped,” says Sales Manager W. H. Rutherford of Wessen- 
dorf, Nelms & Co., Houston. Here’s how he does it 


ALTHOUGH NOT REGARDED as a means 
of dispensing with salesmen, a cus- 
tomers’ order book has proved an im- 
portant sales-getting device for Wes- 
sendorf, Nelms & Co., Houston, Tex. 
By means of the order book, according 
to W. H. Rutherford, vice-president 
and sales manager, the company keeps 
in contact with small accounts in dis- 
tant communities. 

Any salesman who has a large geo- 
EO area to cover constantly is 
aced with the problem of arranging 
and re-arranging his traveling. And, 
even though he does do this, it is 


physically impossible for him always ., 





to be in or near a customer’s plant 
when the customer wants to order. 

It was to insure that Wessendorf, 
Nelms obtained its share or the orders 
which come up in a small plant when 
the salesman is not around that Mr. 
Rutherford decided to install the 
order-book form. That was a year ago 
and since then, Mr. Rutherford said: 

“We have had quite a few accounts 
compliment us on the book which we 
have furnished them and they very 
definitely state that it is quite con- 
venient for them to place their orders 
with our company.” 

The first distribution of order books 


MAKE IT CONVENIENT for small buyers to order from you and they'll 
do so, Mr. Rutherford discovered when he adopted the above order book. 
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“OUR ORDER BOOK is used only 
to keep in touch with small accounts 
in distant communities,” says W. H. 
Rutherford. 


was made in person by Wessendorf, 
Nelms salesmen. They took the books 
to accounts in outlying territories and 
explained to each customer how the 
book worked. The salesmen pointed 
out that the book would save the cus- 
tomer’s time and effort in ordering 
supplies in the intervening days and 
sometimes weeks that would pass be- 
fore he made a return call. 

No record of the actual results 
achieved through the use of the book 
has been kept, Mr. Rutherford said. 
“But,” he added, “we do know in 
checking the mail daily that there is 
a growing number of the order forms 
that come into the house in the ab- 
sence of our salesmen being in con- 
tact with the particular accounts.” 

In the front of the order book is 
a sheet of carbon paper and by plac- 
ing this behind the first order form, the 
customer writes on the back of the 
first yellow want list a copy of the 
order. Thus, after the order is mailed 
to Wessendorf, Nelms, the customer 
has a record of what he has on order. 
Then, by turning the first yellow 
sheet over, the customer has a “want 
list” on which he can make a memo- 
randum of future needs. When he has 
made two or three notations, he then 
can make out another order. 

Unlike the other eleven order forms 
in the book, the tenth one is yellow. 
When this one is received by Wessen- 
dorf, Nelms, a new order book is 
mailed out automatically. ‘Thus, cus- 
tomers always have order forms on 
hand. 

The forms can be folded into en- 
velopes and addressed to the distribu- 
ting company. Wessendorf, Nelms 
pays the postage and this, for small 
accounts, means a great deal. 
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James H. McGraw Dies 


James H. McGraw, dean of industrial publishers and 
founder of the McGraw-Hill Publishing Co., died Feb. 
21, in San Francisco. He was 87 years old. 

Mr. McGraw had a long and colorful career in publish- 
ing, a career that rivaled the classic Horatio Alger fable. 
He started as a subscription salesman in 1884 and 
progressed steadily until he had laid the foundation for 
the largest industrial publishing organization in the world. 
He was credited with having raised industrial publishing 
to a new standing in the publishing field. 

That such credit should be given to Mr. McGraw has 
always been understandable to those with whom he 
worked. His associates agreed that Mr. McGraw had a 
“remarkably high standard of dissatisfaction.” He pressed 
continually for improvement in editorial competence and 
authority, in advertising cthics and proficiency. He also 
was a builder of men. He insisted upon editorial leader- 
ship based on constant ficld contact and active participa- 
tion by editors in the activities of their industries. He 
always maintained that a good editor wore out his shoes 
rather than the seat of his trousers; he had no patience 
with the old notion of editorial isolation. 

The expansion of Mr. McGraw’s publishing activitics 
was based on the five major engineering professions and 
industries allicd with them. ‘That expansion on this basis 
was building on a solid foundation is shown by the fact 
that McGraw-Hill Publishing Co., today publishes 26 
national and 8 international magazines and through its 
subsidiary, the McGraw-Hill Book Co., publishes tech- 
nical and industrial books. 

Mr. McGraw was born Dec. 17, 1860, in Panama, 
Chautauqua County, New York. He attended the State 
Normal School at Fredonia, and, at the same time, taught 
at a district school. Upon graduation from normal school, 
as valedictorian, he was appointed principal of the district 
school in which he taught. 

His first association with publishing came as a reporter 
for the home town weekly. He worked in his spare time 
for a monthly publication, ““The Countryside,” writing 
at $5 a column and selling subscriptions on commission. 

When Chautauqua County friends started ““The Amer- 
ican Journal of Railway Appliances” and purchased a 
little paper called “Steam,” Mr. McGraw made the 
decision which was to change the entire course of his 
life; he left his country school house to make his fortune 
in New York City by selling subscriptions. 

He had a vision of the future possibilities of business 
publishing but the venture did not turn out as he had 
anticipated. By the summer of 1886, the company owed 
him $1,500, with no prospect of payment. By applying 
this $1,500 toward stock and adding $1,000 in cash, Mr. 
McGraw became a vice-president of the little publishing 
house. It marked a turning point—two years later the 
company paid a 10 percent dividend. 

Upon the death, in 1916, of John A. Hill, the McGraw 
Publishing Co., acquired the Hill publications. Thus the 
McGraw-Hill organization started with nine publications. 

In 1909, seven years before the parent companies were 
consolidated, the book departments of the two organiza- 
tions were merged as a separate company, known then, as 
now, as the McGraw-Hill Book Co. With a list of some 
2,400 active titles, it has expanded its field to cover prac- 
tically all branches of pure and applied science, including 





economics, business and the social sciences. A trade 
division, Whittlesey House, was established in 1930 
and still a further venture, publication of fiction, began 
in 1944. 

In 1929, Mr. McGraw received the degree of Doctor 
of Commercial Science from New York University, con- 
ferred on him as “an educator transformed into publisher, 
who has never ceased to be an educator.” In 1944, he 
was honored by the Fredonia State Teachers’ College 
Alumni Association by being named, with. Edgar C. 
Markham, for the “Distinguished Service Certificate” 
given. annually to two alumni of outstanding contribu- 
tion. 

The Bok gold medal, presented annually as the Har- 
vard Advertising Award, “for distinguished personal 
service rendered American commerce and _ industry 
through raising the standards of advertising,” went to 
Mr. McGraw in 1927. 

Mr: McGraw married Mildred F. Whittlesey, daughter 
of Curtis E. Whittlesey of Corfu, N. Y., June 8, 1887, 
and they had four sons, James H. Jr., now president and 
chairman of the board of the company; Harold W., vice- 
peng in charge of the McGraw-Hill Building at 330 
Vest 42nd Street, New York; Curtis W., senior vice- 
president and treasurer; and Donald C., vice-president in 
charge of manufacturing. They also had a daughter, 
Catherine, now Mrs. John E. Osmun of Madison, N. J. 

After his retirement from the board of directors. on 
Dec. 27, 1935, Mr. McGraw spent winters in the West 
and Southwest. 
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file 


cabinets. 


A SIMPLIFIED METHOD of stock con- 
trol has been devised for our com- 
pany, employing the “Kardex” system 
of filing. By means of this system, 
all the necessary control data in regard 
to every item we handle are accu- 
mulated on four cards in a standard 
Kardex pocket. These are: (1) a per- 
petual inventory card (which is on 
the bottom when the pocket is flipped 
open); (2) an unfilled order or back- 
order sheet (blue) fitted over the in- 
ventory card; (3) a purchase record 
(one-half width, and at the left); (4) 
sales summary (also one-half width, 
and on the right). 

These stock records are kept in five 
fireproof inventory control cabinets, 
and the whole system is maintained by 
one person. The cabinets are located 
in a space directly back of the city 
counter and also adjacent to the desks 
of the telephone salesmen. 

The general procedure is_ this: 
When an order is written up, it first 
goes to stock control where the num- 
ber or quantity is deducted from the 
figure on the permanent stock card, 
provided that there is sufficient stock 
available to fill the order. 

If there is insufficient stock avail- 
able the amount available is deducted 





ALL STOCK CONTROL RECORDS center in five kardex 


Miss Williams, in photo, maintains them, 


“One-Man” Stock Control System 


By JOSEPHINE WILLIAMS, stock record clerk 
J. W. Minder Chain & Gear Co., Los Angeles 


and shipped against the order, and the 
balance is back ordered and entered on 
the blue sheet. 

‘Typical cards of the kind referred 
to, and filled in, are reproduced on the 
next page. These cards and the uses to 
which they are put will bear some 
elaboration. 


Inventory card 


All sales are recorded on the per- 
pcetual inventory card before the orders 
are sent to the shipping department 
to be filled. ‘The inventory card may 
then be consulted by the order depart- 
ment, salesmen, purchasing agent and 
any persons checking stock before 
completing a sales transaction. Stock 
received is also entered on the card 
as soon as checked by the receiving 
department. 


Unfilled order sheet 


This carries the date, sale or delivery 
number, customer and quantity for 
cach back order. Copies of the back 
orders themselves are filed, by cus- 
tomer, in a cabinet adjacent to the 
Kardex cabinets. They are filed chron- 
ologically unless some special order 
takes precedence. 

When stock is received, and en- 
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Cabinets are adjacent to both city counter and telephone sales 
desks. At left, front, John Slusser, and back of him H. Kimmel. 


tered, it is a simple matter to pull the 
delivery papers, cross off the cus- 
tomers name from the back order 
list on the blue sheet and deduct the 
quantity ordered from the stock rec- 
ords. 


Purchase record 


This consists of a half sheet fitted 
in the upper left-hand corner of the 
pocket. Here is a record of all stock 
orders placed with the supplier, 
amount scheduled to be received each 
month, supplier’s scheduled shipping 
date and the quantities received 
against each order. This enables the 
purchasing department to keep its 
total of stock orders at a level which 
does not exceed normal invento 
requirements plus allowance for back 
orders. 


Sales summary 


The half card in the upper right 
hand corner contains a record of 
monthly total sales of the item and 
spaces are left for quarterly footings. 
The yearly total is divided by 12 to 
obtain the monthly average. When 
this is done it simplifies ordering by 
helping to determine the “order 
point”, it being advisable, in our case, 
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to keep a three months’ supply of 
stock on hand at all times. 


Visible stock indicator 


This is a colored cellophane indi- 
eator on the right hand side of the 
visible title, and when set shows 
the quantity of stock on hand. It 
works on a small scale or graph con- 
taining lined divisions for “follow-up”, 
“order point”, “normal stock” and 
“over-stock”. As the quantity of stock 
changes, the indicator serves as a flag, 
and the purchasing agent’s attention 1s 
immediately called to the situation. 

We believe this system to be as 
simple and effective as can be de- 
signed, since it consolidates in one 
group of'eards all information pertain- 
ing to sto¢k control. The perpetual 
inventory Card gives an accurate stock 
count at all times, thereby greatly 
aiding the sales and order depart- 
ments. The unfilled order sheets sim- 
plify the back order problem. It takes 
but little time to enter the data on 
the sheets, thereby saving a great 
amount of time in continually going 
through the actual back order file. 
Also, the customers’ names _ being 
shown helps to insure fair distribu- 
tion of scarce material. The purchase 
record gives a clear picture of all 
material on order and amount sched- 
uled to be received each month. 

In times like these, it is especially 
important to have a system that pro- 
vides instant availability of informa- 
tion, eliminates bottlenecks and in- 
creases efficiency within the organ- 
ization. 
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All stock control information is entered on four cards in a single Kardex pocket. 
The inventory card is under the bottom card, 





1948 CONVENTION FACTS 


WHAT: 
WHEN: 
WHERE: Atlantic City 


NEW THIS YEAR: Manufacturers’ conference booths in Convention Hall (for 


Triple Mill Supply Convention 
April 26, 27 and 28 


a list of manufacturers and their booth numbers see pages 202-206). 


MILL SUPPLIES’ HEADQUARTERS: Claridge Hotel and Booths 609 and 


611. 


RESTAURANT RECOMMENDATIONS: See article starting on opposite 


page (reprints of the article will be available in Atlantic City). 
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When It Comes To Eating, 





"An Epicure? |_| 


WHEN VISITING at an ocean resort, it is natural to think 
of seafood. You won’t be disappointed in Atlantic City 
if you are looking for it. Most every eating place, includ- 
ing the hotels, offers an extensive variety. But, just 
because you are at an ocean resort city doesn’t mean that 
you must eat seafood. You'll find most any type of cook- 
ing you want. Listed below are many of Atlantic City’s 
best known eating spots. We're sure you'll find what 
you prefer in this list and, if you discover one that’s not 
listed, let’s hear from you. Pull in your tummy and 
open your pocketbook—here we go: 


ALBERT’S, Abescon Boulevard and Shore Road—Don’t 
bother looking up the location on the map; just take a 
cab. The food is excellent generally but we’d recommend 
you try a steak or chops—they’re extra special and the 
= is moderate. You should make a reservation. Ask 
or Fred Gruhle. 


BABETTE’S, Pacific, between Mississippi and Georgia. If 
you’re at Convention Hall, it’s just a stone’s throw. This 
is a night spot. Steak is the specialty of the house and 
you can mix your eating with dancing. There’s a regular 
floor show. Prices are fairly expensive. 


BESTMAN’S, Margate. Take a cab. If you have a taste 
for fowl, this is the place to go—the house specialty is 
chicken. Excellent American cookery. Your tab may be 
a little high—it’s fairly expensive. 


BRIGHTON HOTEL, Boardwalk at Indiana. If you’re 
a drinking man, you'll have to try a Brighton Punch 
instead of your conventional Martini or Manhattan. 
The punch—and it does have a punch—is widely adver- 
tised as more famous than the boardwalk. Be that as it 
may, after you’ve had your fill you can partake of a 
French cuisine—try the shrimp. 


CAPT. STARN’S, Inlet. If you’re being conservative you 
can take an Atlantic Ave. trolley right to the door—the 
easy way, of course is to have your doorman whistle for a 
cab. Lobster is THE thing to have, naturally—you can 
pick out the lobster you want and then you'll eat it in 
a restaurant that’s built out over the water. While Starn’s 
is good on seafood, other dishes are available and the 
prices are moderate. 


CLARIDGE HOTEL, Boardwalk at Indiana. You have 
your choice of two places to eat: 1. The main dining 
room which is on the formal side and is expensive. French 


A Gourmet? |_| 


cuisine. 2. Mayfair Lounge, which is right handy for 
luncheon or cocktails, has dancing and an entertaining 
orchestra in the evenings. Prices are fairly expensive. 


CHILD'S, Boardwalk at South Carolina. When you get 
up a little late and haven’t much time to get to the meet- 
ings, you can dash up the boardwalk and get a typical 
Child’s breakfast. Of course you can get lunch and dinner 
there, too. The menu is general. Popular priced. 


DOCK’S OYSTER HOUSE, 2405 Atlantic Ave. Just 
a couple of blocks from Convention Hall. Don’t be fooled 
by the name; all types of seafood are served and they’re 
excellent. It’s closed on Mondays. 


DRAGON'S DEN, Boardwalk at Michigan. Short walk 
from the hotels. If good chow mein or other Chinese 
dishes strike your fancy, here’s where you can get them 
at moderate prices. 


FAR EAST, Atlantic at Tennessee. Five block walk. 
You can tell by the name that it’s Chinese food and its 
excellent. Moderate prices. 


500 CLUB, Missouri off Pacific. Walk down the board- 
walk to Missouri—You can’t miss it. The food is typical 
night club food, meaning it’s fair. There’s no revue but 
there are individual acts and dancing. Expensive. 


GEM, Pacific at Illinois. Don’t take a cab—it’s only a 
block or two. Excellent for ““Dagwood” sandwiches, eggs, 
etc. It’s a delicatessen type restaurant so don’t look for 
anything fancy. 

HACKNEY’S, 215 Maine Ave. This is a must spot for 
tourists—you can get your picture “took” wearing a Hack- 
ney bib. It’s a huge place—they can serve 3,000 at one 
sitting. The emphasis is on seafood but other dishes are 
available. If you want, you can pick out your own 
lobster. It’s a healthy hike from the hotels—try going 
by cab and walking back. Moderate prices. 

HADDON HALL, Boardwalk at North Carolina. Hotel 
dining room with good food, American style cooking and 
fairly expensive prices. 

HOWARD JOHNSON’S, Boardwalk at Virginia. About 
7-block walk. Typical Johnson restaurant, dressed up a bit 
—good food—American style. Moderate prices. 

KNIFE AND FORK INN, Pacific at Albany. Very small 
and intimate. They’re good on seafood and broiled 
entrees. We go for the over size chops which are a house 
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What Do You Call Yourself? 


A Gourmand? [| 


specialty. Fairly expensive. 


KOPSTEIN’S, Pacific at Hartford, Take a cab. Kosher 
food only. Moderate prices. 


KORNBLAU'S, Pacific at Maryland, Eight or nine block 
walk. The food is Jewish-American and is excellent. 
‘They're open late and a good spot for late snacks. Mod- 
erate prices. 


LIDO, Atlantic at Morris. Here’s a good spot if you have 
a yen for Italian food. But, don’t get the yen too late— 
they close fairly early, 9 p. m. Moderate prices. You can 
take a Pacific Ave. jitney or an Atlantic Ave. trolley or, 
if you’re feeling flush, grab a cab. 


MARLBOROUGH-BLENHEIM, Boardwalk at Ohio. 
If your mind’s just on food, they boast of good American 
type cookery in the main dining room. If it’s a cocktail 
you want the Marlborough has a very nice intimate 
cocktail lounge. 

NEPTUNE INN, Pacific at Albany. Frequently this is 
referred to merely as Trench’s. The building started life 
as a bank—the vault is now the wine cellar. Wonderful 
on steaks—planked steak a house specialty. Excellent on 
all food. One of the few restaurants in Atlantic City, out- 
side of nite clubs, that is open until 2 a. m. Prices are 
moderate. Make a reservation. You're bound to meet 
other conventioneers there. 

NOMAD CLUB 1211 Backarach Blvd. A nite club. 
Food is fair, the entertainment is a little risque, there’s 
dancing and prices fall into the expensive slot. 
NORTHFIELD GOLF CLUB, Pleasantville. Good 


food in a small country-club atmosphere. Prices are mod- 
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A Glutton? |_| 





* Footnote: Webster's New International Dictionary reports: 
“An epicure, in modern usage, is one who is choice and dainty, 
while at the same time voluptuous, in enjoyment (esp.) of 
food and drink; a gourmet is a connoisseur in delicate viands. A 
gourmand is less fastidious than a gourmet, less greedy and 
voracious thai a glutton.” 


erate and you can make arrangements for a courtesy card 
through your hotel. 

SEASIDE, Boardwalk at Pennsylvania. Surf n’ Sand 
Room. Excellent for late snacks. Sandwiches are a spe- 
cialty. Prices moderate. 

SEAVIEW GOLF CLUB, Shore Road. Take a cab and 
you'll get excellent food in a spacious country club 
atmosphere. Ask your hotel to arrange for a courtesy 
card. Fairly expensive. 

SHELBURNE, Boardwalk at Michigan, Grill room— 
excellent food—continental cuisine. Make reservations 
here. Expensive. 

SHUMSKY’s, Pacific at Georgia, Seven or eight block 
walk—Roumanian cookery, if you like it. Moderate prices. 
STRAND, Boardwalk at Pennsylvania, Fiesta Lounge. 
Good food—excellent for late snacks, sandwiches and 
cocktails. Moderately expensive. 

TRAYMORE, Boardwalk at Illinois. If you want French 
cookery, try the Traymore Room, a formal dining room 
with expensive prices. The Submarine Grill is a late spot 
—general food—dancing, and on the expensive side. 
VIENNE, Boardwalk at Tennessee. Three block walk. 
The food’s good——-American cuisine. Inexpensive. 
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2—Turning toolholder for toolbits 
tipped with cemented carbide 


5—Knurling toolholder with head 
for one pair of knurling rolls 








3—Gooseneck-type cutting-off tool- 
holder with offset head 























6—A V-wedge grips any size of tool- 
bit that will enter the channel 


toolholder _ with 


1—Turning toolholder made to re- 
ceive high-speed steel toolbit é 


4—Threading 
formed cutter to reduce grinding 


EXTERNAL OPERATIONS on workpieces require a variety of toolholders. 
Talk up the line as a whole because few shops have all the kinds they can use. 











WITH 200,000 LATHES IN USE, THERE’S 


A Steady Market For Toolholders 





BY RUPERT LE GRAND 


There are many kinds of tool- 
holders; here are details on 
several for both external and 


internal operations 


WITH APPROXIMATELY 200,000 bench 
and engine lathes already installed 
in the country, there is a steady mar- 
ket for toolholders. Sales potential is 
drawn from these sources: (1) re- 
placements of worn toolholders, (2) 
toolholders needed for new machines, 
(3) suitable toolholders for a new 
job. The lathe is so versatile in appli- 
cation that shops seldom have all the 
toolholders they will need to do all 
the kinds of work that the machine 
can perform. 

Sales resistance should be low. The 
cost of toolholders is insignificant in 
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comparison to the day-by-day losses 
of babying worn toolholders or the 
expense of damaged workpieces be- 
cause a tool slips or digs in. With 
shops so busy, you should have no 
trouble in discussing the advantages of 
new ones. 

And while talking up your line in 
general, describe the various kinds of 
toolholders you sell. For who knows 
when the shop will desperately need a 
different type, and they will remember 
you. 
~ Occasionally you will find that ma- 
chinists are making their own boring 
bars and holders. That is a terrible 
waste. The home-made product will 
far exceed yours in cost and it won’t 


™ be as good. 


Fortunately, for you, toolholders 
for lathes comprise quite a line. Here 
are details of several kinds for exter- 
nal and internal operations on work- 
pieces: 

Lathe toolholders are made in sev- 
eral patterns, each for a specific pur- 
pose such as turning, cutting-off, 
threading and knurling. And these 
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may have straight shanks or shanks 
offset to right or left—to cope with 
job requirements. 

Turning toolholders may be further 
Goer SS _<- eee ee —_ 





Carbide round ah. 





Setting surface --~y ¥ 











<-6° 





Adjusting screw 











7—With this new type of toolholder, 
the user gets more carbide for the 
money and changes tools for regrinding 
less frequently 
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8—Boring bar graduated for easy set- 
ting in the boring toolpost 























to fit lathe toolpost 


9—Light-pattern boring bar and holder 


11—For _ heavy - duty 








operations a_ boring 
toolpost is substituted 





10—Sleeve and plain-type boring bars 
are gripped in the boring toolholder 


INTERNAL OPERATIONS on workpieces are of several kinds. Boring bars 
held in a toolholder or toolpost are adapted to the operation involved 


for the lathe toolpost 


J 














divided into three types: 


1. Holders that receive toolbits of 
one size only. 

2. Holders that will accept several 
sizes of toolbits. 

3. A new type of toolholder made 
to receive solid carbide toolbits 
of round, square or rectangular 
cross-section. 


The most widely used type of tool- 
holder has a channel, or hole, to re- 
ceive only one size of toolbit. For 
example, a @xi# by 6-in., long tool- 
holder takes a }4-in. square toolbit, 
whereas a 1x24x12-in. long toolholder 
receives a $-sq. toolbit 4-in. long. 

Expressed in terms of lathe size, 
selection of this type of toolholder is 
approximately as follows: 


Lathe Holder Sq. Tool- 
SwingIn. Shank In. bit In. 


10 to 12 axth } 
14 to 16 4x1} ts 
16 to 18 8x14 3 
18 to 20 3x13 a 
24 to 36 $xl% 4 


Note: Tool post openings vary with 
lathe manufacturer. Be sure the shank 
size matches the toolpost opening 
involved. 


In the first e of toolholder, the 


toolbit is securely clamped in place 
by a screw. Screws and tapped holes 


are made to close fits, the steel body 
is heat-treated to provide a hard, rigid 
channel seat for the tool. But long 
service and abuse will eventually wear 
the toolholder so that rigid clamping 
is no longer possible and bits are 
broken. 

That offers you a chance to talk 
up replacements at a few dollars each. 
Broken tools, lost time, and possibly 
damaged workpieces can mean much 
more out-of-pocket expense to the 
customer than replacing worn tool- 
holders with new ones made to present 
standards for high-quality steel and 
workmanshop. 

And there is another sales oppor- 
tunity. Every shop has heard by now 
of the advantages of cemented car- 
bides for faster metal removal. Present 
tool holders are made in two styles: 
with the channel running into the 
body at an angle to hold high-speed 
steel bits, Fig. 1, and with the chan- 
nel parallel to the centerline of the 
tool to take carbide toolbits, Fig. 2. 
How the channel is made makes all 
the difference in the world in cost of 
grinding toolbits and providing the 
type of support they need. So, if you 
find your customers switching over to 
carbide, as they probably are, make 
sure they buy the toolholders they 
should have. 

The second type of toolholder, Fig. 
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6, also has a channel to receive tool- 
bits but the clamping device will per- 
mit several sizes of them to be held 
in the same opening. In one case, a 
V-block is backed up by the clamp 
screw. The toolbit (any of 4 or more 
sizes may be used) is slipped into the 
channel and V-block is screwed down 
into contact with one corner of the 
tool. It is said that any size or shape 
of toolbit, even stub ends, can ‘ 
sripped securely. 

ndustrial supply houses are getting 
calls for a toatholder developed for 
and by the automobile industry. This 
new type, Fig. 7, was designed to 
make more economical use of carbide. 
lor cemented carbide can be brazed 
into a recess in a toolbit (as conven- 
tionally done for some years) or a 
solid piece of it can be gripped in a 
suitably recessed toolholder. The lat- 
ter method appeals to metal-working 
shops because they get more carbide 
for the money in the form of solid 
pieces than as carbide-tipped toolbits. 
Also, they can get many more cutting 
positions before regrinding is needed, 
which is important in keeping the 
lathe in operation. 

Instead of making the new tool- 
holder so that the toolbit is horizontal 
or tipped approximately 15° a 
the designers decided to use a channel 

(Continued on page 164) 
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THREE TYPES of bulletins issued by H. P. Weller Supply are: (1) about items which have become available; (2) about 
new products or lines; (3) summary of items made available in preceding six months. 


Tell The Buyer 
What He Wants To Know 


News about products, deliveries, hard-to-get items, prices help 


buyers make decisions so distributors inaugurate bulletin service 


SHORTAGES AND LAGGING deliveries 
have not discouraged direct-mail sales 
promotion activities on the part of the 
industrial supply distributor. ‘The sup- 
ply and delivery problems, however, 
have introduced some variations in the 
subject matter as well as the technique 
of direct-mail promotion. Instcad of 
plying customers with pleas and argu- 
ments to buy this or that item, some 
distributors have concluded that they 
can compete more effectively for the 
customer's attention and good-will 
with “news” about items in short sup- 
ply, items in stock, price changes, new 
products, or any other information 
which can help him plan and make 
purchases. 

The theory behind the use of a 
“news” service for customers, accord- 
ing to distributors who employ such 
customer-contact technique is that 
such a mailing piece has a better 
chance of being read, and even filed 
for future reference, than the tra- 
ditional envelope stuffers or other 
direct advertising media in these times. 
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It is direct and factual, therefore easily 
read. The availability of an item, if 
needed, is sufficient incentive to buy. 

Distributors who issue such bulle- 
tins report satisfactory results in the 
form of increases in telephone in- 
quiries and telephone sales. Prospects 
have been drawn in as customers and 
new leads have been developed. 





I’. E. Roach, salesman, and D. J. Seyler, 
vice-president, discuss product news for 
new bulletins at H. P. Weller Supply Co. 
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Salesmen are also appreciative of 
the value of the periodical bulletin. 
The bulletins usually list more items 
than the salesmen could possibly hope 
to mention in a single interview. Many 
of them report receiving requests for 
listed items as the first part of an 
order. This gives the salesman a jump- 
ing off place for the introduction of 
related products not contained in the 
bulletin, or else a chance to talk of 
other products. 

The form of the bulletins vary from 
printed booklets to multigraphed or 
mimeographed sheets. The latter type 
is the more popular as it can be pre- 
pared in less time than printed matter 
and at less cost. Moreover, the mimeo- 
graphed, or multigraphed, sheets give 
an impression of timeliness lacking in 
printed matter. 

Management officials responsible for 
sales promotion, select the products to 
be mentioned in each issue. These 
items are selected on the basis of 
recent shipments received; of an an- 
alysis of customers, their operations 
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and their recent purchases; of an an- 
alysis of the distributor’s own stocks 
and their movement. 

The number of different items car- 
ried in each issue varies but most dis- 
tributors are wary of including too 
many. This may discourage customer 
interest in the list. Carefully selected 
lists, including scarce items and those 
known to be used in customers’ plants, 
however, can be quite long since the 
customer is interested in products he 
can use and does use. 

The amount of information to be 
included about each item is a matter 
of judgment and policy. Some dis- 
tributors merely list the name of the 
line and range of products carried. 
Others include the quantities of each 
specific item that is available, sizes 
and prices. On items in short supply, 
some distributors give the catieck for 
future deliveries and even the status 
of their backorder file for these items. 


Necessary Supplement 


One of the leading exponents of di- 
rect mail bulletin service is the H. P. 
Weller Supply Co., Erie, Pa. Accord- 
ing to D. J. Seyler, vice-president in 
charge of sales, bulletins are a neces- 
sary supplement to a distributor’s 
catalog. Too many customers, who 
have seen items listed in catalogs, have 
been disappointed when they inquired 
as to whether or not the item was 
available. These customers understand 
about shortages, but they want some 
assurance that they will be informed 
when the needed products are availa- 
ble. Receiving the bulletin assures such 
customers, and‘often reminds them of 
other products they need. 

Weller Supply issues three types 
of bulletins, each serving a slightly dif- 
ferent purpose. All are designed, how- 
ever, to inform the customer, about 
the availability of items. The three 
types of bulletins are: 

1. Regular printed sheets announc- 
ing availability of products. The list 
is made up periodically and includes 
those items which had been in short 
supply but which are now in stock. 

2. A multigraphed announcement 
about particular lines or particular ad- 
ditions to product lines. This is done 
on company stationary. 

3. Mimeographed sheets, _ stitch- 
bound, featuring “hard-to-get” items 
on the cover sheet and then summar- 
izing lines which have become availa- 
ble in recent months. Included in this 
summary are selected items from in- 
ventory which require sales promotion. 

The first mentioned type of bulle- 
tin is mailed quite often, Mr. Seyler 
said. This is the timeliest and of 
most importance to buyers. Listing as 
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CATALOG SUPPLEMENT and advertising literature tie-in with catalog are features 


of Leighton Supply Co.’s bulletin. 


it usually does, about 25 products or 
lines, the bulletin often suggests other 
products to the buyer. The bulletin, 
Mr. Seyler pointed out, spreads the in- 
formation at the same time to all cus- 
tomers. A majority of customers on 
the salesman’s call list would not be 
notified as promptly if they had to 
wait until the salesman called. 


Requirements Discussed 


The amount of detail carried about 
cach line or product mentioned will 
vary, Mr. Seyler said. He discusses 
customers’ requirements with  sales- 
men and receives suggestions. For 
instance, when pedestal and bench 
grinders and buffers are listed, the 
salesman may suggest mentioning the 
range of horsepower in motors and 
range of size in wheels. On the other 
hand, listing of “flexibleshaft ma- 
chines and accessories” may be suf- 
ficient if the firm is carrying cnough 
types to take care of the territory’s 
known needs. 

The second type of bulletin mailing 
piece is particularly adapted to special 
messages about new lines, new prod- 
ucts or additions to lines already 
handled. This is usually signed by 
II. P. Weller, president. Such a bulle- 
tin carries more detailed information 
about the products than the others. It 
gives size ranges, types and colors. In 
closing, the announcement invites the 
recipient to check his requirements 
and to call. Prompt delivery is prom- 
ised. 
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The third type is used as a general 
reminder of the product lines currently 
being delivered out of stock. 


Guide For The Buyer 


It is actually a catalog supple- 
ment to be used as a guide for the 
buyer in ascertaining availability of 
the listed items. There is no detailed 
information as only suppliers’ names 
and products handled are given in the 
bulletin. It is made up and mailed 
about six months apart. 

Salesmen receive copies of each 
bulletin mailed. This enables them 
to acquaint themselves with the 
products, selling points, terms, sizes 
and stocks. They are then able to 
answer virtually any question by the 
customer during their regular calls. 
Salesmen check on the bulletin with 
the customer when calling to be sure 
he has received one. ‘This serves as a 
starting point for a sales presentation 
or a product discussion. 


News For Customers 


A different type of bulletin is issued 
regularly by the E. & B. Mill Supply 
Co., Perth Amboy, N. J. This firm 
achieves “newsiness” in its bulletin by 
reporting on those phases of market- 
ing that the customer is interested in 
—delivery prospects, back order situa 
tion, price changes, new products and 
prices, seasonal items in stock, etc. 
Each issue is a mimeographed sheet 
and both sides of the sheet are used. 

(Continued on page 156) 
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The P. A. Talks To The Salesmen 


One of the men who sits on the other side of the desk, tells you straight- 


from-the-shoulder what buyers want from and what they dislike in salesmen* 


By ORLO ADAMS, Purchasing Agent 
Dings Magnetic Separator Co., 
Milwaukee, Wis. 


“THE PURCHASING AGENT TALKS to the 
Salesmen” is the topic assigned to me. 
I’m going to change it a bit and make 
it “A Young Purchasing Agent Talks 
to Salesmen.” I say young Purchas- 
ing Agent because there are a few 
characteristics that apply to some of 
the younger fellows that I do not nec- 
essarily apply to older men. In our pur- 
chasing work, I talk to an average of 
approximately ten salesmen each day, 
and it is most interesting to sit on the 
receiving end of the various types of 
“patter.” A young Purchasing Agent’s 
views of the different sales approaches 
may be of interest to you. 


Service Is Keynote 


The Purchasing Department in a 
typical managerial setup, is regarded 
as a Service Department. It performs 
a service just as the Engineering De- 
partment, but in a slightly different 
phase. It purchases the materials nec- 
essary to fabricate any particular prod- 
uct. Purchasing involves a combina- 
tion of the best price and quickest 
delivery. In these times, Purchasing 
sits on a continuous hot seat, con- 
stantly balancing between obtaining 
the fastest deliveries of required mate- 
tials to prevent the screams from 
Production—and answering to man- 
agement for the resulting high cost 
of materials. Additional services such 
as advice to the Engineering, Sales, 
and Production Departments, and 
Management are provided. 


Young Men in Purchasing 


With this as our premise as to ex- 
actly the type of department with 
which we are dealing, we will talk spe- 
cifically about the younger men that 
are found in Purchasing Departments. 
Most of the younger fellows who are 
now in a buying capacity as the Pur- 
chasing Agent or as assistants were de- 
veloped in the fast moving war years 
where the older buying standards were 





* From a talk given by Mr. Adams at 
his company’s recent sales convention. 
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more or less thrown to the wind. As 
you remember, delivery then was the 
chief concern; quality and workman- 
ship were valued, and price was de- 
cidedly secondary. The honeymoon is 
now over! Purchasing Departments 
have increasingly become more cost 
conscious, and they are beginning to 
rebel against the current high prices 
and comparatively inferior quality. In 
this phase the younger men have had 
limited experience. 


Don’t Waste Time 


Consequently, you men in the field 
can do young purchasing agents a great 
favor by stressing the value of your 
products in labor saving and cost re- 
duction. With the rapidly increased 
cost of labor, labor saving machinery 
has become extremely vital. Anything 
that eliminates personal handling or 
reduction in the actual man hours re- 
quired for a given operation would cer- 
tainly be listened to with zeal. Nine 
times out of ten a Purchasing Depart- 
ment usually has sufficient work to 
keep them fully occupied and they 
hate to waste time talking to salesmen 
who don’t quickly come to the point. 
I, personally, like to talk to salesmen 
and will give them no end of time if 
that which they are telling me is new, 
different, and proven by their sales- 
manship to be something of value to 
my company. 


There is another phase in the pur- 
chasing field that is becoming more 
prominent. Companies are increas- 
ingly demanding of their Purchasing 
Agents that they be engineers—not 
necessarily a graduate engineer in me- 
chanical and electrical engineering, but 
that they have some scholastic or prac- 
tical technical background, so that 
they can talk in engineering terms to 
the salesmen and to their own com- 
panies. Most companies realize today 
that if their Purchasing Agent has this 
engineering background, he is an 
added attribute to the company be- 
cause he can work very closely with his 
own Engineering Department and 
with the outside world without stum- 
bling due to the lack of an adequate 
language. You will notice quite a trend 
in recent years that this engineering 
background is almost without excep- 
tion a “must” in the experience of the 
Purchasing Agent. 


Know Your Man 


Yes, I suggest that before you start 
talking, that you size your man up 
rather well so that you don’t make 
him feel ridiculous or so that you later 
don’t feel ridiculous. He might happen 
to know just as much if not more 
about the particular device you are 
talking about than you do. 

There is one point that is probably 

(Continued on page 146) 





decided effect on buyers. 





You'll Find It Pays To Remember These Things 


© Purchasing departments are cost conscious; they are beginning 
to rebel against high prices and inferior quality. 

Size up your man——-many p.a.’s are engineers, a buyer may know 
more than you about the item you're talking about. 

® Give a buyer information, the facts he wants to know——no buyer 
likes to listen to a salesman dribble-drabble. 

© Don’t make a purchasing agent guess your name, the company 
you represent or the products you are trying to sell. 

e Answer inquiries promptly——don’t make purchasing agents put 
their followup machinery into motion. 

© Get to know assistant buyers——they'll be head men some day. 

@ Create a good impression——personal characteristics have a 
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CLEAN UP TIME means painting and F. G. Burdorf, 
president, and G. A. Schmitt, manager, watch in the office 
which is now a display room. 


ALL ARE IN FAVOR of the new supply office. Shown are 


Mercedes Heuser, W. J. O’Connor, Lee Windahl, and 


J. M. Bottdorf. 


Retail Ideas Are Worth Noting—and Trying 


Retailer, turned distributor, brings con- 


sumer selling techniques to supply firm 


THE APPLICATION of sound retail merchandising funda- 
mentals to industrial supply selling is not as far-fetched 
an idea as it may seem, according to F. G. Burdorf, presi- 
dent of United Plumbers & Mill Suppliers, Inc., (formerly 
Laib Co., Inc), Louisville, Ky. industrial supply firm. Mr. 
Burdorf, who gained his business experience and knowl- 
edge of merchandising as founder and operator of one of 
Louisville’s leading retail furniture houses, has increased 
the facilities for display and is introducing point of sale 
merchandising technique. 

These innovations, said G. A. Schmitt, manager of 
the industrial supply division, are novel for United, but 
they work. It does help a sale if you can show a prospect 
products and let him inspect them in a congenial atmos- 
phere without distraction. 

An analysis of industrial supply selling led Mr. Bur- 
dorf to the conclusion that it resembled retail selling in 
several ways. Industrial supply customers, he reasoned, 
are consumers because they use the items they buy. In 
that respect, they resemble the customers of a retail hard- 
ware store. Where they differ from the hardware store 
customer, however, is in the factors which affect their 
buying. Price is a stronger factor in determining the retail 
customer’s purchase than it is in the industrial custom- 
er’s. The latter, Mr. Burdorf learned from interviewing 
industrial officials, placed quality as a major considera- 
tion in purchasing. Since the company already was han- 
dling quality lines, the important point was to con- 
stantly stress that fact in advertising and merchandising. 

Another point of resemblance between the industrial 
supply customer and the retail buyer, Mr. Burdorf pointed 
out, was the strong emphasis placed on service. Mr. 
Burdorf learned, however, that there was considerable 
difference in what the word meant to the retail customer 
and what it signified to the industrial account. The 





HARD AT WORK in the new office are Mrs. Emma 
Vaught; Mr. Schmitt; Roy Grimm, assistant manager; and 
Frank Berry, inventory control. 


latter included considerably more in his interpretation: 
prompt, reliable product information; an understanding 
of the customer's operations; accurate order handling 
and deliveries as promised. 

Virtually all distributors emphasize service as a standing 
policy but Mr. Burdorf decided to go a step further and 
adopt one of implementing customer service whenever 
and wherever possible. The best means of doing this, 
he decided, was through modernization. Retail business, 
he explained, is a leading exponent of better service 
through modernization. According to Mr. Burdorf, 
modernization should proceed along three main lines in 
order to be effective: (1) physical plant, @) facilities and 
equipment; and (>) management and selling techniques. 

In drafting a long-term program to bring United up- 
to-date, and to keep it there, developments along all three 
phases were outlined along with their relation to each 
other in effecting improved service. 

A preliminary survey of the physical plant indicated 

(Continued on page 170) 
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BOOS AND CHEERS rang out as buycrs and distributors 
and their salesmen tried their “luck” and/or their “skill” 
on the alleys. 


Know The Buyers 


Lancaster distributors join forces to en- 
tertain purchasing agents at a dinner 
meeting at which bowling, quoits and 
good fellowship are featured without 
speeches; 125 attend affair 


Four Lancaster, PENNA., distributors recently joined 
forces to sponsor a party for Lancaster County buyers; 
it was a party staged for one purpose: To have dis- 
tributors and their salesmen and the buyers know each 
other better. 

A feature of the party was the fact that there were 
no speeches. Each of the four distributing companies 
was represented by five men and after cocktails and 
dinner with about 100 purchasing agents the entire 
party adjourned to the recreation rooms of the Hamil- 
ton Club. The remainder of the evening was devoted 
to bowling, pitching quoits and playing cards. 

Business, in its strictest sense, was secondary but 
all agreed that the party was a success, socially as well 
as from a business standpoint. 

The distributing companies that participated were 
Herr & Co., Raub Supply Co., Reilly Bros. & Raub, 
and Steinman Hardware Co. 





SCORES MEANT LITTLE in the bowling matches but 
everyone agreed that it was a grand evening and that many 
friendships were cemented. 





ARRANGEMENTS WERE MADE for the party by Dick 
Barr, Reilly Bros. & Raub; George Hartman, Raub Supply 
Co.; John Stauffer, Herr & Co.; and Ad Moore, Steinman 
Hardware Co. 





ARGUMENTS WERE SETTLED on the quoits court by 
using calipers—no one knew, though, which distributor sold 
the calipers to the club. 
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EDITORIAL 


Productivity in Distribution 


E HEAR a lot of talk about productivity in distribu- 

tion—it has been going on for years. And it is adverse. 
Figures are cited which purport to prove that productivity 
in manufacturing has increased several fold since the turn 
of the century while productivity in distribution las 
increased little, if any, during the period. 

There are lots of reasons why such unsavory comparisons 
don’t make sense, but the analysis requires some thinking. 
To the general public, the import of the comparison lingers 
and distribution remains the whipping boy. 

No one in distribution wants to be put in the position 
of attempting to defend the lack of efficiency or produc 
tivity in distribution. Certainly, for every instance of 
inefficiency in distribution, one could cite with equal casc 
an instance of inefficiency in manufacturing. ‘The jobs 
being done in the two fields are radically different. But we 
still must strive for an increase in productivity in distribu- 
tion. Not so much to save the world or glorify the broad 
field but to save ourselves individually. With mounting 
costs and expanding operations, distributors must strive for 
increased internal efficiency—for higher productivity. 


Areas of Opportunity 


By and large, the increase in productivity in manufactur 
ing has come about through the extension of the output 
of the individual worker by mechanical power and the usc 
of machines. How can the distributor increase his pro 
ductivity? Certainly, the use of machines can be and has 
been applied in many distributor operations, but the big 
areas of opportunity for increased productivity lie in the 
province of what might be called management organization 
and control. Men and resources must be so directed that 
their efforts and contributions are maximized. 

Essentially then, increased productivity in distribution 
must come through the improvement in the man-hour 
performance of everyone on the distributor's payroll. In 
contrast to manufacturing, where productivity is increased 
by the purchase of a machine, distribution must seck 
higher productivity through the better direction of all 
efforts. 

As wage rates have risen, there have been some attempts 
to reduce costs by cutting out or short cutting certain 
functions or services. This course of action is fraught with 
danger. Perhaps the wiser course is to maintain desirablc 
and necessary functions and services but to step up th« 
cficiency of their performance. 

The whole gamut of distributor operations should be 
open for analysis but, since selling costs make up in the 
neighborhood of 75 percent of all distributor expenses, let’s 
follow through on the thinking as we approach the problem 
of increasing man-hour productivity in sclling—or more 
specifically, the man-hour productivity of salesmen. 


Misdirected Efforts 


The problem here is to avoid waste time and the dis- 
proportionate spreading of cfforts in relation to sales. This 


requires the effective direction of the efforts of salesmen 
based on the facts of customer purchases and _ potential. 
Performance is incrcased when salesmen spend their time 
on accounts where there is a good volume of busincss_ to 
be had. Unfortunately, however, a lot of firms are not im 
possession of the facts that would enable them to pin point 
the efforts of their salesmen. And misdirected or non 
directed efforts cut productivity and increase costs. 

Ihe first job then in meeting the problem of efficient 
direction is the marshaling of facts on sales and on poten- 
tials. Sales Analysis will give distributors a picture of the 
present distribution of their sales by customers. The good 
customers can be segregated for special attention. Accounts 
in this category may make up 70-75 percent of the 
distributor’s total sales. ‘he smaller or occasional customers 
are also revealed for separate handling. Perhaps these 
accounts do not warrant a salesman’s call. ‘They may be 
covered by telephone or mail solicitation, reserving the 
salesman’s time for the customers with good potentials. 

I'he second job is intimately to “Know Your Customers” 

—cspecially those in the “A” category. ‘The sales analysis 
will show how much and what he is buying. But what of 
his potential? Sales analysis will reveal what is being done 
but only by studying your customers in terms of potentials 
can you find out what could be done. This detailed infor- 
mation on the customer cannot be built up in a day. Over 
a period of years, however, and with a systematic method 
for recording the facts, a dossier on the account can be 
developed which will contain many rounds of selling 
ammunition. And these facts will progressively help sales 
management and salesmen, in cooperation, to fix potentials 
with increasing accuracy and to work in the areas where 
business can be had. This is the secret of increased pro- 
ductivity—the secret of more sales per salesmen at lower 
cost. 


Getting the Facts 


The efficient direction of efforts all comes back to the 
matter of getting the facts and, of course, acting on them 
once they are assembled. A growing number of the more 
ert di tributors have set up methods for developing these 
essential facts. In our May issue we are presenting a special 
32-page section on “Sales Analysis and Control.” We 
describe the methods used by a number of distributors in 
getting the facts on sales by customers and sales bv cus- 
tomers by-product lines. ‘This special section has particular 
significance to distributors, to salesmen, and to the manu- 
facturers in our ficld. “More sales at lowcr cost” must be 
the answer in the competitive davs ahead. 


Hall, Fr 
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Sales Tips From Salesmen . . . pars sales keep 


the pot boiling . . . organize for efficiency . . . nuts and bolts bring bread and butter 





M. H. MEYERS... 


Personal Service 


Sells The Staples 


Can a selling job be done on the 
four most common of all staples— 
nuts, bolts, screws and washers? 
M. H. Meyers of the Alvo Nut & 
Bolt Co., Los Angeles, Calif. says that 
it can—although not in the sense that 
the salesman can use any well-defined 
talking points for his product over 
competitive products. 

“It boils down to one thing,” Mr. 
Meyers explains, “the sincerity of your 
desire to help your customer, and 
your ability to sell him on the genu- 
ineness of that desire.” 

The help or service the salesman 
can render takes two forms, Mr. Mey- 
ers believes. The first is in connec- 
tion with the customer’s stock. In 
almost any manufacturing plant, if 
nuts, bolts, screws and washers are 
used at all they are uscd in consider- 
able quantities, and in a great variety 
of types and sizes. 

It is the salesman’s business, in Mr. 
Meyers opinion, to insure the cus- 
tomer of a constant supply of every 
one of these items so essential to the 
article he manufactures. His cus- 
tomer’s production schedule must run 
along without interruption, which is 
always an aid to more sales of the 
manufactured product. 

“It’s true,” says Mr. Meyers, “that 
some manufacturers have a tendency 
to overstock on all these minor items. 
They fear getting caught short, hence 
they maintain top-heavy and expensive 
inventories. Others will take the op- 
posite view; they lean too heavily on 
the distributor and try to get him to 
carry practically all the inventory all 
the time. Still others may be just 
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plain careless in their stockkeeping 
methods and will never know exactly 
where they stand.” 

“Therefore, it is up to the salesman, 
just as soon as he can establish the 
sincerity of his desire to help, to get 
out in the customer’s plant, find out 
what the operating requirements are, 
and then watch the customer’s stock 
like a hawk to see that he has enough 
at all times—but not greatly in ex- 
cess.” 





ERNEST STUBBS ... 


Good Stock Needed 
For Selling Pumps 


Keeping a good stock of parts on 
hand for quick repair is a big factor 
in selling water pumps, in the opin- 
ion of Ernest Stubbs of the Shefheld 
Co., Americus, Ga. Mr. Stubbs has 
been an inside salesman for three 
years, though he still makes trips 
around the territory to visit his cus- 
tomers and check on pump opera- 
tions. 

“I wasn’t in the business long be- 
fore I learned that to be successful in 
selling water pumps the salesman 
must first learn all about them,” Mr. 
Stubbs explains. “So .. . I studied all 
the manufacturer’s literature, drew 
diagrams of the pumps, and learned 
about their operations, sizes, capacity 
—and the best type to use for any 
given lift.” 

Mr. Stubbs practice is first to learn 
the wants of the customer—with all 
the details—then advise the customer 
on the best equipment available to 
give the most satisfactory service for 
his particular requirements. “By the 
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way,” Mr. Stubbs adds, “I don’t be- 
lieve in selling a customer a smaller 
pump to lower the cost of the instal- 
lation.” 

As a follow-up to sales, when Mr. 
Stubbs learns that a customer is “shop- 
ping” (mentally) and interested in a 
product or part but still uncertain, he 
makes a personal call, often with the 
item in hand, and arranges for on-the- 
spot demonstration. Phat generally 
clinches the sale”, Mr. Stubbs con- 
cludes. “They like the idea of some- 
one being interested enough in their 
problem to go to all that trouble.” 


Sales Work 
Takes Planning 


One of the top salesmen at Knives 
& Saws Inc., Chicago—Fred L. White, 
Jr.—has worked out his own method 
of laying out his sales work. Mr. 
White makes every venture out into 
the field a real campaign. 

“I might decide to specialize for an 
entire week on sanders, or on some 
other type of tool used, for example, 
by picture frame manufacturers”, Mr. 
White discloses. “But you can’t just 
break out into conversation about a 
tool, so, I resort to what I call “‘ice- 
breakers”. I take along the sander 
when I go to see the — agent. 
I explain the possibilities of the tool 
and ask to meet the shop superintend- 
ent. When that gentleman has arrived 
on the scene, I always make a point 
of letting him try out the tool—even 
demonstrate it to his own men. 

Mr. White also makes it his habit 
to call on a buyer and thank him for 
business he got from the plant in the 
past—and often that provides an 
2s to ask if there is any way in 
which he can be of further service, al- 
ways being careful to leave without 
making any real attempt to sell. 

When Mr. White is selling pneu- 
matic tools, drill presses and lathes, he 
always emphasizes the fact that his 
firm has the spare parts for servicing 
those tools. He tries to leave the im- 
pression that his job is to assume re- 
sponsibility for locating all items that 
might be included in plant requisi- 
tions. And if it should develop that 
his firm does not carry the line in 
stock, Mr. White assures the purchas- 
ing agent he'll find it and pick it up 
for him. 
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AIR BRAKE PARTS 


i 


from OSBORN BRUSHES 


. BRAKES that perform with split-second effi- 


ciency demand nothing short of perfection in 
production and assembly. And here are two of many 
contributions Osborn Brushes make to the mass 
production of precision parts for this important 
product. 


The inner surface of the aluminum cylinder, 
shown at right, is so smooth after machining that 
it will not hold lubricating fluids. The problem 
— how to roughen the surface slightly without dis- 
turbing the tolerance. The 
answer—a power driven 
Osborn wire wheel brush 
of just the right stiffness 








to roughen but not re- 
move metal. 





Tye OSBORN MANUFACTURING COMPANY 
5401 Hamilton Avenue 









|SAFETY TREATMENT 





Removing burrs from this cast aluminum lubrica- 
tor cover, above left, following the milling opera- 
tion is handled effectively and speedily by a power 
driven Osborn Riehl type brushing wheel. As an 
extra dividend this brush also removes any particles 
of sand and other foreign matter that might collect 
in those hard-to-reach recessed areas. 


Deburring, roughing, cleaning, finishing—all are 
jobs that Osborn Brushes can do to precision stand- 
ards faster and at a lower cost. Why not let an 
Osborn sales engineer 
Cleveland, Obio show you where and how 

power brushing can be 


fitted into your produc- 








tion picture profitably. 
Write or cali today. 


WORLD'S LARGEST MANUFACTURERS OF BRUSHES FOR INDUSTRY 
POWER DRIVEN BRUSHES + PAINT BRUSHES «+ MAINTENANCE BRUSHES 
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THE SALES INDICATOR-Supply sales fell below December. Sales in January also were off slightly from 
in January to 332 on the Index; 8.75 percent those of January 1947— in fact, they were down 4.2 percent. 











































































































Supply Sales Trends 
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1948] —-—1947 
ORDERS PER WORKING DAY —were 108 for Jan- 
uary, down one from December. Orders per salesman 
per day were 15, a one point decline from December. 
January, like December, had 26 working days. 
Pac. North North 
Month Coast Western Central Southem Atlantic 
Sales D. 4260-4650 298334 420 
indicator J 3980 3767S 852880 
Order per Seles- D 10 12 16 18 14 
men perDay J 13 11 14 16 13 
Vol D. $14 16, . 5 16, 
Sten 5 “$4400 Y2'p00 14350 16,900 14:30 
Size of le 34.38 36.80 40,25 
Average Order J TP - savbies 39.60 37.00 38.30 
ber heen 117 124 104 
Working Dey J ee et eee 
REGIONAL TRENDS—Al] areas but the South fell —— 1948 ———1947 | 
off in the regional index, from the North Atlantic group am we ee A 
(down 15 points), to the West (down 89 points) as 
winter declines kept pace with bad weather. Only the SIZE OF AVERAGE ORDER —was $38.75, little 
South, which had mild climes, gained on.the index, up =. change from December. Volume per salesman was 
about 18 points. down, however, by almost $1,000 per man. 
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SEE OSTER 


at the Convention 


cA nother important milestone in the progress of 
distributor- manufacturer relationships will be reached at the Triple 
Mill Supply Convention. Keyed to this vital relationship is Oster’s 
continuing policy of 100% cooperation with Distributors. It will be a 
real pleasure to greet old friends and talk over plans for the future. 


THE OSTER MANUFACTURING COMPANY 
2041 East 6lst Street © © © Cleveland 3, Ohio, U.S.A. 
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Keeping Up With Business 


Dividend Payments 
Show Increase 


Publicly reported cash dividend pay- 
ments by U.S. corporations in 1947 
totalled about $5 billions, or 18 per- 
cent more than was paid out in 1946. 
It’s the estimate of the Office of Busi- 
ness Economics, Department of Com- 
merce. 

For 1947 as a whole, corporations 
engaged in mining showed the largest 
relative increase, with dividends paid 
in that year about half again as much 
as in 1946. 

Manufacturing corporations 
creased their dividend payments 24 
percent; corporations engaged in 
wholesale and retail trade were up 20 
percent; and heat, light, and power 
companies paid out in dividends 
eleven percent more than in the pre- 
vious year. 

Dividends paid out by railroads and 
the communications industry were 
slightly lower in 1947. 


in- 


Commerce Dept. Offers 
Small Business Aids 


“How Management Meets Current 
Sales Resistance,” Small Business Aid 
No. 397 describing eight ways in which 
manufacturers, wholesalers and_re- 
tailers can increase sales, is available 
without charge from the Department 
of Commerce, Washington, D. C. The 
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booklet contains references to other 
publications of the Department per- 
taining to selling and marketing. 

Other “Aids” the distributor might 
look into are No. 400, on “Planning 
an Industrial Catalog”; No. 401, on 
“Self-Analysis Check for Salesmen,” 
and No. 403, on “Checking the Work 
of the New Salesman.” 


Wholesalers Sales In °47 
Set New Annual Record 


Dollar sales volume of wholesalers 
in 1947 set a new annual record, ap- 
proximately 15 percent higher than 
the previous record volume established 
in 1946. Sales for that year had been 
estimated by the Department of Com- 
merce at a little over $55 billions; 
while preliminary estimates for 1947 
are slightly more than $63 billions. 

December sales, too, set a new rec- 
ord for the month; approximately 12 
percent above the previous December 
record set in 1946. December sales 
were up 4 percent from November. 


Bonds Are An Antidote 
To Consumer Credit Rise 


Consumers had investments of $52- 
billions outstanding in United States 
Savings bonds, all series, at the end 
of 1947, representing an increase of 
$2,719,000 over the preceding year, 
according to Federal Reserve figures. 
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Redemptions and maturities during 
1947 totalled $5,126,000,000 with 
$125,000,000 in maturities. Purchasers 
of new bonds bought in amounts suf- 
ficiently large to make possible the 
total increase. 


BRIEFS... 


. For the first time in 20 weeks, 
prices on industrial goods turned 
downward recently. It happened dur- 
ing the first week of February. 

. Shippers currently need 4700 
more freight cars each day than build- 
ers can supply. Things are looking up, 
though. The car shortage last October 
was 40,000 per day. 

. Hot stuff. The biggest heating pad 
so far produced was made recently by 
a rubber company; 30 ft. long by 65 in. 
wide, and weighing 187 pounds. It will 
be used to dry ink in printing fabrics. 

. Steel companies will spend over 
$500 millions this year on expansion 
and new equipment. Another $250- 
millions has been earmarked by steel 
for — in "49. 

. You owe your government $177 
your share of the “national debt. By 
comparison you owed the government 
$308 in 1939; $240 in 1919, after the 
first World War; and back in 1913 
you could have paid us off by digging 
down for a paltry $12. 

. One-fifth of America’s families 
have average annual incomes of less 
than $850. 





ctober 


g pad 
tly by 
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Yarways are the strainers that do prevent rust, scale 
and dirt from clogging customers’ steam equipment, 
and do keep supply house strainer sales moving. 


It's this dependable, satisfactory service that brings 
large volumes of profitable repeat orders. 


With Yarways “the screen's the thing” ...a high- 
grade Monel woven wire screen with mesh fine enough 
to catch the dirr—yet ample free area for passage of 
clean condensate or oil and other fluids. 





SALES MOVING! 


Other features include cadmium-plated body for 
protection against corrosion and for better appear- 
ance, readily removed screen cap that automatically 
aligns screen when screen and bushing are inserted 
together, reasonable price, immediate delivery, and full 
range of sizes from 4" to 2” for pressures up to 600 psi. 


See Bulletin S-201. 


YARNALL-WARING COMPANY 
111 Mermaid Ave., Philadelphia 18, Pa. 
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INDUSTRIAL PRODUCTION INDEX-How Much Higher? 


Business activity across the country 
still crowds the heels of our industrial 
capacity. Industrial production and 
business’ volume continue high and 
thriving, despite the thin atmosphere 
encountered here and there along the 
way—-particularly by the “‘soft goods” 
industries. 

Physical difficulties—the power and 
materials shortages—trapidly are being 
outdistanced by heavy goods indus- 
tries as we move into better weather. 
Only labor's wage demand for a 
third-round increase remains to be 
settled, and the signs are that this 
problem too, will be taken in stride by 
steel, automobiles, and the other dur- 
ables manufacturers. 


Spending Up; Inventories Down 


Despite the sustained demand in the 
durables lines, it’s evident buyers are 
growing waricr. They're holding back. 
Food and the weather have had their 
effect, but other factors are at work, 
too. New orders on manufacturers’ 
books have fallen lower, back to the 
point where they were last summer. 
That could mean cut-backs by manu- 
facturers, which would show up eventu- 
ally on the industrial production in- 
dex, probably in the non-durables 
column. 

Yet spending is still heavy, and the 
wherewithal is plentiful. Money in- 
circulation, today, is almost four times 
the amount we handed around in 


1939—$8 billions then. 
The Commodities Price-Drop 


Surpluses that threaten in grains 
and other farm products may again 
embarrass the economy with another 
downward dive; it all depends on what 
and how much comes up out of the 
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Jan.* Dec. Jan 

1948 1947 1947 
Total Production... .. 192 189 188 
Total Manufacturers .. 199 198 196 
ET iwi so woh 227 229 220 
Non-durable ........ 176 «#©173=«177 
EEE. so xas cons ata 155 156 145 


*These figures are preliminary and sub- 
ject to minor revision on the basis of 
additional data. e 





ground this spring and summer. 

A price fall in commodities had 
been expected for some time. Agri- 
culture was just about the only cate- 
gory of American activity that broke 
its wartime halter and skittered away 
into the mountains for an easy climb 
—agriculture and construction, too. 


What's Ahead For Building? 


Labor and materials prices in the 
building industry are whopping big, 
even for these prosperous times— 
which has worked progressively to 
climinate various prospective home 
buyers and builders who must number 
now in the hundreds of thousands. 
Some downward adjustment seems in 
prospect, vet the signs say that prices 
may go up again, a little, before they 
come down a lot. 

But how much can weakness in agri- 
culture and in the construction in- 
dustry affect the rest of the economy? 
The farmer himself is protected, more 
or less, by the parity formula, which 
guarantees that his purchasing power 
will be pegged to give him a fair 
chance at the nation’s goods until 
January 1, 1949, and probably through 
that year, too. 

Currently, the prices the farmer gets 
for his produce are still well above 
parity price supports, so that many 
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economists view price declines down 
on the farm as something much to be 
desired. Cheaper food would put more 
change in the pockets of more people 
to spend on more things almost-as 
necessary to good living as food. » *. 

Construction-wise, some falling off 
in materials and labor costs would be 
welcomed by more than one contem- 
porary expert on our economic his- 
tory. For some time now they have 
watched for a better market in hous- 
ing to balance off the drop in exports 
—but thus far it’s been all promises. 


Durables Sustain The Boom 


The building industry, then, should 
be the next category of industrial ac- 
tivity to register some substantial de- 
cline, out of its own internal insecurity 
and not because commodity prices 
have affected the industry in any way. 
Though it is true, as many observers 
were quick to point out, that com- 
modity price declines always have 
eked their way, eventually, into all 
levels of our economy, it is equally 
true that no recession ever has oc- 
curred in this country while the heavy 
goods industries were operating at 
peak capacity, as they are now. 

In 1947 a sizeable dent was made 
in the backlog of “durables” unfilled 
orders. No doubt further progress in 
that direction will be made in 1948. 
But none of the capital goods indus- 
tries expects to satisfy all its customers’ 
demands within a single year. For 
instance, steel, automobiles, and the 
freight car builders, three of the dis- 
tributor’s best customers, have orders 
on their books that can’t be filled be- 
fore 1950, and new customers who will 
buy under the Marshall Plan are wait- 
ing outside the door. 
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PACKAGES 


that give you 
Easier Stock Handling 
Better Shelf Appearance 














“NATIONAL’S” packages add quality LIGHT SEMI-FIN 

sales appeal to quality fasteners. Merchandising baie adhe bhiss ee 
is easier, sales are quicker when your customers 
see these well-made fasteners in eye-catching 
packages. The labels are easy to read, and a 
simple label color scheme quickly shows the 
style of head and kind of metal of the fasteners 
in each box. Now you can find what you want 


ina hurry, and make stock handling much easier. 
ROUND 


Now, more than ever before, ‘“‘National’s” 
" , HEAD 


quality line is the most desirable one to handle. Every nut, bolt and 


screw is made to do a better fastening job. “National” offers you STOVE BOLTS | 


uniform quality, plus the most complete line of fasteners made by - eatenentoetesie: 


one manufacturer. 





QUALITY FASTENERS IN QUALITY PACKAGES 


© Wood Screws ® Carriage Bolts * Cap Screws 
® Machine Screws ® Lag Bolts © Cotter Pins 
© Stove Bolts * Tapping Screws ® Machine Screw Nuts 
® Machine Bolts © Semi-Finished Nuts *® Wing Nuts 


alttona 


All of these fast moving fasteners now are packed in ‘\Netional’'s” attrac- 


tive packages with easy-to-read labels. Sold by leading distributors. 











THE NATIONAL SCREW & MFG. COMPANY, CLEVELAND 4, OHIO 
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How Mill Supplies 
Helps Distributors 


Wichita, Kansas 
I am writing you to let you know how 
much help your “Mitt Suppwies” 
magazine is to us as a distributor. 

We subscribed to this magazine for 
all of our salesmen, sending it to their 
home address. We discuss with the 
salesmen at the Saturday sales meet- 
ings anything of interest that may have 
appeared in your last issue. 

We would also like to let you know 
that for the past two years we have 
cut ads from Mixx Suppuies of the 
manufacturers we represent and pre- 
pared a scrap book monthly of these 
ads. This has proved to be valuable 
in developing our salesmen and to let 
them know without quéstion that we 
represent the top lines in the indus- 
trial field. We are proud that over 45 
manufacturers we represent continu- 
ously advertise in Mitt Supp.igs. 

It is only human that everyone is 
interested in the type of work he is 
doing and the results of his efforts. 
I am taking this opportunity to express 
our appreciation for this fine industrial 
magazine that means so much to dis- 
tributors and their salesmen. 

H. S. CARNAHAN 

InpusTRIAL STEEL & SuppLy Division 
or ArrcraFT STEEL & SUPPLY 
CoMPANY 


Power Transmission Article 
Valuable to Salesmen 


Salt Lake City, Utah 
I have just received one of our copies 
of the Mitt Suppiies magazine for 
February, 1948 and I am very much 
impressed with your article starting on 
page 81, entitled “Power Transmis- 
sion” which is a short course for Sup- 
ply Salesmen on Fundamentals. > 
I would like each and every one of 
our salesmen to have a copy. 
W. J. BeRRYMAN 
Mine & SMetters Suppty Company 


You’re Welcome, 
Mr. Woodbury 


Portland, Oregon 
Thank you kindly for taking the space 








in your February issue to compliment 
me—it .was a nice thing to do, and 
my family and I appreciate it. 

One of the things that contributes 
to a man’s standing in a community is 
the type of associates that he elects to 
run with. The accounts we are privi- 
leged to handle in our business as a 
wholesale distributor of industrial sup- 
plies are so outstanding that they 
undoubtedly had some effect on the 
committee’s decisign. 

I always have been very happy that 
I was in this business, because of the 
opportunity it gave me to associate 
with leading businessmen of the coun- 
trv. 

Thanks again for your thoughtful- 
ness, and with regards, I remain 

Sipney F. Woopsury, 
Woopsury CoMPANny 


Mill Supplies 


Internationally Known 


Capetown, South Africa 
As regular contributors to your maga- 
zine Mitt Suppiies, we would be 
particularly keen to know whether you 
have at any time published in your 
journal an article on the general or- 
ganization of a moderately sized mill 
supply business. If you have not re- 
cently published such an article, you 
may, nevertheless, be in a position to 
put us in touch with an organization 
marketing other books or publications 
on this subject. 
E. Moore 
RuTHERFORD, LIMITED 


“Budgetary Control” 
Supplies the Answers 


St. Paul, Minnesota 

In the January issue of Mitt Sup- 
pLies, there is an article entitled 
“Budgetary Control for Maximum 
Profits” by your Associate Editor, John 
A. Wertis. If possible, I would like to 
have about 50 reprints of this to send 
to the managers of our various branch 
houses. 

If it is not possible for me to obtain 
50 reprints, may I have your permis- 
sion to have this article photographed 
to be sent our managers? 

W. O. Parrerson 
M. F. Patterson Dentat Suppty Co. 
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ters to the Editors 


The readers have their say on this page— 
your ideas on distribution are solicited 


Peoria, Illinois 
We wonder if you have available a 
budget pattern for mill supply or spe- 
cialty dealers, and if so, would greatly 
appreciate receiving same, together 
with any comments or bulletins per- 
taining to this matter. 

Your thorough coverage of the mat- 
ters pertaining to the mill supply busi- 
ness in your publication indicates that 
this matter has probably been included 
in some issue which we have over- 
looked, as I know the subject has been 
uppermost in minds of many. 

W. E. Vaucun 
Paut J. Hacerty Eguiement Co. 


Distributor Urges Shows 
Close Friday Nights 


Indianapolis, Ind. 


Attendance at the recent Purchasing 
Agents Industrial Show in Indianap- 
olis exceeded 50,000 and we were well 
pleased with the situation as the great 
majority were persons interested in 
industry. However, these shows cost 
a lot of money and the distributors, 
who are paying for the space and 
spending considerable sums to move 
equipment as well as pay the salaries 
of their employees at the show, should 
have some voice in the selection of 
dates for the show. 

We very much object to the show 
running through Saturday. We think 
the show should have ended Friday 
night and it could have been just as 
effective as ending Saturday night. Our 
reason for making this suggestion 
is that most of our factory represen- 
tatives left us Friday night and did 
not attend the show on Saturday. It 
is difficult for factory men to pack up 
their displays and ship them out on 
Sunday. In some cases it was neces- 
sary for the factory representative to 
wait in Indianapolis over Sunday and 
ship his merchandise back to his fac- 
tory the following Monday. This con- 
fusion could easily be avoided by elim- 
inating Saturday from the show. 

We have heard a number of other 
distributors discuss this situation and 
we feel assured that most of them 
will agree that Saturday is not a good 
day for a show of this type. 

Frank CRUGER 

INDIANA MANUFACTURERS SUPPLY 
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ROUND. OUT YOUR TOOL LINE 


WITH THESE FAST-SELLING 


—_— 
Vreadwell KEYWAY CUTTER SETS 


When anyone wants a keyway in a gear, a collar, a coupling, a 





milling cutter, a pulley hub, this Threadwell kit does the trick. 
All he has to do is drop the right bushing in the bore, insert the 
cutter of the desired keyway width in the bushing slot, press it 
through once, and again with shim to get the exact depth, and 
the job is done—in less time than it takes to tell! 


Here’s one of the greatest little time savers in any shop. A few 


‘ keyways and it has paid for itself. 
Need @ Threadwell Arbor Press to go with your 


Keywe service around P ie 
a Gray Sena rt Stseriberor to Made to the same standards of quality and precision as Thread- 
p this light, inexpensive q y P 
Pree, ates workup co 14” da Hand lever- well Taps and Tools of Distinction. Write for Bulletin and Price 
age . 

List No. 434. 


Threadwell District Sales Engineers are 
located in the following cities: 


295 Hayden Street, N.W. 520 First Avenue’ South 
Atianta 3, Georgia Seattle 4, Washington 

4506 General Pershing Street 12800 Puritan Avenue 

New Orleans 15, Louisiana Detroit, Michigan 

4000 York Street 223 Plymouth Avenue 
Denver 5, Colorado Oreland, Phila., Pennsylvania 





Riercabocgt “TOOLS OF DISTINCTION” 


TH R E AD WE LL ie AND DIE COMPANY © GREENFIELD, MASSACHUSETTS, ee : 


CALIFORNIA OFFICE, THREADWELL TAP & DIE CO. OF CALIF., 1322 SANTA FE AVE. LOS ANGELES 21 
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Rocky Mt. Distributors 
Hold Ist Regional Meeting 


The Rocky Mountain Association 
of Distributors held its first annual 
Regional Joint Meeting at the Broad- 
moor Hotel, Colorado Springs, Colo- 
tado, Feb. 18 and 19. 

The Association is made up of mem- 
bers of the National Supply & Ma- 
chinery Distributors’ Association, Na- 
tional Wholesale Hardware Association 
and the American Hardware Manufac- 
turers’ Association. 

Approximately 60 members of the 
distributor associations from the 
Rocky Mountain area and manufac- 
turers attended the two-day confer- 
ences. The sessions were called to 
order by William Goldberg, Hassco, 
Inc., Denver, Colorado, president of 
the Rocky Mountain Association, and 
J. D. Nicholson, Mine & Smelter Sup- 
ply Co., Denver, Colorado, was master 
of ceremonies at the two meetings. 

Six talks were presented at the first 
session Wednesday morning; Walter 
H. Gebhart, president of the American 
Supply & Machinery Manufacturers’ 
Association, discussed “The Manufac- 
turer’s Interest in the Distributor’; 
F. Marsena Butts, president of the 
National Supply & Machinery Dis- 
tributors’ Association reviewed “Ideas 
Developed at Regional Sales Confer- 
ences”; Henry R. Rinehart, secretary- 
treasurer of the National Supply & 
Machinery Distributors’ Association 
spoke on “The Manufacturer’s Stake 
in the Distributor”; Thomas A. Fern- 
ley, executive secretary of the National 
Wholesale Hardware Association ad- 
dressed the group on “Current Prob- 
lems of Hardware Wholesalers”; Wal- 
ter F. Crowder, editor of Mitt Sur 
PLIES, gave a preview of the results of 
“Changes in Distributor Operations 
1946-47” (subsequently appearing in 
the March issue of Mix Supptigs); 
and F. S. Jones, general sales manager, 
Western Division, Colorado Fuel & 
Iron Corp., reviewed the outlook for 
steel and particularly the outlook for 
“Nails and Wire Products”. 

At the second session on Thursday, 
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February 19, 11 manufacturers re- 
viewed the outlook for the products in 
their industries for the assembled dis- 
tributors. The following products were 
covered: Vises and hindeod products, 
Harold I’. Seymour, president, The 
Columbian Vise & Mtg. Co.; Chain, 
chain hoists, materials handling equip- 
ment, W. D. Kirkpatrick, American 
Chain & Cable Co.; Bolts, Robert G. 
Patterson, The Lamson & Sessions Co.; 
Abrasives, George H. Halpin, Minne- 
sota Mining & Mfg. Co.; Precision 
tools, Arthur Starrett, The L. S. Star- 
rett Co.; Electric tools, L. M. Knouse, 
Stanley Electric Tool Div., The Stan- 
ley Works; Tools and builder’s hard- 
ware, R. W. Chamberlin and George 
Merrill, both of the Stanley Works; 
Machinists’ tools, Robert G. Thomp- 
son, Lufkin Rule Co.; Locks, H. Lee 
Murphy, Eagle Industries; Cutters, 
J. G. Geddes, H. K. Porter, Inc. 
February 18 the Rocky Mountain 
Association of Distributors entertained 
their guests at a cocktail party and 
banquet. Walter G. Tripp presided. 


North Jersey Association 
Holds “Salesman’s Night” 


A large attendance was on hand re- 
cently to celebrate “‘Salesman’s Night” 
at the meeting of the North Jersey 
Mill Supply Association. Speaker of 
the evening was Walter Kemphert, 
merchandise manager of the Worth- 
ington Pump & Machinery Corp., who 
spoke on “Salesmanship As a Profes- 
sion.” 

Member companies were well repre- 
sented by their sales staffs, who parti- 
cipated in a full discussion of the sub- 
ject, and held forth with the speaker 
during the question and answer period. 

The meeting was voted “highly suc- 
cessful” and it was suggested that the 
Program Committee get to work im- 
mediately on a repeat meeting to de- 
velop another subject of interest to 
salesmen. 

The officers of the Association now 
include: James Lindsay, president; 
A. D. Wilcox, vice-president and J. E. 
Madsen, secretary-treasurer. 











Salesmen from every area of the country journeyed to Philadelphia to sit in on 
the Distributors Sales Training Course at the factory of Simonds Abrasive Co. Left: 
Thomas F. Reilly, Ellsworth Steel & Supply Co., Stratford, Conn.; Roy L. Herod, 
Langdon Supply Co., Kansas City, Mo.; Larry Wilson, Beals McCarthy & Rogers, 
Inc., Buffalo, N. Y.; Fred Fastnacht, L. A. Benson Co., Inc., York, Pa.; Thomas 
Capozzi, Ellsworth Steel & Supply Co., Stratford, Conn.; Ted Bolton, Strong, 
Carlisle & Hammond Co., Cleveland, Ohio; D. S. Saurman, Simonds Abrasive Co., 
Philadelphia; John Sorenson, Ellsworth Steel & Supply Co., Stratford, Conn.; W. S. 
Kimball, Wilcox-Slidders, Inc., Newark, N. J.; Henry Sante, Rudolph Brass Co., New 
York, N. Y.; and Don Richardson, Simonds Abrasive Co., Philadelphia. 
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BLACK & DECKER 
W “Quick-Saw” ARM 


Multiplies Sales Openings for these 
Time and Labor Saving Saws! 


Now— add the extra sales feature 
of Radial Saw service to your Port- 
able Electric Saw selling with 
Black & Decker Quick-Saw Arms! 
The new Quick-Saw Arm gives 
dual versatility: (1) A positive 
set-up for repeated “‘pre-fab”’ cut- 
ting; (2) Flexibility of adjustment 
for making many kinds of cuts...in 
‘on the job” sawing or production 
shop use. It helps make more ac- 
curate cuts, increase speed, reduce 
fatigue. It does fast plunge cutting 
on moulding, fence pickets, etc. 


All three Black & Decker Elec- 
tric Quick-Saws (and most other 
portable electric saws) fit into the 
adjustable carriage of the Quick- 
Saw Arm in a jiffy. Entire unit 
clamps to saw horse or mounts on 
table. All adjustments quickly 
regulated on the column. And, how- 
ever they are used, Black & Decker 
Quick-Saws beat hand sawing 10- 
to-1! You can sell them for home- 
building, construction, production, 
maintenance and crating work. 
We’re backing you up with a full- 
page, two-color advertisement in 
the April 24 issue of The Satur- 
day Evening Post . . . which also 
plugs your method of distribution! 
The Black & Decker Mfg. Co., 617 
Pennsylvania Ave., Towson 4, Md. 


on 


LEADING DISTRIBUTORS } ae 
t 
- 


Black: ecectric TOOLS 
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THE PRODUCT 
THAT ALWAYS 


p * Buyers’ market or sellers’ market, one product always 
ees: in demand is the quality GORHAM line. The distributor © 
// Field who handles GORHAM High Speed Tool Bits enjoys a big © 
Pd advantage with today’s discriminating buyers. GORHAM — 
Pl Tool Bits are the result of years of experience in the tool manufac- | 
GORHAM M-40-8 turing field . . . of special skills in the selection and heat-treating of | 
for Heavy Cuts in Hard 2 . ° . 
Material metals. On jobs that are complicated or unusual or just plain tough, © 
Pd GORHAM comes through with flying colors. These superior Tool 
Bits meet the most exacting requirements of industry. Their efficient per- 
a formance helps management speed production and cut costs. * * * Go 
phasestate after new markets with GORHAM. The nation-wide reputation enjoyed by — 
these high quality cutting tools will open doors in hundreds of plants. . 


Choose GORHAM for sound, sustained selling. 
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PRECISION-BUILT ROLLER CHAIN 


Pick up a length of Atlas Roller Chain and imme- 
diately you'll know that here is a precision-built 
chain to win new customers and sales with its 
quality and dependability. 

Atlas Roller Chains are scientifically engineered 
to transfer power or motion without slip or loss 
of efficiency and with positive control. Atlas 
Chain drives are quiet because they consist of 
precision-made bearings rolling at every point 
of contact. These bearings—pins, bushings and 
rollers—are of specially selected steel, hardened 
and finished by Atlas’s exclusive "mirro-finish 
, process.” 


The result is a velvety smoothness of operation 
that is a good indication of the high efficiency, 
manufacturing skill and experienced craftsman- 
ship that makes every length of Atlas Chain 
more than meet all American Standard Chain 
specifications. 

You'll find it well worth getting the facts on 
this new chain. It is a product that will prove to 
be a fast moving, profitable line for you now... 
and build goodwill for the future. Get full details 
on prices, deliveries and specifications—see us 
at the Mill Supply Convention in Atlantic City... 
Conference Booth 915, or write direct for folder. 











S. B. Hubbard Co. 
Stages Sales Sessions 


The S. B. Hubbard Co., distribu- 
tors of wholesale building and indus- 
trial hardware in Jacksonville, Fla., re- 
cently held a two-day general sales 
meeting at the Seminole Hotel. 

The company was recently named 
wholesale distributors for Bay State 
paints and varnishes in Florida and 
South Georgia, and dealers were pres- 
ent at the meeting with Hubbard sales 
representatives and department sales 
manager. 

T. J. Kenny, president of the S. B. 
Hubbard Co., presided at the meet- 
ing. Stan E. Harris, general manager 
of Wadsworth Howland & Co., manu- 
facturers of the Bay State products, 
and Renshaw Smith, Jr., director of 
trade sales of Devoe & Reynolds Co., 
presented the sales and promotion 
program. 

Also listed on the program were 
Dr. J. S. Long, director of research for 
Devoe & Reynolds; G. P. Hall, execu- 
tive sales promotion manager for Bay 


State products, and Eugene O’Cal-/ 


lahan, manager of the paintcr and 
maintenance departments. 


Hardware Square Club 
of N. Y. Elects Officers 


The Hardware Square Club of New 
York, Inc. recently held their annual 
election of officers at their regular 
monthly meeting. 

The new . installed were: 
President, George W. Warner, of 
Geo. W. Warner Co.; Vice-Presidents, 
Edward Brandt, of Long Island Hard- 
ware Co., George Jungkind, Seneca 
Wire Co. and Charles Pincus, of the 
Stanley Works; Secretary, Le Roy B. 
Fowler, of Franklin Hardware Co. and 
Treasurer, Fred A. Scholl, of Long Is- 
land Hardware Co. 

Special plans are being formulated 
by the Club this year in celebration 
of its 25th Anniversary. The meetin 
will be open to members and invite 
guests. 


Utica Drop Forge & Tool 
Names Stiefvater To Sales 


Francis J. Stiefvater has been ap- 
pointed assistant sales manager of The 
Utica Drop Forge & Tool Corp., 
Utica, New York. 

Mr. Stiefvater is vice-president of 
the Associates Organization of the 
N. Y. State Retail Hardware Associ1- 
tion—a group composed of manufac- 
turers’ salesmen and jobbers’ salesmen. 


114 











H. A. Devoe 


DeVoe To Head Sales 
At Masback, Inc. 


H. A. DeVoe has been appointed 
sales manager of the industrial depart- 
ment of Masback, Inc., distributors 
of New York City. 

Mr. DeVoe joined Masback in 
1942. 


Steel Warehouse Association 
To Meet in Chicago 


The 39th Annual Meeting of the 
American Steel Warehouse Associa- 
tion, Inc., will be held at The Drake, 
Chicago, Ill., May 11 and 12, 1948. 
Walter S. Doxsey is president of the 
Association. 

Southern Contractors 
Elect Brownell President 

H. T. Brownell of Wimberly & 
Thomas Hardware Co., Birmingham, 
Ala., has been elected president of 


the Southern Tile Contractors Asso- 
ciation. 





Haven Saw & Tool Co. 
Augments Sales Force 


The sales organization of the Haven 
Saw & Tool Co., Oakland, Calif., re- 
cently was expanded to include: Jack 
Stover, in Oakland, formerly salesman 
with a San Francisco distributor; Ed 
Cullinane, in the Emeryville district, 
who came up through Haven ranks; 
Andrew M. Larry, San Francisco Pen- 
insular district, formerly with Advance 
Saw Co., Los Angeles. 

George W. Shelby, who hails from 
Indiana and was in the service, will 
cover the territory below Market St., 
San Francisco, and Christopher F. 
Dralle, formerly in sales work, takes 
a part of San Francisco territory. 


Gilmer Opens 
Pittsburgh Warehouse 


The L. 11. Gilmer Co. has opened 
its new warehouse in Pittsburgh at 
101 Sandusky St., enabling the firm 
to make prompt shipment from stock 
to its distributors. The branch super- 
visor is Joseph J. Devine, formerly of 
the Gilmer plant at Tacony, Phila- 
delphia. 

Stocks at the warchouse consist of 
V-belts in multiple and FHP sizes, flat 
belting, and the new company lines of 
hose, packing, wire and tape. 


Smith Named President 
By Troy Belting & Supply 


Ray L. Smith recently was elected 
president of the Troy Belting & Sup- 
ply Co., Inc., Troy, N. Y. at a meet- 
ing of its board of directors. Other 


ofhicers elected included: Philip C. 
Lessels, vice-president and Samuel E. 
Allen, secretary and treasurer. 

































Participants at the joint sales meeting held recently by Ross-Willoughby C 









penne 
0. of 


Columbus, Ohio and Worthington Pump & Machinery Corp. included: Front, left; 
H. A. Daugherty, H. D. Phipps, W. E. Gilman, R. D. Hennon, Vice-President Jas. 
B. Ross, J. D. Holt, C. L. Bailey, L. R. Erb (Worthington), E. H. Shoemaker, Jeanne 
L. Stone, Walter Theado and William Green. Back row, left; Purchasing Agent 
R: E. Davis, O. L. Theado, Bob Hagman, B. G. Goodall, Sales manager H. W. 
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Voelker, J. O. Glenn of Worthington, F. H. Shannon and H. Breitenecker. 
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OF FINE TOOLS 
WHITMAN & BARNES is pardonably proud of having reached 
the age of 100 years! Its pride is further heightened by the 


knowledge that without the continuous loyal support of its cus- 
tomers, this record could not have been made possible. + «+ « 
To carry on as an active manufacturer, an institution like 
Whitman & Barnes must build products which when placed into 
use, perform so well that appreciative customers will buy them 
again, and again, and again. « + «+ To its customers who buy 
and use the drills, reamers, and punches it makes, Whitman & 
Barnes gives deserving credit for having assisted it to bring to a 
conclusion its first one hundred years of service to industry. 


There is a “W & B” distributor near you. 


a 
HUTT AN & Bane 


DETROIT 
NEW YORK CHICAGO LOS ANGELES 
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_M. J. KEARINS, president of Whit- 
man & Barnes since 1933, still guides 
the company in this, its second century 
of uninterrupted service to America 
and to much of the rest of the world. 
The Detroit makers of fine tools cur- 
rently are celebrating their 100th Anni- 


versary. 


G. A. Cook, Georgia-Alabama Supply Co., 
West Point, Ga.; Charles M. Pace, Logan 
Hardware & Supply Co., Logan, W. Va., 
and Linwood F. Perkins, The Henry 
Walke Co., Norfolk, Va., talk things over 
at a recent meeting of southern distribu- 
tors. 


il6 


THE LARGEST VOLUME of business in its 67 years was reported for 1947 at 
the annual three-day sales conference of The Deming Co., Salem, Ohio, manufac- 
turers of pumps and water systems for industry and agriculture. The outlook for 
1948, according to G. R. Denning, president, indicates even greater sales are ahead. 


EXECUTIVES and field representatives of Buffalo Bolt Co. and its four affiliated 

companies gathered from all parts of the U. S. recently to attend the company’s 
1948 Sales Conference in Buffalo, N. Y. The affiliates include: $. M. Jones Co., 
Eclipse Lawn Mower Co., Penberthy Injector Co. and Buffalo International Corp. 


FOR 13 YEARS and more, these employees of R. C. Neal Co., Inc., Buffalo, dis- 
tributors, have worked with the company. Mrs. Antoinette McCarrick, (first row, 
third from right), the first.girl hired by Mr. Neal, (back row, right end) has served 
the company faithfully, in good and bad times, for nigh onto 34 years—a record. 
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Why You Cannot Get Ahead 
As Your Father Did — 


HE UNITED STATES is being forced 
toward socialism by a tax revolution 
of far-reaching consequences. 


We have not yet felt fully the deadly impact of 
this revolution because inflation and the postwar 
boom have delayed its effects. 

But from now on, more and more people will 
feel its bite. Already itis the dominant element in 
our economic life. Already it is the major factor in 
our chances of keeping our jobs and of getting ahead. 

Here are some pertinent facts on this tax revolu- 
tion: 


1. The tax load that our nation can safely carry 
has long since passed the danger point. 


Our capitalistic system is in real danger when 
taxes take more than 20 percent of our national 
income (or 20¢ out of every income dollar). Beyond 
that point there are not sufficient dollars left in 
private hands for capitalistic America to raise the 
capital required to keep its industry going. So we 
are right now being nudged further and further into 
socialism. 

For today taxes take twenty-five percent of na- 


tional income (or 25¢ out of every income dollar). 


2. The tax revolution has undercut the incen- 


tives that help us to get ahead. 


The group whose incomes range from $5000 up 
now turns over about one-half of its total income 
to federal, state, and local tax collectors. Before the 
war, this group gave the tax collectors one-third 
of its collective income. 

In sharp contrast, the group of people with in- 
comes under $5000 pays the tax collectors 20% of 
its income for direct and hidden (mostly hidden) 


taxes — against 18% before the war. This lower- 
bracket group needs immediate tax relief but I 
believe most sincerely that persons earning less 
than $5,000 have a very vital reason for also sup- 
porting tax relief in the much more heavily hit 
upper brackets. 

As you get ahead, you expect your taxes to go 
up. Taxes should be levied, in principle, according 
to ability to pay. But today tax rates rise so sharply 
that they virtually destroy all incentives to get 
ahead, to save, and to invest in new and untried. 
enterprises that open up new jobs. The progressive 
tax idea now carried to punitive extremes has be- 
come a destructive tax revolution. 

Today the U.S., envied by all the world for the 
wealth it has won under capitalistic incentives, has 
cut its incentives below those offered by that state 
whose police methods strike terror into the hearts 
of all workers. 

Soviet Russia rewards successful managers, writ- 
ers, and scientists better relatively than we do 
under our present tax system. 

A revolution that sweeps away incentives will 
quickly sweep away our free enterprise economy. 
The only substitute ever found for free incentives 
is the whip-and-lash compulsion of the police state. 
And no police state has ever been able to match the 
production of a free people with a free economy 


that gives adequate rewards to individual producers. 


3. The tax revolution hits squarely the average 
American’s chances of keeping a job and of 


getting ahead. 


If you make less than $5000 a year you may well 
ask why you should worry about a tax revolution 
that seems directed at the comparatively small 
group, about 10% of American families, who make 


$5000 a year or more. 





The answer, it seems to me, is that “risk capital,” 
the money that makes new jobs when invested in 
growing companies or in new businesses, must come 
largely from the people making more than $5000 a 
year. The others usually cannot afford to take any 
risks with their savings. 

It was the savings of this 10% group that made 
possible the huge growth in American industry and 
American jobs and our progress in raising American 
living standards in the years before 1930. 

Now the government is taking so much from the 
10% group in taxes that they cannot afford to risk 
any savings they manage to accumulate. Most of 
their savings now go to insurance companies and 
savings banks which are barred by law from making 
risky investments or investments even in seasoned 
common stocks. 

The flow of risk-capital from this 10% group can 
only be renewed by reducing their taxes. The result 
will benefit everyone over the difficult years to come 
by providing more and steadier employment for all. 

The cost of the presently proposed reduction, less 
than 1% of the national income, can well come out 
of current revenue surplus. It will be repaid many- 
fold by the new enterprises it will stimulate. 


4. Jobs will be lost if risk-capital does not 
increase. 


Unless the flow of risk-capital into business can 
be doubled and trebled in the next few years, busi- 
ness investment in job-making new plants and 
equipment will drop sharply. The McGraw-Hill 
survey of prospective capital expenditures, reported 
in the previous editorial in this series, made that 
quite clear. 

When such a drop in business investment has 
come in the past, it has brought with it a general 
slump in business — and unemployment. 

As we work through the enormqus demand for 
goods of all kinds built up during the war years, 
and as the war-accumulated savings of businesses 
and individuals are spent, it will be harder and 
harder to keep production and employment at to- 
day’s high levels. 


Then—at the very time that we shall need all our 
drive to maintain prosperity—we shali be hit by the 
full impact of the tax revolution. 


5. Compounding these troubles is a tax system 
as out-of-date as an oxcart. 


Twenty years ago, when taxes took only twelve 
cents out of the national income dollar, our rattle- 
trap tax system was little more than a nuisance. 
Today, when it takes twice as big a bite, its double- 
taxing of the earnings of investors, its discriminatory 
excises, and the overlapping of federal, state, and 
local levies are a fatal handicap. A new system, a 


‘fair system, a rewarding system, is a necessity if 


. . ese . ad . E 
American initiative and enterprise are to have a 


fair chance. 

What Congress does now about federal taxes will 
bear crucially on our ability to sustain prosperity. | 

By demanding economy in government and by | 
re-designing the tax system to stimulate initiative 
and risk-taking, Congress can multiply many times 
our chances of maintaining full employment and of 
raising living standards. 

By allowing people to save more and by renewing 
the incentive to risk capital in new enterprises, 
Congress can actually insure a bigger tax return 
in the years ahead. More business will result — and 
pay more taxes. 

That is the only way that a free people with | 
a free economy can carry the tax load. 

That is the best way that our government can © 
improve our chances of keeping our jobs and of | 
getting ahead. I suggest that you discuss these vital | 
matters with your chosen representatives in Con- © 
gress, in your state government, in your local 


community. 


President, McGraw-Hill Publishing Company, Inc. 
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ADAPTABILITY CUSTOMERS WANT— 
Available for lug or hook suspension, plain 
trolley with suspension parallel or at right ’ 


angle to I-beam. 


ATEDLPLLAD ELD sited | 11 





POWERFUL, SELF-ACTING LOAD BRAKE—Hflicient “safety first” Weston 


screw-and-dise type. Brake surfaces operate in a continual oil wash. 
Lug Type with Plain 


a Trolley Attachment f 
SEPARATE MOTOR BRAKE HOLDS FULL CAPACITY LOAD—Operates in- | p= ea maw ta 
dependently of load brake. Suspension. 


OVERCAPACITY CABLE IS SAFE, TROUBLE-FREE— Made of special, flex- poreen 


ible aircraft-type steel cable. Has lubricated hemp center. Ya, Va, and 1 Ton. 
Standard Lift, 10 f. 
: without overlapping 
LONG-LIFE EFFICIENCY CUSTOMERS CAN BANK ON — Compactness, on drum. 
lightweight, one-piece frame, powerful motor, precision gears, =f 
maximum practical use of ball bearings, safety limit stops, safety 


load hook that swivels. 


Send today for Bulletin L-T. The Yale & Towne Manufacturing 


Company, 4547 Tacony Street, Philadelphia 24, Pa. 


LOAD KING WIRE ROPE ELECTRIC HOIST 


INDUSTRIAL DIAL SCALES + HOISTS—HAND AND ELECTRIC + TRUCKS—HAND LIFT ANDO ELECTS 
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To sELL Vises & Clamps. you NEED THE ANSWERS 








Lost your grip on things?— 
Or do you still know all the 


virtues of vises? Don’t strain 
































your jaws on universal 








angles. Clamp onto these 16 











questions and “C” the dif- 

















ference in yourgsales rating. 











Answers are on Page 158. 

















Oucstions: 


1. Match-the types of strains: 
O) compression 
O) shearing 
O bending 
C] torsion 
With the vise parts below most 
subject to such strains. 
(a) the handle, the jaws, the 
sliding bar 
(b) metal in the jaw faces 
(c) the screw, due to thread fric- 
tions 
(d) the pin which locks the 
swiveling base. 

. Both in its operations and in the 
strains to which it is subject in 
work, the vise is most like: 

O the “C” clamp 

Q) the box jig 

QO) the screw jack 

) the monkey-wrench. 

3. The swivel base allows the vise to 
be turned: 

O 90-deg. 
O 180-deg. 
C) 45-deg. 
C] 360-deg. 

+. In general use, the upper limit di- 
mension for jaw openings (full 
open) in the machinist’s vise is: 

QO 3-in. 
O 6-in. 
C) 10-in. 
O 12-in. 

. A coachmaker’s vise is: 

QO) getting “high” come Satur- 
day night 

Oa device for squeezing in 
“one more” 

C) a tool especially designed for 
use by automobile and 
vehicle manufacturers’ 

In machine shop practice, where 

accurate angles must be main- 
tained, as in die sinking, milling 

and finish grinding, recommend 
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6. 


Y 


use of which of the following: 

O) the plain vise 

CJ the universal vise 

() the machine vise 

7. Ninety percent of demand, today, 

is for the vise with the serrated 
jaw face. Smooth type jaws are re- 
quired, however, in: 

C) steam-fitters’ shops 

O wood-working shops 

O) die shops 


8. The jaws of all machinist’s vise 
are made of: , 
C) beaten lead or copper 
C] cemented carbide 
(] hardened steel 
) cast iron 


9: Which of the following statements 
are true, which false? 

(a) The machine vise is availa- 
ble in two basic types; the 
plain and the universal. 
(1 True. 0 False. 

(b) The vise to recommend for 
sensitive drills and column 
drills, (or plain millers and 
small shapers) employs one 
fixed jaw and one moveable 
jaw, the latter adjusted by 
one screw. CL) True. 0) False. 

(c) To hold circular, oval or 
fairly uniform curved cross- 
sections, recommend V- 
blocks inside the vise jaws. 
O True. O False. 

(d) For filing in a vise, the vise 
jaws should be about elbow- 
high. O True. O False. 

(e) Vise jaws require a_ steel 
with about the same carbon 
content as a_ screwdriver, 
that is, approximately 0.65 
percent. L) True. 0 False. 


10. Which of the following points 
must be considered in recommend- 
ing clamps for a particular job? 
C) strength of the clamp 
C) applying power at the proper 
point 
C) bearing points for the clamp 
on the work 
(] method of preventing the 
clamp from turning during 
the clamping operation 
C) ease and rapidity of clamp 
operation 


11. The parallel jaw clamp has its 
widest use in: 
O) wood-working shops 
[) metal working shops 
(J inspection department of the 
plant 
CJ] concrete construction 
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For inspection work, where there 
is danger of “springing” the part 
in clamping it ‘against the angle 
plate, the clamp to recommend is: 

Q) carriage clamp 

C) strap clamp 

O hand screw clamp 

C) cable clamp 


. The type of clamp which offers 


the deepest throat clearance, 
necessary, for instance in diameter 
work, or welding, is: 

QO belt clamp 

() girder clamp 

Q) “C” clamp 

1 column clamp 

(J eccentric clamp 


. The “clamp dog” is a device: 


L] for seizing Rover by the tail 

C) useful in lathe work for driv- 
ing square or flat pieces 

LJ a set screw device for holding 
dies in lathes 


. The swinging hook clamp, not 


commonly used in machining prac- 
tice today is successful, however, 
for: 
(J heavy clamping; its tensile 
strength is high 
CJ) light clamping; it’s quick- 
operating and saves space 
CO) cable coupling; a turn of the 
screw secures the hook 


Which of the following statements 
is true, which false. 

(a) The bearing points of 
3-point bearing clamps 
should be rounded so the 
clamp will seat itself prop- 
erly on the work. 0 True. 
O False. 

(b) In machining _ practice, 
clamps should be applied 
immediately opposite the 
supporting point, with solid 
metal between. (O True. 
O) False. 

(c) Clamping jaws should be 
parallel to the direction of 
the cut on the machine. 
O} True. O False. 

(d) In drill jigs, clamps’ often 
have springs or washers 
under them to _ prevent 
springing the work. CL) Truc. 
C) False. . 

(e) Clamps holding castings 
and irregularly shaped sur- 
faces should be on the float- 
ing principle to enable them 
to adapt themselves to the 
shape of the work. 1) True. 
0 False. 








Here’s an Alemite LubriKart 
in Action 
It’s being used to fill a gear case. Com- 
pare this modern Alemite method with 
the obsolete methods you've seen in 
many plants. You'll see at once that here’s 
an opportunity for sales that calls for 
“action now’! For complete details on 
any Alemite Equipment, write Alemite, 
1886 Diversey Parkway, Chicago 14, Ill. 


A Complete, Portable Lubrication 
Department on Wheels 


This Alemite LubriKart is a portable unit 
that mechanizes lubrication methods from 
barrel-to-bearing. With this unit it is pos- 
sible to reduce lubrication time as much 
as 35.3%. When you can show your cus- 
tomers such time savings for lubrication, 
you're actually showing him how to add 
productive time to his plant! 


The Alemite LubriKart is used for any 
lubrication requirement .. . for handling 
oils and greases, for servicing oil cups, 
grease fittings, gear cases and hydraulic 
systems. It’s equipped with oil cans, grease 
guns, pumps and gun loader. It has supply 
tanks for carrying 5 kinds of oil or grease. 


In addition, this Alemite method saves 
grease and oil... eliminates messy hand- 
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ling of lubricants ... reduces “human 
error”... keeps dirt and moisture out of 


lubricants. 


It’s just one of the many ways that Ale- 
mite methods completely mechanize lu- 
brication from barrel-to-bearing . . . add 
more productive time to machines. In other 
words, you can show your customers how 
Alemite equipment pays for itself. 


ALEMITE 


MODERN LUBRICATION METHODS 
THAT CUT PRODUCTION COSTS 


Awather Prodwe’ of 


STEWART 
WARNER 


| 








NEW PRODUCTS 


WITH SALES 
POSSIBILITIES 














Cutting Tool 


Hand Power Cutter 
For Bolts, Rods, Etc. 


Fifteen new improvements that are 
said to give greater metal cutting ease, 
strength, safety and performance, 
have been incorporated into the manu- 
facturer’s redesigned line of hand 
power cutters for clipping bolts, cut- 
ting rods, wire, cable, chain, bars, etc. 
Curved toe-in handles decrease arm- 
spread and wrist bend; and broad 
rounded palm-fit grip, 30 percent 
greater tool strength in sections and 
handles, metal safety handle stop, no 
protruding screws or bolts, are other 
of the features of the new tool. Cutter 
jaws are plainly marked showing ca- 
pacity and type of material safely cut. 
The new spring control prevents mate- 
tial wedging under straps.—H. K. 
Porter, Inc., Somerville, Mass.—Mill 
Supplies, April 1948. 














Squirrel Cage Motor 


Single-Phase, Induction-Run; 
It’s All-Steel Construction 


The steel frame, the feet and the end 
brackets are of all-steel construction in 
a new single-phase industrial squirrel 
cage motor. Available in ratings of 3, 
1, 14, 2, 3, 5 and 74 hp., (Frames 203 
through 324), the motor is of single 


120 


phase type, capacitor-start and induc- 
tion-run. The Type CAP motor can 
be used for practically any single-phase 
application, including compressors for 
garages, refrigeration and air con- 
ditioning, reciprocating and centrif- 
ugal pumps, machine tools, etc. ‘The 
motors are available for 60, 50 and 25 
cycle, single-phase, 110-220 volts dual 
voltage (Frames 203-225), 110 or 220 
volts single voltage (Frames 254 and 
above); 3450, 1750, 1160 rpm. for 60 
cycle; 2875, 1475, 970 for 50 cycles 
and 1450 rpm. for 25 cycles; 40-deg. 
C rise continuous duty on 60 and 25 
cycle, 50-deg. C rise continuous duty 
on 50 cycle-—Westinghouse Electric 
Corp., Pittsburgh 30, Pa.—Mill Sup- 
plies, April 1948. 








Steel Bond 


Eliminates Dressing 
Gives Faster Grinding 


A special steel bond gives an improved 
diamond wheel more than ten times 
the life of a resinoid-bonded wheel, 
entirely eliminates wheel dressing, and 
permits three to four times faster 
grinding. The wheel is meant prima- 
rily for grinding chip breaker grooves in 
carbide tools. Such grooves, from .020 
to .040-in. deep are ground in one 
pass with the wheel. When the cut 
is completed, one return. pass without 
downfeed allows the wheel to cut it- 
self free and provides a fine finish. 
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Depending on wheel size, from 4 to 
1 hp. is required to maintain a cutting 
speed of about 5000 s.f.m. The wheels 
are furnished with a sharp 90-deg. 
corner on one side; a sz-in. radius on 
the other, and available in # and 
4-in. thickness, and in 3, 6 and 8-in. 
dia—The Wickman Corp., Detroit 
3, Mich.—Mill Supplies, April 1948. 





Hydraulic Jack 


For Railroad 
And Industrial Lifts 


A new “Lo-Hite” hydraulic jack has 
been designed for renewing locomo- 
tive spring pins, shackle pins, wearing 
pads, and for other railroad and indus- 
trial lifting jobs in close quarters. The 
device is fitted with an independent 
pump connected to the jacking mecha- 
nism by a length of rubber tubing. 
The pump can be operated from the 
ground or from any convenient plane, 
while the jack itself is spotted in close, 
confined positions otherwise impos- 
sible of access. Oil supply is sealed in, 
completely isolated from the jack ex- 
terior—The Duff-Norton Mfg. Co., 
Pittsburgh 30, Pa.—Mill Supplies, 
April 1948. 


Grinding Coolant 


Eliminates Rust; 
Reduces Wheel Dressing 


The development and announcement 
of “Silver-Chip” No. 2 (No. 1 was 
reported on here some months ago) a 
precision grinding compound coolant, 
promises production and methods en- 
gineers a new tool for improved grind- 
ing of copper aluminum and brass, as 











CUT MORE METAL 


eoomore easily 
eoegive you CONSISTENT 
CUTTING EFFICIENCY 


TOP HANDS know the file that gives them the best 

| a and quickest results for the effort they put into the 

( tt work. It’s a “Red Tang” File every time. For this is 

the file with the teeth shaped like those of a metal-cutting saw 

... teeth that cut instead of scrape... . teeth that take off more 
ae stock per stroke, rolling it off in coiled chips, like a lathe-tool. 

at Grou” ing) 

— Here’s top value for your file-dollar. Simonds makes “Red Tangs” 

° in top grade only . . . and that’s the only grade of work you get 

\ys 0 complete line from them. Tell your Distributor you want “Red Tangs” on your 


é { Woodworking Tools next order. Then check the difference in your production. 
0) 


SIMONDS 


SAW AND STEEL CO 


FITCHBURG, MASS. 
Other Divisions of SIMONDS SAW AND STEEL CO. 
Industry 











Td fa a a 
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WINTER BROTHERS TAPS ARE DEPENDABLE 


Winter Taper Pipe Taps are designed to provide the 
close tolerances essential in tapping pipe ‘fittings. Like 
other Winter Taps, they give you cleaner threads, 
longer: service’ between grinds, and:extra tap life 


@ When you sell Winter Taps, you sell more than a fine tool. 
You sell a tradition of service that helps your customers get 
the most from their taps. Competent, trained Winter Engineers 


are within easy reach across the country, ready to advise you 
Always at Your Sewice i 
and your customers whenever a troublesome tapping problem 


Winter Brothers advertising in 

leading business publications arises. These men can draw upon the accumulated knowledge 
points out that distributors 
carry a complete stock of 
Winter taps. Winter Brothers 
are proud of their distributors 
and their excellent record of 
customer service. 


inter Br others COMPANY RAR 
WINTER 


ROCHESTER, MICH. and WRENTHAM, MASS. © Distributors in Principal Cities 
A Division of the National Twist Drill and Tool Company ¢ Branch Stores: San Francisco, Chicago, Detroit 


” of the entire Winter organization—close to a half-century of 


tapping experience—in serving your customers. 
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National Counterbores are noted for 
their rugged construction, simplicity of 
design, and adaptability to a wide vari- 
ety of operations. The complete National 
line also includes Twist Drills, Reamers, 
Milling Cutters, End Mills, and Hobs. 


@ Modern, scientific heat treatment is an important factor in 
bringing your customers extra dependability in their metal 
cutting tools. At the new National plant, this critical step in 
quality tool manufacturing is closely controlled and safe- 
guarded by the use of the best equipment obtainable. This 
applies to furnaces as well as to time and temperature controls. 


‘No important operation relies on the human element. 





Call Your Distributor 


Every National ad in general 
business magazines advises 
readers to ‘‘Call your dis- 
tributor for cutting tools or 
any other staple industrial 
product.”” For years National 
has recognized the important 
role of the industrial distrib- 
utor in stimulating produc- 
tion efficiency. 


(ATIONAL rwisr primi ap Toot compaxy 


ROCHESTER, MICHIGAN, U.S. A. Tap and Die Division—Winter Bros. Co. 
Distributors in Principal Cities - Factory Branches: New York + Chicago + Detroit + Cleveland + San Francisco 
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well as the common steel grinding. 
Included in the characteristics of the 
new coolant are: that it keeps grind- 
ing wheels and machines cleaner; per- 
mits the use of finer grit and harder 
grades of wheels without “burning”; 
eliminates rust; reduces the need for 
wheel dressing; gives a smoother fin- 
ish; is non-foaming; makes for rapid 
chip — and is a translucent solu- 
tion—Machinery Lubricants, Inc., 
Boston, Mass.—Mill Supplies, April 
1948. 




















End Wrench Sets 


Open End, Box Types, 
They‘re Good Basic Sets 


Three basic end wrench sets, provid- 
ing the most-used opening sizes, offer 
maximum utility for a low invest- 
ment. They are said to be good basic 
sets to which a purchaser may add more 
sizes in the future. Set No. 3000BA 
includes four openend wrenches, 
with eight opening sizes, all different. 
Set No. 1100BA includes four box 
wrenches, with 12-point box openings 
(in inches) of # and 2, vs and 4, 4 
and %, and ~ and 3. Seven different 
opening sizes are provided in the set. 
Set No. 1200BA includes six com- 
bination box and open-end wrenches. 
Each combination wrench has both 
an open-end and a 12-point box open- 














Flexible Shaft Machine 


For “On-The-Spot” Repairs, 
It’s Completely Self-Contained 


Repairs of all kinds can be made 
anywhere with an original type of 
flexible shaft machine mounted on a 
compact, easily transported cabinet. 
The latter contains 25 accessory tools, 
and two dozen supplies that enable the 
repairman to go right ahead with the 
job wherever he finds it, as though he 
had it in his shop headquarters. Power 
is supplied by a 4 hp. motor, 110 or 
220 volts, 60 cycle AC. The flexible 
shaft is the WYCO. No. 10-P, five ft. 
long, and has a non-metallic innerliner. 
Internally controlled flexing is built 


rpm. with V-belt drive. The cabinct, 
32-in. high, is of all-steel construction 
and equipped with shelves. Tools and 
accessories of various kinds come with 
the cabinet and include the latest for 
grinding, drilling, buffing, sawing 
metal or wood—for filing, carving or 
disc sanding—Wyzenbeck & Staff, 
Inc., Chicago 22, Ill.—Mill Supplies, 
April 1948 

















New Cover 


Maximum Resistance 
To Abrasion & Gouging 


A new type treadstock cover for the 
manufacturer's “Redwing” air hose 
line utilizes a cushioning stock similar 
to that developed recently by the 
firm’s compounders for tire treads, 
Softness of the heavy gauge stock af- 
fords maximum resistance to extreme 
abrasion and gouging common to 
most air service conditions. The hose 
is reinforced with a cabled cotton 
body for greater carcass strength and 
flexibility, and the seamless tube is 
unaffected by lubricants which often 
cause swelling and flaking. Manufac- 
tured in two types—two-braid stand- 
ard for pneumatic tool service, and 
three-braid heavy duty for air drill 
usage—hose sizes range from #-in. to 


I}-in. in 25-50 ft. lengths or 450-ft. 














ing of the same size—Plomb Tool into the shaft housing to banish all reels. year Tire & Rubber Co., 
Co., Los Angeles 54, Calif—Mill heating, kinking or whipping. ‘Three Akron, Ohio.—Mill Supplies, April 
Supplies, April 1948. speeds are provided, 1400, 2400, 4500 1948. 
Product Manufacturer Page Product Manufacturer Page 
Cutting Tool.. ~—  & Porter. - . 120 | Table Saw... Walker-Turner Co., Inc.... 130 
Squirrel Cage Motor. . . Westinghouse Elec. Corp. . 120 | Accessory Hoist Harnischfeger Corp. . 132 
Steel Bond............. Wickman Corp. 7 ae | eee Enesay Tool Co. . 132 
Hydraulic Jack Pee . Duff-Norton Miz. ‘Co. 120 | Compressors . Quincey Compressor Co. . 134 
Grinding Coolant...... Machinery Lubricants, Inc. 120 | AC Arc Welder . Mellaphone Corp.. .. 1% 
End Wrench Sets....... Plomb Tool Co.. 124 | Valve Cleaner... . . Albertson & Co.. .. 136 
7 - Bee « 
Flexible Shaft Machine. Wyzenbeck & Staff, Inc.... 124 | Tool and Work Stand... Bay, Inc.... ; ccee an 
° Bench Grinder U. S. Electrical Tool Co.... 138 
New Cover. . ae . Goodyear Tire & Rubber Co. 124 Fire Exti see All-Out Mfe. C 140 
Tae . Cummins Machine Corp.. 126 etna: on amgaaeal + ree 6 <iiagaae _ 
Electric Dri 4 : me Rotary Pump. Ellipse Corp..... . 140 
Fluorescent Fixtures... Sylvania Elec. Products Co. 126 | Swing Check Valve Cooper Alloy Foundry Co... 142 
Large Size Hose........ Resistoflex Corp............ 128 | Tote Pan Lift Truck.... Lyon-Raymond Corp....... 142 
New Drill Press... . . Dremel Mfg. Co..... 130 | Gear Speed Changer... Link-Belt Co. . 144 











124 


MILL SUPPLIES © APRIL, 1948 


| 











The E 
single shaf 


HERE'S 
WORKS. 
specialis 
comple 
interch. 
changea 
motors, 
plete ra 
power 
general 
just a n 
impelle: 
ing to g 
mail th 
BJ BILT- 
exchang 


By: 


LOS | 









inct, 
ction 
$ and 
with 
st for 
wing 
1g or 
Staff, 
plies, 





once 
ging 
the 
hose 
nilar 
the 
ads. 
k af- 
eme 
| to 
hose 
tton 
and 
e is 
ften 
ifac- 
and- 
and 
drill 
1. to 
0-ft. 
ae 
\pril 








The Bilt-ons are compact motor-pump units with a 


HERE’S BRIEFLY HOW THE NEW PLAN 
WORKS.You don’t have to be a pump 
specialist to sell these pumps. BJ has a 
complete line of Bilt-on Pumps with 
interchangeable parts. Simple inter- 
changeability of a handful of pump cases, 
motors, and impellers gives you the com- 
plete range of capacity, head, and horse- 
power required by the big market using 
general purpose industrial pumps. It’s 
just a matter of assembling a pump, an 
impeller, and a motor. It costs you noth- 
ing to get the details on this plan. Simply 
mail the attached card. 


BJ BILT-ON PUMPS are designed for easy 
exchange of basic parts. You stock far 





MAIL THE CARD TODAY 


Established 1872 
LOS ANGELES 54, CALIFORNIA 
Offices in Principal Cities 











single shaft common to both pump and motor. Bilt-on booklet mailed on request. 


All mill supply houses can now handle 


a pump line at 4 





fewer pumps. instead, you stock com- 
ponent parts whose inventory value is a 
small fraction of the cost of a complete 
line of pumps. With a handful of parts 
you futnish pumps for capacities from 10 
gpm to 600 gpm at heads up to 340 feet. 
That’s 322 different combinations avail- 
able for one-day deliveries. We urge you 
to act now on the Bilt-on Plan. 


profit 


offers a new, high-profit merchandising 
plan, good for any mill supply dealer - 


the BILT-ON PUMP PLAN 




















WHAT BJ MEANS IN THE FIELD. The busi- 
ness of pump-making has been the par- 
ticular job of Byron Jackson men since 
1872. BJ men are specialists in the pump 
field...all types of pumps...all sizes. 
ACT NOW on this new high-profit plan. 
Send us the card today for all the infor- 
mation on the Bilt-on Plan and for fran- 
chise possibilities in open territories. 





NAME 


Just mail this card for complete information on the 
BILT-ON PUMP PLAN 


Please send me complete information on your new merchandising plan for industrial 
pumps. No obligation, of course. 










POSITION 








COMPANY 












STREET ADDRESS. 





CITY. — 





ZONE STATE 








TERRITORY COVERED. 























FOR NEW HIGH-PROFIT MERCHANDISING PLI 












Postage 
At The Rate 
OF 4c Will Be 
Paid By 
Addressee 















BUSINESS REPLY CARD 


FIRST CLASS PERMIT No. 12813 (Sec. 510, P. L. & R.) Los Angeles, Calif. 















Mr: C. W. Smick 
Byron Jackson Company, Pump Division 
Box 2017, Terminal Annex 

Los Angeles 54, California 


No 
Postage Stamp 


Necessary 
If Mailed in the 
United States 

















Easy to Sell... Repeat Sales 
Boost your band saw profits with 





PLI 


Sieeenatiinnl 





Safest... Easiest to Use 
THE DISSTON SAFETY REEL 


Clip prevents coil from unwinding — makes dis- 
pensing as simple as pulling out a length of 
metal tape rule. Packed in strong, salable con- 
tainer which protects saw and makes storage 





Easy to sell because their distinctive features 
are quickly recognized by band saw users. And 
Disston Flexible Back Metal Cutting Band Saws 
bring in repeat sales because they do top quality 
work at a saving of time and money. Explain the 


following features to your customers and see how 
favorably they react. 


and identification easy. 


1. Grip clip between thumb and forefinger of 
left hand. 
2. Pull out band saw with right hand. 


4, Push clip back to end of saw. 
; : The entire operation takes acti 
@ Saws are hardened on tooth edge only . . . increasing eel © takes but a fraction 
flexibili iaad ates ater ilies of a minute...and it is safe because 
CRIDER . . . FOGUCING CHANCE Cr DICREAGE. . . SCGmg SO the saw is under control at all times and 
service life of blade. there are no jagged edges. 





‘ 
‘ 
1 
\ 
‘ 
‘ 
‘ 
‘ 3. Cut off length desired. 
‘ 
‘ 
‘ 
‘ 
‘ 
‘ 
1 


@ Teeth are milled (not punched) and uniformly set 
to very close tolerances. 


@ Designed for general metal cutting—from soft metals 
and plastics to cast iron, steel, and tough alloys. 





IT PAYS TO SELL DISSTON PRODUCTS 
BAND SAWS... CIRCULAR SAWS (solid and 
inserted tooth)... HACK SAW BLADES... FILES 
@ Two types of teeth: Regular, for normal cutting; 
Buttress — specially recommended for cutting aluminum 
and magnesium at speeds of 3,000 f.p.m. or more. 


(American and Swiss Patterns)... CARBOLOY 
FITTED CIRCULAR SAWS... TOOL BITS. 


THE DISSTON NAME 
STANDS FOR GOOD PRODUCTS 
AND A GOOD SALES POLICY 
Write for further particulars 


HENRY DISSTON & SONS, INC., 423 Tacony, Philadelphia 35, Pa., U.S.A. 


Branches: Chicago, Seattle, Portland, Ore., San Francisco, Vancouver, B.C. 
Canadian Factory: Toronto 1, Ont. Australian Factory: Sydney, N.S.W. 
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@ Supplied cut to machine length and joined ready for 
use, and in coil lengths—100 ft. coils, %’’ to 2’ wide, 
packed in the handy Disston Safety Reel, shown above. 


ESTABLISHED 1640 
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Record-Breaking Fire Losses 


Highlight « calle han eo 


Need for them 


titty 





BUFFALO 


etter-bucl 


PWARDS of 700 million dollars—the largest annual fire loss figures in 

U. S. history — is the alarming record for 1947. This vast waste forcefully 
points out to everybody the gigantic need for more and better fire-fighting 
equipment and is a mighty challenge to everyone connected with their sale to 
get more extinguishers into service. 


Sell your customers on the vital importance of having every location covered 
by the right type of extinguisher — that no point is farther than 50 feet from 
a dependable extinguisher — that every extinguisher is freshly charged, ready 
for instant action. And emphasize the fact there is a size and type of Buffalo 
better-built Fire Extinguisher exactly suited to every class of fire hazard. 


Sold thru better mill supply houses everywhere. A few territories now open. 


Why not write us? 


BUFFALO FIRE APPLIANCE 


Sc @ 8&8 PP @RAT? 8 8 8 
DAYTON 3, OHIO 
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New Products 


(Continued from page 124) 




















Electric Drill 


Portable and Light 
Rated for 1-in. in Wood 


Weighing approximately 8-Ib. and of 
compact design, a new electric port- 
able drill, Model 200, takes 4-in. drill 
for general use, and is rated for 1-in. 
bits when drilling in wood. The carry- 
ing handle of the tool is of the new, 
horizontal style and an auxiliary side 
handle is furnished for two-handed 
operations. Powered by a Universal 
motor, reduced by helical gears to 550 
rpm spindle speed, the standard model 
will operate on 115 volts, either AC 
or DC. Drills for operation on 230 
or other special voltages can be fur- 
nished when required. A built-in fan 
provides cool operation. Frame is die- 
cast aluminum alloy, gears are preci- 
sion cut from alloy steel, pinion is 
integral with armature shaft—Cum- 
mins Business Machines Corp., Chi- 
cago 40, Ill—Mill Supplies, April 
1948. 


Fluorescent Fixtures 


Highly Resistant 
By Weatherization 


Fluorescent fixtures of its re-styled 
HF-100 type have been weatherized 
by a new finish of an unusual kind 
which makes the fixtures highly resis- 
tant to rust, corrosion, pitting and 
crazing. In addition to its protective 
qualities, the white Miracoat finish 
on the reflector furnishes a reflection 
factor of not less than 86 percent and 
a resulting light efficiency of 85 per- 
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CONSISTENTLY ADVERTISED 
TO YOUR CUSTOMERS 





In addition to manufacturing the world’s most 
complete line of wrenches, Williams also offers 
a wide assortment of daily-used and frequently- 
replaced shop tools and accessories. For well 
over half a century, Williams has provided 
Industrial Distributors with a profitable line of 


high quality drop-forged tools-and specialties. 


(This standard signature appears in all Williams advertising) 





J. He. WILLIAMS & CO., BUFFALO 7, N. Y. Qisheibulded Lreryuhoe 
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ENLARGEMENT OF %” x 3” COTTER PIN 





ACCO COTTER PINS ARE 
MADE TO AMERICAN CHAIN 
STANDARDS OF QUALITY 


There’s more to a cotter pin than simple dimensions. 
ACCO cotter pins are precision-made from ac- 
curately drawn wire. They are easy to insert. 
They fit the hole size for which they are made. 
Prongs spread easily and hold tight. And they 
are packed in substantial boxes, clearly labeled. 


YORK, PA.—American Chain makes two types of cotter 
pins in a full range of sizes. In addition to the acco 
(regular type,shown above) American offers the CAMPBELL 
HAMMERLOCK, which locks positively and permanently by 
simply striking the head with a hammer—a distinct ad- 
vantage on a production line. 

Look to American for sound quality, whether it is cotter 
pins—electric or fire-welded chain—any type of weldless 
chain made of formed wire or stampings—chain fittings, 
attachments and assemblies—repair L’..ks—hooks. 

Sell American—the complete chain line. 


York, Pa., Chicago, Denver, Detroit, Los Angeles, New York, Philadelohia, 
Pittsburgh, Portland, San Francisco, Bridgeport, Conn. 


AMERICAN CHAIN DIVISION 
AMERICAN CHAIN & CABLE 


A In Business for Your Safety 
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cent. Other improvements in the fix- 
ture include: hook slots in both sides 


| of the tophousing for easy mounting 


with specially developed, single hanger 
hooks supplied with the unit, and a 
turned down lip to provide greater 
rigidity and lessen possible collection 
points for dust, lint and moisture. 
Designed as a 2- jamp, 40-watt fixture, 
the HF-100 is equipped with a pair 
of knockouts to provide for another 
lamp, thus converting to a 3-lamp 
HF-150 fixture, if desired —Sylvania 
Electric Products, Inc., New York 18, 
N. Y.—Mill Supplies, April 1948. 




















Large Size Hose 


Resist Chemical Agents 
In Solvents And Gases 


A variety of constructions has been 
engineered, up to 14-in. inside dia. 
for low pressure and medium pressure 
applications, in a new, larger size 
group of Resistoflex hose, made with 
tube stock of compar and particularly 
useful for conducting hard-to-handle 
solvents and gases. Most of these con- 
structions are produced with or with- 
out a static discharge wire. The hose 
is stocked in popular sizes, including 
ts, 4, te, %, 4, &, 3, 1, 14, and 14-in., 
(inside dia. measurements). Con- 
structions include a woven carcass 
with wire insert for sizes from 3-in. 
up and various braided carcasses for 
all sizes with or without static wire. 





= by Cooper = 

ZU 4UMIIiKS 
This famous COOPER ALLOY 
electrolytic polish for fit- 
tings and castings brings 
ovt the natural brilliant 
luster of Stainless Steel as 
well as greatly increasing 
its resistance to contamina- 


tion and corrosion. Lustra- 
cast finish is available at a 


, slight extra cost. 


THE “NEW LOOK” IN 


COOPER 


STAINLESS STeel 


FITTINGS 


- Satincast, smooth as satin itself... isa 
newly developed finish by COOPER ALLOY which 
is Standard on all COOPER Stainless Steel 

Fittings. Satincast finish is also avail- 

able on Special Castings of 

moderate size. 


HE T.M. REO. PENDING 


= 


THE COOPER ALLOY FOUNDRY CO. 
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| Outer covers include synthetic rubber, 
| braided wire, and colored lacquers. 
Maximum recommended working 
pressures range from 1500 Ibs. per 
sq. in. for the ¥e-in. size to 125 |b. 
per sq. in. for the 14-in. size—Re- 
sistoflex Corp., Belleville, N. J.—Mill 
Supplies, April 1948. 


USERS’ REPORTS... 


" 
"can always depend on them 














"remarkable how they 


Stand up " 


“outwear any other file" 





"Save 





US time and m " | 
oney | New Drill Press 


" 
"find them tne best 


When you make your rounds for selling 
Swiss-Pattern Files, stop off at “American- 
Swiss” file users. Ask their opinion of 
these fast-cutting, long-wearing precision 
tools. You'll hear plenty of comments like 
those quoted above, which were sent us by 
enthusiastic tool and die makers and other 
craftsmen. 

The reports you hear will make you, 
too, enthusiastic about these superior 
Swiss-Pattern Files . . . will help you sell 
them wherever accurate, intricate, or fin- 
ishing filing work is to be done. 

Write for the “American Swiss” catalog, 
price list and full information. AS-151 


AMERICAN SWISS FILE & TOOL CO. 
410 Trumbull $t., Elizabeth 1, N. J. 
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Light, Portable 
For Fine Work 


A light, portable drill press is intended 
for fine work, such as wool pattern- 
making, wood carving, routing, etc. 
The ‘ger is powered by a No. 2 Mo- 
totool, which attains a speed of ap- 
proximately 27,000 rpm. The power 
unit, held by a sturdy tool clamp, can 
be raised, lowered, swung in any direc- 
tion, or quickly removed for regular 
off-hand use in a few seconds. Work 
is brought to the drill on a 34-in. 
table having a 1@-in. stroke. The press 
is 12-in. high, 63-in. long, 4-in. wide; 
its weight, 34 lb—Dremel Mfg. Co., 
Racine, Wis.—Mill Supplies, April 
1948. 


Table Saw 


For Builder Or Contractor 
Accurate Though Lightweight 


Special attention has been given to a 
new table saw to maintain its accuracy 
and at the same time eliminate all un- 
necessary weight. The base is of 
welded steel and, wherever advisable, 
special aluminum alloy castings are 
included. The table is of close grained 
gray iron and the ripping fence is a 


| solid steel bar, the latter drilled to per- 


mit a wood facing if so desired. ‘The 
motor is mounted on an extension of 
the arm which carries the saw arbor, 
thus the motor and saw table are in- 





You get more miles 
with capacity loads when 
you use this belt 


Once your customers use Hewitt 
Conveyor Belting, they will agree 
that its extra strength and flexibil- 
ity make it ideal for lowering costs. 


Among the many ieee pes of efficient 
Hewitt Conveyor Belting you can 
offer your customers is Ajax... 
especially designed to carry heavier 
loads over long hauls at low cost. 
Your customers can count on it to 
stand up under constant pounding 
of heavy loads in general service. 
They can depend on Ajax Conveyor 
Belting to withstand the beating 
meted out by sand, gravel, coke, 
run-of-the-mine coal, crushed stone, 
and similar bulk materials. And they 
can rely upon it to resist the destruc- 
tive effects of abrasion, acid, and 
alkaline materials. 

Yes... your customers can count on 
this popular belting to come through 


z 
HEWITT RUBBER DIVISION, HEWITT-ROBINS INCORPORATED : 


i 


NG: t= 


with flying colors wherever they re- 
quire conveyor belting of unusual 
toughness and flexibility. 


Compare the outstanding advan- 
tages of Ajax Conveyor Belting 
listed in the adjacent panel. Then 
tell your customers how and why 
this popular belting will give them 
more miles with capacity loads. For 
further information about this and 
other Hewitt Conveyor Belting, 
write Hewitt Rubber Division, 240 
Kensington Avenue, Buffalo 5, N.Y. 


HEWITT 


CONVEYOR 
BELTING 
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AJAX CONVEYOR BELTING 
BY HEWITT GIVES YOU 
THESE ECONOMY BENEFITS 


1 High-tensile duck plies are 
securely bound by first quality, 
moisture-resistant friction and 
skim coat to insure desired flexi- 
bility with necessary toughness. 


2 Tough rubber-compound cover 
protects inner structure against 
abrasion, cutting, and damaging 
chemicals. 


3 Special construction does 
away with all inside folds, thus 
assuring efficient and economical 
service. 


4 Belt is stretched and vulcan- 
ized into a solid, sturdy unit to 
protect inner structure against 
penetration by deteriorating ma- 
terials. 


MANUFACTURERS OF INDUSTRIAL HOSE e BELTING e PACKING 
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HOW ABOUT 
COMING OVER 
FOR A VISIT?” 


W OULD you like to see where those Lamson fasteners 


you sell are made? Well, we'd certainly like to have 
you. Pardon us if we stick our chests out a wee bit, but 
we're proud of our five modern plants and the products 
they turn out. And we'd like you to be, too. 


So here’s a proposition: Make up a party and come see us. 
You can choose the Lamson plant nearest to you—or any one, 
for that matter. Just let us know when you’re coming and 
which plant you want to visit. Write to the address below. 


We can’t begin to tell you about all the things you'll see 
at any one of Lamson’s plants. But, believe us, the trip 
will be well worth your while. A survey of Mill Supplies 
Distributors showed that 97% of them agreed that factory 
visits are of great help to their salesmen and stimulate 
interest in the products they sell. 


Think it over, and let us know when you can visit us. 


THE LAMSON & SESSIONS COMPANY 


General Offices: 1971 West 85th St., Cleveland 2, Ohio 
Plants at Cleveland and Kent, Ohio * Birmingham « Chicago 


LAMSON 2 SESSIONS — 
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tegral. A conveniently located crank 
raises or lowers the saw blade. Table 
may be equipped with an 8-in. blade 
and 4 hp. motor.—Walker Turner 
Co., Inc., Plainfield, N. J.—Mill Sup- 
plies, April 1948. 


| Accessory Hoist 


Fast, Lightweight 
250-Lb. Capacity 


Genuine wire rope provides smooth 


| hoisting service in the “Zip-Lift,” a 


fast, lightweight, inexpensive acces- 
sory tool offered in 250 Ib. capacity. 


, Other features of the tool include 
| push-button control, crane-type limit 
| switch, double brakes; and transformer 


equipped where line voltage exceeds 
110 volts so operator handles only 110 


| at push-button. The new hoist is 
| designed to handle loads up to 250 


Ibs., on and off machines, along as- 
sembly lines, in store rooms, on load- 
ing platforms, etc., and at a (fast) 
speed of 40 fpm. Loads can be halted 
instantly, and held indefinitely any- 
where.—Harnischfeger Corp., Milwau- 
kee, Wis.—Mill Supplies, April 1948. 


Drill 


For Hard And Soft Metals; 
It’s Highly Selective 


Drilling problems in steel alloys hard- 
ened to 68 Rockwell “C” are said to 








BANK ON BLACKHAWK 


For pe ciaments in Hydraulic Jacks 








acity. 
clude 
limit 
ormer 
ceeds 
110 
Xt is Now — New, More-for-your- money 
» 250 Features Found Only in Blackhawks 
| a In these startlingly different industrial jacks Blackhawk again proves 
oad: , its ability to create dramatically-new, dependable hydraulic equipment. 
a Gou we Fad lags 4 head The super-strong base is machined from a single piece of non-porous 
naite , steel — release valves are recessed for protection — the pump beam 
_ any” When You “4 7 Selling is fully epee from damage — speed pump and load pump are 
ilwau- combined in one unit — base is tapped for gauge equipment. These 


1948. Slackhawh Jacke are a few of an exclusive combination of benefits that create jack per- 


formance never before known in Industry. 
A Product of BLACKHAWK MBG. CO., Dept. J1748, Milwaukee 1, Wis. 


BLACKHAWK 
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RAPID TURNOVER 
with 
MINIMUM INVENTORY 


with one 


INTERCHANGEABLE 
~BUSHING 


@ This one bushing fits all three. 


This new development and application in pulleys was 

designed by Maurey engineers to give pulley users the 

finest in Fractional Horse Power transmission. 

With Maurey V Pulleys and the new Maurey Interchange- 

able Bushing, you can serve more pulley users while 

maintaining a much smaller but more complete stock. 
CONSIDER THESE FEATURES 

oe ee Inventories—Less @ Nine (9) Bore Sizes 4%" to 114" 


t @ Bushings and Pulleys Individ- 
® Faster Turnover of Stock ually Boxed 


@ Pulley Diameters 3” to 19” 
Write for Catalogs and Prices 


MAUREY PULLEYS 


@ Simple to Assemble 


MAUREY MFG. CORP. 2900 S. Wabash Ave., Chicago 16 
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be solved easily by a new tool which 
operates as well in soft metals. The 
drill, moreover, is highly resistant to 
the abrasive action so often encoun- 
tered in plastics. It is described as 
being made of an alloy that actually 
is softer than the hard steels through 
which it drills, working on a new 
principle which makes possible the 
penetrating of hardened steel allovs 
in such manner that only the metal 
removed in drilling is softened, the 
metal that remains being unimpaired 
and retaining its original metallurgical 
properties. The design, not fluted but 
flat-sided and rectangular in cross- 
section, is adapted for precision drill- 
ing and reaming to extremely close 
tolerances. It provides ample chip 


| clearance and no special training 1s 





required for precision drilling. An 
easy-to-use fixture, employed with any 
grinding wheel, provides for factory- 
like ya a ge | Tool Co., 
Inc., Mill Sup- 
plies, April 1948. 




















Compressors 


Three New Models 
For Farm And Industry 


The manufacturer has just rounded 
out his complete line of air com- 
pressors for farm, automotive and in- 
dustrial use with the introduction of 
three new portable models. The 








PERFECTLY MATCHED- 


for Fast-Factory Finish 
_ Grinding om Nalves and Seats 
























hich “PERFECTED DUAL ACTION 


The 

it to H 

a Valve Seat Grinder 

d as ° 

ah with Ball Bearing Holder 

ug 1 

new Precision work in fast time is made possible 
the by the almost unbelievable speed of this 
loys valve seat grinder. Perfected dual action 
etal provides a controlled fine vibration for 
the grinding accuracy and dispersion of cut- 
lired tings—wheel mounted for full valve seat 
gical contact. Uniform finish all the way round 
but is assured. 

TOSS- & 


drill- 
lose 
chip 
g is 

An 
any 
tory- 
Co., 
Sup- 


———T ss 


SIOUX 


WET VALVE FACE 
GRINDING MACHINE 


More Dollar Value 
Than Evan Sefore 


Wet Grinding eliminates heat and dis- 
tortion, producing finest finish and fac- 
tory precision. Wet Grinds Valves, Valve 
Ends, Tappets and Rocker Arms. 








Sold only through authorized SIOUX Distributors 


i ) > 
in- STANDARD THE ms WORLD OVER 
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sree sacanaaaasnamammamn es 


You and Your 
Customers 


No. 
6HAI-2 


Wi Want 
To Know 
About... 


The nearest thing to indestructibility ever 
engineered into caster construction 


AN ENTIRELY NEW 
AND FINER 
6” HEAVY DUTY 
CASTER 


ee 





dusky is the word for the new Bassick six-incher, made of all forged 
steel — plate, frame and wheel — with unit Aetna precision direct 
load bearing and Timken thrust bearing. Built to carry any load that 
can be moved on a 6” wheel, it creates important new sales possi- 
bilities by broadening the field of caster usefulness. For complete 
details on this outstanding newcomer to the world’s largest line, write 
to THE BASSICK COMPANY, Bridgeport 2, Connecticut. Division 
of Stewart-Warner Corporation. Cagadian Division: Stewart-Warner- 
Alemite Corporation, Ltd., Belleville, Ontario. 


e kinds 


king mor 
; of Casters: 


M 
— making caster 
aSSICK “= 
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. “DX-2”, for farm service, a self-con- 


tained unit, is mounted on a two- 
wheel carriage for easy portability. 
The unit is V-belt driven from either 
3-hp. electric motor, or 4 hp. gasoline 
engine of standard makes. The “TX- 
8”, (illustrated) is available in piston 
displacements from 4.6 cu. ft. to 8.6 
cu. ft. and furnishes an operating pres- 
sure of 70 to 80 Ibs. It is especially 
suitable for use as a portable air 


| supply in industrial plants. Power is 


supplied by gasoline engine or electric 
motor. Model “T” is a large portable 
air compressor unit for paint spraying, 
chipping, riveting, and caulking as 
well as drilling, and for inflating trac- 
tor and truck tires. The compressor 


| is of the single stage, duplex cylinder, 
| air cooled type with automotive type 
| pistons furnishing displacements of 


from 11.1 to 44.0 c.f.m., depending 
on the model.—Quincy Compressor 
Co., uincy, III—Mill Supplies, 


April 1948. 


Valve Cleaner 


Removes Carbon And Scale 
Quickly And Thoroughly 


A fast, easy method for cleaning dirty 


' valves is available in a new valve 
| cleaner which comes complete with air 
| gauge and cabinet and with five Ibs. 


of aluminum oxide abrasive. The 


| cleaner removes carbon and _ scale 


quickly and thoroughly and _ is 
equipped to accommodate valves up to 
24-in. dia. and 4-in. stem. The cabi- 
net is of sheet steel, 33-in. high, 12-in. 
square and finished in dark gray. For 


| successful operation a minimum of 70 


lb. constant air pressure is required.— 
Albertson & Co., Inc., Sioux City, 
Iowa.—Mill Supplies, April 1948. 


AC Arc Welder 


For All-Around Use 
In Production And Repair 


A current range of from 25 to 250 
amps. makes it possible to weld mate- 
tials from light sheet steel to heavy 
plates or castings, requiring a 3-in. 
welding rod and — penetration, 
with a new AC arc welder. Designed 
for all-around use, both in mainte- 
nance and production welding, the 
welder operates on the moving coil 
principle. It is simple in construction 
and is said to incorporate practically 
nothing that might go wrong. There 
are no plug-in connections, the circuit 
being solidly connected at all times. 
Glass covered wire and mica insulation 
are used in the transformer coils to 
insure against burn-outs. Dimensions: 
18 by 18 by 37 in. weight, 300 Jb. 
Accessories include helmet, welding 
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This valuable Keystone lubrica- 
tion service is yours for the asking. 
Simply get in touch with your nearest 
Keystone Distributor. Without charge 
or obligation, a Keystone Lubrication 
Engineer will gladly make a complete 
and comprehensive survey of all lubri- 
cation points in your plant. 


After a thorough study of your needs 
he will prepare for you typewritten 
recommendations to serve as a perma- 
nent guide. Follow the suggestions that 
he makes and you will be well rewarded 
. . . by effected lubrication economies 
. . » lowered maintenance costs... 


60 Light - ‘ 
00 We vole? +29 


verch 15 1048 


improved machine operation... length- 
ened bearing life. 


The Keystone Plant Lubrication Survey 
has proved the superiority of Keystone 
Specialized Lubricants time and time 
again in plants of every size and kind 
throughout the country. 


“The true cost of a lubricant is meas- 
ured by its performance in the bearing 
rather than the price in the container.” 


Your nearest Keystone Distributor will 
be glad to cooperate with you in 
making this service available to your 
customers. 


KEYSTONE LUBRICATING COMPANY «© Est. 1884 
21st, CLEARFIELD AND LIPPINCOTT STS., PHILADELPHIA 32, PA, 
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SPECIALIZED 
LUBRICANTS 





Victor Wall Chart... 


Now your customers can tell at a glance which hand, band or power blade to 
use with amy type of material, how to use blades correctly and care for them 
properly —they can get better, faster cutting results. And you can have a sure- 
fire sales booster to hang behind your counter or distribute to industrial plants 
in your area. 

The new Victor wall chart is large enough to be easily read (17 by 22 
inches ), is attractively printed in two colors and is absolutely free, imprinted 
with your company name and address in quantities of 50 or more. 

You'll get more sales and more customer satisfaction when you support this 
proved promotion piece with the complete Victor line. Then you can be sure 
of every possible sale because there is a Victor blade for every job a hack saw 
or band saw can do. And you can be sure of repeat sales because of the faster, 
cleaner cuts made by Victor blades. 

Let this powerful sales combination—the Victor wall chart and the Victor 
line—go to work for you sow. For your free supply of charts, just write to us 
today. Specify imprint desired. 


> 


@ 3374 


VIC 


SAW WORKS, INC. 
MIDDLETOWN, N. Y., U. S. A. 
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| wide; and 30-in. long. 





cables, power cable, electrode holder 
and ground clamp.—Mellaphone 
Corp., Rochester, N. Y.—Mill Sup- 
plies, April 1948. 














Tool And Work Stand 


Two Or Three Shelves 
Of Heavy Gauge Steel 


Made with heavy gauge steel shelves 
and heavy angle iron legs, a new tool 
and work stand is said to fill many re- 
quirements around the shop. Available 
with or without casters, the unit offers 
a choice of two or three reversible 
shelves. Its size: 30-in. high without 
casters; 334-in. with casters; 18-in. 
Finished in 
olive green baked enamel, the unit 
is shipped knocked down one in a 
carton with nuts and bolts for quick 
assembly. It can be used as parts and 
tool containers and transporters, tool 
and work stands in conjunction with 
operating equipment, assembly line 
parts containers, etc.—Bay, Inc., Phil- 
adelphia 32, Pa.—Mill Supplies, April 
1948. 











Bench Grinder 


Six-In. UtilityType 
One Coarse, One Fine Wheel 


Garages, small shops, farms, home 
workshops and general industrial 
users will be interested in a new 6-in. 
utility bench grinder that is sturdily 
built, well-balanced and designed for 





For “Special” and “Hard-to-get” Fastenings 


_Come to HARPER STOCKS 








Over 5000 different types and sizes of non-ferrous and stainless steel fastenings 
are carried in Harper stocks at New York and Chicago for immediate ship- 
ment. Many are often considered “special” or “hard-to-get”—but Harper 
has them; and they are in stock for you because of a conistent, 25-year 
policy of constantly adding odd and unusual items to stock. 


All Harper fastenings are corrosion resistant; many are non-magnetic, 
non-sparking; can be used again and again, give longer service, speed 
dis-assembly, stand up under adverse conditions where other fastenings 
“freeze” or fail. 
Phout or Were tor “seciet" or “hard-to-get” fastenings for 
Brass immediate shipment from stock—ond write for the Harper catalog. It gives 


Bronzes complete specifications and prices on.the widest assortment of non-ferrous 
and stainless steel fastenings available. 


Monel Metal / tHe 4. M. HARPER COMPANY o A R Pp E ie 


Stainless Steels / 2620 FLETCHER STREET, CHICAGO 18—Phone: Independence 4100 
585 WASHINGTON STREET, NEW YORK 11—Phene: Watkins 4-4610 


Lon Angelos, Minmt, Milweckee, Philedeiphie, 31. Lovie, Sen Fronciece, Seattle’ Chicaga+ New York 


HARPER SPECIALIZES IN EVERLASTING FASTENING S* 


Reg, U. S, Patent Office* 
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VENTILATION 


Here's your promotional power-house for 1948! It's the largest 
program scheduled by ILG in decades of national advertising. 
Main objectives are to arouse- the need for ILG ventilating 
and hecting equipment ... and to so build the power and 
prestige of the ILG name that your specifying and selling jobs 
are easier. And it's timed for a year when equipment deliveries 
flow smoother and hard selling begins..Get the story of what 
ILG is doing for you by phoning neorby Branch Office—or send- 
ing coupon for free copy of new Condensed Catalog No. 544, 


1LG ELECTRIC VENTILATING CO., 2897 No. Crawford Ave. 
Chicago 41, lil., Offices in more than 40 Principal Cities 


(J Send free copy of Condensed Catalog No. 544 


Firm Name 
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| general purpose grinding within its 


rated capacity. The motor is 4 hp. 
capacitor type, ball bearing, totally en- 
closed 3,450 rpm. load speed. It is 
equipped with one coarse and one fine 
abrasive wheel, 6 by 7 by 4-in.; tool 
rests adjustable to wheel wear; 7-ft., 
3-conductor rubber covered cable. It 
weighs only 45 Ibs. and can be fur- 
nished for 110 or 220 volt, 50 or 60 
cycle, 1, 2 or 3 phase AC.—The 
United States Electrical Tool Co., 
Cincinnati, Ohio.—Mill Supplies, 
April 1948. 





Fire Extinguisher 


Forms No Toxic Gases 
Harmless To Surfaces 


Effective performance under all cli- 
matic conditions and in the presence 
of winds and drafts is claimed for the 
new “All-Out” dry chemical fire ex- 
tinguisher. The chemical is ejected, 
under pressure, in a flat stream that 
separates the flame from the burning 
material, forming a dense, fire- 
smothering cloud over a flaming area 
up to a distance of 18 ft. Important 


| features include: no toxic gases are 
| formed, the chemical is a non-con- 


ductor of electricity, is non-abrasive 
and harmless to finished surfaces, can 
easily be removed with a brush, and 
squeeze grip nozzle gives positive con- 
trol.— All-Out Mfg. Corp., New York, 
N. Y.—Mill Supplies, April 1948. 


Rotary Pump 


Run In Either Direction, 
Low Power Required 


An entirely new principle in rotary 
pumps is said to make possible posi- 
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BUSHINGS 


PRECISION BRONZE BARS 


BRONZE BEARINGS 


P 


Bunting Finished Bronze Bars and completely machined 


Standard Stock Bearings offer real economy in time, 
material, cost. 

The leading distributor in your Community almost 
certainly is a Bunting Stock-carrying Distributor. 
The Bunting Brass and Bronze Co., Toledo 9, Ohio. 


Branches in Principal Cities. 
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This debonair “gentleman of the road" is finding out something 
WITT can users have known for years. Of course, his viewpoint is a 
little different. He thinks only of the slightly used topper and those 
“good as new” spats. 


The WITT Can owner also finds all the 
better things in these fine Cans .. . 
superior design, quality materials and 
construction ... which assure a service 
life 3 to 5 times that of ordinary cans. 


From the top . . . deep drawn of one 
piece of metal, sturdy and well-fitting. 
... to the heavy gauge, rigid bottom... 
thickly coated over with pure zinc... the 
WITT Can is built to withstand even 
the most deliberate abuse. 


“You find all the better things 


in WITT Cans” because they... 


are quality throughout. 


THE WITT CORNICE COMPANY 
CINCINNATI 14, OHIO 
“Originators of the Corrugated Can” 
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tive displacement, high volumetric 
eficiency and low power require- 
ments, in a new series “C-175”. Or- 
dinary wear in use does not reduce the 
pump capacity or pressure, and quiet 
operation at standard electric motor 
speeds eliminates the need for belts 
and pulleys. ‘The standard pump will 
handle lubricating oils, hydraulic oils, 
kerosene, fuel oils, coolants, etc., with 
capacities from 4 to 4 gpm at 125 psi 
working pressure. Without alteration, 
the pump can be run in either direc- 
tion and is available in foot, flange, 
and sump mounts.—Ellipse Corp., 
Chicago 6, IIl—Mill Supplies, April 
1948. 


Swing Check Valve 


One Piece Body 
And Without Gaskets 


A new type swing check valve designed 
primarily for the chemical industry is 
suitable as well for other industries 
that require such valves for horizontal 
or vertical operation. A flanged check 
valve with the body made in one 
piece eliminates bonnet flanges and is 
entirely void of gaskets, which means 
no gasket troubles. The valve is de- 
signed for easy flow of material with 
a minimum amount of pocket to trap 
materials. Both disc arms and pins are 
free to rotate independently of each 
other, greatly reducing chances of 
either member freezing. Hinge pin 
can be removed from either side of 
body by removing one plug only. The 
valve can be furnished with outside 
levers and weights for manual or 
automatic control.—The Cooper 
Alloy Foundry Co., Hillside 5, N. J.— 
Mill Supplies, April 1948. 


Tote Pan Lift Truck 
Lifts and Transports 
Single Pans Or Stacks 


Tubular and formed steel parts in a 
new tote pan lift truck have resulted 
in a strong, lightweight unit capable of 








— Henry G.Keasbey and Richard V. Mattison 
open a modest drug manufacturing 
business in Philadelphia. Basic 


ingredient: Magnesium Carbonate. 


In his spare time, Dr. Mattison 
experiments with 2 fire-defying fibre 
called Asbestos... seeking ways to use 
it for the benefit of humanity. 


1886-reward! By blending Asbestos fibres 
with basic Magnesium Carbonate, he 
develops 85 %o Magnesia Pipe Insulation 
which today saves Industry millions of 
dollars annually in fuel. 


Further KEM research goon 
yields America's first Asbestos 
textiles in commercial 
quantities, Americas first 
Asbestos-cement roofing 
shingles, and the first 
Asbestos Corrugated Sheets. 


the founding of Keasbey & Mattison Com- 
pany—the pharmaceutical firm that branched 
out into one of America’s primary pro- 
ducers of Asbestos and Magnesia products. 
Today, K&M “Featherweight” 85% Mag- 
nesia insulation is still one of the Com- 
pany’s basic products. But in addition, 
K&M also makes a complete line of asbestos- 


1948 


This year marks the 75th anniversary of 





-what started a3 2 small drug 
business is today a leading 
factor in Americas giant and 
strategic Asbestos Industry! 


cement materials including shingles, pipe 
for water mains, corrugated and flat lumber, 


sheet packings, paper and millboard, textiles. 


In celebration of the anniversary, K&M has 
prepared a brief, interesting history of the 
Company. We will 
be glad to send 
you a copy with 


our compliments. 


Natine made Asbestos... 


Keasbey & Mattison has made it serve 
mankind since 1873 


KEASBEY « MATTISON 


COMPANY - AMBLER - PENNSYLVANIA 
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Cur yourself a larger share of blade profits. Star has the line — the 
complete line — that can do it. Star has a blade for every job a hack hefting 600 Ibs. The truck will lift 
saw or a band saw can do. Blades that do the job your customers want and transport tote pans either singly | 
done on metals, plastics or other non-metallics — and do it faster, | or in stacks. Open forks engage the 7 
cleaner, more economically — better than ever before. Star blades’ | side handle or lip of tote pans and lift : 
ee ge makes new customers, holds old customers, means REPEAT the entire load by a simple downward 
, too. seats ‘ acy 
Handle the Star line and you'll find out in no time that you‘ve got tome « —— en _ 
hond bled esiieied 4 elevation is made possible by adapting 
. ades, oe _ - ee de band sows that are really fast | the principle of mechanical leverage 
sellers... m : i ‘ 
ers...a complete line of really sharp money-makers hustling for you. | using the handle as a lever and the 


| rear wheels as a fulcrum. An auto- 
matic lock holds the load in the ele- 
vated position and a pedal release con- @ 
trols lowering —Lyon-Raymond Corp., 7 
Greene, N. Y.—Mill Supplies, April 9% 
1948. ee 


Gear Speed Changer 


Rated 20 To 25 HP 
Variable 2 Through 6 to 1 


Rated at 20 hp. for speed variation 
ratios of 5 to 1 and 6 to 1, and 25 hp. 
for speed change ratios of 2 to 1, 3 to 
1 and 4 to 1, a new gear variable speed 
changer is available in the plain (Type 
1) basic, horizontal mounting. Of the 
positive, infinitely variable gear line, 
the unit is compact, fully enclosed, 
and self-lubricating. The housing con- 
sists of a top and bottom half, in- 
stead of the central housing and side 
plate construction normally employed 
on the smaller P.I.V. gear sizes. With 
the addition of the H-6 unit, the 
manufacturer's P.I.V. gear variable 
speed changers now embrace 8 sizes. 

| —Link-Belt Co., Chicago 1, Il].—Mill 
Supplies, April 1948. 
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CLEMSON BROS, Inc, Middletown NY 
Sold only through 


recognized distributors jm a che botecsae reid lal oc 
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METAL WORKING 
ABRASIVE 
BELTS 


DEMAND 17. «+ 


You've got a whale of a selling point for Michigan 
Abrasive Belts. 

They’re RED—a sparkling red-wine color. 

That’s the famous Michigan Red Coat! 

Your customers can tell at a glance it’s a Michigan 
Abrasive Belt. 

They can tell from their work that Michigan Red 
Coat means— 

SHARPER-CUTTING, CLEANER-CUTTING AND 
LONGER-LASTING ABRASIVE BELTS. 

You, too, can cash in on Michigan Red Coat Belts 
—and all the other PLUS in our line. 

Latch onto this modern up-and-coming line. Write 
for our deal and a Red Coat sample belt* today! 


*Specify size and grit number 


Plus 


DISCS, ROLLS, SHEETS AND 
LAPPING COMPOUNDS 


Michigan Abrasives are supplied in Belts, Discs, 
Rolls and Sheets—either paper or cloth backed 
—and in Silicon Carbide, Aluminum Oxide and 
Garnet—in full range of standard grit sizes. 


Michigan Abrasive Lapping Compounds are 
tops in their field—come in 13 standard grits 
in Silicon Carbide. 


COATED 


ABRASIVES 


MICHIGAN ABRASIVE CO. 


1111 BELLEVUE AVE. ¢ DETROIT 7, MICH. 


Phone: MElrose 3131 
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The P.A. Talks 
To the Salesmen 


(Continued from page 96) 





common to both younger and older 
buyers—that is the courtesy of calling 
first on the Purchasing Department, 
before going to the Engineer, Pro- 
ductions or other Departments. This 
is purely a psychological pet peeve of 
most of the purchasing boys. Gener- 
ally speaking this is just one of these 
courtesies that should be afforded to 
the Purchasing Department. Regard- 
less of what their systems might be, 
let the Purchasing Agent tell you to 
see those people direct rather than for 
you to assume it. If you assume it and 
he later crosses you up because of the 
psychological barrier that has been 
inadvertently established, it is your 
own fault. Most companies these days 
are establishing a set of rule and regu- 
lations to make their Purchasing De- 
partment a clearing house for infor- 
mation. 


Tell Us Something 


As I said before, the Purchasing De- 
partments are usually overloaded and 
they don’t like to waste much time 
listening to some guy “dribble-drab- 
ble.” In talking with some of the 
other buyers in town, we all have one 
very debnite opinion and that is, 
“When you talk to us; really tell us 
something.” We'll take our hat off to 
a salesman who walks in and says, “Be- 
cause of the nature of your particular 
business, we are assuming, or I have 
checked and received the information 
that you and your company have the 
following problems: You handle your 
raw materials thus and so it costs you 
approximately so much to do so. Have 
you ever considered using machines 
of this particular type or something 
equal to it?” And then he goes into 
his usual song and dance. This type 
of approach means that the man 
thought out our problem first and has 
some concrete answer. 

As you might have noticed, we hap- 
pen to be right across the street from 
General X-Ray and consequently a 
steady stream of peddlers are going up 
and down the street all day long to 
call on “Big Accounts.” Many days we 
average as high as 15 or 20 people at 
the door who have stopped in only on 
their way to or from General Electric. 
Too many of them usually follow pat- 
terns such as this. They submit their 
name, sometimes give a card to the 

irl at the desk, and sometimes not. 
he calls the buyer and tells him “Mr. 


|< 











Your Prospects Are Better - Profits Greater 


SELLING SCHRADER AIR CONTROL PRODUCTS 


It’s a fact, that Schrader Air Control Products are 
easier and more profitable to sell. But a big share of the 
credit for Schrader success belongs tothe Schrader family 
of distributors. With them, Schrader helped to pioneer the 
use of Compressed Air Power. Today as a result, nearly 
every industry recognizes Compressed Air Power as an 
effective means of: 1—Increasing production. 2—Cutting 
operating costs. 3—Reducing industrial accidents. 

Is there any wonder distributors want the Schrader 
franchise on the rare occasions whena territory is available? 


Sure I can afford it! Business has been booming 
since we've been distributing Schrader Products. 


Quick-acting Air Couplers the 
plug in for air supply 


Bil i se 
INDUSTRIAL PRODUCTS Mino Valves—2, 3, Blow Guns—Stai 
FOR EFFICIENT AIR CONTROL Hah -Way 


ee 
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| So and So, such and such company is 
| waiting to see you,” that is, providing 
she has understood the salesman cor- 
rectly. As a complete stranger, you do 
not generally recognize the company 
name, and you have no idea what prod- 
| duct is being represented. So you tell 
| the girl to look on the card to see 
what he is selling. If there is nothing 
on the card to indicate any partciular 
item, you say, “Ok, I'll be out in a 
| minute or two,” and see him anyway. 
After going out, you introduce your- 
| self. He says, “Fine, my name is such 
| and such and I’m with such and such 
a company.” (Sometimes mumbled so 
fast you still don’t know to whom you 
| are talking). “I stopped in—Say— 
_ What are Magnetic Separators any- 
way?” Now we go into a song and 
dance and a two minute lecture on 
what are magnetic separators, and 
then our friend salesman winds up a 
_ beautiful interview by saying, “Well, 
| I don’t know if what I have here will 
do you any good or not, but here it is 
anyway.” This, in my own mind, is 
an insult not only to my intelligence, 
but it is a very discourteous gesture as 
well as a decided waste of time. 





Give Definite Information 


The salesman should clearly inform 
the Purchasing Agent as to his name, 
his company and his product, and sell 
the Purchasing Agent on the idea that 
that which he has is better than that 
being used. The salesman should not 
let the Purchasing Agent guess—guess- 
ing games are sometimes fun, but they 
don’t result in purchases. 











Ma kK TRIPLEX Threaded Fasteners are 
ey «made tough, to stand up under The salesmen must really know his 
the terrific pounding they take in product, what it can do and also what 
their job of holding together mechanized its limitations are—a fair and honest 
equipment all over the world. You'll find picture must be presented. With the 
TRIPLEX Fasteners wherever the going is younger buyer particularly, if you can 
the toughest—on trucks, tractors, road establish a reputation for being fair, 


men + Seis 5 “er ep at» 7 yggga laa 







ment, high speed industrial machinery and You would be absolutely amazed at 
automotive equipment of every description. the number of salesmen, who appar- 
A full line of tough TRIPLEX Threaded ently are making a living, but ‘abe 
Fasteners is generally available. Write today do not know “beans” about that which 
for new illustrated catalog and wall chart they are selling. (We sometimes 
for easy ordering. wonder if these fellows will still be in 


the sales game when real salesmanship 
THE TRIPLEX SCREW COMPANY becomes mandatory). Some of these 
characters who come in these days 
would make better magazine salesmen. 
a ae - . Say sae Some are nothing more than catalog 
peddlers, the breezy kind that walks 
in with just — one Mona _ F “™ 
talks about the weather and says, “ 
)) THREADED got a couple catalogs for you to look 
A F A S$ T E id E « § through at your convenience”; or with 
BOLTS, NUTS AND RIVETS a happy smile on his face, “Have a 
cigar,” and walks out. Now what sales 
value is there in something like that? 
Actually, there was a chap who 
called on me for four years during the 
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MAKES 
TOUGH PIPING JOBS | 
EASY! 





OR piping that has to last — buried in concrete or 
Mondeeed in partitions, as in radiant heating — 
Flagg-Flow Threadless Malleable Fittings may be 
installed and safely forgotten. a 


e For piping in hard-to-reach spots — in 
corners, against walls, or around machinery 
— Flagg-Flow can be used wherever pipe 
will go. 


e For piping subject to vibration, expan- 
sion or contraction, Flagg-Flow joints are 
stronger than the pipe itself. 


e For any piping, Flagg-Flow gives new 
freedom of layout and ease of installation. 


Here’s why 


Silver brazing alloys flow by capillary 

action to permanently bond pipe and fitting 

into “one-piece” security. There’s no space 
needed for wrench clearance, no special .) 
position required for brazing. Finally, 

there’s no fear of “leakers”, for Flagg-Flow are the 
only stock 150-pound malleable fittings air-tested 
under water. 


YOURS FOR THE ASKING is a profusely illustrated cata- 
log giving complete information on Flagg-Flow, the 
threadless malleable fitting about which the whole 
country is talking. 


independent laboratory tests prove that 
Flagg-Flow joints are stronger than the 
pipe itself. Illustrated is a torsion test. In 
a tensile test, the pipe failed at 65,000 
pounds per square inch without harming 
the joint. 


owe 


Pipe Fittings Since 1854 


STANLEY G. FLAGG @& CO., INC. 
1421 Chestnut Street, Philadelphia 2, Pa. 


oP eS FA ee 


MALLEABLE IRON FITTINGS, STD. EX. HVY. AND AAR © CAST IRON FITTINGS * DRAINAGE FITTINGS © FLANGE UNIONS © FLANGES 
GROUND JOINT UNIONS © BRONZE THREADED FITTINGS ©* BRONZE SOLDER FITTINGS © UNDERGROUND TANK FITTINGS 
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BOLTED ASSEMBLIES STAY 


permanently TIGHT 


BEALL helical SPRING WASHERS have “live action” 
and constantly exert tightening pressure over a long 
range. They compensate for ALL causes of looseness 
— including vibration, bolt stretch, rust, wear and 


breakdown of finish. 


IN STOCK in all Standard Sizes; Carbon Steel, Stain- 


less Steel, Everdur, Duronze and other metals. 


NATIONALLY ADVERTISED TO INDUSTRY 


BEALL TOOL DIVISION (Hubbard & Co.) 


130 Shamrock St., EAST ALTON, ILL. 


MILL SUPPLIES © APRIL, 1948 


war—he happened to be a tool peddler 
and dropped a catalog every time he 
called, which was at least twice a 
month. His best remark was, “Well, 
boys, thanks for the orders you’ve been 
sending me. I appreciate them a lot.” 
So help me God, he never received an 
order in all the four years he called 
on me. Just what kind of sales psy- 
chology that was, I still haven’t been 
able to figure out. 


The Personal Element 


Then there are the personal charac- 
teristics that unconsciously affect the 
buyers. (Some are human, too!) Al- 
though they probably don’t*pertain to 
any of you cons, it’s best to observe 
them. One of them is the standard 
tule of courtesy, conduct, and good 

ech. Abusive Language in any office 
should not be used. Cleanliness is 
certainly a cardinal rule. There was 
one chap who once called on me 
whose hands were so dirty, I refused 
to shake hands with him. After seeing 
the poor guy stand there with his 
hand waving in mid air and my own 
in my pocket because I just didn’t 
want to contaminate myself, he asked 
me, “Why don’t you shake hands with 
me?” Frankly, I had to tell him. 
Whether or not it did him any good I 
don’t know, he never came back to 
call on me. Cleanliness and dressing 
can be over done. One chap who came 
in here smelling like a perfume factory 
was a little bit on the over done side. 
Another chap came in here with the 
most beautifully manicured nails ex- 
cept that his lacquer job wasn’t quite 
new enough and was shabby. ese 
are just some of the ramblings that 
come to the mind of the Purchasing 
Agent. Nevertheless, these observa- 
tions do stand to point out some of 
the things that buyers consciously or 
unconsciously observe and which ulti- 
mately help to make up their minds 
in the selection of a vendor, or a 
product. 


Direct Handling 


There is another phase that a manu- 
facturer’s agent runs into and that is 
the matter of handling correspondence 
coming from a customer directly. First 
of all, he usually starts with an inquiry. 
Inquiries in my mind are becoming 
more important than ever before. Dur- 
ing the war it was not uncommon at all 
to receive no answer to an inquiry and 
the Purchasing Agent would have to 
telephone or write several times to get 
the information he wanted. However, 
we can see no excuse whatsoever now, 
for not receiving an answer to an in- 
quiry within 48 hours from a local 
manufacturer and a week from out-of- 





7”) fi 


Recently a multiple spindle drilling operation in 
an automotive plant was fast becoming a bottleneck 
because of inefficient drill performance. 

Ace Drill Corporation, one of nine drill makers 
called in an effort to remedy the trouble, supplied 
the manufacturer with a number of Ace Drills taken 
at random from stock. 

Although this increased production 100%, the 
Ace Drill salesman, still not satisfied, continued his 
study of the problem. Finally he recommended Ace 
cobalt high speed drills which reduced down-time 
for the machines from 872 hours to 19% hours for 
a like period of time. 


Les 4 D Ow f -ti im e You too will experience better drill performance 
© 








with Ace Drills because Ace quality remains con- 
sistently high. Uniform hardness is achieved by pass- 


K 2 d ti ing 12 ft. long bars of high speed steel through a 
etter ro uc ion double dip hardening furnace in a continuous line— 
w bar after bar. These cylindrical bars having a uni- 

form cross section can be heat treated far more 


* 
G red te r S ad Vi n g S effectively and uniformly than a fluted drill having 


both heavy and very thin cross-sectional areas 


WI which restrict heat treat temperatures. 


(GROUND-FROM-THE-SOLID) 


ACE DRILLS 
AND REAMERS 


CFOPPIPIONRVAGTaIOIN 


» MANUFACTURERS OF GROUND-FROM-THE-SOLID DRILLS AND REAMERS 
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ARE EASY 
TO FIND 


The rapidly-widening use of Darnell 
Products in business and industry 
proves that lasting satisfaction de- 


pends on QUALITY, and true 
ECONOMY rests on performance. 


° FOR NEW 192 PAGE 
Write DARNELL MANUAL 


DARNELL CORP. LTD. 
LONG BEACH 4, CALIFORNIA 
60 WALKER ST., NEW YORK 13, N.Y. 
36 N. CLINTON, CHICAGO 6, ILL. 
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town manufacturers. Many times, we 
here in Milwaukee, have to write or 
phone the local manufacturer’s agent 
for price information. We certainly 
appreciate it an awful lot, when, if 
he has to write to the factory, he 
drops a note merely stating that he is 
contacting the factory and expects to 
have the price within so many days. 


Follow-Up Activity 


Likewise, there is nothing more 
aggravating to a buyer than the neces- 
sity of follow-up activity. More hard 
feelings are created if a follow-up let- 
ter, card or telephone call is ignored 
than with any other phase of activity. 
The larger the company, the more 
complicated the follow-up system is, 
but usually they all run in the same 
pattern; an order is given so many days 
for an acknowledgment of some sort, 
then comes the first follow-up card or 
letter. This preliminary check merely 
assures the buyer that somebody at 
least got his order and that something 
might be happening. You know your 
accounts well enough to recognize 
those that really require a follow-up 
letter and those that don’t. Actually, 
you can do a buyer a big favor by tell- 
ing him what your particular reaction 
is toward his follow-up letters. This is 
another way of creating a little more 
good will for yourself and the com- 
| pany as well. A simple suggestion 
|given at the right time, when the 
| buyer happens to be in a good humor, 
| can help him as well as you. Perhaps 
| his postal cards, if he is using a postal 
| card follow-up, are coming too often; 

maybe his form letters are poorly writ- 

ten; they might be typed rather than 
| dittoed; or perhaps they are stale and 
| not subject to action. Suggest to him 
| that he might use a typewriter—a per- 
| sonalized letter—an item in itself that 
| demands attention. 


Thoughtfulness Pays 


| Here is another angle that might pay 
dividends. Don’t forget the lowly as- 
sistants! Actually nine times out of 
ten those are the boys that do the 
ground work for the big boys, as you 
well know. I recall a few experiences 
I had while in that capacity. There is 
one particular chap, who happened to 
send me a Christmas card, only a 
month or two after I had been with 
my previous company. Being a new 
member of the firm, and only back in 
| Milwaukee for a very short period, I 
appreciated that no end. It made me 
feel good, and I’ve never forgotten that 
/man’s name nor his company. Think 
of the carry-over value of that 10 cent 
card. 

Another example—the salesman in- 
volved always talked to the head Pur- 





No product is any better than the quality of Chicago “SAFETY PLUS” line includes: 


. . U Socket Head Cap Screws + Socket Set Screws + Socket Set 
its fastenings. Your customers products are Screw Assortments - Socket Key Kits - Flat Head Socket Cap 


deserving of the very finest in threaded fas- Screws + Stripper Bolts - Square Head Dog Point Set Screws 


Socket Pipe Plugs - Keys for Socket Screw Products 


tenings to give them the durability, strength 
and efficiency found only in the best products. Complete line includes 
“Chicago” screw fastenings have been ene eed =o Aeag Ba Boat Rg he 

building a reputation for the qualities that endl sree fone sini ill saa Steel Studs 
make better products for over 75 years. Every 
one is of the highest quality, manufactured 

: from the finest material and unsurpassed for 

with strength, accuracy and clean, true threads. CHIC AGO 

sonar The fine quality of these outstanding prod- he 

k in ucts will help you solve your customers’ ‘ 
problems in the design, assembly or manu- SCREW COMP ANY 
facture of any product requiring threaded : 
screw fastenings. 


Our merchandising policy is based 
on complete co-operation with the distributor—write for details 
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ids 
8% easier 


~ SIMPLEX 


SCREW JACKS. 


is non-slip; 
corrugated 
for safety. 


SINGLE 
BALL 
floets cop 
9 8; 





gives 88% 
easier lifting. 


FLARED 
BASE 
of tough, 
malleable iron 
for extra 
stability. 









PEEPHOLE 
eliminates 
measuring. 


WRITE TODAY FOR COMPLETE INFORMATION 
ON PRICES, DISCOUNTS, SALES HELPS! 


Simplex 
LEVER - SCREW HYDRAULIC 


Jacks 


1036-South C 



















entral Avenue 


Let your customers see what 
Simplex Screw Jacks can do 
for them... how much safer, 
easier lifting they provide 
on heavy-duty industrial and 
construction jacking. 


Then you'll discover how 
much easier it is to boost 
jack sales and profits with 
SIMPLEX. These screw jacks 
employ a single chrome- 
moly ball nested under the 
drop forged steel cap that 
actually reduces friction 
88°%—one of many exclusive 
Simplex features that makes 
your selling job easy! 


You can offer a complete 
line: 21 models with 4-Way 
Head, capacities from 10 to 
24 tons; 10 models with 
Ratchet Type Head for close 
quarter operation, capacities 
20 or 24 tons. 


Act now! Put yourself 
ahead with Simplex, the 
best known name in jacks... 
and best bet for those who 
want “the low cost of lifting.” 


TEMPLETON, KENLY & CO. 


Chicago 44, Illinois 
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chasing Agent regarding the require- 
ments for steel. ‘This particular sales- 
man happened to ask to be introduced 
to the assistant and every time he 
passed the desk, he always nodded o1 
stopped and said hello. This fellow 


| was merely driving home into the as- 


sistant’s head the name of his com- 
pany, knowing ultimately that the 
assistant would probably end up doing 
a considerable amount of the buying. 
A second steel salesman talked to the 
big boss and only the big boss. When 
it came to my turn to do all the steel 
buying, who do you think got the first 
shake on the cards? 

There is another angle in acknowl- 


| edging the fact that there is an assist- 


ant. Inquire as to where the assistant 
has gone—if he has left the company. 
If he has moved to a new territory, I 
would let the salesman who handles 
that territory know where he is and 
mention the fact that you know him 
—that it might be a good idea to stop 
in and talk to him. It gives an oppor- 
tunity for an opening. If he happens 
to move, it is usually because it is a 
better job. He might end up being a 
Purchasing Agent in a company that 
is using the very same items that you 
sell. It is a strange habit, but most 
Purchasing Agents stay in the same 
general field as that in which they 
originally started. Very rarely do you 
find the Purchasing Agent jumping 
from an electrical field to a cotton 
goods field. It just isn’t in the cards. 
It’s a nice contact that you have if 
you have followed a particular chap 
to a new company, and he is now 
head Purchasing Agent and vou already 
know him. It’s a beautiful setup, if it 


is used right. 


| Summary of Advice 


In summation, remember that the 
young Purchasing Agent needs your 


| help. Tell him something, give him 


_ its limitations. 


specific facts. Know your product and 
Don’t under rate the 
Purchasing Agents’s background, as 
you might be talking to a man who 
knows as much or possibly more than 
you. Handle your correspondence 
quickly and acknowledge all letters and 
inquiries that you get within a reason- 
able time and follow-up accordingly. 
Work with the Purchasing Agent; give 
him your suggestions on his methods 
of follow-up; and correct his methods 
of describing or listing the particular 
devices you are selling. Cardinal re- 
quirements of cleanliness and proper 
dress are important. Don’t overlook 
the assistant buyers or the younger 
men in the department who might 
have-a chance of moving up in the 
organization. Follow buyers and assist- 
ants from company to company. Don't 


| lose their contacts. 
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Test Shows that CLE*FORGE “:5!., DRILLS Give 
ae 

oO 
More Holes 
Per Grind 


Drill Cost Reduced, 
Production Increased 















An automotive plant tested two well-known makes 


of drills on a cast iron part, at a speed of 62 f.p.m. and @ 3 eae 
= — 


a feed of .0022 f.p.r. CLE-FORGE High Speed Drills_||_ —— -_ 
produced an average of 124 holes per grind, wpite HEE 
the other drills averaged 80 holes per grind. xo Tes VL 
after test tells the same story! CLE-FORGE High Speed () I 
Drills are engineered to cut costs and to wher a 
duction. > CLEVELAND Service Representatives y 


are conveniently located to serve you at a moment's 


\ 


notice, without cost or obligation. Get in touch with , 


our Stockroom nearest you, or. . 


Telephone Your Industrial Supply Distributor. 





THE CLEVELAND TWIST DRILL CO. 

1242 East 49th Street Cleveland 14, Ohio 

Stockrooms: New York 7 * Detroit 2 * Chicago 6 * Dallas 1 + San Francisco 5 
Los Angeles 11 + London W. 3, England 





ASK YOUR INDUSTRIAL SUPPLY DISTRIBUTOR FOR THESE AND OTHER CLEVELAND TOOLS 


“CLEVELAND” DISTRIBUTORS EVERYWHERE 
are ready to serve you! 


J \ 
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ALWAYS. .. Ze 
Fight Canad 
fae STEAM HOSE 


and other high or low pressure serv- 
ice on water, oil, hydraulic and gas 
lines, where a washerless coupling 
is desired, 


Cadmium Plated 
—Rustproof 
‘Sizes 4" to 6" 





GROUND 
JOINT 


“GJ-BOSS* 


FEMALE HOSE COUPLING, STYLE X-34 


Recognized as the leader in its field for quality, strength and safety. 
Precision made to assure easy coupling and an absolutely leakproof 
connection. Tightening of swivel wing nut forces copper insert in spud 
against rounded head of steel stem, providing a tight, washerless 
seal. “Boss” Offset and Interlocking Clamp, anchored to stem, exerts 
powerful, full-circumference grip on the hose, without pinching. No 
possibility of blow-offs. For washer type couplings of otherwise 
identical design, specify “Boss” Style W-16. 


Sold in Accordance With Our Established Distributor Policy 


DIN 


PRODUCERS OF JAe Quality Line COUPLINGS. 


T 
NIPPLES * MENDERS * CLAMPS 
“BOSS” "GJ-BOSS’” “DIXON” “KING” “AIR KING” “DIX-LOCK”’ 


BRAN F HICAG « BIRMINGHAM «+ LOS ANGELES ¢«: H STON 
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Tell Buyer What 
He Wants To Know 


(Continued from page 95) 





The bulletin is published and mailed 
monthly. 


Proved by Experience 


The Leighton Supply Co., Fort 
Dodge, Ia., distributor of plumbing, 
heating, mill and well supplies, has 
been issuing a bulletin to customers 
for many years and has found it a 
valuable auxiliary to the regular cata- 
log. The bulletin is edited by E. C. 
Anderson, general manager, and is 
sent out periodically to keep customers 
informed of developments in prices, 
stocks and new products. It increases 
the value of the regular catalog. 

Leighton Supply issues two editions 
of its catalog, which is called “Price 
Cat.” One of these is called the “Mill 
Edition,” and is for use by industrial 
customers. The other is called the 
“Complete Edition,” and is for deal- 
ers, contractors, etc. Information 
about products and product line con- 
tained in the bulletin includes what 
catalog the item is in, description, 
price or stock situation. 

There is a tie-in of the bulletin with 
advertising enclosures to give the lat- 
ter added weight with the buyer, to 
emphasize Leighton Supply as dis- 
tributor of the product and to save 


- surprint charges on such literature. 


During special sales campaigns, adver- 
tising literature on products being 

ushed is enclosed with the bulletin. 

eference to the literature is made in 
the bulletin, giving the edition and 
page number of the catalog in which 
the advertised products are listed and 
priced. 

The bulletin is mimeographed and 
laid out simply in tabulated form. A 
column at the left gives catalog page 
number. In the center is a description 
of the product and at the right are 
changes. Under this table are single 
sentence news items of stock, such as 
“Stove Bolts: Just received a shipment 
of 14-in.x 1}-in. round head and 2-in. 
x 4-in. flat head.” 

When advertising literature is sent 
with the bulletin, reference is made 
under a heading “Advertising En- 
closures for Mill Edition.” The title 
or name of the product featured is 
given under the a a along with 
the catalog page number on which the 
product referred to is listed. Such a 
device often suggests to the customer 
that there may be other products in 
the catalog that he has overlooked, or 
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SHELDON 


‘Small Tools’ nith BIG PROFITS 





. soe 
Milling Machine 





Sold like small power tools, 
off-the-floor or direct from 
your catalog, Sheldon Lathes, 
Milling Machines and Shap- 
ers carry worthwhile profits. 


Combining tool room preci- 
sion with capacity for most 
run-of-the-shop work, and sell- 
ing at moderate prices, they 
exactly fulfill the require- 
ments of innumerable small 
and large buyers. 


Write for Catalog 


SHELDON MACHINE CO. Inc. 


“" "‘tnon ‘avonee" ° “tnicaco. on “stesmons, yes 





te, a mn 
sx Collet , 





No. 8000 
12” Shaper 
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the salesman may not have mentioned. 

The above cases illustrate the varia- 
tions of the bulletin service idea as 
employed by three different distribu- 
tors. There are other possibilities, de- 
pending upon local conditions, dis- 
tributor’s ingenuity and the nature of 
the products sold. The only require- 
ment of a good bulletin service is that 
the information contained should be 
objective, reliable and helpful to the 
customer in planning and making pur- 
chases. Its benefits are new sales oppor- 
tunities for salesmen, and a greater 
regard on the part of the customer for 
the distributor’s desire to serve. 





Know the Answers 
to quiz on page 118 





1. (b) compression; metal in the jaw 
faces; (d) shearing; the pin which 
locks the swiveling base; (a) bend- 
ing the handle, the jaws, the slid- 
ing bar; (c) torsion; the screw, 
due to thread frictions. 

2. The vise is most like the monkey- 

wrench. “Strains” was the key 

. The swivel base turns full circle, 
360-deg. 

4. Full open jaws runs to about 12-in. 
in general practice. 

. For use by auto and vehicle manu- 
facturers. 

6. The universal vise will give you 
accurate angles for this sort of 
work. 

7. Die shops need smooth-faced jaws 
for their delicate tool-makers work, 
etc. 

. Hardened steel. 

(a) False; it’s available in three 
types, the plain, the universal 
and the magnetic. 

(b) True. Your machine operator 
only has two hands, you know. 

(c) True. 

(d) True. But if they must be 

anything make them higher, 
not lower. You can put a box 
under the short man to reach 
the higher vise; but a tall 
fellah at a vise too low—well, 

he isn’t comfortable. 

False; vise jaws need at least 

0.75 percent carbon in their 
steel, as do the majority of 

“shock” or “strain” hand tools, 

i.e. wrenches, pliers, hammers, 

cold chisels, etc. 

10. Consider ALL of them when mak- 
ing your recommendations. No 
one of them is more important 
than another. 

11. Metal-working shops. 

12.The hand screw clamp. It per- 
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And Now More Than Ever 
You Need Thermoid 


Quality 


Slowly but surely the heat of competition 
is being turned on. Ability to deliver from 
stock is no longer the only consideration. 
Customers are again searching for plus 
values in quality. 


You can count on Thermoid to deliver that 
quality. Right now, as part of a continuing 
program of product improvement, new raw 
materials are being examined and tested, 
so that we can select those that will produce 


hermol 
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belting, hose and friction materials of 
greater than ordinary wearing ability. Day 
by day, Thermoid is delivering the kind of 
industrial rubber products and friction ma- 
terials that satisfies the customers and makes 
your business grow. 


That’s another reason why it’s good busi- 
ness to do business with Thermoid. 


The Thermoid Line Includes: Transmis- 
sion Belting . . . F.H.P. and Multiple 
V-Belts - Conveyor Belting + Elevator 


Belting - Wrapped and Molded Hose - 
Custom Molded Products + Industrial 
Brake Linings and Friction Materials. 








8 Thermoid Company °: Trenton, N.J., U.S.A. 


Automotive «+ Industrial + Oil Field « Textile Products 














ANOTHER 
HEADLINER 


Te VEW spare 
COMPASS SAWS 


(Showing Handle Detached) 





Here is a line of blades made in 3 styles that will find ready 
sale to your trade. 
BLADES 


Metal Cutting—Made in 14 and 24 teeth, for cutting where use 
of hack saw is impossible. 


Wood and Metal Cutting—A combination blade for Eleciri- 
cians, Carpenters, Plumbers, etc., made in 14”-10 teeth. 


Wood cutting—For regular wood cutting, made in 14-8 teeth. 
Can be resharpened and set. 


All made from high quality spring tempered steel, specially 
Spartanized for toughness and hardness. They are punched 
with a pinhole and also slotted for firm fit in handle. 


HANDLES 


Spartan Compass Saw Handles, packaged and sold separately, 
are of cast aluminum, well balanced, light, designed to give 
the feel and grip you will like. Their high quality will assure 
years of faithful service. 


See us in Atlantic City Booth 242 
SPARTAN SELLS ONLY THROUGH DISTRIBUTORS 


SPARTAN SAW WORKS, INC. SPRINGFIELD, MASS. 


HACK SAWS @ BAND SAWS @ COMPASS SAWS e¢ TOOL BITS 


mits more delicate adjustment, 
and along more surface of the 
work. 

13.The “C” clamp. Other clamps, 
for special uses, can be made to 
order, however, which incorporate 
greater-than-average clearance. 


14. The clamp dog is useful in lathe 


work for driving square or flat 

pieces on the lathe. 

15. For light clamping, the swing 
hook clamp is to be recommended, 
particularly in machining opera- 
tions. It is quick acting, and occu- 
pies little space. 

16. (a) True; and the rounded points 

mark the work less, too. 

(b) True. 

(c) False; if possible, clamping 
jaws should be at right angles, 
(or as close to the nght angu- 
lar position as feasible) to the 
direction of the cut, certainly 
not parallel. 

(d) False, again. Such jigs are 
equipped with spring and 
washers so the machine oper- 
ator will not have to hold them 
back while inserting the work. 

(e) True; it’s only common sense. 





A Steady Market 
For Toolholders 


(Continued from page 93) 
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or opening tipped forward 6° from 
the vertical to achieve negative rake 
cutting, which has proved desirable 
with carbides in many instances. Thus, 
cutting is done on the end of a car- 
bide shape, which may be round, 
square or triangular in cross-section. 
When dulling occurs, the lathe op- 
erator merely loosens one screw and 
turns the toolbit slightly, tightens the 
screw and resumes cutting. A round 
carbide toolbit thus gives five or six 
cutting positions before it need be 
reversed in the holder to use the op- 
posite sharp end. Grinding of these 
solid carbide tools is simple and in- 
expensive, and this is an important 
advantage to any shops using them. 

This type of toolholder uses a tri- 
angular toolbit to get.into corners and 
clean up after a round one. The 
square-section toolbit is good for 
chamfering; that is, cutting off an 
edge at an angle. 

Cutting off a workpiece on a lathe 
is done with a thin, blade-like tool, 
Fig. 3, which is usually high-speed 
steel. This operation is a severe one 
on the tool, and hence the toolholder 
must give proper support and prevent 


(Continued on page 164) 
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4 KEEP DIRT OUT OF 
BEARINGS... 


$ REQUIRE LESS PRESSURE 
BY 20% 


4 PROVIDE MORE LUBRI- \ 
CANT VOLUME BY 30% 


SECURELY CONTACTED 
4 BY ALL COMMERCIAL 
HYDRAULIC COUPLERS 


These Grease Fittings (Bullneck Type), were 
originally developed by the Lincoln Engi- 
neering Company for the United States Army 
Ordnance Department. They incorporate the 
most desirable characteristics of former types 


of high-pressure fittings and permit standard- 





ization on one, all-purpose fitting (Bullneck 


Type). They represent the first major im- 
provement in grease fitting design that does 
not obsolete couplers and grease guns in 
general use today—they can be securely con- 


tacted by all commercial hydraulic couplers. 











Cleecke THESE FEATURES 


1.... Flush Ball Check—Head can be 
wiped clean without forcing dirt into 
fitting and into bearing. 


of the heaviest lubricants. 


4.... Greater Flow—Less Resistance 
—The larger internal area requires 
2....harge Grease Passage —The less pressure to clear the fitting. 
larger internal diameter permits 5....Sturdier Construction —En- 
greater flow of lubricant. larged neck size and projecting lock- 


ing pad protect against damage and 





3.... Special Spring Design —Spring 
cannot be compressed to restrict flow wear. 


ting Equipment for a Quarter Century 


e APPLY THE RIGHT LUBRICANT 
e IN THE RIGHT QUANTITY 
¢e AT THE RIGHT TIME 








Get Information on the Complete Lincoln Line from: 
LINCOLN ENGINEERING COMPANY, 5701 NATURAL BRIDGE AVENUE, ST. LOUIS 20, MO., U.S.A. 


NEW YORK—Lincoln Lubricating Systems, Inc.—Trafalgar 7-7900 ieee J LOS ANGELES—tincoln Engineering Co., of Calif—Richmond 0151 
CHICAGO—Lincoin Engineering Co., of Ill—Calumet 6022 CLEVELAND—Lincoln Lubricating Systems, Inc.—Express 4334 
DETROIT—Lincoin Engineering Co.—Madison 3484 OAKLAND—Lincoln Engineering Co., of Calif —Higate 6130 

in Engineering Co.—Montrose 1444 EAST ORANGE—tLincoin Lubricating Systems, Inc—Orange 3-3188 

048-7 
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Immediate delivery from your local Worthington 
distributor . . . or five days from factory. 





FIND THE SHEAVES YOU WANT 
from this complete line 
of available sheaves 


A Section—1 to 4 Grooves 
Pitch Diameters 3.0; 3.2; 3.4; 3.6; 
5.6; 

2. 


4; .8; 4.0; 
4.2; 4.4; 4.6; 4.8; 5.0; 5.2; 5.4; 8 
6.2; 6.4; 7.0; 8.2; 9.0; 10.6; 12.0; 
22.0 
B Section—1 to 4 Grooves 
Pitch Diameters 4.0; 4.2; 4.4; 4.6; 4.8; 5.0; 
5.2 
B Section—1 to 10 Grooves 
Pitch Diameters 5.4; 5.6; 5.8; 6.0; 6.2; 6.4; 
6.6; 6.8; 7.0; 7.4; 8.6; 9.4; 11.0; 12.4; 13.6; 
15.4; 16.0; 18.4; 20.0 
B Section—-2 to 10 Grooves 
Pitch Diameters 25.0; 30.0; 38.0 
C Section—1 to 6 Grooves 
Pitch Diameters 7.0; 7.5 
C Section—1 to 8 Grooves 
Pitch Diameters 8.0; 8.5; 18.0 
C Section—1 to 12 Grooves 
Pitch Diameters 9.0; 9.2; 9.4; 9.6; 9.8; 10.0; 
10.2; 10.6; 11.0; 12.0; 13.0; 14.0; 16.0; 
20.0; 24.0 
C Section—3 to 12 Grooves 
Pitch Diameters 30.0; 36.0; 44.0; 50.0 
D Section—3 to 12 Grooves 
Pitch Diameters 12.0; 13.0; 13.5; 14.0; 
14.5; 15.0; 15.5; 16.0;: 18.0; 20.0; 22.0; 
27.0; 33.0; 40.0 
D Section—5 to 12 Grooves 
Pitch Diameters 48.0; 58.0 


For quick delivery of the sizes you need, call your local Worthington 
Multi-V-Drive distributor (listed in Thomas Register). 


WORTHINGTON 


— ~~ ~ —= 
Sra - ve SSS 
OUI, Iw 
Worthington Pump and Machinery Corporation, 


Merchandising Division, Harrison, N. J. 36 district 
offices throughout the United States. 


; 3 0. 
5.0; 18. 





Part of the complete stock of 
Worthington QD sheaves in 
all sizes. Enormous stock of 
Worthington-Goodyear V-Belts 
is also available — teammates 
for balanced drive performance 
. » « more worth with Worthington. 


WORTHINGTON 


OD Sheaves 


The original tapered cone-grip sheaves that are 
easy to get on, easy to get off, yet always tight on 
the shaft. 

791 Stock Sheaves— 18 Stock Hubs 

give you a total of 75,000 V-drive 

combinations ranging from Y2 hp 

to 600 hp in A, B, C and D Sections. 





If you have not already received your copy of the 
Worthington OD Sheave Bulletin, mail this coupon. 
Please send me free copy of WORTHINGTON 
QD Bulletin V-1400-B7E. 
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DONT USE THIS COUPON! 


Your Customers Will Do That!... It's One 





~ Of The Ways Worthington Helps You 
Build Multi-Sales for Multi-V-Drives 


Right now, in leading industrial magazines, your customers are readi 


reproduced on the opposite page. It’s worth your attention, too, beca 


in addi- 


tion to acquainting your customers with Worthington Multi-V-Drives, ig accents the 
distributor’s full stocks, quick deliveries and listing in THOMAS” REGISTER. 


And the coupon will bring in inquiries that are promptly forwarded to the near- 


est distributor. 


WORTHINGTON 
SUPPORTS ITS 


DISTRIBUTORS 
WITH: 


1. NATIONAL ADVERTISING— 
emphasizing the importance of 
the distributor. 


2. COMPLETENESS OF THE LINE— 
Worthington QD Sheaves from 
fhp (including variable pitch) 
to 200 hp—75,000-Hiub-and-rim 
combinations. 


3. SERVICE — through expanded 
facilities, heavy inventories, and 
greater number of stock sizes. 


4, THE ORIGINAL QD SHEAVE— 
incorporating the three basic 
sheave requirements your cus- 
tomers want: Easy to Get On, Easy 
to Get Off, Yet Always Tight on 
the Shaft. 


5. SIMPLIFIED ENGINEERING 
MANUAL— makes it easy to sell 
the product. 


6. LOCAL SALES ASSISTANCE— 
training program for sales staff, 
planned mailing program, and 
sales helps. ~ 


“THE ORIGINAL WORTHINGTON QD SHEAVE— 
Easy to Get On, Easy to Get Off, Yet Always Tight on the Shaft. 


WHEN YOU'RE IN 
ATLANTIC CITY—APRIL 26-28 


for the Triple Mill Supply Convention visit us at 
Booths 624 and 626 for discussion of our mutual 
problems affecting distribution. 


WORTHINGTON 


Five 


>—— 
j Fy ED AN\\\\S 


WORTHINGTON PUMP AND MACHINERY CORPORATION 
“+ Merchandising Division + Harrison, N. J. oS fen 
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CHAIN 


for every need 


industrial 
Marine 
Farm 
Automotive 


INTERNATIONAL 
CHAIN & MFG. CO. 


YORK, PENNA. 
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12—The customer can select any three 
boring bars and one boring toolpost 
to constitute a boring-bar holder set. 
Some holders take three specific sizes 
of bars, other take a rather wide range 
of sizes 


twisting. ‘loolholders with suitable 
qualities are of two types: (1) solid- 
shank toolholders (with a straight 
head or a head offset to right or left), 
and (2) the spring, or gooseneck, 
type. Both kinds have a channel 
along one side of the head for the 
cutting blade. A cam bolt is used to 
hold the blade snugly in the channel. 

Cutting-off toolholders with a solid 
shank are doubly useful because they 
can be used either for cutting-off or 
side-cutting purposes. But since they 
are rigid in construction, some people 
prefer the spring, or gooseneck type, 
which will absorb shock. 

Shock is thrown on a cutting-off 
blade when it is fed into out-of-round 
work. Likewise, shock occurs when 
the tool is traversed into the cut by 
automatic feed. Tool breakage, chat- 
ter, and digging in are less likely if 
the head of the tool can spring to 
take up shock or impact. So the spring, 
or gooseneck, type of tool has a saw 
slot into the head to permit a springy 
action under the above circumstances. 

Once you have sold cutting-off tool 
holders, keep after the replacement 
business for cutting-off blades. These 
are bound to wear, and many of them 
break in service’ by striking hard spots 
or being handled improperly. But you 
can offer blades made to fit the tool 
holders properly, heat-treated for 
strength, and economical to use be- 
cause little grinding is needed to 
sharpen them. ” 

Because of its versatility, the en- 
gine lathe is much used for cutting 
threads. By the use of the single- 
= tool and proper setup of the 
athe it is possible to cut almost any 
thread—both with respect to type of 
thread and pitch (distance from 
thread to thread). 
™ Suitable toolholders for single-point 
tools are made in two types. One 
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PLAN FOR 


— adustrial Distributors 


-- HOW IT HELPS YOU 


To sell the Barnes line only through industrial distributors. 


2. To maintain completely satisfactory relations between distributor and his 
customers with prompt shipments of Barnes quality merchandise. 


. To work with and train distributor salesmen on the selling points of the 
line and with on-the-job sales and service calls. 


. To contact the large industrial consumers—always in the interest of the 
distributor. 


. To limit distribution in every marketing area so that the line has rapid 
turnover and high profit to the distributor. 


Barnes will continue to support industrial distributors with sound merchan- 
dising plans and a program of consistent, selling advertisements in leading 
trade papers directing customers to YOU. In addition, catalogs and other 
invaluable promotion pieces, and the services of a staff of factory-trained 
sales and engineering consultants—all to help you sell the Barnes line. 


BARNES METAL CUTTING BAND SAWS and HACK SAW BLADES 


ESTABLISHED 1919 


W. O. BARNES CO., INC. 
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C/R Hammers 
have malleable 
iron heads with 
replaceable coiled 
rawhide faces. 





. OU 
LL) 
RAWHIDE is tops 


for “soft’’ mallets and hammers. 


el fff 


& 


—— 


And you can’t beat Chicago 
Rawhide. Tightly coiled, speci- 
ally treated C/R surfaces won't 
split, crumble or mushroom. 
They absorb shock, deliver 
powerful blows, protect delicate 
surfaces, and stand up under 
Always ask for 


tough use. 
Chicago Rawhide. 


CHICAGO Kawhide MFG.CO. 


ELSTON AVENUE 


Other C/R maintenance products ore: round, flat and twist belting; belt pins and belt lacings; 
gears, pinions and geor blanks; aprons and hand leathers ; hydraulic packings. 


CHICAGO 22, ILLINOIS 
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takes a square toolbit, which must be 
ground to a point of the proper in- 
cluded angle. Usually this is 60°. 
Toolbits ground to a V point at both 
ends are stock items. Of course, they 
must be reground when worn. 

One kind of toolholder for square 
bits is of gooseneck construction. 
When taking the initial, or roughing 
cuts, the gooseneck is locked with a 
screw so that no spring action can 
occur. When used for finishing the 
thread, the gooseneck is unclamped, 
so that the toolholder will spring 
slightly during the finishing cut and 
not dig in to spoil the thread. This 
is quite an advantage on some mate- 
rials. 

The regrinding problem is much 
simplified if a form cutter is used in- 
stead of a toolbit. In a suitable tool- 
holder, Fig. 4, the formed cutter is 
fastened to the head with a screw, 
and a backup screw keeps the cutter 
in the cutting position. To regrind 
the cutter it is only necessary to take 
a light sharpening cut off the top. 
Then the cutter is set with its cut- 
ting edge horizontal and work pro- 
ceeds. Many regrinds are possible. 
Cutter flanks are ground by the manu- 
facturer to proper angle and are backed 
off for clearance. The saving in tool 
grinding time for this type of cutter 
should make the toolholder appeal 
to many shops that are cutting threads 
on a repetitive basis. 

Knurling toolholders have a shank 
to fit the lathe toolpost, but are made 
to receive knurling rolls, not cutting 
tools. The operation of knurling con- 
sists of forcing a pair of serrated rolls 
into the workpiece to create an em- 
bossed gripping surface—as on vari- 
ous hand tools. One kind of knurling 








Fig. 13— Automatic lathes use multiple 
tool setups. The toolholder with re- 
movable solid carbide tips will appeal 
because of longer runs between regrinds 
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8 “EERRY’ 
nyheads 
'S. a. ijt 





Their bright, shiny heads give that final, finishing touch, 
that extra sales appeal. 


Just look at these features: 


Hexagon heads — full finished — completely machined — 
top and bottom ... bearing surface washer faced. 


: Top of head chamfered ... sides parallel and smooth, 
mirror-finish. Clean-cut and precise. 


Threads uniform and accurate to close tolerance dimen- 
sions for perfect fit to standard gauges. 


Points machine turned — flat and chamfered. Shin eads 


More and more buyers simply specify Shinyheads. NC or NF Thread 
Justifiably famous — Shinyheads have earned the repu- 
tation as “America’s best looking cap screw.’ 


The FERRY CAP & SET SCREW Co. 


2153 SCRANTON ROAD * * CLEVELAND 13, OHIO 


CAP AND SET SCREWS + CONNECTING ROD BOLTS + MAIN BEARING BOLTS + SPRING BOLTS AND SHACKLE BOLTS + HARDENED AND GROUND BOLTS «+ SPECIAL 
ALLOY STEEL SCREWS + VALVE TAPPET ADJUSTING SCREWS + AIRCRAFT ENGINE STUDS + ALLOY STEEL AND COMMERCIAL STUDS + FERRY PATENTED ACORN NUTS 


> Truly a jewel in the production of quality machinery i 
and equipment, Shinyheads are justifiably famous. : np 
+ 
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eS fi] Q & 
ECHNICIANS FasTEN LEAD 
(OENTIFICATION NUMBERS TO HUGE 
y | METAL CASTINGS WITH PERMACEL-77 
as i WHILE X-RAY TEST PHOTOS ARE TAKEN, 
of { PERMACEL=77 FOLLOWS CURVES, 
SYS < “ — 
i? OF PHOTOGRAPHIC. 
gee SUPPLIES sear Ano LABEL 
FILM CANS WITH PERMACELS 
TRANSPARENT COMPANION 
TEXCEL TAPE, THUS AVOIDING 
OLD FASHIONED GUMMED 
LABELS THAT NEEO 
sae > 
TOBACCO COMPANIES use en US 
PERMACEL ACETATE FIBRE TAPES tear 
FOR AN AIR-TIGHT, MOISTURE-PROOF ij 1 me / Y 
CONTAINER, SEAL, YET ONE WHICH a fe va 
IS EASILY REMOVED BY CONSUMER, ae 


OLD STORAGE 


EXPERTS use 
CREPE-BACKED PERMACEL-74 





FOR SAFE SEALING OF PACKAGES 


AT LOWEST TEMPERATURES. IT 

; READILY FOLLOWS 
BULKY, DIFFICULT 
= ae SHAPES, OOES NOT 
“FREEZE LOOSE,” 
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COMPLETE GUIDE TO THE MANY 
TYPES AND USES OF PERMACEL 
TAPES-FULL OF NEW IDEAS, 
SUGGESTIONS THAT MAY SAVE 
TIME AND MONEY IN YOUR 
BUSINESS / WRITE FOR “FACT 
BOOK ON PRESSURE-SENSITIVE 
ADHESIVE TAPES” TO DEPT. MS-4 
INDUSTRIAL TAPE CORP, NEW 
BRUNSWICK, N.J, 


Permacel INDUSTRIAL TAPES 


PERMACEL’’ REG U S. PAT. OFF. 


INDUSTRIAL TAPE CORPORATION * NEW BRUNSWICK,N.4J. 
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toolholder takes a single pair of rolls, 
Fig. 5, and these may be of course, me- 
dium or fine-pitch serrations, to pro- 
duce either straight-line or diamond- 
pattern impressions. Another type of 
knurling toolholder has a magazine- 
like head. that incorporates three pairs 
of rolls. With this type, the operator 
can produce knurling of the desired 
pitch by merely indexing the desired 
pair of rolls into position. 

Knurling is not as commonly done 
on the engine lathe as turning and 
boring, but opportunities to sell re- 
placement knurls and _ toolholders 
should be good. The operation is 
quite strenuous. Pressures are high. 
And wear will result despite care on 
the part of the operator. So if 
find shops that are doing knurling 
work, make periodic inquiries: for re- 
placement business. 


Boring Bars and Holders 


So far, toolholders for external op- 
erations have been discussed. How- 
ever, internal work is of great im- 
portance, and the mill supplies sales- 
man has a good story here. It is this: 
‘Too many machinists make their own 
boring bars and holders, and it costs 
their managements a lot more in 
wages than to buy a manufactured 
product of sound design and mate- 
tials. 

Boring bars and holders are used: 
(1) to enlarge a drilled or cored hole 
to accurate diameter, (2) to produce a 
flat bottom in a hole, (3) to cut in- 
ternal threads, keyways and splines, 
(4) to enlarge part of a bored hole 
by counterboring or recessing. 

For light cuts, a small diameter 7 
with a bent end is sharpened and A 
into a light-duty holder (Fig. 9) t 
fits the fathe toolpost. For ei Been 
heavier jobs, a bar with slots at the 
ends for toolbits is used, Fig. 10, and 


this is gripped in a toolholder that ° 


fits the toolpost. More severe work 
is handled by mounting the bar in a 
boring toolpost which replaces the 
lathe toolpost, Figs. 8 and 11. One 
boring toolpost and three bars com- 
prise a boring-bar holder set. This is 
an easily merchandised item because 
of the great range of work that can 
be handled with it. 
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STANDARD AND SPECIAL 


Op- gp 
IW- 
im- 
~ NEW LOW PRICES 
11S: 
- Almost Down to H.S.S. 
in 
4 Now you can get the better finish 
and longer wear of carbide on 
d: many jobs where carbide has been 
Ile regarded as too costly! 
a CHECK YOUR E 4 
n- TODA 
. OPER ‘crm All sizes in stock, ready for immediate shipment. 
- write FOR STRAIGHT SHANK — STRAIGHT FLUTE 
WA ON THI sTOCcK SIZE | NO. OF | SHANK | LENGTH /|STD. PKG. PRICE 
- NO. ww. | mutes | ota. | ©. a. | QUAN. | EACH 
at NRS-1 vA 4 Ya" 6” 6 $3.75 
1e NRS-2 %a 4 Y," 6” 6 4.00 
d NRS-3 He 4 Yn" 6” 6 4.00 
: * NRS-4 | 'Y% 4 Yn" 6” 6 4.25 
k NRS-5 % 4 1h)” 7” 6 4.25 
a NRS-6 "% 4 Wh)” Y ad 6 4.75 
e NRS-7 % 4 %" * 6 4.75 
c NRS-8 | '% 4 1%" » ae 6 5.00 
‘s NRS-9 Ya 6 re” 8” 6 5.50 
S NRS-10 | '% 6 re" 8” 6 5.75 
C NRS-11 | Ae 6 Ae" 8” 3 375 
1 NRS-12 | '% 6 The 8” 3 6.25 
STANDARDIZE ON SUPER tA Oe a 
Super leads in carbide tool developments and carries - p cengeedline ae yc Sy ae 
large stocks of frequently used carbide tools for tolerance, plus .0005”, alee 0000”, k 
immediate shipment. 
} f. j : Carbide Tools 






SUPER TOOL COMPANY 


21650 Hoover Rd., Detroit 13, Michigan 5210 San Fernando Rd., Glendale 3, California 
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@ Electronically Hardened 
Cutting Edges 


@ Designed to 
Fit the Hand 


@ Precision Made 
From Alloy Steel 


FOR MORE TOOL MILEAGE 
RIED 


UTICA DROP FORCE & TOOL 


CORPORATION 


UTEECR SB. Nays 
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Retail Ideas Worth 
Noting and Trying 


(Continued from page 97) 





that some improvements were possible 
and advisable, even though the for- 
mer three-story automobile sales and 
service plant was fairly modern, bein 
built of concrete, steel and brick. It 
was, however, not designed for the 
selling of supplies and remodelling 
was decided upon to make it more 
efficient. 

A more thorough study of the func- 
tions performed by the personnel, and 
the relation of offices and stocks to 
these functions was undertaken. As 
an example, the executive and gen- 
eral offices were formerly located in a 
high-ceiling room in the front of the 
first floor. A constant flow of visitors, 
from truck drivers to salesmen and 
solicitors, interrupted office work. 
Only a few of these visitors had busi- 
ness to transact directly with either 
executives or office personnel. A 
change to a more private, roomier and 
more comfortable location was speci- 
fied in the remodelling plans. 


Special Provisions 


As a result of this study, the archi- 
tect made provisions for: 

1. Relocating the executive and 
general offices on the second floor to 
provide more room, departmentaliza- 
tion, easier access to all parts of the 
building, privacy to improve efficiency 
and working conditions. 

2. Separating industrial supplies 
and plumbing and heating units with 
the former having its own quarters on 
the second floor and the latter unit 
on the first floor with the general of- 
fices on the second floor toward the 
rear. ‘ 

3. Creating two floor display sales 
rooms in the space formerly occupied 
by offices. Large windows permit in- 
spection of displayed items from out- 
side. The lower floor room is for 
plumbing and heating items and is 
alongside the plumbing and heating 
department. ‘The upper sales room 
floor is alongside the industrial supply 
division and will be used to display in- 
dustrial supplies and equipment. 

The counter and display room on 
the first floor is on the side of build- 
ing where firm has private roadway 
running through block. This makes it 
more convenient for call customers 
and anyone else with business at the 
counter. Stockrooms and warehouse 
are at back of counter. 
(Continued on page 174) 
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LIBRARY - WAREHOUSE 
OFFICE AND STOREROOM 


SHELVING 


















































EDWARD HINES LUMBER CO. 
2431 SO. WOLCOTT AVE., CHICAGO 8, ILLINOIS 


Please send complete information on Hines-Shelves, and 
name of nearest distributor. 
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For high strength at low cost 
--- look into “Cordura” 


The tire industry looked into the advan- 
tages of Du Pont‘‘Cordura” High Tenac- 
ity Rayon—and found a way to beat the 
heat that is the greatest single cause of 
tire failure. 


Because ‘“‘Cordura” is engineered to 
produce great strength, engineers were 
able to reduce the thickness of the tire 
carcass. This thinner tire builds up less 
heat on the road . . . dissipates what heat 
there is much quicker. Yet the tire made 
with “Cordura” cords is stronger. . . 
resists cutting and bruising under the 
most punishing operating conditions. 


Since less of this cord is needed per 
tire, manufacturers are able to reduce raw 
material costs. It’s a typical example of 
how this high tenacity rayon cuts pro- 
duction expense because you get so much 
strength from so little! 


“Cordura” is also used with remark- 
able results for conveyor belts, V-belts, 
and as reinforcing fabric for hose. Per- 
haps Du Pont “Cordura” High Tenac- 
ity Rayon can help your customers make 
a better product at a lower cost. For fur- 
ther information, write Rayon Division, 
E. I. du Pont de Nemours & Co. (Inc.), 
Wilmington 98, Delaware. 


OU ONY 


BETTER THINGS FOR BETTER LIVING 
..+ THROUGH CHEMISTRY 


for NYLON ... for FIBERS to come... look tt DU PONT 
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WHY USE A TUGBOAT 


TO PULL A ROW BOAT 


WRITE FOR NEW, INCREASED DEALER DISCOUNT 


Here is America’s No. 1 Precision Shaper for all work up to 7”. It 
is accurate—vibrationless, and on many jobs requires as little as 
two to three minutes set-up time. Your customers will marvel at the 
wide variety of work it handles. It will make many more shaper 
sales for you. 

The Ammco is a rugged machine—built for continuous opera- 
tion—shaping jobs can be handled at lower cost and faster with 
the AMMCO—and it will take care of 75% of shaping require- 
ments in most plants. It has the features of larger, more expensive 
machines plus economy of operation. 

Write for catalog and New Increased Dealer Discount Schedule 


No. MS-448, available to a selected group of aggressive dealers. 


son dot | a acO Wis puill 
een ont os, ON Si Cpe 


otter 


AMMCO TOOLS, INC. - COMMONWEALTH AVE. - 


Ammee 
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Selling and service are enhanced in this 
counter sales room. . . 


4. ‘Two parking spaces, one for em- 
ployees and one for customers. 

The departmental sales and display 
floors carry out the principle of show- 
ing and demonstrating the products 
one ‘has to sell. Each department is 
now located in a room adjacent to its 
corresponding sales floor. Salesmen can 
attend to visitors and prospects im- 
mediately and in private. A desk on 
the sales floor makes it convenient 
for taking orders or giving estimates 
without shuttling back to the depart- 
mental room. 

The visual principle of selling is 
carried out in the counter sales room 
also. Sufficient space has been pro- 
vided for a floor display in addition to 
a modern, display front counter behind 
which small items are shown. The 
same emphasis on quality merchandise 
given by retail stores through neat, 
simple and uncluttered displays is evi- 
dent in the counter sales room. Smaller 
items are displayed in this room, serv- 
ing as refreshers of visitors’ needs. 
New products also are introduced here 
as a means of emphasizing to visitors 
that they are in stock. 


Which also has space for display of 
featured products. 
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STRONG 


IN THE FEATURES 
THAT HELP YOU 


A simple, positive, actuating mechanism that is 
easily adapted to modern machine tools, requires no 
specially skilled operators, is designed and built for 
continuous day-in, day-out operation with minimum, 
maintenance and maintained high accuracy. 


€ A full range of chuck styles and sizes . . . featur- 
ing the exclusive Cushman “ACCRALOCK” Precision. 
Jaw Adjustment on serrated adjustable jaw chucks... 
and including 2-jaw chucks and collet chucks. 


bs OW. & @ New LIGHT-WEIGHT, HIGH-SPEED Air 

Cylinders that have faster action, more positive con- 

trol, freedom from danger of grip failure under load. 

Cc 4 LU C Ks & Simplified hand or foot control valves, and heavy 
duty air-pressure control accessories. 

@ Chucks and cylinders easily adapted to a practi- 


cally unlimited range of special applications in high 
production automatic machines. 


\ @ Engineering Service backed by Cushman’s three 
é quarters of a century of leadership in the develop- 
ment of work-holding devices. 


Write for Catalog PO62 N 


THE CUSHMAN CHUCK COMPANY, HARTFORD 2, CONNECTICUT 
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Provides increased welding speed, 
improved weld quality, low oper- 
ating cost. Speeds are 30% greater 
--- Operating costs are 50% less than 


4 S) 





your cust 

ers to save over 50% 
on acetylene costs. 
Eliminates the trouble 
and cost of chang- 
ing cylinders in the 
middle of a job. This 
is a “wanted” item 
by large industrial 
@Os users...a prof- 
itable one for you! 


comparable D-C welding. These are 
features your customers want today! 


New BURDOX ThriftiPaks of Welding Rods 


For extra profit and extra ease for distributors who 
handle welding rod. Three different types of gas 
welding rod in the wanted sizes are now available 
to you in handy packages. Easy to handle, easy to 
ship, easy to sell. in 2% pound and 5 pound cartons. 


Welding Cable 


Welding & Cutting Torches 


Welding or Cutting Outfits 


Welding & Cutting Outfits 
Teols °* Regulators and 


tive Clothing 
© Fluxes ° 
Brezing Outfits 


Applica 


Helmets. 


Hose and Hose Connections Se 


THE BURDOX LINE INCLUDES 


° Brazing ee ry Lead Burni 
Torches mg Machines ° 
nd Wedge Bars 

rs 
Shields Cable 


tor Bars wi a 
“welding Rods ° 


Goggles and Spectacies 


Welding Hose 


Outfits ° 


Lighters 


Cylinder Trucks °¢ 


Weld Cleaning 
° Acetylene 
° Protec- 


Lenses 
Soldering and 
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One of the by-products of the new 
merchandising policy, Mr. Burdorf 
said, was an increase in the sales con- 
sciousness of employees other than 
salesmen: Goods displayed effectively, 
remind countermen as well as cus- 
tomers and callers that those goods 
are for sale. The idea that an indus- 
trial supply firm is merely a stockroom, 
from which requisitioned products are 
obtained can become too dominant in 
an industrial supply establishment, 
Mr. Burdorf said. Such an attitude, 
he pointed out, leads to missed sales 
opportunities and failure of potential 
salesman material to develop selling 
technique. 

The other phases of Mr. Burdorf’s 
modernization plan, equipment and 
techniques, are being taken care of 
gradually. The firm already is equipped 
with a call system, new office furni- 
ture, business machines. Inventory 
control has been installed and Mr. Bur- 
dorf is contemplating budgetary con- 
trol, sales analyses and evaluation of 


| lines. 





Stepping Stones 
to Successful Selling 





Reflections of a veteran sales 
manager, culled from bulletins 
to his salesmen 

When you have an appointment— 
be on time. Better still, be a little 
ahead of time. There is nothing more 
aggravating than to be held up and 
to wait for someone to arrive when a 
definite meeting time has been set. 

Punctuality is one of the best habits 
a salesman can form. It pays dividends 
in sales, among other things. Habitual 
tardiness, on the other hand, often 
will lose you business. 

As salesmen we’re in a very different 
position from the buyer. He can—and © 
sometimes he does—hold us up and 


| cause us many hours of lost time, and 


it may happen with or without reason. 
But if we're wise—meaning “good sales- 
men”—we’ll learn to take it in stride, 
with good grace. 

Don’t forget—you’re on the selling 
side of the fence, he’s on the buying 
side. It makes all the difference in the 
world in your relative actions, It sets 
up a situation where he can do things 
to you with little or no loss to himself. 
You couldn’t do those things to him, 
though, without suffering seriously by 
it. 

So if you can’t keep an ap “4 
ment, or it begins to look as tho 
you won't make it on time, , 
gossakes!—phone him. 
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You are always welcome at MILL SUPPLIES’ conference 
booth or headquarters room during the Triple Mill Supply Con- 
vention in Atlantic City, April 26th, 27th and 28th. 

MILL SUPPLIES will occupy conference booths 609 and 611 
in Convention Hall. These booths will be open during the after- 
noons of April 26th and 27th. 

Our headquarters room will be located in the Hotel Claridge— 
open at all times. 

Yes, the welcome mat will be out for you at MILL SUPPLIES 
booth and headquarters room. Drop in if you have a problem—or 
just for a friendly chat. Our staff will be at your service—where 
manufacturers and distributors meet. 





i 5 : ww is % G 
THE MAGATINE as “woustiial DISTRIBUTION 
ane ip aa 2 

A McGraw-Hill Publication 

330 West 42nd Street 

New York 18, New York 

ABC. ABP 
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Through the pages of some of the nation's 
leading business publications, Klipfel ad- 
vertising reaches regularly a potential mar- 
ket of more than one-third million readers. 

Tied-in with a direct mail program, this 
national advertising is part of a continuous 
campaign designed to help Klipfel distrib- 
utors sell more Klipfel Valves. 

The story of Klipfel's high quality prod- 
ucts, dependable performance and low-cost 
maintenance service makes interesting news 
to those seeking topnotch representation in 
the automatic regulating valve field. If in 
unassigned territory, write Dept. CK-4, to- 
day, for full details regarding a Klipfel 
distributorship in your city. 


KLIPFEL MANUFACTURING CO. 
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NEW LINES 
taken on by 
DISTRIBUTORS 








Hardwicke-Etter Co., Sherman, Texas, 
has been appointed authorized dis- 
tributors of Multi-V-Drives manu- 
factured by Worthington Pump & 
Machinery Corp. 


The Morman Belting & Supply Co., 
Milwaukee, Wis., recently was ap- 
pointed distributor for a line of high 
pressure fittings, valves, and tubing 
manufactured by The Parker Appli- 
ance Co. of Cleveland, Ohio. 


The Allied Tool & Abrasive Supply . 


Co., of Los Angeles, Calif. has been 
named distributor for Southern Cal- 
ifornia of the line of carbide tipped 
tools manufactured by the Vascoloy- 
Ramet Corp. 


Victor Belting @& Rubber Co., Los 
Angeles, Calif., has been named an 
authorized distributor of Worthing- 
ton Multi-V-Drives. 


The General Rubber Co., Milwaukee, 
Wis., has taken on a full line of the 
pneumatic tools manufactured by 
the Cleco Division of the Reed 
Roller Bit Co. 


The Galigher Co., Salt Lake City, 
Utah, has been appointed exclusive 
representative of Robins Conveyors 
Division, Hewit-Robins, Inc., its 
territory to include all of Utah, and 
parts of Idaho, Montana, Nevada 
and Wyoming. 


Pittsburgh Gage & Supply Co., Pitts- 
burgh, Pa., has been appointed an 
authorized dealer of industrial ma- 
chinery equipment manufactured 
by Worthington Pump & Machinery 
Corp. 


Hendrie ¢& Bolthoff Co., Denver, 
Colo., has been appointed distribu- 
tor-representative for the products 
of Alexander Brothers, manufactur- 
ers of leather belting and packings, 
textile leathers and tentacular trans- 
mission belt. 


Chandler & Farquhar Co., Inc., Bos- 
ton, Mass., now is stocking the Min- 
ute Man Keyway Broach Kits manu- 
factured by the du Mont Corp., of 
Greenfield, Mass. 


Mortensen Industrial Supply Co., Mil- 
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ROUND finer hoisting equipment for every material handling 
job includes Chain Hoists (hand operated and electric) ¢ Trolleys 
Winches @ Crabs @ Cranes (hand traveling and electric). 


SUPERIOR SPUR-GEARED 


Ball-bearing equipped. % to 
20 ton capacity. Pressure 
lubricated. 





Certified 


CHAIN INSTITUTE 


Member 


ROUND AUTO-BLOC 


Capacity: % to 40 tons. Has 
only 2 gears, yet develops 
mechanical efficiency of 90%. 
Unequalled for heavy duty, 
high speed, easy lifting. Weighs 
20 to 35% less than other high 
speed hoists. 








THE CLEVELAND CHAIN & MFG. CO.—A DAVID ROUND ASSOCIATE— MANUFACTURES QUALITY INDUSTRIAL CHAIN OF EVERY TYPE 
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A hoist 
never gets a day off 






To Lift and move your customers’ goods faster at lower 





cost... year after year! 






That's the service you sell with every ROUND Hoist. 






ROUND Hoists are simple, rugged, dependable 
. made and guaranteed by an organization which, 


since 1869, has stood for highest quality. 






Yes, when you sell ROUND products, you can 
say to your best customer:—“This equipment will 







work for you year after year. It will never ask for a 






vacation. It will speed up your production and earn you 






greater profits.” 







P & P—65027 
















SELF-ALIGNING TROLLEYS 


Y% to 40 ton capacity. Timken 
Roller or ball-bearing equipped. In- 
crease the utility of any chain hoist. 





ROUND 


DAVID ROUND & SON 
Cleveland 5, Ohio 


Associate Companies: The Cleveland Chain & Mfg. Co., 
Cleveland 5, Ohio « The Bridgeport Chain & Mfg. Co., 
Bridgeport 1, Conn. * Seattle Chain & Mfg. Co., Seattle 
8, Washington « Round California Chain Co., So. San 
Francisco and Los Angeles $4, California « Woodhouse 


Chain Works, Trenton 7, New Jersey. 


Since rDR' 1869 


mot 




































































waukee, Wis., has been appointed 
distributor for Lusol Rust A® Void 
products of the Anderson Oil Co, 


Boyd-Wagner Co., Chicago, IIl., have | 
been named stocking distributors of 
du Mont Minute Man Keyway 
Broach Kits. 


Industrial Steel & Supply, Division of 
Aircraft Steel & Supply Co., Wich- 
ita, Kan., has been appointed dis- 

tributor-representative of the Prod- 

ucts of Alexander Brothers. 






Syracuse Supply Co., Syracuse, N. Y., 
has been appointed stocking dis- 
tributor of the Minute Man Key- 
way Broach Kits manufactured by 
the du Mont Corp.: 





Theo. C. Ulmer, Inc., Philadelphia, 

|  Pa., has been appointed a distribu- 

| tor of the Carboloy line of cemented 
carbides. 


Skates Belting & Supply Co., Kansas 
City, has been named stocking dis- 
tributors of du Mont Minute Man 
Keyway Broach Kits. 


L. C. Pensinger & Son, Kansas City, 
Mo., has been appointed distribu- 
| tors of the products of John Bath 


PULLS BUSINESS TOWARD YOU! 








Sales from VICTOR Belting are unlimited because | — et bg ss _ — Z 

’ . custom Dullt an regu ar in Stock 
there S no question of acceptance no matter what | distribution of Bath products in 
industry you approach. VICTOR Belting has a Kansas and Western Missouri. 
name for unequalled performance . . . a name for 


The A. ]. Glesener Co., San Francisco, 
Calif., now are stocking the Minute 
Man Keyway Broach Kits manufac- 


efficiency and economy in elevating, conveying, and 
in power transmission that’s industry-wide. 





Yes, VICTOR Belting sells easily to most any type | tured by The du Mont Corp. 
of industry—and there’s a type of VICTOR Belting 
preferred for any type of service. Backed by | The C. R. Davis Co., Los Angeles, 


Calif., has taken on the distribution 


VICTOR, you're handling America’s most | of Ensign Products Co. lubricants 
complete textile belting line! and full line of Goodrich industrial C 
Replacement business, repeat business are all products. 


yours, too. Once VICTOR Belting is used, it’s 


superiority is so obvious that users insist on The H, S. Gray Co. Honolulu, 


Hawaii, has been named stocking 4 
VICTOR throughout from then on. Write for full distributors of Minute Man Keyway 
details on the VICTOR Belting line—the line | Broach Kits manufactured by The 


that pulls business toward you—today. du Mont Corp. 

CORRECTION: In the February 
issue of MILL SUPPLIES it was 
announced that the McJunkin Sup- 





GRAIN & FEED - BOTTLING - PACKAGING ply Co. had been appointed exclusive 
CANNING - STONE PRODUCTS - BRICK & CLAY distributor for the Keystone Lubri- 
DAIRY PRODUCTS - CONFECTIONERY - BAKING cating Co. This was an error, in- 


asmuch as Keystone does not assign 
exclusive distributorship c! its prod- 
ucts to distributors. ‘The McJunkin 
Supply Co. has the sale of Keystone 
products from its Marietta, Ohio, 
branch only, and not for the 
Charleston, West Virginia main 
warehouse. 














Vietor Batata & Textite aE 


53 Park Place, New York 7 - 300 W. Hubbard Street, Chicago 10 
Factory: Easton, Pa. 
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HOW TO MAKE A PROFIT 
IN GETTING TO 
“OUT-OF-THE-WAY" PLACES 


ox 
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dis- 

cey- 

by 

hia, For greatest efficiency in operation and design, 

i | your customer's modern machinery and equip- 
ment often calls for the location of fastenings or 

ine adjustments in “out-of-the-way” places. And very 

_ often, the use of standard tools for these jobs is 
either impossible or slow and costly. 

ty, 

4 Such conditions, however, provide a sales oppor- 

he tunity for you and need not slow up the assembly 

in or servicing of your customer's machinery and 
equipment, because special tools, designed to 

a do the specific job, can be developed by Bonney. 

= Hundreds of solutions to just such problems have 
been worked out by Bonney’s tool engineers. 

- 

. Look for such problems and put them in our 
hands. Send us blueprints, sketches or a descrip- 

u, tion of the tool problems and we’ll get on the 

. job. Get the sales and profit story on Bonney 

ie Tools now. Mail us the coupon below. 

. 

1S 

» 

e 








BONNEY FORGE & TOOL WORKS, ALLENTOWN, PA. 


c 8ONNEY FORGE & TOOL WORKS P Please send me full information on the sales and profit 
n . 9 possibilities of Bonney Tools. : ID-248 
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IN YOUR CORNER... 


WHEN YOU SELL ROEBLING “BLUE CENTER” WIRE ROPE 


SERVICE! Fast service that helps you meet cus- When your order comes in, the goods go out... 
' tomers’ needs on the dot! . . . Wherever you're promptly, with no delay. 

located, there’s a Roebling warehouse within This is the sort of service that brings new 

easy reach . . . ready to supplement your own customers and keeps old ones. . . yet it’s only one 

stock ... enabling you to fill orders when wanted business-building factor in the Roebling program. 


... by shortest route and quickest conveyance. JOHN A. ROEBLING’S SONS COMPANY 


And Roebling warehouses are more than geo- TRENTON 2, NEW JERSEY 
gtaphically strategic, they're completely stocked! Branches and Warehouses in Principal Cities 





TECHNICAL HELP THAT PAYS OFF 


Roebling Engineers and your Roebling Field Man 

are always ready to help you solve technical prob- 

lems . . . to suggest the right Roebling product for 
© the job. . . the right way to use it for top perform- 
_ ance and lowest cost. Make use of this service . . . it 
; is bringing suppliers more and more orders the 
| country over. 


ADVERTISING THAT SELLS IN YOUR MARKET 


| Hard-hitting, effective, colorful page and two-page 
| Roebling advertisements in leading business and 
industrial papers reach every customer and prospect 
in your market. Telling the story of Roebling prod- 
ucts and service, month after month, they mean 
more sales and bigger profits for Roebling agencies. 


y * WIRE ROPE AND STRAND *& FITTINGS * SLINGS 
%® SUSPENSION BRIDGES AND CABLES * AIRCORD, 
AIRCORD TERMINALS AND AIR CONTROLS *& AERIAL WIRE 
ROPE SYSTEMS * ELECTRICAL WIRE AND CABLE 
% SKI LIFTS * HARD, ANNEALED OR TEMPERED 
HIGH AND LOW CARBON FINE AND SPECIALTY WIRE, 
FLAT WIRE, COLD ROLLED STRIP AND 
COLD ROLLED SPRING STEEL * SCREEN, HARDWARE 
AND INDUSTRIAL WIRE CLOTH * LAWN MOWERS 
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Wide Selection 





























Flat Head 

Cap Screws 
Flush type 
screws. Fit 
standard 





Socket 





Stripper Bolts a 

Accurately eat yer 

—_ formed head 
—continuous 
fibre struc- 
ture. 


Socket 

Set Screws 
Precision- 
ground thread 
with rust- 
resistant 
finish—five 
point styles Socket 






Screw Keys 

Minimum play 
Socket between key and 
Pipe Plugs socket. 


Safer, strong- 
er—excellent 
seal. Made of 
. alloy steel. 





“Blue Devil’ socket screw products 
are available from stock in a wide 
selection of standard sizes and lengths 
... there is a type and stock size for 
almost every fastening application. 


Sold a © Industrial Supply 
istributors 

























SAFETY SOCKET SCREW COMPANY 


4447 N. KNOX AVENUE + CHICAGO 30, ILLINOIS 


11 Park Place 816 W. Fifth Street 
New York 7, N. Y. les Angeles 13, Calif. 
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Composite opinion of purchasing 
agents who comprise the N.A.P.A. 
Business Survey Committee. 

Two factors have had important ef- 
fects on business in February—de- 
cline of the grain markets and extreme 
weather conditions. Industrial produc- 
tion, generally, is being maintained 
at previously reported highs, but the 
trend to increase has stopped and a 
slight downturn is reported by pur- 
chasing executives. Much of this 
change is attributed to work stoppages 
caused by weather conditions which 
have affected fuel and material deliver- 

ies. 
| At the same time, the increase in 
backlogs of new orders showed a 
marked decline from January, 18% 
reporting increases, compared to 30% 
in waaose' with 60% retaining an 
unchanged but satisfactory order posi- 
tion. This sharp change in the new 
business trend reflects the declines in 
the sensitive commodity markets. 
Those directly concerned with the 
commodities affected, have noted an 
acute shrinkage in future orders. 
Others are taking a closer position on 
forward buying, awaiting a clearer view 
of the markets. Some of the opti- 
mism has disappeared—not changed 
to pessimism—but to a more con- 
servative policy. 

On the whole, Purchasing Agents 
express confidence in the immediate 
future, looking on the market drop as 
a necessary and healthy adjustment 
long overdue, and are prepared to 
proceed with caution. 





Prices 


Over-all, industrial prices, which 
had been slowly trending upwards in 
the past few months, show a decline— 
principally in products related to the 
speculative commodity markets. Most 
of the other items indicate a leveling 
off, the principal exception being steel. 
The recent increase is too new to have 
a bearing on current prices. Not all 
steel is included in the rise. How 





much will be passed on to end prod- 

















PRIME YOUR HAND PUMP SALES 
With This NEW 
of Fast Selling Rotary 































at BLACKMER NEW 210 HAND PUMP 

oe DELIVERS FULL-RATED 

PA, 10-GALLON CAPACITY AT EASY TURNING SPEED 

as Here is the pump to sell! 

Ped | The new 210 hand pump. 

re Its attractive housing was 

ee styled by a nationally promi- 

nd a nent industrial designer. 

fais Internally, it embodies the 

rages distinctive Blackmer principle 

— which makes it self-adjusting 
for wear. : 

e in 

a, Nationally Advertised 

aie to Industry 

Bes Leading trade-paper advertise- 

eh ments, like theonereproduced here, 

“" supplement your sales efforts. 

kets. 

the LOW PRICED 

| an This low-priced hand pump de- 

lers. livers a full-rated 10 gallons at 

| on easy turning speed. 

new The pump is self-priming, han- 

»pti- ‘ dles suction lifts to 20 feet. Total 

ged ail ot cod ile mancal rcs the | weight of pump head and crank 


mbodies tthe 
-on- 10 Hand Pump © distinc ; 
on Tre now 20 ats while Suck mabe volt PUMP ise Jowrpriced marke! only 14% lbs. 












-_ teeing for es Company, Grand Rapids, Micheoe It's priced to sell . . . Your mar- 

vm os gin is good... Be the first to intro- 

_ duce this new member of a dis- 

aoe tinguished family. It's the new 

so Blackmer No. 210 Hand Pump. 
BLACKMER PUMP COMPANY 

Grand Rapids, Michigan 
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LOAD - MOVERS 


All Steel Construction — No King Pin — 
Large Lubricant Reservoir — Dirt Protected 
— 88 Swuper-occurate Balls in 5” Dia. 
Machined Raceways — Hardened Steel 
Spanner Bushings in Roller Bearing Wheels 
— Metal and Plastic Wheels 1000 Lbs. 
Capacity for frequent use — 1500 Lbs. for 
average and 2000 Lbs. for occasional use 
— Cushion Rubber: 

4" Dia. 220 tbs. — 6” Dio. 310 Lbs. — 
8” Dia. 400 Lbs. Capacity. Other Models 
from 300 Lbs. to 4000 Lbs. Capacity. 


STANDARDIZED 


New in the field of Materials 
Handling Equipment is the econ- 
omy. feature of standardization 
and mass production . .. the re- 
sult of extensive study and re- 
search. 


AVAILABILITY 


No waiting . . . just order! Market 
Forge Materials Handling Prod- 
ucts are ready for “off-the-shelf” 
shipment. 


DISTRIBUTORS! Aftention! 
Write for complete details. 
Meet us at Booth 16 at Atiantic City 








[MATERIALS 
HANDLING | 


Since tee? ’ 











. O. B. EVERETT, MASS. 







PRICE LIST 


SWIVELS 























































































7-12 


Model | Whee! Hert si Prastic | Cushion 
454) 4" 15%’) $7.50 | $8.50 | [$6.75 
456] 6” 17%"! $8.75 | $8.75 | $9.50 
458} 8” 19%] $9.00 |$10.75| $10.50 
RIGIDS 

Model | Wee We ss Plastic | Gustion 
464) 4” |5%"| $5.00 | $6.00 | {$4.25 
466] 6” |7%"'| $6.25 | $6.25 | $7.00 
468) 8” 19%] $6.50 | $8.25 | $8.00 
$Boll Bearing Wheels. 


1-3 Net, 4-6 less 5 






QUANTITY DISCOUNTS 


%- 
less 10%, 13-25 less 15%. 


WRITE Today for These Complete Manuals: 


1001 MH 
1002 MH 
1003 MH 
1004 MH 
1005 MH 
1006 MH 
1007 MH 
~ 1008 MH 


1009 MH 


LOAD-MOVERS (Casters) 
LOAD-PACS (Running Gear) 
LOAD-CARRIERS (Floor Trucks) 
LOAD-VEYOR (Portable Conveyor) 
LOAD-LIFTS 

LOAD-SKIDS 

SEMI-SKIDS AND JACKS 


STANDARDIZED MAT (Hand. Equip- 
ment) 


SPECIALIZED Mat. (Hand. Equip- 
ment) 
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ucts, is not known. Competition, how- 
ever, is becoming sharper in many 
fabricated products. Worker produc- 
tivity is increasing. The drift is to- 
ward a buyers’ market. These defla- 
tionary forces, continuing to grow, will 
probably affect the general price struc- 
ture in the not too distant future. 


Inventories 


Industrial inventories show a slight 
dip for the month, with fewer com- 
panies reporting any increase, since 
October. Many comment that any in- 
crease is temporary, due to produc- 
tion interruptions, freight tie-ups and 
car shortages. The policy for the near 
future is to tighten up even more, 
wherever possible, and hold to current 
production needs as supplies continue 
to increase, meeting demands in 
shorter lead time. Steel and aluminum 
are the principal short supply items. 
Requisitions are being carefully 
screened to secure strict control over 
inventories. 


Buying Policy 

The first impact of the commodity 
market change was on buying policy. 
A shorter range is dictated by the 
price uncertainties, coupled with slow- 
ing up of new orders and further 
pressure for control of inventory. The 
trend of buying for 90 days and under 
continues, with 92% holding to that 
coverage, compared to 87% in Janu- 
ary. The real change in buying atti- 
tude has come within the “hand-to- 
mouth to 90 day” bracket. 60 days 
is the coverage most desired, but many 
are trying to hold commitments under 
this. Extreme caution is being exer- 
cised. 


Specific Commodity Changes 

The February steel price increases 
came as a surprise to most buyers, in 
the face of commodity and stock mar- 
ket changes. Otherwise, hard goods 
had shown a tendency to level off or re- 
duce with increasing competition. 

Up were: acetylene, alcohol, benzol, 
cement, carbon black, coke, fuel oil, 
glass, polystrene, tallow, zinc alloys. 

In tight supply: acetate, rayon yarn, 
aluminum, burlap bags, bolts, caustics, 
chain, copper, cotton goods, dextrines, 
dyestuffs, fuel oil, gas, gasoline, lead, 
dry lumber, nails, specialty papers, 
parafine wax, pipe, tin, valves, prime 
Western zinc. 

Lower prices noted: grains, paper 
boxes, botanicals, boot twine, cotton, 
small motors, some fats, feed, foods, 
hides, leather, mercury, paper towels, 
rubber, soap, sugar, weatherproofed 
wire. 

Easier to get: corrugated boxes, 
brass, some hardware, line hardware, 
paper supplies, plastic materials. 
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SUPERGAUGE 


An instrument of test gauge accu- 
racy, designed for many years of 
service in heavy-duty indus- 
trial installations, Withstands 
excessive vibration and 
pulsation and provides 

a safe positive check 

on process control. 


ALL-PURPOSE PRESSURE GAUGE 


An economically priced pressure gauge 
manufactured to commercial accuracy. 
It has a phosphor bronze bourdon 
tube and a corrosion-resistant move- 
ment. It's smart in appearance and 
dependable in performance. 


CHEMICAL GAUGE 
Clean-Out Type 


Designed for service in chem- 
ical and processing plants for 

use on heavy viscous fluids 

that tend to clog. Supplied with 
precious metal =e + and 
assemblies for highly corro- 
sive chemical application, 
Diaphragm is easily re- 
moved for cleaning. 


BOILER GAUGE 


For use on hot water heat- 

ing systems. Indicates on 

one dial: water temperature, 

head of water above gauge and 
pressure in system. Rugged con- 
struction with easy-to-read dial. 
Available in round or square case, 








USG HELPS YOU SELECT GAUGES 


From the World’s Largest Family of Instruments 
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ULTRAGAUGE 


A superior quality gauge of top-most ac- 
curacy and durability, designed espe- 
cially for chemical and oil refinery 
applications. Furnished in 4%”, 
6”, 8%", 12” and 16” dial sizes ¢ 
. .. from vacuum up to o¢ 
100,000 pounds per square” 

A 


inch pressures. y 


REFRIGERATION GAUGE 


Important features include: adjustable 
hub pointer, broad easy-to-read lu- 
minous dial, removable screw check. 
Low side gauge has 1” and 1 |b. 
graduation and is protected to 200 
Ibs. overpressure. Also available 
with external calibrator and re- 
tarded movement. 


* 


NTS Tell The Truth 


HYDRAULIC GAUGE 


A gauge built to give continuing 
and accurate measurement of 
hydraulic pressures, The ex- 
tra heavy-duty movement is 
designed to withstand the 
severe shocks and rugged 
service required of gauges 
when installed on hy- 
*, draulic presses and 
‘, Diesel engines. 
. 


. 


WELDING GAUGE 


This well designed gauge 
incorporates t a = 

out features in the low as 

well as the high pressures. It is 
especially designed to withstand 
rugged handling. It is a tough 
gauge for a tough job. 





Get your copy of our 
New Folder describing 
many USG Products. 


Cup and Mal Lhe Ce oufton Today! 


UNITED STATES GAUGE 


DIVISION OF AMERICAN MACHINE AND METALS, INC. 
SELLERSVILLE 26, PA. 

Without obligation or cost please send me a copy 

of your new helpful folder. 


































THIS STAMP 
OF QUALITY 


CUSTOMER ACCEPTANCE 





LEATHER BELTING 


pecially tanned to transmit 
— ! wer—last longer. 
Available in all sizes to meet 
all regular -— special re- 


quirements of service. 
LEATHER PACKINGS 


4 


ision built, for all types 
yo posse Poy Write for free 
copy of new book, “Design 
and Application of Mechan- 
ical Leather Packings 


R SPECIALTIES 






















LEATHE 


New Patented check strap 
which outlasts ordinary 
checks 3 to 1. All types, 
straps, pickers, aprons, discs, 
clutches, etc. 


CHAS. A. SCHIEREN CO. 











Employment 


The trend is a little on the down 
side. The rate of increase has slowed 
down perceptibly. 68%, however, re- 
port maintaining high production em- 
ployment. There has been some strike 
and wage demand talk, but it has not 
created much uneasiness. The pros- 
pect of a drop in living costs and’ the 
possibility = | layoffs if production 
turns down, are brakes on strike in- 
fluences. 


Canada 


The general business picture has 
not changed noticeably—somewhat 
down from last month. Prices are 


firm, with trend to advance. Inven- | 





tories are being reduced. Employ- | 


ment is off—lack of imports under the 
austerity program given as the cause. 


Buying policy within three months’ | 


limits. 


SALES HELPS 


SIMPLEX JACKS—An enginecring 
data bulletin on screw type Simplex 
Jacks for supporting and leveling tanks 
for outside applications in the con- 
struction, industrial, chemical and pe- 
troleum fields is designed to facilitate 
such installations—Templeton, Kenly 


& Co., Chicago, Ill. 


PIPING—A new booklet, “Stainless | 


Steel Piping—Why and Where To 
Use It,” deals authoritatively with its 
subject and probably will make a wel- 
come addition to the reference libraries 
of piping engineers—Tube Turns, 
Inc., Louisville, Ky. 


“MACHINERY FOR — Handling 
and Preparing, Sand, Gravel, Stone”’ is 
the title of a new 64-page Book No. 
2126 published by—Link-Belt Co., 
Chicago, II]. 


CAST BRONZE ALLOYS —for use 
in bearings; their physical properties, 
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Each Forsberg Blade that carries the 
famous WHALE BRAND mark of quality 
is scientifically heat treated to add the 
toughness that gives these Blades their fine 
performance. They’re gauged and checked 
throughout every step of their manufacture 
and given a stiff bending pounds test be- 
fore you get them for sale. The popular 
HY-FLEX Blade, shown above, meets to- 
day’s demand for a medium priced blade 
which is extremely flexible, yet has the guts 
for solid service. 





Here’s a Whale of a Blade of a special 
analysis molybdenum, high speed steel, 


| that gives unusual cutting service. Can be 


| 
} 
| 
| 








used at the same cutting speeds as tungsten 


| and deliver practically equal performance. 


If you want to promise outstanding results 
on stubborn cutting jobs, offer Whale 
Brand HY-FLEX and MO-HY Blades and 
you'll deliver it. 


constant 
WHALE 


o know the 
i SAW 


Get ¢ n 
sales action | * 


orsber 


© MPO. CO., BRIDGEPORT, CONN., U.S.A. 





















ARMSTRONG 


Va 
Vag SN 
a gy 


ARMALOY 


WRENCHES 


Reversible 


Detachable 
Sockets 
and Sets 


Q, _— 
7 ¥ ~~ re - —~ 
7 oa ee 
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les and ) wi Poser WETS Per _— : - 
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@ Help your customers with their industrial heating 
problems by recommending JOHNSON gas burning 
equipment. 334,929 industrial buyers see JOHNSON 
advertisements in 12 leading trade papers monthly. They 
need JOHNSON'’S time saving, fuel saving features. 
You'll find it pays to push JOHNSON—the Hot Profit Line. 


JOHNSON GAS APPLIANCE COMPANY 


588 E Avenue N.W. Cedar Rapids, lowa 
ESTABLISHED igo] 
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be 


chemical composition and_ technical 
considerations governing their selec- 
tion, are outline in a 12-page loose- 
leaf book “Cast Bronze Bearing Alloys 
Engineering Data.”—The Bunting 
Brass & Bronze Co., Toledo, Ohio. 


WIRE ROPE CONNECTORS — A 
new 32-page catalog, pocket-size, pre- 
sents the manufacturer’s complete line 
of Electroline-Fiege wire rope con- 
nectors.—The Electroline Co., Chi- 
cago, Ill. 


SPRAY EQUIPMENT —A valuable 
reference manual is the company’s new 
catalog No. 96, completely revised 
from cover to cover, treating with 
spray finishing equipment.—Binks 
Mfg. Co., Chicago, Ill. 


ROLTS, NUTS, ete. — A 90-page 
Catalog No. 47, 64 by 94-in. in size 
and exceedingly well-indexed, con- 
tains complete information on all 
types of carriage, machine, lag, plow, 
cultivator, guard and spring bolts, and 
other fasteners.—Clark Bros. Belt 
Co., Milldale, Conn. 


RUBBER GOORS—The company 
has issued a new condensed catalog, 
its sixth edition and titled, ‘““Manhat- 
tan Rubber Products For Industry,” 
on its mechanical rubber products and 
special items.—Manhattan Rubber 
Divisioh, Raybestos-Manhattan, Inc., 
Passaié, N. J. 


CARBIDE TOOL —A new folder de- 
scribes the manufacturer’s new carbide 
tool for drilling hardened steel, list- 
ing specifications and prices on the 
tools, individually and in kits.—Super 
Tool Co., Detroit, Mich. 


OWL EQUIPMENT—A new 20-page 
bulletin (No. 25B6676) on the com- 
cae equipment for the oil industry, 

uilt in a maximum range of types and 
sizes, includes data on power transmis- 
sion equipment, drilling rigs, electric 
motors, motor controls, transformers, 
compressors, pumps, etc. — Allis- 
Chalmers Mfg. Co., Milwaukee, Wis. 


ALUMINUM PAINT—A new Per- 
mite aluminum paint manual, just off 
the press, is 20-odd pages long and 
describes where and how to use the 
product.—Aluminum Industries, Inc., 
Cincinnati, Ohio. 


TRUCTRACTORS —In a new color- 
ful 40-page catalog the company pre- 
sents its..full line of machines and 
special- handling attachments.—Clark 
Equipment Co., Tructractor Division, 
Battle Creek, Mich. 


(Continued on page 194) 





7. 


echnical 








ir selec- 
e loose- 
‘Keer 7 7 
eg 
io. ' 
G 
ci. ee NY 
wu Te- WN 
ete line 
e con- 9 yn» 


» Ch | Mr. Distributor! 


No wonder there's a continuous 


SS 


ERK 


>, 


















aluable demand for Armour Abrasives! 
y snew It’s because of ads like this in JY 
revised leading publications like these: 
g with 
—Binks 
0-page Foreman: “Ferdinand’s tickled 
IM size pink since we switched from the 
» COn- old set-up wheels to these 
on all Armour Abrasive Belts |” 
, plow, 
ts, and 
Belt 
REASONS WHY ARMOUR 
mone BACKSTAND BELTS ARE BETTER! 
atalog, 
anhat- : 
astry,” 1. Sharper Coating! 
ts and Ferdinand: “Take it from me—I’ve worked with both the 
$y, old set-up wheels and these Armour Coated Abrasive back- 
or stand belts. And since we converted our bench grinders 
into belt grinders by using backstand units—we’ve had 
low dis sharper, tougher, smoother cutting action. That’s because 
atbide factory-coated belts have uniform grain distribution. It 
1, list- was the inaccurate, uneven coating of the set-up wheel 
n the which slowed down cutting action.”* 
‘Super 
2. Cooler Cutting!! 
)-page Foreman: “Right, Ferdy! We know, too, that belts afford 
onan greatly increased production because their cutting surface 
lustry, is greater. The point of contact on the belt gets a chance 
°s and to cool as it passes around the idler. Results — cooler cut- 
mit ting, longer abrasive life, less tendency to burn work.’: 
i 
S, 
‘Allis. 3. Greater Contact Area!!! 
Wis. Ferdinand: “And with the resilient contact wheel you 
get a cushioned grind and greatly increased contact area. 
r Per- This cushioned grind gives us smoother, cleaner finishes 
g 8 & 
st a — in less time, at lower costs — even on those surfaces 
» the that are hardest to reach. To us operators that means 
Inc., less fatigue—and my friend, the Foreman, knows that it 
also means more speed and greater production.” 
For abrasive advice—consult your local Armour Industrial Distributor 
color- 
; pre- ARMOUR and Company 
and 
-. Coated Mbeavives Diviwi 
ision, WH 
@eeeeeeaeeoeeeeeeeeeeeeeeeeaeeeeaeeeeeee se @ 
1355 WEST 31st STREET + CHIC4GO 9, ILLINOIS 
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de} up than walk up? 


Over 600 American Machinist advertisers are cutting your steps to metalworking sales 





There always have been, always will be, five 
steps in making a sale. But the important thing 
to remember is that good advertising can take 
the first three of these five steps for you... 





And right now, manufacturers of many of the products 
you sell are making contacts . . . arousing interest. . . 
creating preference for your lines among the top metal- 
working plant buyers in your territory.* 


These top buyers are part of the tremendous American 
Machinist audience . . . an audience of 28,000 production- 
executive subscribers, plus thousands of metalworking men 
who study subscribers’ copies of this widest-read, hard- 
est-used metalworking publication. 


These buyers . . , the men who use the production machin- 








let yow concentrate your time on steps 4 and 5, 


ery and supplies you sell .. . study American Machinist’s 
advertising pages every other week. And because these 
pages are filled with helpful information on why the prod- 
ucts you sell are better, and how they can best be used, 
they save you many hours and many steps between a 
metalworking sales contact and an order. 


American Machinist is a magazine you ought to know. 
Watch its pages. And never forget this: the advertising 
dollars your suppliers spend in this No. 1 magazine of 
your biggest market are dollars well spent . . . they will 
help put more dollars in your pocket every month of 1948. 





R |(}P saves PARTNER IN YOUR BIGGEST 


a 








MARKET 





*Would you like to see some examples of the advertising your suppliers 
Gre running in American Machinist? Just write to American Machinist, 
giving us names of the manufacturers who make the products you sell, 
and we will send you copies of their recent advertisements. 











ABC 
The McGraw-Hill Magazine of Metalworking Production ABP 
McGraw-Hill Building, New York 18 
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VISIT OUR BOOTH 
NO. 102, MILL SUPPLY 
CONVENTION, 
ATLANTIC CITY 
CONVENTION HALL, 

APRIL 22-28. 
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Tue heritage of chain—just 
as the heritage of a human— 
has a profound effect on its 
life. TM Alloy Steel Chain lasts longer be- 
cause it is fabricated from Taylor's Special 
Analysis Alloy Steel bars’by trained, exper- 
ienced craftsmen... because it has twice the 
strength of low-carbon steel or wrought 
iron chain... because its life is not impaired 
by shock; grain-growth, work hardness or 

riodic heat-treatments...because it is 
tough (Brinell Hardness tests show 270 to 
300)... because it undergoes a thermostati- 
cally controlled heat-treatment. These fac- 
tors can only add up to one answer...TM 
Alloy Steel Chain is the best buy in chain. 
Advertised in leading trade magazines. 
S. G. TAYLOR CHAIN COMPANY 

Dept. M-4, Box 509, Hammond, Indiana 
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DIELESS DUPLICATING—A new 
edition of the 40-page Di-Acro catalog 
contains illustrations and specifications 
of all Di-Acro precision machines now 
available in six different types and a 
total of 18 different sizes—O’Neil- 
Irwin Mfg. Co., Lake City, Minn. 


CARBIDE TOOL GRINDER — 
“Carbide Tool Grinder Catalog No. 
220,” in 12-pages, illustrates and de- 
scribes the company’s extensive and 
complete line of wet and dry carbide 
tool grinders, chip breaker tool grind- 
ers and diamond finishing — tool 
grinders. — Hammond. Machinery 
Builders, Inc., Kalamazoo, Mich. 





FROM THE 


wt FILES so 


25 YEARS AGO 


Mill supply houses were becomin 
more and more interested in electrica 
goods. One of the largest distributors 
in the northwest announced the intro- 
duction of an electrical department 
and said that the company intended to 
develop it into a regular feature of the 
business. 

An Ohio company reported that it 
intended adding to its stock of elec- 
trical goods ne week, and hoped to 
make this one of the strongest lines 
in its business. Which led, naturally, 
to someone’s asking the question: 
“What are recognized mill supply 
lines?” But industry moved so fast, 
even then, no one ever got around to 
giving a straight answer. 

Mill supply jobbers and manufac- 
turers were getting themselves ready 
for the meeting of the Machine Tool 
Section of the National Association, 
come May 16th. 

There were indications that surplus 
war stocks would soon be liquidated 
(World War I, that is), with $2 bil- 
lions already disposed of, and half a 
billion to go. 

All officers and directors of The 
Standard Supply Co. of Portsmouth, 
Ohio, were re-elected to office. 

Charles H. and James B. Coffey, 
formerly with Pacific Mill & Mine 
Supply Co. in Los Angeles, Calif., 
struck out on their own under the 
name “The Victor Belting & Rubber 
Co.,” with headquarters at 747 Ware- 
house St., Los Angeles. 

J. Russell & Co., Holyoke, Mass., up 
to this time a partnership, incorpo- 
rated itself with a capital of $50,000. 
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A VITAL MESSAGE TO ALL OWNERS OF 


PYRENE FIRE EXTINGUISHERS 


Some Pyrene* Vaporizing Liquid Pump Type Fire Extin- 
guishers (1-pt., 1-qt., and 11/2-qt. sizes only) have gone bad 
as a result of the liquid in them. We want to get them back. 
We ask your help in returning them for replacement. 


Since 1907, Pyrene has been a symbol of quality. 


No one has ever found a more effective extin- 
guishing agent for its purpose than the liquid supplied 
to us for Pyrene Vaporizing Liquid Extinguishers. 

o 


But, suddenly, and for no apparent reason, some- 
thing went wrong with this extinguishing fluid. Some 
time after they had left our plant a number of extin- 
guishers—despite their having passed exhaustive 
factory tests—began to corrode, and worked either im- 
properly or not at all. 


We had no warning whatsoever that this would 


-happen. We had no way to foresee it. 


At the first hint of trouble, our own laboratories 
and those of our suppliers—as well as outside tech- 
nical consultants—went on an intensive search for 
the cause. 


Now we know the answer. It lay outside our plant. 
The cause was traced back to a change in the method 
of preparing the chemicals used in the extinguisher 
liquid. 

The label on the front of each l-qt. and 11%4-qt. 
Pyrene Vaporizing Liquid Pump Type Extinguisher 
bears a serial number. If you own an extinguisher 
in any of the serial-number groups listed, please re- 
turn it immediately to your regular source of supply 
or to us at Dept. RX, 10 Empire Street, Newark 5, 
New Jersey. We will, without charge, replace all 
such extinguishers as quickly as we can. Since there 
are no identifying serial numbers on Pyrene 1-pint 
extinguishers, please also return them for factory 
testing and replacement if necessary. 


Please also return for replacement all Pyrene Fire 
Extinguisher Liquid Refills. purchased by you prior 
to January 1, 1948, from any source. Such liquid in 
its original shipping carton should be returned if it 
bears any P. O. No. from 6701 to 12454. Liquid 
should be shipped on separate bill of lading to us at 
560 Belmont Avenue, Newark 8, N. J. 


EXTINGUISHERS TO BE RETURNED 





1¥%-Quart Extinguishers 


150781 to 150900 419931 to 449230 505631 to 509630 
235486 to 235530 449631 to 458930 510256 to 518255 
236731 to 237230 460931 to 461230 520356 to 520955 
403106 to 404730 461331 to 478330 532356 to 533748 
411998 to 414430 480481 to 494480 539856 to 544312 
416631 to 419830 497631 to 504630 
1-Quart Extinguishers 

R689558 to R689997 7601801 to T676150 T861051 to T906880 
R692644 to R693497 7676251 to T680483 7911051 to 7976216 
R731288 to R732363 7680651 to T711650 7977051 to T999999 
R751698 to R753697 7712151 to T792150 U2 to U27050 
7334485 to T380550 7793151 to T843750 U33051 to U33990 
7398671 to 7485550 7844550 to T845050 U37651 to U38784 
7583051 to T585050 7846551 to T853350 U64651 to U79650 
7585551 to T601200 7854051 to 7854700 U80151 to U100150 


U150151 to U152552 


EXCEPTIONS: Some extinguishers listed above 
have been rebuilt recently and should not be returned. 
These are stamped around the outlet nozzle with 
symbols running from A-48 to L-48, or the letter X. 


This entire announcement applies only to Pyrene 
Vaporizing Liquid Pump Type Extinguishers. It does 
not apply to the 2-quart and 1-gallon Pyrene Vapor- 
izing Liquid Pressure Type Extinguishers or to 
Pyrene Foam, Gas-Cartridge, Soda-Acid, or Pump 
Tank Extinguishers of any size, or to Pyrene Air 
Foam Equipment. 


Regardless of cost, we want to replace every one 
of these extinguishers about which there is the slightest 
shadow of doubt. 


Over the years, Pyrene Fire Extinguishers have 
become known as the world’s finest fire extinguishers. 
We are profoundly conscious of, and profoundly 
grateful for, the trust that has been universally placed 
in our products. 


That is why we are making every effort to retrieve 
and to replace the extinguishers and liquid affected 
by this problem. 


PYRENE MANUFACTURING COMPANY 


NEWARK 8, N. J. 


CHICAGO ATLANTA 


@T. M. Reg. U.S. Pat. Of. 


KANSAS CITY 


SAN FRANCISCO 


THIS DOES NOT APPLY TO PRODUCTS MANUFACTURED BY PYRENE MFG. CO. OF CANADA, LTD. 
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| 10 YEARS AGO 
| The crying need of the mill supply 


FOR SAFETY PLUS 


RENE 


industry, according to the lead editorial 
in Mill Supplies for April 1938, was 
effective sales promotion. 





Charles Bird (Doermann-Roehrer, 
Cincinnati), Bill Teare (Sterling Prod- 
| ucts), Bill Pedersen (Pedersen Bros. 
| Tool & Supply, Chicago), and Rich 
| Lewis (Charles C. Lewis, Spring- 
field) were back in harness after their 
winter vacations at places near and far 
—but sunny and warm. 

Industrial buyers learned about dis- ° 
tributor services at shows held by 
Knapp Supply, Muncie, Ind.; Chandler 
& Farquhar, Boston; and at Barrett 


| Hardware, Joliet, Ill. 

| _McGowin-Lyons Hardware & Sup- 
ply Co., Mobile, Ala., celcbgated its 
25th Anniversary with a twelve-page 
spread in the Mobile Press Register. 

The Power Transmission Council, 
Inc., reported that engineering classes 
were being conducted by 34 clubs in 
various parts of the country, with 
more than 450 students studying 
power transmission. 

The largest leather belt drive then 
in use in Hartford was installed by 
Silliter-Holden, Inc. at the Capewell 
Mfg. Co. 





For better rubberized Work Gloves, look for the HOOD 
Trade Mark—a sign of quality since 1896. Styles to suit every 


requirement. Send for folder. Order from your jobber. 


11002 HOOD RUBBER CO., WATERTOWN, MASS. 


A Division of the.B. €. Goodrich Company 




















SYNVTRON — 


ELECTRIC TOOLS 


Profit-Making Tools for You— ELECTRIC DRILLS 
and for Your Customers! 














High in Quality 
Sturdy Construction 
Low Maintenance 





Apr. 5-8—American Hardware Manu- 
facturers Association and Southern 
Wholesale Hardware Association, 
joint meeting. Netherland Plaza 
Hotel, Cincinnati, Ohio. 


Backed by 25 years of Electric 
Tool “Know-how”. 


Fast, powerful Electric Hammers. Avail- 
able in 4 models. Electro magnetic design, 
with only one working part — the Piston. 
Save time and money, drilling, cutting, 


| Apr. 13-16—18th Annual Safety Con- 
| vention & Exposition of the Greater 
New York Safety Council, Hotel 








channeling, chipping and bushing concrete Pennsylvania, N. Y.C. 
and masonry. & ELECTRIC SANDERS ; 

Electric Drills, Grinders, Sanders and / | Apr. 19-21—American Society of 
Screwdrivers—in a variety of styles, sizes = Lubrication Engineers, Annual Con- 
and prices. vention and Exhibit, Hotel Statler, 


Buffalo, N. Y. 


Apr. 26-28—Triple Mill Supply Con- 
vention. (American Supply & Ma- 
chinery Manufacturers’ Assn., Na- 
tional Supply & Machinery, Dis- 
tributors’ Assn., Southern Supply & 


Write for data on distributor set-up. 


SYNTRON CO. 


900 Lexington, Homer City, Pa. 


ELECTRIC GRINDERS 
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“Unbrako” Socket Set Screw with 
Knurled Cup Point. 


“Unbrako" Socket Head Cap Screw 
with Knurled Head. 


“Unbrako" Socket Set Screw with 
Knurled Threads. 


Knurling of Socket 
Screws originated with 
“Unbrako” in 1934. 


THIN HEIGHT 


“Flexloc’’ One-Piece Self-Locking 
Nuts .. . convince yourself with a few 
free samples! 


a 


FIG. 1855 


Hallowell” Steel Tool Stands. 


Yes, these Products sel! fast and stay sold... make friends for 
you... assure a steady, repeat business to make your sales 
effort easier. Complete plant facilities, effective sales promotion 
activities, consistent business paper advertising and prompt, 
courteous servicé to you and your customers ... all a part of 
“STANDARD” advantages. 

"Unbrako" Socket Screw Products— manufactured from high- 
grade alloy steel, to close tolerances—have these outstanding 
advantages: INTERNAL WRENCHING , ., that promotes com- 
pact designs ... saves space, weight, materials and costs; 
KNURLING ... an exclusive “Unbrako” feature—which on the 
head of the “Unbrako” Cap Screw speeds assembly—and on 
the threads or points of the “Unbrako”" Set Screw assures posi- 
tive Self-Locking; SELF-LOCKING ... all of our patented 
“Unbrako" Set Screws, regardless of point, are excellent Self- 
Lockers . . . sizes available in a full range of diameters, lengths, 
thread series and types of points. 

"Hallowell" Shop Equipment of Steel— welded or hydrauli- 
cally riveted—and this fine, neat, ready-made line wears and 
lasts as only steel can. There are hundreds of styles from which 
to choose, making it possible to meet the most exacting needs 
of your customers. 

"Flexloc"’ Self-Locking One-Piece Nuts—of all-metal con- 
struction, available in N.F. or N.C. thread series. The “Flexloc” 
can be used over again and again without changing its torque, 
which is controlled. Sizes from #6 to 2" in diameter. Inquire 
about our “Flexioc" proposition. 

Ask for your copies of the “Unbrako,” “Hallowell,” and “Flex- 
loc’ Catalogs ... keep them handy for ready reference. 


FIG. 732 


FIG. 2197 


“Hallowell” Steel Work Benches 
Drawer is extra. 


Hallowell’ Steel Desks. 


STANDARD PRESSED STEEL CO. 


JENKINTOWN, PENNA., BOX 519 * BRANCHES: BOSTON + CHICAGO «+ DETROIT * INDIANAPOLIS + ST. LOUIS * SAN FRANCISCO 
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ms Paul E. Heller 
Call on Air Express | Paul Heller, 





T. get supplies and equipment fast and 
lick your shortage problems, specify ship- 
ment by Air Express. It’s the fastest pos- 
sible way to ship and receive. There’s no 
time wasted at airports because Air Ex- 
press goes on every flight of the Scheduled 
Airlines. And you get door-to-door ser- 


Head of File Concern 


Paul E. Heller, president of Heller 
Brothers Co., Newark, N. J., manufac- 
turers of -files, died at his home at the 
age of 79. 








« A ; ’ t' 

vice at no extra cost. Che file business was founded in 8 

Rates are so low it pays you to use Air 1836 by his grandfather, the late Elias ‘ 

Express regularly. And Air Express is Heller. The company operates subsid- ; 
inexpensive for the heaviest weight ship- iaries in Newcomerstown, Ohio, and 

ments, too. Standardize on this speedy, in Philadelphia a 

low-cost business service. ; a ad 

: Mr. Heller was a leader, many years ( 

' a ; ae B ago, in proposing construction of an I 

Specify Air Express-Worlds fastest Shipping Service airport for Newark, and in 1919 Heller ; 


Field was constructed near the site 





e Low rates—special pick-up and delivery in principal U. S. towns now occupied by Newark Airport. 

and cities at no extra cost. : 
e Moves on all flights of all Scheduled Airlines. 
e Air-rail between 22,000 off-airline offices. P. J. Flaherty, . 
True case history: Trailer replacement parts are regularly Air Expressed Johnson Bronze Executive 
from Kansas City factory. Keeps valuable equipment rolling. Typical : : : 
shipment: 31-lb. carton picked up 2 p.m. the llth, delivered Los P. J. Flaherty, chairman of the 


Angeles, Cal., the 12th, 7 a.m. 1360 miles, Air Express charge only 0 nze N 
$13.32. Any distance inexpensive, too. Phone your local Air Express board, Johns 9 Bronze Co. of “3 cw 
Division, Railway Express Agency, for fast shipping action. | Castle, Pa., died suddenly at Miami 


Beach, Fla., on February 12. 
Mr. Flaherty was born in Ireland in 


ZS | 1879 and was brought to this country 
as a boy. As a young man he was at- 
tracted to accounting and through 

GETS THERE FIRST home studies he mastered the intrica- 

| cies of the subject. For some vears 

he was an accountant for the Penn- 
sylvania Railroad. 

In January 1909 he journeyed to 
New Castle to become accountant for 
the old American Car & Ship Hard- 
ware Co., a small plant manufacturing 
AIR EXPRESS, A SERVICE OF RAILWAY EXPRESS AGENCY AND THE various types of hardware and spun 

brass. In a short time he was operat- 


SCHEDULED AIRLI N ES OF THE U. Ss. | ing the company. 
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Rates include pick-up and delivery door 
to door in all principal towns and cities 
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His advent into bearings production 
began in 1912 when he was asked by 
the Muncie Products Co. if his com- 
pany could manufacture bronze bear- 
ings for automobiles. His company 
never had, but Mr. Flaherty’s faith in 
the future of the automobile industry 
-and his faith in his own abilities— 
prompted him to say “yes.” He re- 
turned to New Castle, installed new 
machinery, threw out many lines the 
company was manufacturing and soon 
bronze bushings and bearings were 
being — at the plant. So began 
the Johnson Bronze Co., one of the 
world’s most complete bushing and 
bearing manufacturers. 

Surviving are his widow, three sons, 
a daughter, and ten grandchildren. 


J. E. Breitnauer, 
Weed & Co., Superintendent 


John E. Breitnaucr, warehouse su- 

erintendent of Weed & Co., Buffalo, 

. Y. for 35 years, died suddenly in 
his home on February 6. 

Mr. Breitnauer entered the employ 
of the mill supplies firm in 1904 and 
was named warehouse superintendent 
nine years later. 

Surviving are his wife, three sons 
and three daughters. 


John F. Corlett, 
Corlett & Co. Executive 


John F. Corlett, associated for more 
than half-a-century with J. F. Corlett 
& Co., of Cleveland, Ohio, steel and 
steel product manufacturers agents, 
died at his home in suburban Braten- 
ahl on February 8. 

Mr. Corlett was born in 1861 in 
Concord, Ohio. He retired in 1946. 
For many years he was a member of 
the Cleveland Engineering Society. 


John F. Corlett 





Continuous Advertising 
Keeps Mall voi: Tools 


MALLDRILLS 


VY Inch 
Mall Drill 


For drilling metal, plastics 
and wood. Penetrate faster, 
leaving clean, accurate holes 

. . will not stall under hand 
pressure . . . are lightweight 
and easy to handle. Avail- 
- in 4" to 1%" capaci- 
ties. 


Cut everything 
from wood to 
steel. Model 60 
can be equipped 
as table saw, 
shaper or bench 
grinder. Excellent 
for crating, ship- 
ping, mainte- 
nance. Capacities 
Model 60 from 2” to 442”. 


MALL SCREWDRIVERS 








Compact, lightweight, 
streamlined tool with pistol grip. 
Slip clutch releases screw when 
predetermined tightness is 
reached. 


MALL GRINDERS 








OL 


to 


INDUSTRIAL PLANTS 
MACHINE SHOPS 
WOODWORKING PLANTS 
INSTITUTIONS 

BUILDERS 


A complete line of competitively 
priced, lightweight, Quality Elec- 
tric Drills, Circular Saws, Flexible 
Shaft Grinders and other tools 
backed by a 26-year record for 
stamina and performance. 


Our program of continuous trade 
paper advertising that produces a 
steady stream of live leads for Mall 
Distributors . . . effective catalog 
material, mailing pieces, circulars, 
window and counter displays, signs, 
newspaper mats, electrotypes . . . 
and missionary work with your 
salesmen assure Mall Tools a high 
turnover with substantial profits in 
any location. 


Mail Coupon at once for FREE 
Booklet “Mall Portable Power 
Tools” and full details of our dis- 
tributor set-up. 


MALL TOOL COMPANY 


3 OH. ?P. 
Geared 
Head 
Grinder 


7802 South Chicago Avenue 


Chicago 19, Illinois 


MAIL THIS COUPON TODAY! 


Mall Flexible Shaft 
Grinders put more power 
and less weight in the 
hands of the operator. 
Larger, more powerful, 
totally enclosed motor 
is mounted on portable 
stand. Lightweight, in- 
terchangeable working 
tools available for grind- sities 
ing, wire brushing, sand- 
ing, buffing, polishing City 


Name 





Mall Tool Company A48 
7802 South Chicago Avenue 
Chicago 19, Illinois 


Please send me Catalog giving full information about Mall 
Portable Power Tools. 


Name of Company 








and many other uses. 
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flashing w addit t fame 


CHICAGO WHEEL & MFG. CO 


Write for literature and attractive 
franchise open on all the nationally 
advertised Chicago Wheel products. 
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L J Clarke 


L. J. Clarke, 
Of Darnell Corp. 


L. J. Clarke, associated for the past 
14 years with the Darnell Corp., Ltd., 
as division manager of the Chicago 
office, died recently at his home in 
Chicago. He is survived by his wife 
and two children. 


Philip R. Dickinson, 
The Park Center Co. 


Philip R. Dickinson, wholesale mill 
and hardware distributor who for the 
past two years operated The Park 
Center Co., Memphis, Tenn, died sud- 
denly on February 14 at the age of 47. 

_ Mr. Dickinson was a representative 
for 15 years of the Pyrene Mfg. Co. 
before founding his own company. 

Surviving are his wife, three sons, 
and his mother. 


C. F. Beezley, Jr., 
R. R. Donnelley & Sons 


C. F. Beezley, Jr., for more than 40 
years head of the Catalog Compiling 
department of R. R. Donnelley & 
Sons Co. and, during the last years of 
his service, a vice-president, died on 
December 30, 1948. 

Under Mr. Beezley’s leadership the 
department grew to the largest catalog 
compiling department in the trade. 


Millard F. Shryer, 
Of M. E. W. A. 


Millard F. Shryer, National Field 
Representative of the Motor & Equip- 
ment Wholesalers Association, died on 
January 25 at Barnes Hospital, St. 
Louis, Mo. 

Mr. Shryer joined the staff of the 
M. E. W. A. in February 1944, and 


-his entire business career, for over 20 


years, was in some phase of the auto- 
motive industry—but for two years 
spent with the Government. 
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Team Work 
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“Get to know your local Johnson Distributor” 


is a phrase that appears in all Johnson Advertising featuring the 
products sold by our distributors. Our more than three and one-half 
million monthly circulation in leading business and trade papers 
carries this important message to every customer and prospect in your 
territory. This is the type of cooperation we give our distributors . . . 
this is the “Team Work’’ that pays dividends. How about selling 
Johnson Bronze in your locality? JOHNSON BRONZE COMPANY, 
535 South Mill Street, New Castle, Pennsylvania. 





New ... enlarged... 
contains the most com- 
plete stock size listing of 


bearing bronze on the 
market. It's FREE. 
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More Publications . . . Larger Space for 1948 Ad Campaign 


More than 3,500,000 industrial buyers 
will see Rust-Oleum advertising 
each month during the next twelve 
months in TIME and 31 leading 
trade publications. This hard-hitting 
advertising will draw inquiries and 


Give your men this fast-selling, 
repeat item. Factories, contractors, 
mines and utilities—all of your cus- 
tomers—are excellent prospects for 
continuous sales. RUST-OLEUM is 
a top profit line. Enjoy fast 


make sales for Rust-Oleum distrib- turnover — sell RUST-OLEUM. 
utors. GET YOUR SHARE OF THIS’ Write today for full details about 
BUSINESS. distributorship. 
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List of Booth Holders 
1948 Conference Booth 
Program 


BOOTHS at the Atlantic City Con- 
vention, this year, will be as numerous 
as the flowers of sprin ing you'll probably 
see along the way. To save you time 
for looking in on the exhibits of old 
manufacturer-friends, not for 
them, MILL SUPPLIES appends be- 
low an alphabetical index of companies 
and organizations who will exhibit at 
the Convention, together with the 
numbers of their booths. 


Booth Holder Booth No, 
de. er ee eT Pee 15 
Allegheny Ludium Steel “Corp. 

Carbide Alloys Div............... 04 
Allen Manufacturing Co ss tne 614 and 616 
Aluminum Industries, Inc........... 234 
American Chain & Cable Ory Inc. 


29 and 731 
American Machinist ........... 8 and 10 
The American Pulley Co............. 631 
American Screw Co.............005- 619 
American Supply and Machinery 
Manufanturers’ Association ...... 910 
American Swiss File & Tool Co...... 406 
Armour & Co., Sandpaper Div....... 136 
Armstrong Blum Mfg. Co....733 and 735 
The Aro Equipment Corp............ 730 
Arro Expansion Bolt Co............. 333 
Athol Machine & Foundry Co....... 523 
E. C. Atkins & Co........... 124 and 126 
Atlas Chain & Mfg. Co.............. 915 
i Us 0 a's 6.65 6.00.8 4 65:00:06.46% 117 
Bay State Tap & Die Ce....326 and 3 
Beaver Pipe Tools, Inc.............. 104 


Behr-Manning Corp. ..............+. 7 
The Belmont Packing & Rubber Co 732 


The Billings & Spencer Co........... 613 
The Black & Decker Mfg. Co.529 and 531 
ee EE I) Ws 0.0.6.0 6080 s0 esses 618 
i. ae 518 
Bond Foundry & Machine Co........ 218 
Bonney Forge & Too! Works.532 and 534 


The Bristol Company, Mill Supply 

Ss Masta shad O's ws ds Ooo 0 sida ae ee ae 50 
Browning Mfg. Co., 
The Buda Company 
OS A US Saree 
Buffalo Fire aeotenee Corp. -. 208 
Buffalo Weaving & Belting Rss ai 214 
The Bunting Brass & Bronze Co. 





and 421 

The Capewell Manufacturing Co..... 717 

The Carborundum Co..... - -623 and 625 

Carboloy Co., Inc........... 305 and 307 

Chicago Belting Co..........sesceces 424 
Chicago-Latrobe Twist Drill Works 

509 and 511 

The Chicago Screw Co..........+++ 719 


Chilton Publications 

Hardware Age, Iron Age..301 and 303 
The Cincinnati Tool Co 
Cleveland Chain & Mfg. Co. 


(David Round & Son ~! Ter 228 and 230 
The Cleveland Twist Drill Co.325 and 327 
Clipper Belt Lacer Co.............5- 103 
Columbian Rope Co......:.......00. 530 
The Columbian Vise & Mfg. Co. 

and 212 
Columbus McKinnon Chain Corp. 
610 and 612 
Commander Manufacturing Co. 
726 and 728 
Continental Screw Co.........eeeees 715 


Corbin Screw Div. 
The American Hardware Corp. 
415 and 


417 
The Cushman Chuck Co..... 506 and 508 
The Dayton Rubber Mfg. Co.220 and 222 
Damascus Stee! Products Corp....... 1 
Delta File Works, Inc...... 722 and 724 
— Mfg. Div. of Rockwell Mfg. 
SEM inte kD 00.04 0.00 coh 6 9'a 11 and 13 
The Deming C PRP Ore Ore tT eee 6 
The Desmond- Gtsighan Mfg. Co. 
316 and 318 
OS. SSP 803 and 805 
Diamond Expansion Bolt Co., fnc.... 427 
Henry Disston & Sons, Inc...223 and 225 
Dixon Valve & Coupling Co.......... 423 
Dodge Manufacturing Co. ize and 736 
The Duff-Norton Mfg. So. ..430 and 432 


The Dumore Co............ 420 and 422 
Eaton Manufacturing Co........... 401 
Factory Management & Maintenance. 718 








Electric Hoist-Power 
COSTS LESS 


Capacities from “4 to 
1 ton. Available for 
plug-in on 110, 220 
or 440 volt circuits 


OT aT-Paalelalemdelatige)| 


8 ECONOMICAL Manval handling of mate- 


rials is inefficient. .,more 


so today than ever before. 
e PORTABLE The CM Comet makes sub- 


e SPEEDY stantial savings in materials 


handling costs...is doing 


a STURDY it every day in thousands 


of plants. Possibly the CM 
Comet can save a good many dollars for 
you too. Check up on the materials han- 
dling situation in your plant. CM Bulletin 
138...available for the asking... will bring 
you complete details about the Comet. 


CHISHOLM-MOORE 


HOIST CORPORATION ee 


GENERAL OFFICES AND FACTORIES: TONAWANDA, N.Y 


SALES OFFICES: New York + Chicago « Clevelar * Sor yncisco * | Angeles 
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Advertisement 


PACKINGS HOLD IMPORTANT 
PLACE IN MODERN PLANT 


PHILADELPHIA, PA.—To keep pe 
sure up and cost down, modern 
“leak-proof” mo and stationary 
parts with Belmont Packings. 

Since 1893, Belmont Packings have 
been sol eve problems for indus- 
try, with specialized packing 
designs and = ctions to meet every 
industrial requirement. Here, we illus- 
trate just two Belmont steam service 
leaders. Our catalog displays all. 


Belmont No. 30, for high pressure steam 
rods and expansion joints. Made of 
closely woven asbestos cloth treated 
with special rubber compound. Center 
block pleated on itself (accordian fash- 
ion) at approx. 90° angle with rod, 
affording high resiliency and flexibility. 
Provides extra take-up and “edgewear” 
if packing wears toward the rod. 


ae ge os No. 754, f pets coe 
an ers ag’ 
seam, expansion, joints, etc. e of 
long fibre asbestos yarn with fine cop- 
r wire twisted with each strand. 
Pubricated throughout and graphited, 
this square braided pac retains its 
softness over a long period of use. 
Belmont Packings are easy to obtain 
and convenient to see; distributors are 
located in every large industrial center, 
with sample kits playing Belmont 
constructions and materi 


Belmont Advertising appears in Power, 
Operating Engineer, Power Generation, 
Industry & ee Southern Power € 
Industry, Mill & Factory and leading 
catalogs. 


Belmont Advertising oreates demand for 
Belmont Packings by promoting the 
extra values in the Belmont line. 


It develops definite sales leads and di- 
rects the reader to the BELMONT 
DISTRIBUTOR. 


BELMONT PACKING 


SEA 


THAT STEAM 





BELMONT 


PACKINGS < 





Belmont No. 30 
High Pressure Asbestos 
Packing for rods, expan- 
sion joints, air and gas. 


Belmont.No. 754 
Square Braided Asbes- 
tos Wire Inserted Pack- 
ing for reciprocating 
rods and plungers, ex- 

pansion joints, etc. 


FOR EVERY SERVICE 


THE BELMONT PACKING & RUBBER COMPANY 
BUTLER AND SEPVIVA STREETS e PHILADELPHIA 37, PA 
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Booth Holder Booth No. 


The Fafnir Bearing Co............. - 810 
The Fairbanks Co.......... 804 and 806 
Faultiess Caster Corp.............., 203 
The Ferry Cap & Set Screw Co...... 628 
Fiske Brothers Refinin sage awasnesen 6 324 
The Edwin H. Fitler Co............ 522 
Fiexible Steel Lacing Co im ath es 6 nists 526 
L. H. Gilmer Co. 

Div. of U. S. Rubber Co......... 520 
one. ‘as Belting Co., Inc....... - WE 
The B. » Seca Ds «ies 403 and 405 
Graton & eo v4 eee 816 and 818 
Greene, oe vied Re ae 231 and 233 


areeemae, Tap & Die Corp. .204 and 206 








PRED VOOE SO a 06 civ otnweceuseoes 416 
ics SD Gian 6's ave 60k 7btn'es eens 235 
The Harrington Co............ee00- 913 
Hartford Machine Screw Co......... 916 
Heller Brothers Co......... 207 and 209 
Hewitt Rubber Div., Hewitt- Robins, 

RP PR Ere 329 and 331 
The Holo-Krome Screw Corp........ 101 
Homestead Valve Mfg. Co........... 232 
The Hooven & Allison Co............ 216 
Hose Accessories Co................ 536 
The Imperial! Brass Mfg. Co......... 621 
Independent Pneumatic Tool Co. 

515 and 517 
Indianapolis Brush & Broom Mfg. 

Mk, tess Sak ea kkk eS ots bao aeeeee 335 
Industrial Tape Corp....... 411 and 413 
Snpereet-Mand Ce.” .. ..: 22 cscccssccee 320 
International Chain & Mfg. Co....... 802 
The Jacobs Manufacturing Co. 

09 and 711 
The Jeffrey Manufacturing Co....... 703 
ee TPES | <a b.0.03 6 04:0.0.0:4'8 133 and 135 
Johns-Manville Sales Corp..321 and 323 
Johnson Belting Co., Inc............ 615 
Johnson Bronze Co.......... 514 and 516 
Keystone Lubricating Co....620 and 622 
Laminated Shim Co., iis Soa 601 

The L &s 1s Co. .533 and 535 
LGgNENEOS. 60... > «<0 + adaanks o- 106 
A. Leschen & Sons Rope Co......... 205 
Lincoln Engineering Co..... 510 and 512 
CME MIS ccc cc asecascéa 120 and 122 
The Lufkin Rule Co........ 502 and 504 
The Lunkenheimer Co...... 820 and 822 
Lyon Metal Products, Inc...315 and 317 
8 rarer 720 
Manheim Mfg. & Belting Co......... 236 
Manning, Maxwell & Moore, Inc. 

113 and 115 
TOUS OONID TOs hc bck scccuccsacees 16 
Marquette Mfg. Co., Inc............. 
Mason-Neilan Regulator Co......... 201 
ion 2 Serer 319 
The McGonegal Mfg. Co............. 907 
me GE, 6 a0 5.4'040:0.0:0.004650 710 
Mill & Factory. Kalin ed ae ee a 633 and 635 
3 | =) | ae 609 and 611 
Minnesota Mining & Mfg. Co.412 and 414 
lk Re a 404 
Modern Machine Shop.............. 528 
6a SS rrr 808 
Morse Twist Drill & Machine Co 
5 and 107 


National Screw & Mfg. Co...901 and 902 
National Supply & Machinery Dis- 


tributors’ Association ............ 911 
EE OE MN ote aie tiwh'g on 6 660-0 8 815 
National Twist Drill & Tool Co. 

119 and 12) 
“oboe vo. teh al, Me, SE ee 2 and 4 
Norton Company ........... 109 and 111 
The Ohio Injector Co............0.. 202 
Oliver Iron ds Se 636 
Be OUT TAGN: CO. oes cds sccccsces 814 
The Oster Manufacturing Co. 

302 and 304 


The Charles Parker Co. (Parker Vise) 426 
The Charies Parker Co. (Prentiss 


| ERP errr 819 
Parker-Kalon Corp. ........ 4 and 116 
—— Chain Block & Mtg. Co., oe 
Philadelphia Steel & Wire Corp...... 817 

Plomb Tool Company....... 311 and 313 
H. K. Porter, inc. ........0. 706 and 708 
Porter-Cable Machine Co....408 and 410 
Pe Mes Sods inésessacatavaus 110 
Pyrene Mfg. CO. ...cccsecee 334 and 336 
Quaker Rubber Corp........ 429 and 431 
Oe SO SS arr ree 118 
Raybestos-Manhattan, Inc. .........- 608 
Reed Manufacturing Co............. 6 
Do eT eee ee 801 


John A. Roebling’s Sons Co.312 and 314 
— Burdsall & Ward -—- Nut 


POT re: Fert eee and 226 
Safety Pag ~~ SY Waid 60600 Hv bin $12 
Chas. BO Serr ee 716 
A. . te rey 330 and 332 
BWMMORTOST, ENG. 6 occ ccsccccsscceses 906 
Sheldon Machine Co., Inc...505 and 507 
Simonds Abrasive Co........ 433 and 435 
Simonds Saw & Steel Co....434 and 436 
SKF Industries, Inc......... 603 and 605 
Ce FS re 3 and 5 
The Skinner Chuck Co.............. 425 
Smith Welding Equipment Corp..... 217 
Southern Supply & Machinery Dis- 
tributors’ Association ........... 912 
Spartan Saw Works. Inc............ 918 
Special Conference Booth Area...... 112 
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ONLY THE E-ZEE STILLSON 
can grip /2 to I" pipe 
WITH ONLY ONE SETTING 


THE E-ZEE STILLSON IS THE ONLY STILLSON 
THAT CAN DO ALL THIS: 


@ grip and work three sizes of pipe, up to 
1”, with one setting of the adjustment 


nut.* 


@ grip and work two sizes of pipe, up to 
2”, with one setting of the adjustment 
nut.* 


@ grip and work pipe when jaws are open 
wider than pipe diameter. 


@ grip and work with jaw opening nar- 
rower than pipe diameter. 


@ doesn't lose original setting when jarred, 
bumped, or dropped. 


ONLY THE E-ZEE CHAIN TONG 
can turn pipe right or left at one setting 


WITHOUT ADJUSTMENT 





PIVOT ACTION 
PERMITS GRIPPING AND 
WORKING 3 SIZES OF PIPE — 
WITH A SINGLE SETTING 
FINGER - TIP PRESSURE 
AT POINT ‘A’ GIVES 
IMMEDIATE RELEASE. 





seen Turns pipe right or left at one setting—without adjust- 
ONLY THE ment 
E.-ZEE ---Has ratchet action 
sree Has 25% greater chain wrap than any other wrench 
CHAIN TONG 
sees Chains will not jam under pressure 
WRENCH : ; 
----Permits handling pipe in corners, coils and banks, where 
offers all these no other wrench can operate 
plus features §% .... Adjustment nut and bolt is provided for those rare cases 


where a tight chain is required. 










THE E-ZEE MODEL RN 
An automatic self-adjusting and 
self-locking wrench . . . covers 
practically the entire range of 
5S open end wrenches. Perfect 


















ratchet action. 8” size will take @ Available 


nuts from 7/16” to 15/16”. 
Sizes Available: 6” 8” 







E-ZEE TOOL MANUFACTURING CORPORATION 


136 LIBERTY STREET, NEW YORK 6, N. Y. 
FACTORY: 148 WEST RIVER ST., PROVIDENCE 1, R. I. 
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Dull 










Sixes 
Available: 
6” 8” 10” 


14” .18” 24” 





Sizes 
Available: 
1, 2, 3 
















@ Alloy Steel Drop Forgings 

@ Milled Jaws insure a Clean 
Tooth Form: 

@ All Pliers are Heat-treated 
and Hardened 


Nickel 


Plated Polished Finish with 
Drawn Blued Handles 
Sizes Available: 6” 8” 






















WELLS METAL CUTTING BAND SAW 














Wells No. 8 
with wet cutting 
system 








You'll get the job done faster with a Wells Band Saw 
because the cutting action is continuous. There is no 
wasted motion. Service records in hundreds of lead- 
ing plants prove that Wells Saws reduce cutting time, 
yet they are versatile and economical. Ask your 
dealer for a demonstration or write direct. 





a Specifications —Wells No. 8 : 


CAPACITY: Rectangular . “ps 8” x 16” 
Special Guides 5” x 24” 
Rounds 8” O. D. 





MOTOR a ae - 4HYP., &.C.-0f BC: 

SPEEDS - Selective; 60, 90, 130 feet per minute 

WEIGHT Approximately 665 pounds 
. 








We Kw 
pobe 
The revolution- a 


ary new Wells 

No. 12 features 

anautomatic hydraulically controlled 
cutting cycle and controlled blade 
pressure. It will handle rectangular 
shapes up to 12”x 16” and rounds to 
12%," O.D. It operates at selective 
speeds of 60, 90 and 150 it. per minute. 
















Products by Wells are Practical 


METAL CUTTING 
BAND SAWS 


WELLS MANUFACTURING CORPORATION 
606 ADAMS ST. © THREE RIVERS, MICH. 
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Booth Holder 
Special Conference Booth 


Special Conference Booth 


Special Conference Booth Area...... 
Special Conference Booth Area...... 903 
Special Conference Booth Area...... 917 
Standard Pressed Steel Co........... 702 
The Standard Tool Co....... 525 and 527 
Stanley Tools, Div. of Staniey Workss 

807 and 809 
Star Expansion Bolt Co., Inc........ 503 
The L. S. Starrett Co...... 519 and 521 
The Sterling Grinding Wheel Div.... 905 


Sterling Tool Products Co........... 428 
OY EEN 34:42 0.0:d's 6.04 04a 4h0.96 134 
ee ee 102 
Templeton, Kenly & Co.....721 and 723 
| Sra 227 and 229 


The Henry G. Thompson & Son Co... 606 


Threadwell, Tap & Die Co...407 and 409 
SH MNEs BIDS S55 50 os Se veccedecas 634 
So 8 A eee errr eee 215 
U. S. Expansion Bolt Co., Inc...... ae Oe 
Universal-Cyclops Steel Corp. 

712 and 714 
The Upson-Walton Co...... 705 and 707 
Utica Drop Forae & Tool Corp....... $11 


The Van Dorn Electric Tool Co. 


627 and 629 
Victor Balata & Textile Belting Co... 14 
Victor Saw Works, Inc..........00:. 108 
The Vincent Steel Process Co....... 713 
Wailes Dove-Hermiston Dept., Kop- 
fo eee 308 and 310 
Walker Turner Co., Inc..... 129 and 131 
Waverly Petroleum Products Co..... 524 
The Weatherhead Co. .............. 513 





— Automatic Machine Screw 


Whitman 


J. H. Williams & Co........ 630 and 632 


Willson Products, Inc.............4. 12 
Lk hi ak. See ee 132 
Winter Brothers Co..........2.26.. 914 
J. We B GONG G6. 22. ccces 211 and 213 
T. B. Wood’s Sons Co...... 219 and 221 
The Wood Shovel & Tool Co......... 701 


Worthington Pump & Machinery. 


RE 5 So 55d A sp Kec ade casey 624 and 626 
The Yale & Towne Mfg. Co. .602 and 604 


NEWS 


Malcolm Ritchie Joins 
Spartan Saw Works 


Malcolm Ritchie, who has been in 
the saw field for 16 years, has joined 
the Spartan Saw Works of Spring- 
field, Mass. Mr. Ritchie will take over 
the territory formerly covered by the 
late H. I. Miner. 

Mr. Ritchie is thoroughly experi- 
enced in the saw field and will give 
the same attention to the trade that 
Mr. Miner gave for many years. His 
territory will be in the city of Cincin- 
nati, lower Indiana, lower Illinois and 
the entire states of Kentucky and Mis- 
souri. 

















Elmira Distributor 
Changes Firm Name 


N. J. Learned, president of LeVal- 
ley, McLeod, Kinkaid Co., Inc., of 
Elmira, New York, announces that the 
company has undergone revision and 
the firm name, hereafter, will be 
“LeValley. McLeod, Inc.” 
















































AGE //,/d77 ELECTRODES 


OR 


STAINLESS 


We found out a long time 
ago that welding stainless 
steel is not always as sim- 
ple as it looks. So we set 
out to study the problems 
and find the answers. 


Since then we have developed 
a complete line of PAGE- 
Allegheny Stainless Steel 
Electrodes and Gas Welding 
Rods. More important, we have 
collected a valuable fund of 
information about welding 
techniques. Through PAGE 
Field Service men, this infor- 
mation is always available to 
PAGE distributors and their 
salesmen. 


For a complete line 

of stainless steel electrodes 
and up-to-date information 
about their most efficient use 


co Monessen, Pa., Atlanta, Chicago, Denver, Detroit, Los Angeles, New York, 
: Philadelphia, Pittsburgh, Portiond, San Francisco, Bridgeport, Conn. 


, 


> PAGE STEEL AND WIRE DIVISION 
= AMERICAN CHAIN & CABLE 


rs 
\ 
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Cross-section 
view of slide 

































































VISES 


DESMOND-SIMPLEX 


have |\greater strength 


























Body casting extra 
heavy semi-steel 































































































Above is given the 








Removable hardened 





steel jaw inserts 




















One piece non- 
pinching handle 











Swivel base 
360° 











Write for complete catalog today. 


& 


“inside story” of the Solid Steel Slide on 
DESMOND-SIMPLEX Vises that makes them much stronger 
than ordinary iron slide vises. 


Other major features are shown also, all of which are worthy 
of close study. But, above all, is Desmond’s long experience in 
making vises for practically all requirements—machinists’, com- 
bination pipe, welders’, filers’, 
utility or garage, and woodworkers’ visées. 

Don’t forget, too, that there is good profit in pushing Desmond 
Grinding Wheel Dressers and Cutters—the only complete line 
of such products. 


drill press and milling machine, 


THE DESMOND-STEPHAN MFG. COMPANY, URBANA, OHIO 
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BALL BEARING 
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REVOLVING 
DRESSERS CUTTER TYPE DRESSERS 
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DIAMOND HAND TOOLS WHEEL TYPE . SIMPL 
AND NIBS DRESSERS 
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Pyrene Recalls 
500,000 Extinguishers 


Pyrene Manufacturing Co. is call- 
ing in more than half a million of its 
hand fire extinguishers. 

A corrosive in the extinguisher fluid 
—supplied to Pyrene by an outside 
manutfacturer—has severely damaged 
some of the recalled extinguishers and 
would probably affect others in time, 
George H. Boucher, vice-president ex- 
plained. ‘Corrosion affects certain in- 
ternal parts so the extinguishers can- 
not be operated. The decision to recall 
the extinguishers the company an- 
nounced, in the interest of fire pro- 
tection. 

Leading national figures in fire pre- 
vention praised Pyrene for “courage- 
ous, public-spriited action.” 

All oo recalled are of the 
vaporizing liquid pump type. They 
are quart and 14 quart sizes with the 
exception of a small number of pint 
size. They represent only a small per- 
centage of the millions of extinguish- 
ers made by Pyrene since the company 
was established in 1907. 

Mr. Boucher promised owners of 


| recalled extinguishers that they would 
_ be replaced as soon as possible. He 
| said the recalled extinguishers were 


mostly in industry and commerce. 
The company official said the ex- 
tinguishers Pyrene was trying to re- 


| trieve carried Underwriters’ Laborato- 


| 


ries’ numbers on their metal labels 
included in the following groups: 


14-QUART EXTINGUISHERS 


150781 to 150900 
235486 to 235530 
236731 to 237230 
403106 to 404730 
411998 to 414430 


416631 to 419830 
419931 to 449230 
449631 to 448930 
460931 to 461230 
461331 to 478330 


480481 to 494480 
497631 to 504630 
505631 to 509630 
510256 to 518255 
520356 to 520955 
532356 to 533748 
539856 to 544312 


1-QUART EXTINGUISHERS 
R689558 to R689997 
R692644 to R693497 


R731288 to R732363 
R751698 to R753697 


1334485 to .T380550 
T398671 to T485550 
T583051 to 1585050 
T585551 to T601200 
T601801 to T676150 
1676251 to T680483 
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HERE'S WHY 
NEOPRENE PRODUCTS DO 
SO MANY JOBS SO WELL 


ae ee 
HE 
J ign 


They resist 
SUNLIGHT AND WEATHERING—in oa 
class by themselves in resistance to 
rubber's worst enemies. 


ies | tenis. 


OLS, SOLVENTS, MOST CHEMICALS — 
set the standard for oil resistance 
throughout industry. 


They resis? 
ABRASION, CUTTING, CHIPPING —ore 
tough and durable under severe serv- 
ice conditions. 


They resist 
HEAT— ore exceptionally stable at 
temperatures up to 250° F, 


They resist 
OXIDATION by air, oxygen, ozone— 
have outstanding resistance to aging. 


FREE! THE NEOPRENE NOTEBOOK— 
Interesting stories...new, unusual opplico- 
tions of neoprene. Write E. 1. du Pont de 
Nemours & Co. (inc.), Rubber Chemicals 
Division C-4, Wilmington 98, Delaware. 





Better rubber products are 
e with Du Pont NEOPRENE 


mad 


. COMPRESSOR HOSE—Neoprene cover 
ot alaiaalag eric cay ieie 


WATER HOSE—Neoprene cover resists 
checking and cracking in sunlightand wea ss 
_ ther. Withstands high temperatures, constant 





STEAM HOSE—Neoprene cover resists crack- 
ing under extremely high temperatures. 
Stands up under rough handling, continued 
flexing, contact with grease and oil. 


ocean 


That’s Why 














FUEL OIL HOSE—Neoprene cover withstands 
abrasion, sun‘ight, weathering and aging. 
Tube won't disintegrate from contect with | 
fuel oil f 


It Pays to Sell Hose made with Neoprene 


You’re bound to profit by selling any 
of the many types of hose made with 
Du Pont neoprene. Because neoprene 
in a product means increased effi- 
ciency and long, trouble-free service 
...extremely important factorsin sales 
success and customer satisfaction. 


Wherever rubber products are used, 
Du Pont neoprene is your assurance 
of dependable service. Neoprene can 
be compounded to supply exactly the 
right combination of excellent prop- 
erties required for a particular job. 
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That’s why it pays to sell your cus- 


tomers neoprene products. 
Listen to Du Pont's “Cavalcads of America” 
...@very Monday evening over NBC 


NEOPRENE 


REG. y. 5. Pat. OFF 




















































































































RATIOS 
3% :1 
TO 
60:1 






































CAPACITY 


Production with 


Peake Grave 


700 STANDARD WORM HOBS! 
In Stock Ready for Use Send for 


Get our 12 page Bulletin 
No. 9 showing all dimen- 
sions in detail. These hobs 
are not for sale, being solely 















































for customer use. 


Jobbers! 
Please Write 
for 
Prices, Details 
etc. 









































BRAD FooTE GEAR WORKS 
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1680651 1711650 
1712151 to 1792150 
1793151 to T843750 
1844550 to T845050 
1846551 to T853350 
1854051 to 1854700 
1861051 to T906880 
T911051 to 1976216 
1977051 to T999999 
U2 to U27050 
U33051 to U33990 
U37651 to U38784 
U64651 to U79650 
U80151 to U100150 
U150151 to U152552 


There were some exceptions, how- 
ever. Some extinguishers listed above 
were rebuilt recently and should not 
be returned. They are stamped around 
the outlet nozzle with the symbols 
A-48, B-48, etc. to L-48 or the let- 
ter X. 


Mr. Boucher asked owners to ex- 
amine their extinguishers closely and 
if they are in the affected groups and 
not among the exceptions to return 
them to the place of purchase or to 
Pyrene Mfg. Co., Dept. RX, 10 Em. 
pire St., Newark 5, N. J. 

Since there are no identifying serial 
numbers on Pyrene 1-pint extinguish- 
ers Mr. Boucher requested that these _ 
be returned to the above address for 
testing and replacement if necessary. 
Also, all Pyrene Fire Extinguisher Liq- 
uid (Refills) purchased from any 
source prior to Jan. 1, 1948, should 
be returned for replacement. But the 
refills should be shipped on a separate 
bill of lading to another Pyrene Mfg. 
Co. address: 560 Belmont Ave., New- 
ark 8, N. J. 

The returned extinguishers, Mr. 
Boucher said, will be repaired, refilled 
with proper liquid and sent out again 
as replacements. 

A special division will be set up 
within the plant here to handle the 
returns. A second shift of mechanics 
and probably a third will be put on, he 


said. 


Informed of Pyrene’s appeal to the 
public, Percy Bugbee, managing direc- 
tor of the National Fire Protection 
Association in Boston, asserted: “The 
public should have confidence in a 
firm which takes such public-spirited 
action regardless of the risk to its own 
reputation.” From Fred Shepperd, 
engineer-manager of the International 
Association of Fire Chiefs, came a 
similar statement: “Pyrene Mfg. Co. 
has always enjoyed a fine reputation 
in the fire protection field and has 
jealously guarded its reputation. They 
have taken action in this matter in a 
manner which a less courageous com- 
panv would not dare; it is convincing 
evidence that they are keeping faith 
with the public.” 





because of Steel Pype.... 


father and baby are “doing fine” 


Mother, too . . . safe and smiling just down the 
hall, secure in the knowledge that modern 
aseptic practices have virtually banished the 
old causes for a father’s fear at “blessed event’’ 
time. And baby, in his germ-free kingdom of 
cribs, will live to learn that any boy may grow 
up to be president! 


Asepsis (freedom from harmful organisms) is 
best achieved, says a nationally known physi- 
cian, by the “frequent and copious application 
of hot water, soap, and elbow grease.”’ 


Yes, good health and good water go hand in 
hand. Every hospital, every doctor's office, every 
home can be practically infection-free when 


STEEL PIPE MAKES 


pure water is generously utilized to promote 
cleanliness. 


Steel pipe makes it possible! 


For steel pipe is economical, adaptable, serv- 
iceable and durable . . . qualities which make 
practical its unrestricted use in the transmission 
of water, gas, oil, steam and other fluids wherever 
or whenever they contribute to the health, 
safety, comfort or convenience of mankind. 


The interesting story of “Pipe in American Life” 
will be sent upon request. 

COMMITTEE ON STEEL PIPE RESEARCH of American 
Iron and Steel Institute, 350 Fifth Avenue, New 
York 1, N.Y. 


IT POSSIBLE! 





nD 


..- better living through pipes of steel for plumbing and heating purposes. 
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--Files..by 
CARSON 
NEWTON 


“CARSON” “NEWTON” “ALLIGATOR” 
SWISS PATTERN 









AMERICAN PATTERNS 


Give You the 
@ 3 Essentials @ 
of Sound Business 


Profitable Distribution 
Consumer Acceptance 
Unquestioned Quality 


That these files are 
accepted as superior 
production tools by 
industry generally is 
evidenced by two 
factors, a constant 
increase in the per- 
centage of re-orders 
and a healthy sound 
growth in new busi- 
ness. 


Our Sales Policy 


Sold Through 
Distributors 


YOU 
CANNOT 
BUY 
OR SELL 
A BETTER 
FILE 


CARSON-NEWTON CO. 
Belleville, N. J. 
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Manning, Maxwell & Moore 
Holds Annual Sales Meeting 


sented were Francis Morse, “Budgit” 
products; J. E. Nelson, Chain Blocks; 
Forest Chappel, Spare Parts; and C. E. 
Miller, assistant general sales manager, 
“Load Lifter” hoists and cranes. 

Management executives also were 
on hand to discuss their part in oper- 
ations planning. They. included R. R. 
Wason, president; ]. R. Kelley execu- 
tive vice-president and A. E. Barry, 
assistant to executive vice-president. 
G. A. Mitchell, advertising manager 
for the company, also addressed the 
meetings on the advertising and pro- 
motional phases. 





Gardner Stebbins 





District managers and all field engi- 
neers of Manning, Maxwell & Moore, 
Inc. gathered recently from all parts of 
the country at the company’s plant in 

pS ime Mich., to attend the an- 
nual sales meeting of the firm and dis- 
cuss proposed operations for 1948 
| including the important part distribu- 
| tors will play in such operations. 
| The meetings were presided over by 
Gardner Stebbins, general sales man- 
| ager. Each of the firm’s product man- 
agers was heard from on the plans to 
be followed by each division during 
the year. Among the managers repre- 





Management representatives at the 
Manning, Maxwell & Moore annual 
meeting included, left, rear: R. R. 
Wason, president; J. R. Kelley, execu- 
tive vice-president; A. E. Barry, assist- 
ant to the executive vice-president and 
J. E. Minty, vice-president and general 
manager. 





“Shaw Box” district managers and field engineers heard how distributors will figure 
in Manning, Maxwell & Moore operations scheduled for 1948. 





Toledo Manufacturers Supply 
Incorporates Facilities 


The Toledo Manufacturers Supply 
Co., Toledo, Ohio, has been incorpo- 
trated by E. M. Liebke, J. M. O’Neill 
and R. S. Cole. 

The firm manufactures and deals in 
all types of abrasives and general sup- 
plies. 


Buffalo Development Group 
Elects Neal To Board 


Ray C. Neal, president of R. C. 
Neal Co., Inc., Buffalo, has been 
elected to the board of directors of 
the Buffalo Industrial Development 
Corp., a new enterprise set up to 
further the industrial development of 
the Buffalo area. 
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RECORD BWHi BELT HAUL 


Proof of the Advantages of the Exclusive BWH 
ROTOCURE Process of Continuous Vulcanization 


Copper ore is jagged. Heavy loads, 
steadily biting and clawing at a 
conveyor belt, inflict the worst.kind 
of punishment. So the operator of 
this big western mine, knowing the 
advantages of the exclusive BWH 
ROTOCURE Process of continuous 
vulcanization, specified a Bull Dog 
Belt for this job. His judgment was 
fully justified, for in 2,256 days of 
operation, 15,594 tons of ore were 


hauled every day! 
Here’s why belts made by the 


ROTOCURE Process are constantly 
making just such outstanding per- 
formance records: 

1. ROTOCUREceliminates the press 
overlaps which occur every 30 
feet in belts made in a flat press. 
And actual tests prove such over- 
laps may reduce flex-life as much 
as 40%. 

2. ROTOCUREeliminates mechan- 
ical distortion, which occurs at 
press ends in flat-press curing. 


3, ROTOCURE eliminates uneven 
stretch, because this process main- 


Another Quality Product of 


tains constant, uniform stretch 
control during curing. 

4, ROTOCUR Eeliminates overcure 
caused by press overlaps in rubber 
covers of conveyor belts. This 
makes them uniformly abrasion- 
resistant. 

7 + 7 


HAVE YOU A JOB WHERE STAMINA COUNTS? 
Bring us your toughest problems — 
we're specialists in solving them. 


Consult your nearest BWH distribu- 
tor or write us direct. 


Boston Woven Hose & RUBBER COMPANY 


PLANT 


CAMBRIDGE 
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Distributors in all principal cities 
MASS, U.S A © 0. © BOX 1071 


BOSTON 3, MASS 











0 
HEIN-WERNER 


offers 


HYPER-POWER UNIT 


with long-life Heinite Piston 
fo assure 
easier, 
faster, 
safer 
operation 






K——_> 









*HYPER, according to the 
dictionary, means over, 


above, beyond the ordinary. 


Made in models of 112, 3, 5, 
8, 12, 20, 30, 50 and 100 
tons capacity . . . tested at 


bin Wemer 
HYDRA ULE. ALS, vi ; gas om aie 


HEIN-WERNER CORPORATION * WAUKESHA, WIS. 
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National Association 
Holds Meeting in S. F. 


Members in Area No. 6 of the Na- 
tional Supply & Machinery Distribu- 
tors’ Association held a one-day meet- 
ing at the St. Francis Hotel, San 
Francisco, February 23. 

Approximately 100 West Coast dis- 
tributors and manufacturers attended 
the regional conference. A. W. Lohn, 
executive committee representative for 
Area No. 6 of the National Supply & 
Machinery Distributors’ Association, ° 
presided at the meeting. 

The morning session was devoted 
to four addresses; Walter H. Gebhart, 
president of the American Supply & 
Machinery Manufacturers’ Associa- 
tion, discussed “The Manufacturer’s 
Interest in the Distributor’; F. Mar- 
sena Butts, president of the National 
Supply & Machinery Distributors’ As- 
sociation, covered the “Ideas Devel- 
oped at Regional Sales Conferences”; 
Henry R. Rinehart, secretary-treasurer 
of the National Supply & Machinery 
Distributors’ Association, reviewed 
“The Manufacturer’s State in the Dis- 
tributor” and Walter F. Crowder, 
editor of Mitt Suppries, spoke on 
“The Situation as an Editor Sees It”. 

At the afternoon meeting manufac- 
turers reviewed the outlook, supply 
and price situation in their industries. 


Sargent & Co. 
Purchases Schollhorn Co. 


Sargent & Co. of New Haven, 
Conn., recently purchased the operat- 
ing assets of The Wm. Schollhorn 
Co., also of New Haven. 

The sale involved purchase by Sar- 
gent of the Schollhorn trade marks 
and patents and the rights to continue 
the manufacture of the nationally 
famous Schollhorn and Bernard pliers, 
as well as the special-purpose tools that 
Schollhorn has been supplying to 
nearly 200 other manufacturers. The 





Morrell MacKenzie, president of The 
Wm. Schollhorn Co., signs the agreement 
by which Sargent & Co. purchased the 
assets of his company as Forbes Sargent, 
Sargent & Co., president, (seated at his 
left) and other Sargent and Schollhorn 
executives look on. 
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REPUBLIC STEEL CORPORATION 
BOLT AND NUT DIV. ¢ CLEVELAND 13, OHIO 
Export Department: Chrysler Building, New York 17,N.Y. 


Other Repebic Prodects tnclde Pipe, Shoots, Tubing, Hot Rolled ond Cold Drawn Bars—Carbou, Alley ond Endero Steiless Steels 
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sale involved, also, the purchase of 
machinery and other assets but not the 
Schollhorn factory building which 
; will, however, continue to occu- 


pied by Sargent on a rental basis. 
. . A statement by Forbes Sargent, 
Heavy Duty Electric Drill president of Sargent & Co., told the 
Designed to give dependable performance and long life Schollhorn employes that their jobs 
ao a oe dy SS ens duty operation. would continue and also assured users * 
ight weight, speedy, and durable it is powered by @ of Schollhorn products that their re- 


ed, th-running Universal motor. Drills hol 
whines ae quirements would be amply and 


promptly taken care of. 


“Valdura Views” 


Back in Circulation 


! 





. ss In January of this year the American 

Screw Driver and Nut Runner = bs Marietta Co., Chicago, resumed the 
Designed to give extreme flexibility, velvet smoothness and | monthly publishing of “Valdura 
eater load capacity through the new adjustomatic clutch. ' & Views.” Their January issue is the first 
ven by powerful, cool-running Universal motor, it drives since war time scarcities caused the 


pay ie an - to Number 10, machine screws and bolts up monthly “to shut up shop.” 


The magazine originally started as 

a gab sheet but soon rose above that 
with timely stories of outstanding Val- 
dura sales by dealers and their sales- 
men. It includes data on how tough 
. | jobs are handled and the product rec- 

Heavy Duty Electric Hammer | ommendations made, together with 


many other items of general interest. 





Designed to deliver 3600 powerful blows per minute. Actuated 
by electro magnets there are no motors, gears, shafts, or bearings 
to deteriorate under constant vibration. Drills seasoned con- N k lv C 
crete at rate of 1 inch to 2 inches per minute depending on ewar Supp y Uo. 


hardness of material. Incorporates Business 


The Newark Supply Co., Newark, 

Ohio, has been incorporated by D. E. 

AN v rh S- c Campbell, L. W. Campbell and G. E. 
: is | Smith. 


Plans for the new firm include the 


Portable Disc Sander Be Retin aes 

Designed and powered for sanding, grinding, polishing, wire brushing, equipment x ee 

stone surfacing and cup grinding on large working areas of wood or 

metal — wherever large 9 inch disc diameter and high peripheral 
mean economy. All moving parts mounted on grease-sealed 


speed 
ball bearings. 


| . G f ' A D 
te RS = t i me-%. 
& . & Heavy Duty Grinder 
Ak Designed to start quickly, operate smoothly 


under continuous heavy loads. Super-pow- 
ered, precision-balanced motor and oversize 
labyrinth-sealed ball bearings mean low cost 
steady, heavy duty service. Knee action too 
rest for straight or angle grinding. 








Better — Faster — at Lower Cost 


with these light weight, compact, easy-to-use Millers Falls electric tools. Each 
has proved its ability to give dependable service and long life on a wide variety 
of jobs. Write for complete information. 


One thing in Common — QUALITY! WES 53) Som ZN GS 
pperel 


| Paul K. Lovegren i J of 

MILLERS FALLS COMPANY mic nd advising in the Onteag De 

Greenfield Massachusetts : | partment of Cunco Press, Inc. in Mil- 
’ 


waukee. 
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ELSaand SIZES in the 
AMERICAN 


PRESSED-STEEL 


HAND TRUCK LINE 


y, ~ “ah q ¥) 


. 


r. a Ma. < | 
fy -- og > . 
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MORE SALES FOR YOU! 


HAND TRUCKS FOR EVERY JOB... 


and a sale for every job with the complete line of 50 
AMERICAN Pressed-Steel Hand Trucks. 


Let these AMERICAN features increase your hand 
truck sales: 


Husky Pressed-Steel construction keeps trucks on the 
job—lowers maintenance costs. 


Smooth rolling AMERICAN “Steelite” Ball Bearing 
Wheels—move more materials faster. 


Perfect balanced design reduces trucker fatigue, makes 
big loads easy to handle. 


Brn AMERICAN 
4206 Wissahickon Ave., Philadelphia 29, Pa. HA IN D TR U C KS 
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Cotton Top quality yarns, batch tested for tensile 


strength and tightly woven on custom-designed looms, 


make BUFFALO solid woven cotton beltings longer wear- 





















ing on any job. 


Latex A cotton belting impregnated with neo- 
prene synthetic rubber latex — washable, flexible— your 


best bet for cannery conveying. 


Plastex BUFFALO’S new solid woven cotton 


belt-with an enduring plastic coating. Resists heat; doesn’t 
peel or flake off; odorless; resists acids, alkalis and greases. 


Rubber BUFFALO Rubber Filled and Coated 


belting hgs many applications in industry where resistance 


to abrasioy is important. 


Also available with Asphaltum or Paraffin impregnation. 


Glazed Buffalo glazed belt is nitro-cellulose 


coated — either clear or white — waterproof, washable, 





smooth-surfaced and odorless. 










Write for Samples... . 
and Distributors’ Profit Story - today! 


See us at Atlantic City . . . Booth 214 


BUFFALO WEAVING & BELTING CO. 


209 Chandler St. Buffalo 7, N. Y. 
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| and Manufacturers’ Association to rec- 


| after mature deliberation has decided 


‘ during practically his entire business 


Henry J. Allison Receives 
Gold Medal And Scroll 


A feature of the recent 62nd An- 
nual Banquet of the Hardware Mer. 
chants’ & Manufacturers’ Association 
of Philadelphia was the presentation of 
the Gold Medal and Scroll, awarded 
annually by the Association to an out- 
standing individual connected with 
the industry who, by his activities, has 
reflected credit upon American busi- 
ness. Henry J. Allison, president of 
Allison-Erwin Co. of Charlotte, N. C,, 
and president of The National Whole. 
sale Hardware Association received the 
award of merit this year, presented by 
a jury consisting of Fayette R. Plumb, 
chairman, Paul A. Griffith and E. E. 
Chandlee. 

The text of the scroll follows: 

“WHEREAS, it is the desire of the 
Members of the Hardware Merchants’ 





ognize, and pay tribute to an outstand- 
ing individual associated with the 
Hardware Industry, who, by his activi- 
ties and accomplishments, has _te- 
flected credit upon American business 
and 

WHEREAS, the Jury of Award 









to present the Award for the year 1948 
to Henry J. Allison who has been asso- 
ciated with the Hardware Industry 


career, with a record of service to the 
Industry and to the Public, as de- 
scribed hereunder, which has been 
distinguished for breadth of vision, 
foresight and unselfish devotion.” 

Mr. Allison is President of Allison- 
Erwin Company, wholesale distribu- 
tors of hardware and kindred lines, 
whose main office is in Charlotte, 
North Carolina. His first position out 
of high school at the age of sixteen 
was with this company, which was 
then operating under the name of 
Charlotte Hardware Company, and 
except for a few years, he has spent his 
entire business career with this com- 
pany. On returning to the company, 
January 1, 1920, he was successively 
elected ‘Treasurer, Vice-President and 
President, which latter position he has 
held since 1929. He has, therefore, 
heen intimately associated with the de- 
velopment of this prominent whole- 
sale firm to one of the most efficient 
and best managed institutions in the 
industry. The name of the company 
has changed to Glasgow-Allison com- 
pany in the early twenties and in 1943 
to the Allison-Erwin Company. 

\t the present time, he is President 
of ‘The National Wholesale Hardware 
Association; a Past President and mem- 
ber of the Advisory Board of the 
Southern Wholesale Hardware Asso- 
ciation. 




































a ee ee. ae ae. oe. oe | 


a 


You're the man of the hour 
... with 


nd An CROSBY CLIPS 


e Mer- 
ciation 
ition of 
warded 
an Out- 
1 with 
ies, has 
n busi- 








activi- 
as Te 
usiness 


Award 
lecided 
ir 1948 


n ass0o- 7 “@ pROP-FORGED...HOT DIP GALVANIZED 





dustry Would you rather have those tough buyers 
uSINEss roll out the red carpet for you . . . or pull SIZES FOR “%” TO 3” WIRE ROPE 

to the the rug from under you? If you like the red 
as de- carpet routine, just tell ’em you’ve got 
been genuine CrosBy Ciips. Everybody knows Identified by this Channel grooved 
Vision, the name . . . everybody knows CROSBY famous Red U-Bolt base holds rope with 
me Cup quality .. . everybody needs them, vise-tight grip 
\llison- for fastening wire rope. And look how we 
stribu- back you up: High wings insure 

lines, perfect lay of rope : ‘\ ; ] Free-running nuts on 


irlotte, NATIONAL ADVERTISING in 42 leading in- : precision-cut bolt 
on out dustrial magazines. 3 threads 


— GENEROUS PROFIT on every order. Chamfered bolt ends 
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me of INSTANT ACCEPTANCE . . . because CROSBY 
. and Cups outsell all other drop-forged fasteners 
ont his combined! 


} Com- EARLY SHIPMENT from our St. Paul plant. 
fe So talk Crosspy CLIPs on every call... 


~_ Y and see how much fun selling can really be! 
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he de American Hoist 
whole- and DERRICK COMPANY 
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All types, all sizes, from 1% to 250 tons. Enables one man to lift or pull any load up to 10,000 
Blocks feature armored construction: thick Ibs. Weighs only 95 Ibs. Easily carried, set up and 
side plates, heavy pins and axles, forged operated anywhere. Two gear ratios . . . efficient 
steel hooks and shackles. Make sure your hand brake .. . many “big hoist” features. Ask for 
buyers specify AMERICAN. literature that helps you sell. 
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Six in a row 


For Stambaugh-Thompson* 


High-powered salesmanship 
might sell ONE catalog - 
but only good service and 
satisfaction can explain 
these REPEATS from this 


Donnelley customer. 


*100 years old in 1946—still growing 
with the help of good sales tools! 


THE LAKESIDE PRESS 


R.R. DONNELLEY 
& SONS COMPANY 


350 EAST TWENTY-SECOND STREET * CHICAGO 16 * ILLINOIS 
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H. J. Allison 


Mr. Allison served with distinction 
as the Chairman of the War Service 
Committee of The National Whole- 
sale Hardware Association and in ad- 
dition, was a member of the Whole- 
salers’ Advisory Committee to the War 
Production Board, a member of many 
special Committees called to Wash- 
ington on industry problems by both 
the War Production Board and the 
Office of Price Administration. Earlier, 
he was active in the preparation and 
the administration € the Code of 
Fair Competition for the Wholesale 
Hardware Industry and the General 
Wholesale Code both of which were 
promulgated under the National In- 
dustrial Recovery Act. 

In Charlotte civic affairs, he has 
been President and Director of the 
Charlotte Shippers and Manufacturers 
Association, President and Director of 
the Charlotte Executives’ Club, Direc- 
tor of the Charlotte Chamber of Com- 
merce, Trustee of the Presbyterian 
Hospital, Trustee of Queens College, 
and has taken an active and prominent 
part in such civic enterprises as Red 
Cross and Community Chest. 

These many commendable activities 
of benefit to the public and to the 
hardware industry as well as his con- 
structive viewpoint and his outstand- 
ing leadership of a most progressive in- 
dustrial enterprise bring well merited 
respect and acclaim to Mr. Allison. 

It is, therefore, 

RESOLVED by the Jury of Award 
acting on behalf of the HARDWARE 
MERCHANTS’ AND MANUFAC- 
TURERS’ ASSOCIATION OF : 
PHILADELPHIA that Henry J. Alli- 
son be selected as one who has re- 
flected great credit upon the Hardware 
Industry and isa most worthy recipi- 
ent of its Award of Merit for 1948. 

Signed: 

THE JURY OF AWARD 
Fayette R. Plumb, Chairman 
Paul A. Griffith 
E. E. Chandlee 
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CHECK VALVES Baas 
LUNKENHEIMER advertising this month features will pay you to order now. Send for a supply of 
the Lunkenheimer line of more than 96 types of Circular No. 588, which illustrates the Lunken- 
Check Valves. These sales messages appear in heimer Line of Quality Check Valves. 
leading publications reaching almost half a seit iain itis 
million readers... many of them in your territory. THE LUNKENH EIMERCS. 
—= QUALITY’ 
If your stock of check valves is not adequate it CINCINNATI 14, OHIO. U.S.A. 
NEW YORK 13 CHICAGO 6 
. r —— BOSTON 10 PHILADELPHIA 34 
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Hugh L. Coats, general sales manager, 
Flexible Steel Lacing Co., Chicago 
(right) caught G. A. McBeth, general 
sales manager of Lufkin Rule Co., Sag- 
inaw, about to break one of the ground 
rules of the Edgewater Gulf Hotel. 
Both were attending the Biloxi Re- 
gional Meeting. 









































Penn State Students 
Guests of Federated Metals 


As part of its continuing program 
to foster the interest of educational 
groups in the technology and develop- 
ment of non-ferrous metals, Federated 
Metals division of American Smelting 
& Refining Co. recently was host at 
both its Perth Amboy and Newark, 
N. J., plants to a group of 25 engi 
necring students from Pennsylvania 
State College. 

At Perth Amboy, the students in- 
spected the manufacture of brass, 
bronze and aluminum ingot, and 
toured the modern research labora- 
torics. At Newark, they observed the 
manufacture of solder, babbitt, type 
metal and zinc-base die-casting alloys. 

S. G. Battis, plant superintendent 
at Perth Amboy for Federated, was 
host there for the company. At New- 
ark, the-students were guided by Fred 
J. Menninger. 
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BAY STATE TAP & DIE CO. 
| MANSFIELD, MASS. 








ee On his way to the Biloxi Regional 
a Meeting, Ed. Willis, president of 
Charles H. Besley & Co., Chicago, was 
antes seen stretching his legs on the Hattis- 
yh Sar © burg, Miss., railroad platform. 
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VISIT OUR BOOTH 


502-4 
AT THE 
TRIPLE MILL 
SUPPLY CONVENTION 
ATLANTIC CITY 
APRIL 26 TO 27 










CASH IN ON THE COFFI G TWINS! 
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Clinton Pleasants and Fred Galton, of 
Dillon Supply Co., — N. C. in- 
spect a new shipment of gauges. 





















Black & Decker Makes 
Promotions and Changes 


In keeping with its policy of main- 
taining a thoroughly adequate field 
organization to work with its distribu- 
tors in selling and servicing its prod- 
se ucts, The Black & Decker Mfg. Co. 
All-Market | of Towson, Md., recently put into 
effect a number of promotions and 
changes in its outside sales organiza- 
COFFING HOIST-JACK tion 
(he former sub-branch at Char- 
Placed on the market just three short months | lotte, N. C., has been established as 


The New, Fast-Selling, 

























































7000 lb eenocity’” «0, this brand new Hoist-Jack is finding cus- | headquarters for a new territory com- 
Model am tomers in virtually every industry. It does so prising the states of North Carolina 
4000 Ib. capacity many lift, pull or stretch jobs, and does them | and South Carolina. G. M. Buchanan, 
faster, safer and more easily, that it almost | former branch manager at Baltimore, 
sells on sight. has been placed in charge of the new 

Scores of Markets It's portable, it operates with or without stand, | Charlofte branch. 
SETS AND: SACORIS has 2000 lbs. capacity and is tested to 100% J. P. Spain, former sales engineer 
“aaadeee” overload. Can be used as a Jack with heavy | at Chicago, has been promoted to 
CONSTRUCTION machinery, as a hoist in repair and assembly ces sale charge of the Baltimore 

RAILROADS — WAREHOUSES shops, or to stretch cable or bind loads. Backed | branch. 

MINES — FARM FIELD by Coffing’s big, national advertising drive, Arthur S. Boehm, former sales en- 
the Hoist-Jack is priced for quick sales, fast | gineer at Pittsburgh, has been pro. 
turnover and good profits ! moted to branch manager in charge 

of the San Francisco branch, replac- 








ing A. W. Helbush who has resigned. 


the Amazing The following new sales engineers 


























“MIGHTY MIDGET’ PULLER have been appointed, in most cases 
atin Ge tick i in etiam representing promotions from the 
u ew, just as potent for sales is the 64 r , : 5 Riess : 
lb. Puller that handles a 500 lb. load with SELL The “MIDGET” Hartson gress eng age 
only 28 lbs. of effort! Makes scores of pulling NOW In all these markets arrison, trom emphis service 
jobs go easier, safer and faster. So small it UTILITIES sales in Baltimore territory; Harold 
slips into any tool box or onto the tool belt. SHOPS and PLANTS Bond, from New Orleans service to 
a rene serves as lever or high GARAGES sales in New York territory; A. S. 
Sse Sia. WELDING SHOPS i f 
Your customers will use it for tightening wire; LIGHT Fehsen feld, from Towson office to 
lifting machinery or material; holding repair MAINTENANCE sales in Chicago territory; Coy Ques- 
work in place; loading, tightening belts and MACHINE SHOPS enberry, from Chicago service to sales 
scores of other jobs. wie. in Baltimore territory; Kenneth 

F Pulls Schmelig, from St. Louis service to 
Plu: ae Sales, Dates netes for You with the Com- 500» | sales in St. Louis territory. 

POESS NAENRG SGI 1SRO, R. E. Stone was advanced from 
SAFETY-PULL RATCHET LEVER HOISTS « ELECTRIC oa Wak eenles to ales te te 
HOISTS e SPUR GEAR HOISTS e DIFFERENTIAL Angeles territory: L. C. Kaefer. from 
CHAIN HOISTS e LOAD BINDERS « TROLLEYS Buffalo sales 2 por Bag “Pittsburgh 
Write today — for complete information on prices, discounts and sales helps. sub-branch; Evan Davis, from Pitts- 


Get the full benefit of Coffing’s expanded promotion drive. burgh service to sales at Pittsburgh 


oe E. O. Gulley, from 
Charlotte service to sales in Atlanta 
COFFING HOIST COMPANY territory; and Nels Westerberg, from 
Chicago service to sales in Chicago 
territory. 











DANVILLE, ILLINOIS 
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HOW MUCH SERVICING 
DO YOU GET INTO WITH 
GOULDS PUMP LINE? 


VERY LITTLE...THEY'RE 
DEPENDABLE LIKE 
THIS FIG. 3710 





-»»- AND GOULDS COMMERCIAL LINE OF SMALL OFF-THE-SHELF 


PUMPS ANSWERS MOST OF YOUR CUSTOMERS’ REQUIREMENTS 


One of the important sales advantages you get 
as a Goulds Pump Distributor is a complete line 
which will answer most requirements for small, 
off-the-shelf pumps. This line includes centrif- 
ugal, rotary, reciprocating pumps and con- 
densate return systems. Every field is open to 
you. Your sales potential is largest with Goulds. 

Now on this question of service, keep in mind 
that Goulds has made pumps exclusively for 
100 years. Over this long stretch, Goulds engi- 
neers have selected the best performance 
features of all types of pumps and incorporated 
them into the present line. 

For example, take Fig. 3710—a _ belt-driven 
centrifugal. It’s built with a large stuffing box, 
including a center sealing ring, grease lubricated 
through an Alemite fitting. This prolongs pack- 
ing, prevents leakage. The bearings are broad 
span to provide rigid support. An outboard ball 
bearing carries radial and unbalanced thrust 
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loads. They are grease lubricated. In addition, 
a grease sealed and lubricated internal bearing 
of the non-seizing bushing type is included... 
all to avoid bearing trouble. 

These are just two typical features of Goulds 
Pumps which pay off in longer life. Better get 
on the Goulds *“‘bandwagon”’ now! 





In addition to centrifugal pumps like Fig. 3710, Goulds 
makes rotaries (left) and reciprocating (right) in a wide 
range of capacities. 


Send for the new 
GOULDS COMMERCIAL LINE CATALOG! 





pococcorernr nr eo ee eee 
| GOULDS PUMPS, INC. 
| DEPT. MS-4, SENECA FALLS, N. Y. 
| Your Commercial Line sounds good to me. Please send your catalog. 
| We cover the territory of 
NAME 
2 | COMPANY 
| ADDRESS it 
| city _ ZONE ___ STATE e 
L 



























BIG MARKETS 


MO bDousig OFFSET PATTERN 


MASTER SERIES 
HEAVY DUTY 
BOX WRENCHES 


SELL them to Manufacturers for 
Original Equipment Service Sets 


to go with machine tools, diesel engines, power plants, 
construction equipment, refrigeration plants, airplanes, 
trucks, tractors, ships and other lines. 


SELL them for Maintenance Jobs 
in Many Fields —in mills, factories, railroad 


shops, shipyards, mines, utility plants, etc. 


Light weight with great strength and sure grip are at- 
tained in OTC MASTER SERIES BOX WRENCHES of 
high grade alloy steel, properly heat-treated. 12-point 
accurately broached openings prevent slipping, spread- 
ing or twisting of wrench. Improved handle stop and 
positive safety locking feature eliminate chance of handle 
turning on stub end of wrench, or slipping off. Cadmium 
plated with heads polished. The finest tools of this type 
available. Complete range of sizes—?<" to 3%". Seam- 
less Steel Tubular Handles—3 sizes fit all 60 different 
wrench heads. 

OTC PULLERS, Pulling Attachments, Service Sets and Special 
Tools also add to the big-volume profits of the OTC Line. 


Your Customers are Being Told to Look for the OTC Dis- 
tributor Sign — in our extensive advertising 
in industrial trade journals. 


Write for the OTC Merchandising Plan. 


OWATONNA TOOL CO. 


312 Cedar St., Owatonna, Minn. 
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Howell of Carboloy 
Lectures On Distribution 


Industrial distzibutors and their 
place in merchandising were discussed 
in detail recently by Ed Howell, mer- 
chandising manager of Carboloy Co., 
Inc. of Detroit, Mich. Mr. Howell’s 
remarks were delivered in the course 
of a lecture on “Channels of Industrial 
Distribution,” presented before an 
over-flow class in the University of 
Michigan’s nighttime courses on “In- 
dustrial Marketing.” 

Mr. Tlowell, who was invited to 
speak as a member of the Industrial 
Marketeers of Detroit, local chapter 
of the National Industrial Advertising 
\ssociation, outlined in his talk all 
of the methods employed by manufac- 
turers to reach every facet of the mar- 
ket. The greater portion of his re- 
marks dealt with industrial distributors; 
what they do, how they do it, and 
what they offer the manufacturer in 
the way of quick service, stock ware- 
housing, etc. Mr. Howell relied, here 
and there, on some of the recent sur- 
veys made by MILL SUPPLIES on 
market locations and their potentials. 


Link-Belt in Pittsburgh 
Moves To New Offices 


In the first step of a program de- 
signed to expand its facilities in West- 
ern Pennsylvania, the Link-Belt Co. 
has removed its Pittsburgh district 
sales office to the former McKay resi- 
dence at 5020 Centre Ave., Pitts- 
burgh 13, Pa. 

Plans now are being developed for 
new office and factory-branch store 
buildings to be erected on the site, 
to replace the residence. Ample park- 
ing space is available, off the street on 
the property. 

Otto W. Werner, district sales man- 
ager, heads Pittsburgh office. 








Andrew Krause, shipping clerk, takes down 
a hoist for shipment as directed by Milt 
James, salesman at Equipment & Supplies, 
Inc., Baltimore, Md. 
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Ye willhelp you strenvt: 1eNn 
your position with 
your custames 





1. Barry Conveyor 
Pulleys 


By satisfying the gemand for essential items in 
power transmission and conveying equipment, the 
Dick Line provides the means for distributors to 
build sales. | 


Furthermore, by being in position to meet the 
demand for this type of equipment, distributors 
have an opportunity to render a service which can 
be capitalized on in their sales of related indus- 
trial products. Thus the Dick Line is a good will 
builder and a means of strengthening a distribu- 
tor’s position with his customers. 


The four-fold service to power users, available 
through distributors who depend on Dick as their 
source of supply, is based on the following equip- 


ment: 
Of modern wetnes Ay construction great in strength . light 
in weight... ‘o Install . breakage eliminated. Barry Con- 
veyor Pulleys seve pA. sales features in addition to being avail- 
able in a wide range of sizes. Their field of apatication which in- 
cludes all general conveyor services provides a market which offers 
volume bus’ nese for alert distributors. 











R. & J. DICK COMPANY Inc. 


San Francisco, Cal. Chicas 


These scientifically strong pulleys, built entirely on the tubular 
prince’, are pnt Dey welded. They are tight in weight, carefully phe cotton duck iibr textile portion of "spam qrade 
lanced and eir exact shape under all loads. Their tight nd pa ap eave possible. It iadim 
welent facilitates instatlation. oo ) a noth an ‘dural it — i ly the 
n leUstrength an ¥y re a e 
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with Metalworkers 


CLOVER 


CRAYONS. 


Stock fast-selling Clover 
Crayons for quick turnover. Cut 
from natural soapstone, these 
top-grade metalworker’s cray- 
ons are free from all grit and 
impurities. They mark on all 
metals with a smooth, white line 
that does not rub off . . . is easy 
to see. Clover Crayons last 
longer because they do not 
flake in use. 

Take advantage of the heavy 
demand for bulk purchases of 
Clover Soapstone Crayons. 
Write to us for free samples and 
a price list showing all sizes and 
grades of Clover Crayons. 


¥ a R ¢ Di /s, INC. 


ROADWAY NEW YORK 13.N Y 








Buyer Meets Seller At Indianapolis P. A. Show 





Frank Cruger of Indiana Mfrs. Supply 
Co., Indianapolis, and M. K. Bryant 
of Aro Equipment Corp., work to- 
gether to get the customer’s name on 
the order. 





One of the younger visitors to the 
Vonnegut Hardward Co. booth was 
Sharon Dales. L. P. Russon, (left), 
sales manager for Vonnegut and 
Sharon’s dad, of Carborundum Co. 
couldn’t find a thing to interest her at 
the show. 





Dewey Sisk, president, General Tool & 
Supply Corp., Indianapolis, puts eye 
appeal into the Boyar-Schultz Corp. 
display in the person of Peggy Kiernan, 
of the company. 





Mel Nollau, (left) Gates Rubber Co. 
prepares to deliver a sample sales talk 
on V-belts to Harrell Hern and Fred 
Knauer of Quality Mill Supply Co., 


Columbus, Indiana. 
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At the Indianapolis Belting & Supply 
Co.’s booth salesman H. S. Johnson 
(left) and G. W. Bockstahler, sales 
manager, held the fort. 


The four-day Industrial Products 
Show, sponsored by the Purchasing 
Agents Association of Indianapolis, 
the first such exposition since the out- 
break of war in 1941, attracted more 
than 50,000 visitors before the expo- 
sition had run its course. More than a 
hundred major exhibitors displayed 
their wares, and Indianapolis distribu- 
tors occupied prominent spots here 
and there throughout the show. Manu- 
facturers at the exhibit, there to show 
the latest developments in their lines 
on new products and equipment, num- 
bered about 400. 

Among the distributors represented 
at the exposition were W. J. Holliday 












































Surface 
damaskeening 
with 
BRIGHTBOY Rods 
in multiple 
spindle press 








Help Your Customers Beat Price Competition 
and Rising Production Costs! 






Somewhere in your customer’s production setups, Bright- 
boy can combine contouring, burring, finishing, smoothing 
and polishing into ONE TIME-SAVING OPERATION, 
cut production costs, improve quality and appearance, 
help your customers to beat price. competition. 


Round out your complete abrasives service to customers 
by presenting Brightboy as a new conception in precision 
finishing—THE COMBINATION OF RUBBER AND 
ABRASIVE that achieves so many operations in one; so 
many attractive surfacing effects on so many materials: 
STEEL, BRASS, COPPER, WOOD, PORCELAIN, 
PLASTICS. 





Now, especially, when your customers 
are feeling the effects of increased com- 
petition and rising production costs, 
you'll find a ready, profitable reception 
for Brightboy. Write us at once for in- 
viting details on the Brightboy selective 
Distributor Sales Plan. 


Brightboy y 
&J y 





BRIGHTBOY INDUSTRIAL DIVISION 
Weldon Roberts Rubber Co., Newark 7, N. J. 
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| & Co.; Central Rubber & Supply Co.; 
| Vonnegut Hardware Co.; Indiana = 

Manufacturers Supply Co.; General 

tool & Supply Corp.; Indianapolis Belt- 


| ing & Supply Co.; Kenneth J. Galm 


Co.; Tools & To Quality Mill 
| Supply Co., and the Browning ‘Tool & 
| Supply Co. 

| 
SELLS MORE ee0@ | 


Stanley Electric Irons 
with ARMOR CLAD Tips 


Get down to work faster... 


Scientific construction of the heating 





Wrenches or vises, either one, Press 
Morgan of Morgan Vise Co., Chicago 
and Bob Richards of J. H. Williams & 
Co., were there to make the sale. 


element channels the heat to the tip 
faster. 


More heat working .. . Valve- 
seat fit of the tip in the socket as- 
sures constant flow of heat right 
down to the work. 





No time out for tip dressing 
e « e Armor Clad Tips need no filing: 
just retinning. Special metal sheath, 
bonded to a solid copper tip, stops industrial users say Armor Clad Tips 
wear, oxidation, pitting and amal- (available for leading makes of irons) 
gamation of copper with solder. Big outlast all-copper tips 3 to 10 times. 





_ 









Available in both screw and plug 
tip types ... all sizes and populor 
shapes. Consistently advertised to 
industrial users. Write for catalog. 
Stanley Tools, 146 Elm Street, New 
Britain, Connecticut. 


Screw Tip 
No. 380... 
315 Watts 











R. W. Bowers (left) and Joseph 
| Gherna, both of Wells Machinery 
Co. were on hand to demonstrate their 
| band saw machine, 





Plug Tip 
No. 385... 
350 Watts 








The greatest name in tools 


”_ ; Vy ® aie . . 
Jim Ruddell, (center) Central Rubber 
STA N LEY & Supply Co. watches William E. 
. ~ 7% . ‘ HARD {RF HA W/) TOO! q AMS di AS Nees do the barking while William E. 


Williams, B. F. Goodrich Co. demon- 
strates the hose couplings on a_hy- 
draulic testing machine, 
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"SURE-GRIP” SHEAVES 


AVAILABLE IN A,B,C & D SECTIONS 


«+. Yes, shipments are often made the same day your order is received...hundreds 
of sizes in stock. 


SPECIAL SHEAVES also shipped promptly. Our flexible pattern setup and 
modern foundry facilities enables us to make MADE-TO-ORDER sheaves up to 
72” in diameter without delay ... write or wire us for detailed information and the 
name and address of your nearest Wood's Distributor. 
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CALDER DRESSERS and CUTTERS 








A Dresser Size for Every Job 
SOLD ONLY THRU DISTRIBUTORS 


® Tool Steel Cutters 


® Dresser has Right and Left 
hardened Threaded Bushings 


® Extra Dresser Weight 
Easy to Sell... 


: Everyone Likes Them 
[ Also a Fine Line of Guaranteed 





Diamond Dressing Tools 


CALDER MANUFACTURING COMPANY 


LANCASTER, PA. 








KEEP GLUE AT CORRECT 
APPLICATION TEMPERATURE 
.. . AUTOMATICALLY . . . with 


HOLD-HEET 


ELECTRIC (Zaza 


GLUE POTS * 




















e Glue never 
too hot — 
never too 
cold. 


e No gummy glue from underheating— 
no spoiled glue from overheating. 


® Simple — no adjustments. Thermostatic 
control. 


© No water jacket to boil dry. 


@ Rugged steel body. Guaranteed heat- 
ing element. 


@ 1 to 8-quart capacity models available. 
Write for complete specifications and prices 


RUSSELL ELECTRIC COMPANY 
340 W. Huron Street + Chicago, Iilinols 











“The Outstanding Basic 
improvement in FLEXIBLE SHAFT 


Machinery in 25 Years” 





The NEW Strand Rotoflex 4-speed gear drive Flexible Shaft 
Machine (shown upper right) is another step forward in 
Strand quality precision tools for faster, easier, more eco- 
nomical production work. The Rotoflex 4-speed gear drive 
employs a patented, new type of quick change gear drive 
utilizing 4 positive speeds by a unique and easy method of 
instantly changing from one speed to another. Rotoflex ma- 
chines are powered with totally enclosed ball-bearing motors 
having speeds from 850 to 9000 R.P.M., depending on motor. 


Standard type Strand machines, (lower right) ‘give portable 
rotary power at constant speeds with dependable results in 
all grinding, buffing, drilling, wire brushing and rotary filing 
operations. Hundreds of types and models from ¥% to 3 H.-P. 
available with suitable attachments for your specific re- 
quirements. > 

Distributors in all principal cities 


Ask for Bulletin No. 43 and Catalog No. 30 


- ge  N. A. STRAND.-& CO. 
S Strand 5014 NO. WOLCOTT AVE. 


Sete erartece abt CHICAGO 40, ILl 
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Oniginaltty 


LOOK TO 


A FAVORITE FROM 
THE WORD “GO!” 


Mention XCELITE NUT 
DRIVERS where men know 
good tools, and you'll find 
they're always TOPS! 
Now with new, larger, 
better gripping handles. 
Quality steel blades, 
double heat - treated — 
highly polished or chrome- 
plated. Beauties in feel 
and looks—natural sellers. 


Write now for the facts! 


PARK METALWARE CO., Inc. 
Dept. F Orchard Park, N. Y. 
ORIGINATORS - NOT IMITATORS 


“First to use plastic for screwdriver handies’’ 


Quality by 


PREFERRED BY EXPERTS 
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The man behind the men behind the 

rosperous business of Oakland Mill 
Sassy Co. of Pontiac, Mich. is Mau- 
rice E. (“Maury”) Meagher. 


100 Years of Service 
Marked By Tay-Holbrook 


“The Story of a Century of Serv- 
ice, 1848-1948,” an historical booklet 
commemorating the 100th Anniver- 
sary of its founding in San Francisco, 
has been compiled for its “friends and 
contemporaries” by ‘Tay-Holbrook, 
Inc., to mark its 100th Anniversary as 
a distributor of industrial supplies. 

The booklet, a handsome, 50-page 
bound volume, is interestingly bor 
rated with Harper’s Weekly style line 
drawings commemorating the great 
events of American history that took 
place during or about 1848. The cover, 
in fact, is a symbolical representation 
of time, the Savevaty of gold in Cali- 
fornia and an ancient pick and shovel, 
intended no doubt to carry out the 
company’s slogan of “First in the 
West.” 

Some of the more interesting line 
drawings featured throughout the book 
depict San Francisco as it looked in 
1848; Sutter’s Mill; a photograph of 
the gold pan, pick and shovel used by 
Marshall at Sutter’s sawmill; Clipper 
ships of the time; some fine recent 
shots of Tay-Holbrook’s main office 
and warehouse in San Francisco, along 
with photographs of its branches in 
Oakland, Sacramento, Fresno, Santa 
Rosa, Stockton, Berkeley and San Jose; 
and some old receipted bills for pur- 
chases at the George H. Tay & Co. 
house, predecessor of the present com- 
pany, one of which is dated 1888, the 
year of the great blizzard in far away 
New York. 

Included, also, is one of the rare 
pictures of the San Francisco blaze of 

1906, and a reproduction of the procla- 
mation by the Mayor of that city that 
looters would be shot outright and 
warning all citizens “to remain at 
home from darkness until daylight of 
every night until order is restored.” 














THE GUY THAT 
DRILLED THIS 











Holes in “K” flanges are 
precision drilled on 
multi-spindle machines 


We used to have nightmares about plumbers and 
steamfitters getting jammed up with misaligned 
holes in flanged fittings or cockeyed threads in screw 
fittings. 

But now we sleep in peace because we've installed 
the most modern of precision machinery for drilling 
and tapping “K” fittings. On top of that, we subject 
our fittings to the most scientific and most exacting 
inspection tests. 

In short, we produce “K” fittings as if we were 
going to install them ourselves. 

The “K” line of precision-cast, precision- 
machined, precision-inspected fittings includes: 


@ Standard and Extra Heavy 
Cast-Iron Screwed Fittings 


® Standard Flanged Cast Fittings 


Companion Flanges 
® Drainage Fittings 


PRECISI!ON FITTIN 





| 
OUGHT TO BE ibaa) 


® Standard and Extra Heavy 








ae 


G S$ 








DAYTON 1, OHIO 





Fittings Co., Branford, Conn., and at Kuhns 
Co., Dayton, Ohio. 
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KUHNS BROTHERS CO. 


COMBINED SALES FACILITIES at Malleable Iron 


Bros. 










A T00L 
GRINDER FOR 
EVERY SHOP! 





A “K-O” Universal Tool and 
Cutter Grinder will soon pay for 
itself in any shop in time and 
tools saved. Simple fixtures avail- 
able for external and internal 
grinding, taps, hobs, etc. Mail 
the Coupon TODAY for illus- 
trated bulletin and complete 
details. 


-KOLEE (0.-. 


1130 FIRST AVE. S. E. 











& 
> 


: 

' ABERDEEN, SO. DAK. ; 

i Please send us illustrated bulletin, t 
rices, discount, “Knock-Out” 

§ Universal Tool & Cutter Grinders. - 

¥ Name 

Bo Adds 

F City. State 





4217 W. KINZIE ST. 
Product of COMMANDER . 


| ServesAs 
| A PLIER 
| A WRENCH 


A HAND VISE 
A CLAMP 









NEEDED IN EVERY 


FACTORY 


AND 


REPAIR 


RY: YM a Sr T 


PLIER-WRENCH 


Locks shut for holding 
pieces for drilling, welding, 
+ grinding, etc. Unlocks easily, 
quickly. Thousands of uses wher- 

ever mechanics work. Write for discounts. 


SEYMOUR SMITH & SON, INC. 
9008 Main St., Oakville, Conn., U. S. A. 
Sales Rep.: JOHN H. GRAHAM & CO., 
105 Duane St., New York 8, N. Y. 





MILL SUPPLIES © APRIL, 1948 





Sy 


COMMANDER MANUFACTURING CO. 


CHICAGO 24, ILL. | 


SHOP 










+? lapping capacity 0 to 
%” with one tapper. 


* Torque control—may be 
adjusted to protect any size 
tap. This assures safe bot- 
tom-hole tapping. 


* Spring clutch drive 
eliminates slippage and 
wear ... provides smooth, 
quiet, positive operation. 


* Compactly built—af. 
fords maximum visibility of 
tapping operation. 


* Furnished to fit any 
Drill Press. 


Write for further details and 
circular. 


Come in and see us — at the 

MILL SUPPLY CONVENTION, 

Atlantic City. April 26-28 . 
Booth 726 








. Builders “é the MULTI-DRILL 


| TASGON, 


LIGHTNING-FAST 


RUST SOLVENT 
Saves HOURS of Labor 


Man hours cost money! Tasgon, 
the quickest, most penetrating rust 
solvent on the market, speeds up 
maintenance and repair jobs... 
prevents breaking parts. Tasgon 
penetrates into the tightest joints 

..quickly frees nuts, couplings, 
unions frozen with rust, corrosion, 
hardened paint, grease, grime. 
Salvages rusty, unused equipment. 

















FREE 

Introductory 
CAN 

Write today for a 


can of Tasgon 
and try it yourself! 





Samuel Cabot, Inc. 


2340 Oliver Bidg. 


Boston 9, Mass. 











I 
| 
| 
| 
| 


FOR YOUR CUSTOMERS .. . LARGER 
UNITS OF SALE FOR YOU . 








a its lines and departmentalized opera- 
tions to give better service to its in- , . . : 
aed pmo a has outgrown its Customers appreciate the benefits of purchasing plainly marked 
he present building on West Main Strect packages of precision brass and steel shim stock. They are 
-_ in Spartanburg, S. C., and now plans easy to use, simple to stock and sell. Always handy. 
a modern structure on East Main 
al Street and Highway 29, just outside 6 x 100 Inches, brass and steel 
the city limits on the Southern Rail- 
ILL poo In cartons: Pull roll through 
_ A reinforced concrete warehouse | slot in carton and snip. The 
and a main office as a second story on | remaining stock stays in 
the street level are included in the . 
construction plans. F. M. Hall, presi- the carton instantly ready 
os dent of the firm, believes the modern for use. Supplied in 











Stockholder-employees at Hall & Co., 
Spartanburg, S. C. distributors, pitch in 
to make their own adjustments of com- 
pany tools, such as this pipe vise C. M. 
Brown is testing for Harvey Gosnell. 


Hall & Co. 
Expands Facilities 


Hall & Co. which recently expanded 








structure with ample warehouse space | 


will og reduce operating costs and 
enable him to render better scrvice 
to customers. 


Double Trouble Marks 
Industrial “Rationing” 


Voluntary allocation of scarce mate- 
tials, the highly-touted industrial “ra- 
tioning” program, is in the doldrums 
of bureaucracy already. 

Involved in the “Slow progress” re- 
ported thus far is the gathering of 
statf, formulation of plans, the elabo- 
rate procedure of public hearings and 
Justice Department approval written 
into the law. Administrators of the 
program have too little belief in the 





workability of voluntary controls to | 


feel much urgency. 

Many businessmen, too, see no 
need for allocation—voluntary or 
otherwise. Steel men want to know 
what will happen if they meet but 
never come to an agreement that will 
win Justice approval. Can they be in- 
dicted for meeting? Meatpackcrs shy 
away from dickering with agriculture, 
afraid of the effect it may have on the 
grand jury case against them. Lumber- 
men already are living under a court 








gauges up to .012. 

In envelopes: Four 
sheets, 6 x 25 in., in plain- 
ly marked heavy duty en- 
velopes. (Packed flat for 
easy handling and to elimi- 
nate flattening before 
use.) In gauges from .015 
to .032. 

In handy kits: Providing 
assortments of most used 
gauges of brass and steel. 

Laminated Shim Company's 
packaged shim stock is 
handled by recognized indus- 
trial distributors everywhere. 
Write for details of liberal 
dealer plan and our supporting 
policy that includes national 
trade-paper advertising and 
dealer helps. 
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LAMINATED SHIM COMPANY 
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300 TWIN 
BENDS 


per hour! 





siecle 

The 
FINISHED 
PROOUCT 


With Two DI-ACRO BENDER 


A difficult production blem of pieces are completed per hour—600 
forming two bends in a ong length individual hou. 
SOD ARO he tere mine “DIE-LESS DUPLICATING” Often 
trated. This dual-forming arrange. our steaty advertising hes eveateda 
. Tw 10 h spec broad market among your customers for 
machinery. Two accurately formed DIACRO Benders, also Brakes and 
bends are obtained in one operation Shears, for duplicating without die 
—without distortion of the tube and expense. Send for 
at a cost competitive to power catalog and complete 
operated equipment. More than 300 dealer information. 


Write for Catalog—"DIE-LESS DUPLICATING” 








€DI-ACRO is pronounced "'DIE-ACK-RO". 





o PRECISION > 2 


eT ee 





312 EIGHTH AVENUE s LAKE CITY, MINNESOTA 








_WHITNEY— 
LEVER PUNCHES 


MANY TYPES 
MANY SIZES 
FOR ANY JOB 


- . « hand, channel iron, angle iron, 
close corner, bench, hammer, thinner’s 
round, square, button, skylight, ventilat- 
ing tank, flange . . . each for service 
far above rated capacities. Individual 
characteristics make them adaptable for 
their special field of work. They are 
preferred by men who use them be- 
cause of the good looking, neat finished 
job they give. Complete details gladly 
sent on request. 


W.A.WHITNEY MFG.CO. 


ROCKFORD ILLINOIS 

















ARMSTRONG-BRAY Bey, 


GEAR and WREEL PULLERS EY 


a (eX 










” 


off of she 
or breakag 
improved 








s make them 









easy to set safe in use— 
the harder i the tighter 
the grip. 


















12 types, 
3-arm, sta 
STEELGRIP 
forged arms 
screws as CHAINGRIP 
Universal i at reach to 
considerablagamrances from 
end of she 


Write ke log 


es — 2-arm, 
and special 
with drop 
eat treated 

























> 






ARMSTRONG-BRAY & CO. 


5356 NORTHWEST HIGHWAY 
CHICAGO 30, U.S.A. 
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Join with 


GARDINER 
SOLDER! 


Federated Gardiner Brand 
ACID CORE SOLDER is scien- 
tifically alloyed from the 
purest metals, resulting in a 
precise composition which 
will give strong, lasting bonds. 
For automotive and general 
work. Comes in all commer- 
cial sizes and quantities. 








WHITING, INDIANA (CHICAGO) 








Seda | Jesnes 
METALS DIVISION in the 
AMERICAN SMELTING AND ‘ore 
REFIRING COMPANY “id ED 

8 
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order that forbids their collaboration, 
however innocent and no matter un- 
der whose auspices, 

Presently, three sets of allocation 
programs are now in the works; one 
for food, clothing and housing; onc 
for commerce; and a program of in- 
dustrial allocation the primary purpose 
of which is to flow steel into 
duction of freight cars, farm ll 
ery, oil and uti ity equipment. All of 
them are in the “starting” stage, and 
none of them has been received with 
overbearing enthusiasm by the indus- 
tries involved. 


Cutler-Hammer, Inc. 
Opens West Coast Office 


Cutler-Hammer, Inc., Milwaukee, 
pioneer electrical manufacturers, have 
opened new and expanded quarters for 
their San Francisco sales office and 
manufacturing plant. The new loca- 
tion, at 2130 Third St., will provide 
improved sales, manufacturing and 
distribution facilities for the com- 
panys line of electrical products. 

J. M. Cook is the San Francisco dis- 
trict sales manager. 


Metro Introduces 
Carbide Drill Kit 


Metro Carbide Masonry Drills now 
are available in a handy kit of six 
of the most commonly used sizes, 
(ws-in., }-in., fo-in., 3-in., 4-in., and 
g-in.) covering a wide range of appli- 
cations. 

A sturdy, leatherette case, durably 
constructed, protects the drills. The 


unit comes complete with operating 


instructions. 











LINEAR, 


Owe Source! For all 


Valve Stem Packings 





See LIMEALL 


For globe, angle or gate valve! Whenever your cus- 
tomer needs a spool of twisted or braided asbestos 
packing in a hurry, Linear can furnish it quickly 
through you. One spool or a thousand—LINEAR has 
the facilities to furnish all your requirements for 
valve stem packings which are braided or twisted 
of finest Canadian long fibre asbestos yarn, impreg- 
nated with special heat resistant lubricants. 


Valve stem packing is only one of a complete line 
of field-tested and laboratory-controlled asbestos 
packings which LINEAR furnishes to meet the widest 
demands of industry. This means one source can 
furnish all your asbestos packing needs. 


LINEAR’S price basis permits aggressive competi- 
tion with good profit to you. Any engineering prob- 
lems? For over 40 years LINEAR has had day-by-day 
experience with ordinary and unusual problems. And 
we are glad to be of service when asked. 


Pack your shelves with Linear Packings 
and you'll pack your books with orders. 


“PERFECTLY ENGINEERED PACKINGS” 


LineaR 


Inc., STATE ROAD & LEVICK S1., 
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ESSENTIAL TOOLS 







MORGA 








for all types of manufacturing 


© MACHINISTS BENCH 


© COMBINATION PIPE 


© SHEET METAL 
WORKERS 


© SOLID NUT 
CONTINUOUS SCREW 


© QUICK ACTION 














SEMI- 
STEEL 


VISES 


Strength—Accuracy—Precision—these are the fundamental features that 
make a good VISE. No matter what line of manufacturing your cus- 
tomers are engaged in they need MORGAN VISES because of these basic 
construction features. MORGAN VISES are essential in all plants and 
you can build a business that will pay WELL by selling them. Get the 


MORGAN Story now! 


MORGAN VISE CO. ceric serrenson sx CHICAGO 6, ILL. 











WATIONALLY 
ACCEPTES 








They occuPY ‘ 
age spe - stendord - 
po ond i b 
ond vs" ns maximum 
They ° miner 
se millions A rt 
nves les © 
ford rot day i" indus 
use ev 
ary: ur co 





u. FORD". 


742 West First Street 





Davenport, lowa, U.S.A. 








Vital Aid for 
Flat Belt Drives 





BAR - PASTE - LIQUID 


@ Benefits to users of CANTOL Belt 
Wax: no slippage . . . suits all types of 
belting . . . free from injurious ingredi- 


ents . . . keeps belting pliable in all 
atmospheres and under all working con- 
ditions . . . makes belting moisture proof 


. . » fills pores and seals belt against 
foreign matter . . . a slight application 
is sufficient . . . penetrates and preserves 
life of belting. Regular use can save on 
operating expense for your customers— 
makes for easier traction and saves on 
a costs. Get booklet for complete 
etails. 


CANTOL WAX PRODUCTS COMPANY 
BLOOMINGTON, INDIANA 
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but what 


wallop —_ 


= 


dustry. 


customers to build business for you. 


JAS. P. MARSH CORP. 
Dept. C, Skokie, Illinois 





Marsh advertising packs a punch be- 
cause the Marsh product packs a 
punch. The facts are right there to be 
told—known facts about the better, 
sturdier construction and the lasting 
accuracy that Marsh Pressure Gauges 
are demonstrating throughout in- 


Each month advertisements like the 
one above are telling the story of 
Marsh leadership in every field where 
pressure gauges are used. It is a story 
that only Marsh can tell—told to your 





Export Dept.: 155 E. 44th St., New York 17 





the gavge 
with the 
“RECALIBRATOR™ 








The Marsh * ‘Recalibrator” 


to correct gau oe 
pevdon out of adjustment ey 
roe to @ superlative geus 


finishing 











GAUGES © VALVES @ TRAPS 
DIAL THERMOMETERS 
HEATING. SPECIALTIES 


— quickest and 
uge that has been 









FOR AGGRESSIVE DISTRIBUTORS LIKE 
INLAND SUPPLY COMPANY OF CHICAGO 


"Herman Nelson gives you more than a product 
to sell," states L. J. Peterson, general sales manager 
of Inland Supply Company. "Products of The Her- 
man Nelson Corporation are the best, but what | 
especially like about this firm is its cooperation and 
service. Merchandising plans help us make pro- 
fitable sales and prompt service gives us satisfied 
customers. Herman Nelson actually works with us 
like a partner.” 


i noducts — Successful Distributors have learned that 


they can't sell better heating and ventilating products than those 
bearing the Herman Nelson nameplate. All products are rated 
in accordance with standard test codes. 


@ 
Cooperation — It's evident in Herman Nelson's hard- 


hitting advertising to dealers — your customers. It's evident in 
outstanding sales literature and comprehensive engineering data. 
It's also evident in the sales promotion campaigns which Herman 
Nelson provides. 


Seri 
CUE — One of the primary purposes of Herman Nelson's 


nation-wide organization of Branch Offices and experienced Pro- 
duct Application Engineers is to see that you get prompt service 
— valuable sales assistance — personal attention to it ~ 
increase your business. 

















L. J. Peterson, 
General Sales Manager, 
Inland Supply Company 

















Part of Herman Nelson's 


QUALITY LINE 


of Heating and 
Ventilating Equipment 











Herman Nelson 
Belt Drive 
Unit Blowers 


Herman Nelson 
Direct Drive 
Unit Blowers 


THE HERMAN NELSON CORPORATION 


Since 1906 Manufacturers of Quality Heating and Ventilati 


MOLINE, ILLINOIS 
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VISES 


PRENTISS VISE DIVISION 


OF THE CHARLES PARKER CO. 


PRENTISS 


100% through Industrial Distributors 
SEE US IN BOOTH 819 AT ATLANTIC CITY 


CAN BE SHIPPED 
AT ONCE 


Buy PRENTISS Today. 


THE COMPLETE LINE 


MACHINISTS’ 
TOP 
SWIVEL JAW 
HINGE PIPE 
COMBINATION 
PIPE 


UTILITY 
Made to Sell 
Made to Satisfy 
Made to Last 


MERIDEN, CONN., U. S. A. 


















COLLET 


EQUIPMENT 


Use-Em-Up Type Drill Sleeves 
Use-Em-Up Type Drill Sockets 
Standard Type Drill Sleeves 
Standard Type Drill Sockets 
Short Shank Type Sleeves 
Short Shank Type Sockets 
B. & S. Taper to B. & S. Taper Sleeves 
B. & S. Taper to Standard Taper Sleeves 
Standard Taper to B. & S. Taper Sleeves 
Rough Shank Sockets 
Solid Type Sockets 
Morse Taper Shank Tap Sockets 
Standard Spot Facing Cutter Bars 
High Speed Point Lathe Centers 
Carbon Steel Lathe Centers 
Pipe Centers for Lathes 
Lathe Bushings 
Blank End Arbors 
Chuck Arbors 
Drill Shifts 
Magic Type Chucks and Collets 
Standard tools for all drilling, reaming, 
and tapping needs and special tools to 


order. Immediate attention to regular or 
special requirements, 


THE COLLIS COMPANY 


CLINTON, IOWA 














© 
HARGRAVE 


NO. 530 CARRIAGE CLAMP 
No waits! 
fast shipment from stock of top-quality Ha 
Carriage Clamps . . . the 
Carriage Clamp. No other be ge Clamp on the market 
offers your customess so much value. 

The frame is made of a powerful new metal far stronger 
than malleable . . 
it will stand up under extreme pressure. 
treated steel to eliminate bending and battering of 
threads. 
Keep the confidence of your customers by recommending 
Hargrave Carriage Clamps . 


Write for 


HARGRAVE 



























No delays! High-level production now assures 
best buy ever ered in G 


. is Individually Power Tested to 
Screw is 


rove 
eat- 


Avoid returns of clamps that can’t take it! 


. . they'll increase your sales! 


Openings, 3, 4, 5, 6, and 8 inches. 
bol, ] of 





lete li 
Pp e tine. 






Cincinnati 






The Cincinnati Tool Co. 
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4032 Montgomery Rd. 
12, Ohio 









rave 3530 | 





2 MACHINES 


that are NEEDED 


— for a Full 
Range of 
Tool- Die- and 
Machine-Shop 
Work 


e The Milwaukee DIE FILER 


— for straight-line, sharp corner filing, sawing 
and lapping. 


e The 
Milwaukee 
PROFILE 
GRINDER 


—for precision 







grinding of curved 
and irregular pro- 
files. 


You can SELL BOTH MACHINES 
Write for Bulletins 
RICE PUMP & MACHINE CO. 


Division of Milwaukee Chaplet & Mfg. Co. 
1031 $. 40th Street Milwaukee 4, Wisconsin 


MILWAUKEE 


DIE FILERS - PROFILE GRINDERS 












Ps 


Je 


r 
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D. S. Bradbury, right, manager of the 
Oakland office of Howard Supply Co., 
Calif. details the firm’s new sales pro- 
gram to R. E. Schlendorf, his assistant. 





Whitman & Barnes Offer 
New Drill Dispensary 


A new drill dispensary was placed 
on the market recently by Whitman 
& Barnes, tool manufacturers of De- 
troit, Mich., to aid their distributors 
in display and storage of standard 
popular drills. 

The dispensary holds 21 sizes of 
straight shank jobbers drills, with 
space for additional drills in the com- 
partment at the back. 

Made of steel and handsomely lac- 
quered in a brown color with a crinkle 
finish, the dispensary is 20 in. wide, 
13 in. deep and 13 in. high. A gauge 
at the top permits drills to be meas- 
ured in sizes from ws to 4-in, diameter 
by 64ths. 


Manufacturers’ Rubber & 
Supply Opens New Branch 


Since its purchase recently by the 
American District Steam Co. of North 
Tonawanda, N. Y., the Manufac- 
turers’ Rubber & Supply Co. of Ak- 
ron, Ohio, has undergone a complete 
reorganization which has included the 
opening of a new branch in Mans- 
field, in addition to its Akron and 
Canton warehouses, and a substantial 
expansion within its sales organiza- 
tion. 

Additional branch warehouses are 
planned for other key cities within 
the company’s territory. 

New appointments by the firm, in 
line with its expansion program, have 
included enlargement of its sales or- 
ganization. Frederick Walker, for- 
merly with the Bingham Co. of Cleve- 
land; Sterling Kreuger, formerly with 
Cleveland Tool & Supply Co.; and 
Charles Dolvin, formerly with Stam- 
baugh Thompson Co. of Youngs- 
town, have been added to the present 
sales organization. 

S. E. Campbell, formerly with 
Goodyear Tire & Rubber Co. has been 
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MORTAR PANS « DRAG SCRAPERS _ 
MORTAR MIXING BOXES 
SALAMANDERS - LAWN ROLLERS — 
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JACKSON DISTRIBUTORS 
HAVE A BIG SALES ADVANTAGE 


g 
# 


. Quality and dependability of ‘Jackmanco’ products are 
well recognized and accepted by users everywhere. 


. The Jackson name has behind it an enviable reputation 
for high quality extending back seventy-two years, 
making it synonymous with the products themselves. 


. The line is complete. 
. The service behind the line is dependable. 


. As a source of supply ‘Jackson’ has fulfilled distributors 
needs adequately and dependably. 

. Jackson knows distributor problems and how to meet 
them. 

. The Jackson line has demonstrated its profit earning 
capacity for distributors, and is a recognized means of 
assuring repeat business. 
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On any surface 


PAINTMARX 


for permanency 





Metal 
Wood 
Glass 
Rubber 
Leather 


Use 
Paintmarx 
wherever a 
durable mark 
is indicated. 


@ Weatherproof 


@ Will not rub off 


@ Easy to use 


@ Big, husky sticks 
@ Out-modes messy 


paint pots 


Sold through Leading Jobbers 
Send for FREE Crayon Guide 


Dept. ML-33 













NOW LEMPCO OFFERS YOU 
A COMPLETE LINE OF 





Reamer, Type C 


and Type S$ Stub Reamer. 


lllustrated are Type RS Alignment 









Chucking Reamer 


DUAL SPIRAL REAMERS 


Lempco Dual Spiral Expansion Reamers now are 
sold through industrial distributors in exclusive, 
protected territories. Franchises still are open. 
Write, wire or phone for details. 





The Lempco line includes chucking, stub, 
alignment, machine and hand reamers. 


Right and left spirals ream perfectly round, 
accurate holes to a mirror finish. 


Straight line expansion range equals that of 
five ordinary plug type reamers. 


Hi-Speed blades can be sharpened at least 
eight times and then economically replaced. 


Lempco Dual Spiral Expansion Reamers are 
known and used everywhere. They are 
backed by consistent national advertising 
and sales literature. It will pay you to make 
the Lempco line yowr line. 





DUNHAM ROAD « BEDFORD, OHIO 
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Figure 95 
Automatio 
Grease Cup 


@ sight feed 
lubricators 

@ plain lu- 
bricators 

ehand oil 
pumps 

® plural oiler 

@ grease 

@ oil gauges 

@ water 
gauges 

@ oiling de- 
vices 

@air cocks, 
etc. 





FOR ALL CLASSES 


LUBRICATING 
DEVICES 


OF SERVICE 


ware 
the 
bran 
age 


firm 
gain 
and 
on 
looh 
ter 





We have more than 46 years of engineering 
experience to back up your selling. ESSEX units 
can give plant men the essential help they need 
in keeping production flowing uninterruptedly 

. they prevent shutdowns and help them to 
get full efficiency out of existing equipment. 


ESSEX BRASS CORPORATION 


Est. 1901 
3000 Franklin Street 


Detroit 7, Mich. 


@ The ESSEX : 
Line of Lubri- | 
cating Devices ! 
contains types } 
that meet any | 
service de- 
mand...stock } 
ESSEX units 
..- have them 
ready for im- } 





“Pilot” Glass Body 
Sight Feed Oil Cup 





mediate _ sell- 
ing. 





(A profitable tool for any industrial ; 
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appointed purchasing agent. W. A. 
Fairley, with 18 years service within 
the organization, has been named 
special assistant in charge of branch 
warehousing. Paul Bader will manage 
the newly established Mansfield 
branch, and William Field will man- 
age the Canton branch. 

Gilbert E. Collyer, manager for the 
firm, reports that its sales in 1947 
gained substantially over sales in ’46, 
and the company is basing its plans 
on the continued good business out- 
look, at least through the third quar- 
ter of 1948. 


Fafnir Bearing Secures 
Indiana Quarters 


The Fafnir Bearing Co. of New 
Britain, Conn., has acquired a one- 
story brick building at 801-811 East 
20th Street, Indianapolis, Ind., to 
serve as a warehouse and sales office 
quarters. The structure provides about 
5,000 sq. ft. of floor space. 

For some time Fafnir has main- 
tained a sales office and warehouse 
stock in St. Louis, Mo., and sales office 
in Indianapolis. These now are being 
consolidated in the newly-purchased 
building, following its renovation. 

Fafnir has 21 other sales offices and 
18 other warehouse stocks throughout 
the country. 


Duff-Norton Mfg. Co. 
Appoints L. E. Lee 


L. E. Lee, has been named sales 
manager of the Duff-Norton Mfg. 
Co. Mr. Lee has been engaged in 
industrial and railroad sales for the 
past 20 years. 

He was first associated with Good- 
year Tire & Rubber Co. In 1933, he 
joined the Johns-Manville Sales Corp. 
of N. Y. as manager of sales promotion 
and jobber relations. For the past nine 
years he has been with the Transpor- 
tation Department, Cleveland. 


L. E. Lee 
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MARQUETTE IS 
100% DISTRIBUTOR MINDED 





MARQUETTE MFG. CO., Inc. Minneapolis 14, Minn, 
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WELD-CUT BRAZE 
SOLDER: HEAT 


FOR. THE JOB 








HAVE YOUR CUSTOMER take hold of the Marquette Torch... 
have him notice how firmly, yet lightly the handle rests in the 
hand. With the hose attached, the torch is so evenly balanced 
that it may be operated at all angles for long periods of time 
without strain or discomfort. 


MIXING SECTIONS are of the latest advanced design to assure 
thorough mixture and uniform flow of gases. Sections 
provide perfect combustion through the complete range of torch 
tips and gas pressures. 


EASY TIP ALIGNMENT . . . Square socket in handle automati- 
cally lines-up tips in perfect alignment. 


CUTTING ASSEMBLIES fit torch handles same as tips... shift 
easily from welding to cutting with the speed of tip changing. 
Enables customers to handle all welding and cutting jobs 
quickly and efficiently. 


FOUR COMPLETE OUTFITS to meet every need. Four 
additional “starter Welding Torch Combinations. Model 
D Cutting Assembly fits standard torch handle. Model 
E Cutting Assembly is designed for use with Marquette 
Aircraft Torch. 


OUTFIT No. 1 Takes all Welding, Cutting, Brazing and Soldering 
jobs in stride efficiently and speedily. This outfit is complete 
in every detail—Welding Torch, Cutting Assembly, Torch Tips 
and Mixing Assemblies, Cutting Tips, Acetylene and Oxygen 
Regulators, Torch Lighter, Oxygen and Acetylene Hose. 
OUTFIT No. 2 A smaller outfit to which additional tips and cut- 
ting assembly may be added later to make a complete welding 
and cutting outfit. 

OUTFIT No. 6 Aircraft Welding Outfit. . . for welding sheet 
metal, aluminum and all light gauge metals, This Marquette 
Aircrat’ Welding Torch is especially designed for light, fast 
welding et its rugged construction and cool efficient 

make it adaptable to fairly heavy welding. This outfit contains 
all y eq ip t . 

OUTFIT No. 9 A heavy-duty Cutting Outfit designed to stand 
up under hard, continuous service. Cuts metal up to 12” in 
thickness. Tips for natural or refinery gas are available. 





Sell the Best . . . Sell Marquette! 





Me™) A.C. ARC WELDERS : 


TYLEWE GENERATORS ACCESSORIES. 
ONFACETYLENE WELDING & CUTTING EQUIP. 
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PRESTIGE SALES 
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satis STOW Improved 


Flexible Shaft Machines 


With the constantly growing use of flexible 
shaft machines for ‘“‘ powering" a great variety 
of hand-tool operations, the STOW Flexible 
Shaft Line is a money-maker for you . . . also 
Brings you the customer goodwill and pres- 
tige that go with a recognized “‘first"’ and a 
leading name in the machinery business. 


The NEW STREAMLINER 


Most modern flexible shaft machine known 

. backed by STOW'S 72-year-old repu- 
tation for quality and performance. This 
clean-looking, soundly-engineered, smooth- 
performing power unit stands up in service 
as a full-time production tool. In high or low 
pedestal, suspended, or bench mountings, 
with choice of power and speed ratings to 
cover wide range of applications. 































1. Genuine STOW flexible shaft, 6 ft. tong, 
2 Bati-bearing handpiece, with detachable wheel 


3. Quick change in speed ratio; selection of four 
shaft speeds. 


4. Streamlined enclosed motor and drive for pro- 
5. Ball-bearing, self-lubricated motor. 
8. Free swinging pivot mounting. 

7. Ball-bearing casters for easy moving. 
8. Handy tool tray. 


cTOW FLEXIBLE 
TOOL SHAFT 
This over-the-counter item connects 
to customer's motor or other power 
source. Works with proper attachments 
to perform many hand-tool functions, 
or can serve as flexible drive shaft. De- 
tachable wheel arbor. 


Look inte the Stow Propesition Today! 


STOW *: MANUFAC TURING co 









Originators 
of the 
packaged vise 


YOUR COLUMBIAN 
DISTRIBUTOR IS ALWAYS 
READY TO HELP YOU 


THE COLUMBIAN VISE & MFG. CO. 
9024 Bessemer Ave. e Cleveland 4, Ohio 














the Worldi Largest Makers of Vises 


STRENGTH + ACCURACY + WORKMANSHIP + DEPENDABILITY 































Sodering Liquids 
Sodering Syrup 
Sodering Acid 
Solid Sal Ammoniac 





Ball Race 

For PRODUCTION 3\e Motded-On 
MAINTENANCE Rubber Tires 
REPAIR « @ e 


The accumulated Technical Data of High pressure lubricating fittings. Grease retaining 
our more — i, years experience chambers, large diameter balls in upper outer races 
= ee preps i available yep take load as well as side thrust. Races protected 
as also are Check Charts which from dust and water by over-lapping lips on plete 
lovcctineee!” points of all soders. or hangers. Molded-on, easy rolling, heavy duty 


rubber tires to protect floors. 


SPECIFICATIONS 
Caster Wheel Bolt Hole 


ts No. Size Centers Height Capacity 
° 44-GSR 4x2 3 x4 5% 180 Ibs. 
54-GSR 5x2 3 x4, 6% 250 


64-GSV 6x2 4% x5% 8 310 
65-GSV 6x2% 4% x5% 8% 360 
85-GSV 8x2 5 x6% 10% 390 
84-GSV 8x2% 5 x6% 10% 530 


LB. ALLEN CO. Inc falo CASTER 


6731 BRYN MAWR AVE 
CHICAGO 34, ILA 


& WHEEL CORP. 


187 Breckenridge St.. Buffalo,N.Y 
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James Meyers heads shipping and re- 
ceiving at Barrett Hardware Co., Joliet, 
Ill. He and his secretary Lee Darin 
direct operations from a glass enclosed 
control booth located in the warehouse. 





Goodyear Awards Lindus 
35-Year Service Pin 


Arthur H. Lindus, longest service 
member of Goodyear Tire & Rubber 
Co.’s mechanical goods sales staff, re- 
cently received his 35-year service pin 
in a special award from E. J. Thomas- 
Goodyear president. 

Born in Waterford, N. Y., and 
reared in Cleveland, Mr. Lindus at- 
tended Case Institute of Technology. 
He migrated to Akron 35 years ago 
when he learned that Goodyear was 
entering the mechanical goods field. 
He worked first in the cost depart- 
ment and, after two years, was trans- 
ferred to sales. Since 1932, he has 
been sales statistician. Mr. Lindus’ 
entire service with Goodyear has been 


. in Akron. 


Whitney-Hanson Industries 
Formed By Hartford Firms 


Two Hartford industries, the Whit- 
ney Chain & Mfg. Co., and the 
Hanson-Whitney Machine Co. have 
been consolidated into “Whitney- 
Hanson Industries, Inc.” The action 
brings together two of Hartford’s lead- 
ing industries, each of which will oper- 
ate as a separate division of the new 
corporation. 

In addition to serving as chairman 
of the new board, Winthrop H. Whit- 
ney will be general manager of the 
Whitney Chain division, while Einar 
A. Hanson, who has been president of 
Hanson-Whitney Chain division will 
be president of the new corporation. 

The general manager of the Hanson- 
Whitney division will be Leon B. 
Reed, who also will be executive vice- 
president of Whitney-Hanson Indus- 
tries. Other officers of the new corpo- 
tation will be Park C. Boyd, secretary, 
Gordon F. Gilmore, treasurer, and 
Harry GC. Darling, assistant treasurer. 


















Every month ads like these [= 
keep the metal - cutting |» 
trades reminded of Griffin 
quality 
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Griffin High Speed Steel 
18-4-1 tungsten 
Griffin Special Alloy 
Molybdenum high speed steel 


New Griffin 
improved hand blade 


Griffin Non-Strip 


zi For hand-cutting thin metal 


is R rr 7 Griffin Band Saws 


be and Wood-Cutting types 
rn SAW Lange LE = 



















































Constant Reminders 


The name Griffin, synonymous for hack saw blade quality for nearly 
seventy years, is kept constantly before the eyes of blade users, in the 
leading publications read by these prospective purchasers. ... . This 
is one of the many reasons why Griffin distributors find Griffin Hack 
Saw Blades a profitable line to handle. 


JOHN H. GRAHAM & CO. Inc. 


General Sales Agent 
Dept. A, 105 Duane St., New York 8, N. Y. 





HACK SAW BLADES cad BAND SAWS 


Made by G. W. GRIFFIN Co., Franklin, NW. H. Hack and Coping Saw Blades Specialists since 1880 
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Accurate Threads 
for speedy 
assembly. 


True to Size 
assuring 
perfect fit. 


Scientifically 
Produced 
assuring 

maximum 
strength. 


CLARK 


Bolts, Nuts, Screws 
and 
Rivets 


are so produced 
with a Century of 
Experience be- 
hind them. 
Specify and de- 
mand by name 
from your jobber 
or Mill Supply 
House. 


Send for Our 
New Catalog 47 






















The new redesigned Porter Cutters are better 
in 15 different ways. They are not just “‘dolled-up” 
cr refined in one or two details, but are 100% 
redesigned from handle tip to cutting jaws. They 
are stronger and better balanced. Curved toe-in 
handles decrease armspread and wrist bend 
— assuring an easier pull, a stronger pull 
Palm-fit grip. These and other improve- 
ments add up to an engineering triumph 
— a tremendous advance in design and 
quality. Order from your jobber. 





THE 


POWER 


LINE 
THE PROFIT 





H. K. PORTER, INC., 77 Foley St., Somerville, Mass, 


























PROFITABLE WELDING 
WITH Cady Zo Ge 


TRINBL vu. aes 
: INDUSTRI, oS “3s | 


ARC WELDERS 














“Job tested” TRINDL WELDERS, outstanding in the welding field 
because of the Simplified Operation and Ruggedness of Design and 
Construction, are unbeatable for practical efficient low cost opera- 
tion. TRINDL WELDERS, preferred for general industrial and 
automotive production, construction, maintenance and repair, are 
available in a range of models for every 
type of shop or welding job. 


DEPENDABLE TRINDL WELDERS, WELDING 

SUPPLIES & ACCESSORIES ARE AVAILABLE 

TO SAVE YOU BOTH... TIME AND MONEY 

Write, wire or phone today for particulars and catalogs 

JOBBER AND DISTRIBUTOR INQUIRIES INVITED 
Write for Selected Distributor Plan. 

TRINDL PRODUCTS LTD., 17 E. 23rd St., AY, Chicago 16, I. 
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Sprout-Waldron “Belt-Saver” Pul- 
leys have increased belt life on 
many installations from 25 to 
400%. The savings your custom- 
ers realize from the use of these 
ulleys will help build good will 
or your company. In addition you 
will receive substantial profits 
from the sale—both from the ini- 
tial sale and from repeat sales 
of these units. 


“Belt-Saver” protects belts from 
abrasion and injury by preventing 
material from building up be- 
tween the belt and the pulley face. 
Any such material as sand, gra- 
vel, stone, coal, ore, etc., is eject- 
ed by the unique design of the 
— before it can damage the 
elt. 

Available for immediate stock. 
Prices and other details on re- 


u . 
quest Used as elevator 


belt pulley 


Used as tail pulley 
on belt conveyor 


RY SH 
40%, 


BEARINGS CONVEYORS 





SPROUT-WALDRON & CO 
Manufacturing Engineers 


PENNSYLVYAN 








EVEN HIGH-UP! 


all-metal 
THERMOMETERS 


Clear, boldly marked scales make Westons preferred for 
inaccessible locations. Easily mounted at any angle for 
convenience in reading. Sturdy, all-metal Weston con- 
struction assures years of accurate dependability. 

Available in sizes, ranges and stem lengths for most 
applications. Ask your local jobber or Weston representa- 
tive for complete information. Weston Electrical Instru- 
ment Corporation, 617 Frelinghuysen Avenue, Newark 5, 
New Jersey. 


MODEL 122-D MODEL 222-D 
heavy duty — heavy duty — 
straight form ; angle form 
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HOSE 
CLAMPS 


WITH MANY 
ADVANTAGES 





An excellent account opener that 
builds volume — and profit. Many 
industrial applications. For air, oil 
and coolant lines on machines. 
Many advantages. Exerts uniform 
clamping pressure ... will not 
collapse or distort thin wall tubing 
--.extra long take up — reduces 
inventory requirements...easy to 
install — without removing hose... 
vibration proof — will not loosen... 
can be reused many times. 


Order FREE SAMPLE 
a profitable item 


Send free sample 


Name 








Company 








Street Address 
City 
























| 


| DAMASCUS STEEL PRODUCTS CORP. « ROCKFORD, ILL. 








Chisels, punches, drills, nippers, screw drivers, staple pullers, 
and many other fine tools proudly bear the name DASCO. 
They are good tools... quality built, smoothly finished and 
individually numbered for easy re-ordering. 


SOLD BY 
LEADING 
JOBBERS 





rowged Yrand looks 




















INDUSTRIAL PLANTS ) 


TOOL AND DIE SHOPS 


MACHINE SHOPS \ 


SAWMASTER 


THE FASTEST SELLING 
PORTABLE POWER 


HACK SAW 


in America 


@ The model shown is our 6x6” capacity 
unit with 14" blade length and 5” blade 
stroke. Our line also includes two 4” x 
4” models. 

Write—we will be glad to give you fur- 
ther details. 


Ean i 
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MAKE UP A 


PROFITABLE 
MARKET FOR YOU 


Distributors in all parts of the 
country find the SAWMASTER a 


dependable sales and profit producer. 


It's portable—it’s designed to easily 
handle the toughest metal cutting jobs— 
it’s low priced for its high quality and 
ability. 


The SAWMASTER cuts clean and accu- 
rately—it has the speed production men 
want—and it has long blade life—one of 


the for its ical operation. 





Today production men want the low cost 


and time savings the SAWMASTER 


makes possible. 


MILLER-KNUTH 


MANUFACTURING CO. 


Wlachine “Jools 


2814 N. TWENTIETH ST 
Omaha 10, Nebraska 


















io paw) 











Quincy Compressor Names 
Morey And Nesbitt 


R. G. Morey, Philadelphia, recently 
was appointed by the Quincy Com- 
pressor Co., of Quincy, IIl.,to represent 
the company in upper New York State, 
all of Pennsylvania, Maryland, Vir- 
ginia and the District of Columbia. 

Roy Nesbitt, Atlanta, Ga., was des- 
ignated to represent the company, in 
charge of sales of its line of air com- 
pressors, in Georgia, North Carolina, 
South Carolina and Florida, 





Roy Nesbitt 


Arro Co. Representative 
Recovering From Operation 


John Dugan, sales representative of 
the Arro Expansion Bolt Co. of 
Marion, Ohio, is recuperating from a 
vertebrae operation undergone at a 
‘Toledo hospital early last December. 

Mr. Dugan, who was hospitalized 
approximately three months, is ex- 
pected to return in about six weeks 
to his extensive middle-west territory. 





These Features Make 


DART UNIONS 
OUTSTANDING 



















Mee — 
a4 . 








Because of these outstanding 
features, Dart buyers become 


7 steady repeat customers. 


rin 






"mil 


E. M. DART MANUFACTURING CO. 
PROVIDENCE 5, RHODE ISLAND 


UNIONS 
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A Modern Catalog 
@ INCREASES Your Selling Efficiency 
@ Sells More at Lower Sales Costs 


* Tools Made of HIGH 
SPEED STEEL, are priced 
in red. 


* Nationally Advertised 
Lines are tied-in with 
manufacturers advertis- 
ing by use of their trade- 
marks. 


ee 


* Action illustrations dem- 
onstrate the use of many 
products. 


* Every Catalog is Printed 
from New Plates. 





ty 
Ry | 
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610 W. VAN BUREN ST. CHICAGO 7, ILL. 
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PROFIT BY SELLING | 


prec! 


For 40 years, Ontemiller Milled 
Screw Machine Products have 
met all demands for dependa- 
bility and precision. Their uni- 
formity and accuracy have 
invited repeat orders. The line 
is complete—any commercial 
thread can be supplied in steel, 
brass or other alloy. 

Reliable distributors every- 
where serve industry with 
Otemiller Precision Products. 


CAP SCREWS + SET SCREWS so SU 
COUPLING BOLTS + MILLED STUDS Precision 
SCREW MACHINE PRODUCTS Milled by Ottemiller 


WILLIAM H, 


. 

* \ 8 , 

aw" © 
s 


YORK, PENNA. 
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is QUICK 

Avtomatic 

Powerful 
and 

- Portable 







YOUR BEST 
CUSTOMERS 
WILL LIKE 





BECAUSE 


The NEW Model 3-A QUIJADA 
Portable Power Pipe Threader is 
the ONLY Machine that has ALL 
these NEW automatic features: 


AUTOMATIC Front and Rear Chucks. 
No Chuck Tools or Adjustments. 
Motor and Gears ALL Ball Bearing. 
Automatic Oil Flow and Control. 
Automatically Reams AS It Threads. 
6 Die Heads (2” to 2”) 

Easily Portable — Strong and Fast. 
Reversible 42 H.P. Motor, Oil Sealed. 


WRITE FOR CATALOG 











QUIZADA 


TOOL COMPANY, INC. 
5472 Alhambra Avenue 
Los Angeles 32 (el ihielaall:) 


Export & cable address OF Me Ee a ° 
319 E 4th St Los Afhgeles 13, Calf 
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Every Mill, Factory and Shop 
in your territory needs 


SMOOTH-ON "0.1 


IRON CEMENT OF 1000 USES 


For well over 50 years, Smooth-On No. 1 Iron Cement 
has been regularly used by engineers, mechanics, main- 
tenance and repair men. 

You will find this many-purpose Iron repair cement a 
Gerrard Steel Strapping Co. dependable source of continuing sales and satisfied 


t. Fo Mead Sal customers. Just remind your trade that Smooth-On stops 
Names Renois To Hea ales leaks, seals cracks, and tightens loose parts of apparatus 


William B. Renois has been ap- of all kinds without the use of heat and usually without 
pointed general manager of sales at dismantling . . . that results are quick, economical and 
Gerrard Steel Strapping Co., subsid- effective . . . that it is long-established, fully proven 
iary of United States Steel. and widely used. 


Formerly manager for 19 years of Also, see that your customers are supplied with the 
the company’s Southern division, with 


headquarters at New Orleans, Renois sales-making Smooth-On Handbook . . . write us for 
joined the firm in 1926 as a field serv- copies to distribute. 


ice man. Previously, he had been em- SMOOTH-ON MFG. CO., Dept. 25B 


loyed as analytical chemist with 
se ll Co. oF America, and also 570 Communipaw Ave., Jersey City 4, N. J. 
with Monsanto Chemical Co, in the Eke 6 td nak pa PT TT a 7 
same capacity. 

Mr. Renois will make his head- 
quarters at 2915 West 47th St. in 
Chicago. 


William B. Renois 


Merchandiser For 
Stanley Drivers 


Stanley Tools, New Britain, Conn., | 
offers a colorful new merchandiser for | 
counter display of its line of drivers | 
for Phillips screws. fe \ F 

The new display holds four different \\ Was —_— 
sizes of drivers, each one a popular NANAN ”/ ivi; «Alerm clock, electric razor, tele- 
size for home owner or mechanic. ASS VA... oF H = phone, automobile, typewriter, cal- 

Merchandiser units are of two WA 'S\ Awa, Mr —_culator, switches and electric motors, 
kinds: No. 2701A containing drivers NN pruning shears, push button radie 
with alloy steel bars for general use controls and. . . yes, the juke 
and No, 2731A containing drivers 


ith carb teel b f . ] 4 box—the list goes on andon. . . 
a 1 Carbon stee ars for occasiona j <a etna beieinatitadndts 
ase } ; 


wire springs—JOHNSON XLO Music 
Spring Wire, the wire of a thousand 
uses, made under strict laboratory 
control all the way from mine to you. 


AND WIRE COMPANY, TG 
WORCESTER 1, MASS. 


New York Philadelphia Cleveland Detroit Akron Chicago 
Atlanta Houston Tulsa Los Angeles Toronto 
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GROBET 
RIFFLERS 
Left to right: 
No. 2 Silversmiths 
No. 9 Diemakers 


er 
No. 12 and No. 18 
Diesinkers Rifflers 
AlLGROBBT SWI. 
FILES are made ~ 
CHROME STEE. 





























“ATLANTIC” 


Can meet your 
need for 


PROMPT SHIPMENT 





NATIONAL 
of all types and ADVERTISING 
sizes of DIRECTS 
THE SALES 
FLEXIBLE TO YOU 
MET AL HOSE When you sell GROBET RIFFLERS and other GROBET files, every sale is backed by the repu- 
tation of the oldest file manufacturer in the world. GROBET produces more Rifflers, in more p! 
! shapes and more sizes than any other company. fo 
By making “ATLANTIC” your WRITE FOR “SALES HELPS” C 
source of supply you are as- et 
sured of being able to furnish io 
your customers with their re- le 
quirements from a complete $2 


Atlantic Flexible Metal Hose is 
available in a full range of 
sizes for the highest pressures. 
You can sell “ATLANTIC” for 
a wide range of services such 
as for handling steam, hot and 
cold oils, tar, asphalt, chemi- 
cals, compressed air, etc. 

















MORE CAR MOVERS : 
NEEDED TODAY... 


The key to the 
power and speed 
of ATLAS CAR 
MOVERS is the 
“compound __lev- 


erage.” 
da 






The experience of distributors | aa The Practical, 
who make “ATLANTIC” their S_ . erelede Patete) alate] 
source of supply is that this : Beacon for 
line is a profitable one to sell Sinead 
ond offer an attractive repeat ee 
Position 


order business. 
Tyr Tico 


pbc ates ahelie EMBURY 
* 
WARNING CAR 
“ATLANTIC” || ATLAS movers 
METAL HOSE CO. | iff tne \) The box car shortage is your 


opportunity. Sidings must be 
kept clear—empties must get 

104 West 64th St. 
NEW YORK 23, N. Y. 





——_—_ 


back into service. The time is 
ripe to get ATLAS CAR 
MOVERS on the job where 
your customers ship and receive 
freight. They make car moving 
a simple job and a safe one— 
don’t miss this immediately o 

portunity. Have your stocks 

















ready for delivery. > 
aia ~———| APPLETON - ATLAS CAR 
: Selec aaa oibber ; MOVER CORPORATION 
EMBURY MFG. CO., WARSAW, N. Y. 1421-25 So. 2nd St. Milwaukee 4, Wis. 
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Harry T. Roenfeldt 


Roenfeldt And Hosfeld 
Join Mississippi Valley Firm 


Harry T. Roenfeldt, former vice 
president and merchandise manager 
for the Tiemann Hardware & Supply 
Co., and J. H. Hosfeld, former house- 
wares buyer for the same firm, have 
joined forces with the Mississippi Val- 
ley Hardware Co. of St. Louis, whole- 
A hardware jobbers. 

Both will assume similar positions 
with their new firm. 

Mr. Roenfeldt comes to the Mis- 
sissippi Valley Hardware Co. after 
extensive experience in all depart- 
ments of the hardware industry, in- 
cluding purchasing, sales and executive 
branches. He is a past president of 
the Hardware Salesmen’s Club of St. 
Louis and is now serving this organiza- 
tion as chairman of the board of di- 
rectors. He is also a member of the 
St. Louis Hardware Club, St. Louis 
Housewares Club and Sales Managers 
Bureau of the St. Louis Chamber of 
Commerce. Mr. Roenfeldt started in 
the hardware business as a stock boy 





J. H. Hosfeld 


No. 44A 


COILTROL © a 


Fire Pot } 
| wy 




















CLAYTON & 
1716 DIXIE HIGHWAY 


LAMB 






sett 
a FRE 
CONTROL 


Great firepower is held in 
precise temperature control 


by flame adjustment valve 
on detachable coil unit, 


MFG. CO. 
LOUISVILLE 10, KY. 


ERT 

















CAPITAL 


INDUSTRIAL 
BRUSHES anv BROOMS 


The line that PAYS 
the Distributor WELL . . . 


Maintenance men throughout industry are always 
interested in savings ... you can help them save 
lots of that money they spend annually by selling 
them CAPITAL Industrial Brushes and Brooms, 
This is maintenance equipment that will give 
dollar for dollar returns on the investment. In- 
vestigate the advantages you get with this line 
. ++ We urge our users to buy through their local 
distributors. 






FOR metal working 


plants ... power plants... 


paper mills ... road and 

building contractors... mines 
. « textile mills . . . public 

buildings . . . hotels ... 

schools . . . garages . 

railroads . . . packing plants 
. » warehouses ... 


BRUSH AND BROOM MANUFACTURING CO. 
CORNER BRUSH AND ROOM STS. Est. 1890 INDIANAPOLIS 7, IND. 
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“SWARROR 





{ ARRG- SFIN CRILL 


WITH CEMENTED CARBIDE TIP 





a crea ain ip in la ian ia iain 
PALETTE rr vr; 


LAG SCREW EXPANSION SHIELD 


RIVETED HEAD, STUD BOLT TYPE 
TOGGLE BOLTS 


LITTLE MAJOR TURNBUCKLES 


— SEE YOUR JOBBER — 


| 


ARRO EXPANSION BOLT CO. 


MARION, OHIO 


| 











INDUSTRY 


BUYS THESE 


HARRIS 
PRODUCTS 


@ TANKS ¢@ COILS @ BENDS e 

EXPANSION JOINTS © KETTLES e 

DIPPERS @ EVAPORATORS e 
HEATERS @ COOLERS e 
CHEMICAL APPARATUS 


American Industry has been calling for 
HARRIS Products for 60 years — and 
still buys them . . . Today’s tremendous 
manufacturing schedules create an even 
greater demand for HARRIS Products 
and distributors are assured of good 
sales volume. Our engineers are avail- 
able for consultation. 


We can supply HARRIS Floats in 


COPPER MONEL 

NICKEL ALUMINUM 

EVERDUR BRASS 
STAINLESS STEEL 


ARTHUR HARRIS & COMPANY 


210-218 N. ABERDEEN ST. 
CHICAGO, 7, ILL. Est. 1884 

















CHECK VALVES 


can be placed in any position. 
Flexible Monel metal Poppet can- 
not leak. For cold or hot water or 
steam. 150 Ibs. pressure. Ask 


for bulletin No. 402. 
Onder from your Jobber 


WHITE MACHINE WORKS 


FORT WAYNE 1, INDIANA 
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CLOVER COATED ABRASIVES—in all 
grains, grades, backings of paper and 
cloth, coatings, sizes and shapes—in 
rolls, sheets, belts and discs. Also resin- 
bonded fibre discs. 


CLOVER LAPPING AND GRINDING 
COMPOUNDS-—in twelve grades from 
microscopic fine to very Coarse. 


When you concentrate on CLOVER 
Abrasives...you buy at lowest prices 
and sell at maximum profit. 


Selling abrasives is stable business. 
Sales are obtainable throughout in- 
dustry. Repeat business is enormous, 
Write for full information. 


FREE! 


Complete Handbook, 
without propaganda, 
on Coated Abrasives. 


CLOVER MFG. CO., Norwalk, Conn. 
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with the Shapleigh Hardware Co. He 
advanced steadily to various positions 
of responsibility until after World 
War I, when he covered eastern Mis- 
souri and southern Illinois as a sales- 


man. 

Jack Hosfeld has a wide experience 
in purchasing of household items and 
also is experienced in administrative 
affairs. Mr. Hosfeld had his start in 
the hardware business as an office boy 
for the Simons Hardware Co. in St. 
Louis and later was transferred to 
Sioux City, Iowa as department man- 
ager. 

J. Johnson and C. Friemel, sales- 
men, formerly with Tiemann Hard- 
ware & Supply Co. are now associated 
with Mississippi Valley Hardware Co. 
as sales representatives. 


Criterion Boring Tools To 


Be Handled by Wendt-Sonis 


National distribution of the Cri- 
terion line of boring tools manufac- 
tured by the Criterion Machine 
Works, Beverly Hills, Calif., will now 
be handled by the Wendt-Sonis Co., 





CAR 





St 































MOVERS 








FREIGHT CAR TIE-UPS 


SLOW PRODUCTION 


Freight cars standing on sid- 
ings—loaded or unloaded— 
delay the shipment of many 
needed products. The 
quicker these cars are loaded 
and emptied, the more pro- 
duce can be shipped. Your 
help is needed to supply 
BADGER Car Movers to 
your customers who ship 
and receive _ freight. 
BADGER Car Movers are 
adaptable to all rail yard 
conditions—they are easy to 
handle and require a mini- 
mum of attention to keep 
them in first class condition 
—check your stocks—deliv- 
eries can be made quickly. 





ADVANCE 
Safety 









Spurs 


ADVANCE CAR MOVER COMPANY 


APPLETON+ WISCONSIN 


A TOUGH 
BABY! 


— but a friend of every 
industrial distributor 


@ Year in and year out, for 
thirty years, industrial distrib- 
utors have been selling Alligator 
Steel Belt Lacing. It has been a sound, substantial 





Hannibal, Mo. The announcement 
was made jointly by Alec Sonis, gen- 
eral manager of Wendt-Sonis and E. 
Montgomery, general manager of 
Criterion. 

Under the new distribution set-up, 
Criterion boring heads, boring tools 
and accessories will be available 
through Wendt-Sonis outlets. Plans 
call for present Criterion distributors 
to be retained as part of the Wendt- 
Sonis organization. With the addition 
of Criterion, Wendt-Sonis distributors 
will be able to offer a wide range of 
cutting tools. 

Criterion boring heads and bars will 
be made available nationally in tool- 
room sets consisting of single head 
and bar sets or combinations of large 
and small heads with complete sets of 

















Industrial plant 
men like ALLIGATOR 
steel lacing because: 





bars item with a turnover that in the case of many dis- 1, Without any fuss or monke 
ars, tributors has been truly remarkable. business it can be put on wit 
a hammer and it drives straight. 





Since it is a type of business that often just auto- 2 
matically flows from the industrial plants and shops, . 
we believe that many distributors are overlooking 
some additional easy profits on Alligator in their 


It will handle the lacing prob- 
lem for belts ranging from ta 

less than 1/16” thick up to belts 
5/8” thick and as wide as they 





territories. Why not make a quick check-up on some — 
of the plants in your section and find out what 3. ity = oe Saenee > 8 
sizes of Alligator are needed and then check your hinge pin and the joint comes 
own stock to see whether you could handle any apart. 


emergency belt lacing job that might come up. 4, Alligator Steel Lacing is matte of 
j t that 
Some distributors carry special lengths as a ser- “2 — } or Mi weit nian 


vice to important customers. In other instances the 
plants stock the special lengths and the distributor 
heck ally to see that the stock is suf- 


tensile strength. Service records 
of millions of belts laced with 
Alligator show that it has remark- 
ably long life. 
5, Alligator makes a joint that is 
smooth on both faces—it em 
in the belt and the compression 
grip protects the belt ends and 
keeps the plys from separating. 
It is supplied in steel, Monel 
and “Everdur” in twelve sizes. 





up occ 


ficient to cover emergency needs. 

Where the sale of Alligator steel lacing is placed 
on a service basis it shows up on the profit side 
of the ledger a lot sooner than you might expect. 

FLEXIBLE STEEL LACING CO. 6. 
4633 Lexington St., Chicago 


ALLIGATOR 











M. K. Firesheets admits the merits in 
each type of socket wrench held by 
Harold Hamrick at Montgomery & 
Crawford, Spartanburg, S. C. 


STEEL BELT LACING 
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Minutes saved- 
money earned 


With present day production costs 
what they are, you'll find manvufac- 
turers, their foremen, and every kind 
of business man or industrialist eager 
to learn how he can save money 
while increasing production. 


Here's your opportunity to show 
him how to cut his 20 per cent mate- 
riais handling costs by installing 
‘Budgit’ Electric Hoists to do his lift- 
ing on production, assembly and in- 
spection lines. How this fast, safe, 
easy-to-operate, dependable little 
hoist reduces the lifting of loads up 
te 4,000 pounds to a matter of min- 
utes. How the time saved by its 
greater lifting speed adds minutes to 
every hour te make possible the 
handling of more loads. With greater 
production, he'll have lower manufac- 
turing costs and this means money 
saved. Add the facts about the no- 
cost installation of ‘Budgit’ Hoists, 
their small operating costs, minimum 
upkeep. 


When you've done all this, add how 
the safety features of ‘Budgit' Hoists 
cut down fatigue, do away with 
sprained or strained backs and you've 
added more savings to his production 


If you need more copies 
of Bulletin No. 371, write 
jor them. 


mi BUDGIT™ 
ta Hoists 


MANNING,MAX WELL & MOORE, INC. 


MUSKEGON, MICHIGAN 
Builders of ‘Shaw-Box' Cranes, ‘Budgit’ and 
‘Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves and 
‘American’ industrial instruments. 


256 


* Gasoline, Electric or 
belt—power models. 


10” 


* Capacities frem 
3,000 to 200,000 
gallons per hour 


The outstanding 


features, plus unbeatable 


strength, stamina and service built into CMC 
Pump models will attract and hold your custo- 
mers. You get quick sales and big profits with 
CMC. Write for Bulletin 1P-147 and details about 


our Distributor plan. 


CONSTRUCTION MACHINERY Co. 


WATERLOO, IOWA 











= a os 


(Quality 


ROUND BELTING 
packaged for easy handling 


More and more belting manu- 
facturers and jobbers are find- 
ing it profitable to catalog and 
display H & B round leather 
belting—under their own label 
or H & B's. It is unsurpassed... 
for quality .. . for performance. 
To build a line of profitable 
round belting — write to: 


THE SHINGLE LEATHER Co. 
Himmelein 


& 1300 Wainut St. 
Bailey Div. 


Camden, N.J. 














VARIABLE SPEED 


TRANSMISSIONS 


Help Your Custo- 
mers To Higher 
Production At 
Lower Cost! 


Boosts Production 25—40% 


Standard gives your customers the right 
speed, instantly when they want it. Opera- 
tien is simple. Finger-tip control pivots 
shaft and ey for any speed. in- 
stalled adapted to new or old equip- 
ment. See and buy through your distribu- 
tor. Standard’s complete line (6 sizes— 
pg pea I is described in Catalog 
(No. ]) available on request. 


STANDARD 
TRANSMISSION EQUIPMENT CO. 


78 W. Union St. Pasadena 1, Calif. 
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FAST SALES... 
VOLUME SALES 


to every company 
handling box cars! 


The Monarch One Man 
Car Door Opener fills a 
long-felt need for saving 
labor, reducing  acci- 
dents, speeding loading 
and unloading sched. 
ules. The Procter and 
Gamble Company, Cin- 
cinnati, says, “We have 
established your car door 
opener in our safety 
manual, which means 
that we will order these : kis 3 RCRA AS Ta 

cpenene = a a agit 

and m all over the ° 

AC, Another Fast Selling 

® Reasonably priced for P e Model No. 1-HB 
uantity sales, generous 

iscounts. Sales promo- Pro fit Making 

tion literature and cuts 
available. Write us to- 
day. 


Qa, $22.50, Foch KELLER power HACK SAW 


THE NOLAN COMPANY So tees addition to the Keller Power Has automatic lift on reverse stroke 
Hack Saw line is the new heavy dut and automatic stop when cut is fin- 
PT. MS B town, Ohio yY cuy P 
a ly The Minin eukian. tia Co bench model No. 1-HB. A ruggedsaw ished. Swivel vise, 45° for faster 
ormery e 9 ty ee . for fast economical cutting. Capacity set-ups. This unit also available as a 
5” x 5°. Powered by % H. P. motor. floor model. Prompt shipments. 


Write Dept. S-48 for specifications and prices. 


Ly Service Atkin PY Ca. 


2363 UNIVERSITY AVE ST PAUL 4, MINNESOTA 


Sherman Juvatlable eet DELIVERY 
“GOLD LABEL” 


The Finest Quality ¢ 
Hose Nozzle se /' tteo KEYLESS 


Ever Made 











SELF-TIGHTENING 








ee Exclusive | D & 1 L L C M U C x 4 


Leak-Proot 
“Non-Rising” 
Stem 


Construction 


Nationally advertised, the Sherman ‘‘Gold- 
Label’ Nozzle is the most extensively sold 
Hose Nozzle in the country. Patented non- 
rising stem construction assures years of 
leak-free service. Made of heavy, genuine 
bronze. Standard %” hose thread. Make 
sure to get your stock of ‘‘Gold-Label’’ 
Nozzles. Write for new Bulletin Today! 


Sh erman 


H. B. SHERMAN MFG, CO., Battle Creek, Mich. 








\WERE happy to announce that we have 

caught up with the big demand for 

these chucks and can once more, make 

prompt shipments. This will be good news 

to the thousands of shopmen who know 

from experience the big time-and-energy- 

saving advantages of the “keyless” fea- 

ture. Drilling action does the tightening 

—the heavier the load, the tighter they 

hold. There’s no drill slipping, no dam- 

aged shanks, no retightening. Yet they 

are easily released by hand. Because no 

strength is needed Ettco chucks are par- 

ticularly suited for women operators. 

When it comes to — drills tight, MADE IN 5 SIZES 
rigid and true, Ettco chucks are unsur- 

passed. When it comes to quality and oe tibng 
workmanship there are no better chucks %e"" DRILLS 
made. 


ETTCO TOOL CO. 600 Johnson Ave., Brooklyn 6, N. Y. 
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BALL 


VALLEY crinoers 


Accuracy and Performance 
Records already established 


In the 27 years that Valley Grinders have been used by 
many of the country’s largest industrials, they have estab- 
lished fine records where accuracy and_ performance 
count. These grinders are all powered by Valley Motors 
and every unit is built to a single high standard of quality. 
This means complete satisfaction in service which builds 
profitable demand for these efficient, low-cost tools. 


Valley Electric Corp. 


4221 FOREST PARK BLVD. ¢ ST. LOUIS 8, MO. 


































Recommended 
for EXTRA 


Hard Service! 


The special Mulconroy constructions 
embodied in the two items described 
below provide additional strength, 
durability and safety in a wide variety 
of applications. Their reputation for 
outstanding service recommends them 
for those unusually sough jobs. 








“DYNAMITE” 
Armored-Insulated 


STEAM HOSE 


STYLE 801. For pressures up to 150 


Ibs. Tube is special heat-resisting 
rubber compounded, reinforced with 
continuous spiral of steel wire, and 
insulated by woven asbestos lining. 
Cannot buckle or collapse. Carcass is 
extra strong combination of rubber 
and duck. Cover consists of multiple 
layers of braided wire, surrounded by 
spiral of half-round galvanized steel. 
Sizes 4” to 3”. Other styles for higher 
temperatures and pressures. 


























arkers 


FOR STRENGTH! ... FOR ACTION! 


Sell Parker Vises to all whose good will you 
value— because Parkers make good! Craftsmen 

like the quick and tenacious grip—the 360° 

swivel base, brake-type locking —the superiority 

of renewable steel jaws covering both face and 

top of the vise. Parkers are unit packaged— 

neat to stock and deliver. Parkers go to market 

through leading distributors. The Charles 

Parker Co., Meriden, Conn. 


PARKER VISES 


America’s First Vise Maker 
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STYLE 830. Flexible All-Metal Hose; 
Full-Interlocked; Asbestos Packed; 
Laced and Wire Wound. Designed to 
provide superior strength, durability 





and safety in handling steam, air, 
water, oil, chemicals, etc. Flexible 
metal tube has cover (lacing) of 


tightly braided steel or bronze wire. 
Outer half-round steel or bronze 
spiral gives additional strength and 
protection. Also available with braid- 
ed cover only (Style 829) and plain 
(Style 828). Sizes, 4” to 3”. 


MULCONROY HOSE SPECIALTIES 
include many other types for all serv- 
ices involving steam, air, water, chem- 
icals, oils, gases, etc. Send installation 
details so that we may recommend the 
proper construction and quote on 
your requirements. 





















“Mulconroy STARTS Where Others STOP!” 


MULCONROY COMPANY 
Hose Specialties Since 1857 
5329 JEFFERSON ST., PHILA. 31,PA 
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Sales to industrial plants outweigh ma- 
rine sales in the new building of Mar- 
tin & Turner, Wilmington, Calif. 


Martin & Turner 
Goes Industrial 


Another marine supply house to 
develop trade among the industrial 
plants of its area—until the industrial 
volume of sales far outstrips the ma- 
rine—is Martin & Turner, of Wil- 
mington, Calif. Seventy percent of 
the company’s business now is with in- 
dustrial concerns in the Los Angeles 
harbor area, as against 30 percent in 
marine trade. 

The firm is a corporation, and has 
just moved into a new building at 
112 No. Avalon Blvd. Russell ‘Turner 
is president, James Martin, vice-presi- 
dent, Walter Calverly, secretary and 
Edward Herndon, treasurer. Harold 
Von Rolf acts as sales manager, while 
Jack Feack is the storekeeper and 
buyer. 

The company was started in 1942. 
Presently, a stock of well over a quar- 
ter of a million dollars is carried to 
give service to customers through six 
outside salesmen and three inside tele- 
phone and counter salesmen. 


Hewitt-Robins Ine. 
Leases Warehouse in South 


As part of a continuing service pro- 
gram to its conveying machinery cus- 
tomers, Hewitt-Robins, Inc., has leased 
a warehouse at 1010 Pennsylvania 
Ave., Charleston, W. Va., to step-up 
deliveries in the industrial South, par- 
ticularly in the mining areas of Vir- 
gina, West Virginia, Kentucky, North 
and South Carolina. 

The new warehouse will stock com- 
plete mine conveyors, screen parts, 
conveyor belting, idlers and other 
items in the Robins Conveyors Di- 
vision line, ready for shipment to all 
parts of the South. 

The Charleston office of Hewitt- 
Robins, Inc., including all ficld serv- 
ice personnel, will be located at the 
above address. Joseph W. Wantling is 
manager of the Charleston area for 
Robins Conveyors Division and Nel- 
son Reinhold is manager for Hewitt 
Rubber Division. 















Safety 
BELT 
HOOKS 


Safest because: 
Hooks are rigidly 
held in accurate align- 
ment by patented steel 

binder bars before, during and 
after application, distributing ten- 
sion uniformly across the belt, 
assuring maximum traction and 
minimum wear. Patented 
binder bars lap over belt end, 
prevent fraying. Sizes for all belts. 
Cost no more than ordinary belt 
hooks. Write for circular. 


Safety Lacing Machines Apply All Makes 


SAFETY BELT-LACER CO. 


5388 N. MENARD AVE. CHICAGO 30, U. S. A. 
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SAAR 


Nationally Advertised... 
A Good Repeat item 


} 


ere are two high profit items your customers 

know about and want. They have seen these 
sealing compounds advertised and know how 
they seal pipe joints, eliminating costly leaks once 
and for all. They do not freeze the joint and are 
economical to use. 


For Waterproof Sealing 
Remind your customers of Key Sealing Com- 


pounds and pick up those extra sales and profits 
that can be yours. 


Distributors 


If you request specific information about the 
salability of Key Sealing Compounds, our reply 
will be something more than just a form letter 
and collection of circulars. 


rf 


2621 McCasland Ave., East St. Louis, Ill. 


‘KEY | 


oe 
Ow Te 
2RAPHITE PASTE 








For Oil Proof Sealing 
ai 
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A complete line from a single 
source... easier to sell ...greater 
dependability...enables you to 
give better and quicker service 
to your customer. Three reasons 
that add up to more profit for 
you. Medart's outstanding ad- 
vertising campaign in leading 
trade journals means a greater 
Medart market for you! 








No. 56-V 
V-belts and 
V- sheaves 


No. 46-G 
Gears and 
Sprockets 


All Other Power 
Transmission 
Equipment 


Not just catalogs... but informa- 
tive, helpful power transmission 
equipment guides. Minimize 
complicated engineering compu- 
tations. ..excellent for your refer- 
ence files. Write for yours today! 


¢ EDART 

















Torpedo Electric 
Hoist. Capaciti 
250-, 500- and 1000- 


Differential Hoist 


P one-half, 
and one-ton. A fast- 





ibs.; hook, bolt or setting rye 
trolley suspension. —a - r 


CONCO ENS 





MATERIALS 
HANDLING 


EQUIPMENT 


A top quality line of hoists and trolleys 
that will cut materials handling costs in 
any plant. Sell Conco units with full 
confidence of long-life and quolity per- 
formance. Conco has been a leading 


name in the materials handling equip- 
ment field ‘tor a quarter of a century 
Write for full information on this profit- 
able line. 








a 


I-Beam Trolley in Sou Gear Hoist. 
four models, plain igh speed, high 
or geared types in quality. in capaci- 
capacities from 1, ties ranging from 
through 10 tons. Yq through 20 tons. 


“a abe alii 





















Cummins line now offers twice as 
many opportunities for profits. 
The new Cummins 200 standard 
4” drill leads spectacularly in 
Price, Discounts, Performance, and 
Appearance. 

Three Cummins 14” drills are still 
the outstanding bargains in their 
field .. . Top Discounts, Priced for 
Volume Sales, Unexcelled Perform- 
ance. 

The Cummins line of drills con- 
tains at least one item attractive to 
every buyer. 


») Medel 110 — Equipped with Jacobs 
et Hex Key Chuck — List Price $18.95 
4? Model 120 — Equipped with 

\, Keyless Chuck — List Price $17.95 


. 








» ‘ “ 
















CUMMINS %” DRILL-MODEL 130 





, 


For complete de- 
tails, fill in coupon 
and mail today. 


CUMMINS PORTABLE TOOLS 
Div. of Cummins Business Machines Corp. 
4764 Ravenswood Avenue, Chicage 40, lilinois, U. $. A. MS-4 


Please send me additional details on: 
C Cummins 2°" Drill 


(C0 Cummins %&"" Drill 





SINCE @) 1887 








Name 

Cc 
MORE THAN GO YEARS OF ! ,u...., 
PRECISION MANUFACTURING | cy, 





Zone. State. 
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WILLEY’S NEW AXIAL 
FACE MILL 


See It At 
BOOTH 118 
Cleveland 
together with the com- 


plete line of Willey’s 
tungsten carbide tools. 





THE WILLEY AXIAL Face Mill is very suitable for normal stock 
removal operations up to 4” depth of cut. 

Excellent for finishing and straight facing operations, the WILLEY 
AXIAL Face Mill has the additional feature of being easily adapted to 
making square shoulder cuts. 

The longer runs between grinds . . . the increased production rate 
. « « the economy of the long life of the solid carbide blade .. . the 
familiar simplicity of the high speed technique in the grinding of the 
blades . . . are all embodied in THE WILLEY AXIAL Face Mill. . . 
the face mill designed for cast iron milling. 


Write for Bulletin FM 








WILLEY’S CARBIDE TOOL CO. 





1342 W. Vernor Highway Detroit 1, Michigan 











TO ADD PROFIT 
TO YOUR PRESENT Earnings 


FOLEY dict: SAW FILER 


A valuable tool for Lumber Companies—Sash and 
Door Factories—Veneer and Plywood Companies 
—Meat _Packers—Casket Companies—Furniture 

Box, Crate, Basket, and Paper 
Companies—Army, Navy, and Air Corps—Saw 
Manufacturers — Foundries — Publishers and 
Printers—in fact almost anywhere saws are used. 















The Foley Automatic Saw Filer is the ONE 
machine that files hand saws, band saws, < and 
cross-cut circular saws and also joints uneven 
teeth as it files, bringing them to an even height 
and spacing. Saws must be sharp to be efficient 
and the Foley not only keeps them sharp, but 
they run cooler and cut faster. Think of the wide 
field you can cover with this highly serviceable 
machine. The Foley is an all-season seller that 
will do business for you throughout the year. 





Convince yourself of its sales value. Write for 
folder giving the details and ask about our dis- 
tribution proposition, including 30-Day Trial Offer 
to 

your customers. SALES OPPORTUNITY 


This equipment has added sales 
FOLEY bA value for you in giving you an op- 

e e portunity to make soles of related 
equipment such as all types of 
saws, saw setters, files, etc. 














3363 N. E. Sth St. Minneapolis 18, Minn. 
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Sell this 
amazing 
Sheet 
Lubricator e 









to every.:, 
plant that. 


wf oT 


pours babbitt 


whee du 
<18e=eGy . 
La 
Rey 4 



































You'll find prospects galore for this 
easy-to-sell device that makes bab- 
bitt bearings last longer . . . and 
every initial sale builds follow-up 
orders for you. Used for over 40 
years by men who know their bab- 
bitt. 

This is the Randall Graphite 
Sheet Lubricator . . . cones of lubri- 
cating graphite on a bronze wire 
screen. Trim it to size, wrap it 
‘round the shaft, pour babbitt in the 
usual way. You get a stronger, 
self-lubricating bearing that runs 
far longer than ordinary babbitt . . . 
and cuts oil consumption as much 
as 90 per cent! 


Complete line of 
double-lubricated 
pillow blocks, too. 


Only Randall Pillow Blocks have 
the double oil-graphite lubrication 
that assures quiet, dependable serv- 
ice under the severest operating con- 
ditions. 


The Stream- 
liner.» + One 
Piece Steel 
Housing Single 
or double oil 
reservoir “ee 







mounts in any 
position, 


Randall Graphite 


Bearings, Inc. 


609 W. Lake Street Dept. 436, 
CHICAGO 6, ILL 
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ELECTRIC 


HI-LIFT 
HOISTS 


SAVE EXPENSIVE 
SET-UP TIME 


Machine time—only the time 
in which the machine is actually 
producing—is dependent 
upon set-up time. Northern 
Hi-Lift Hoists are at least as 
important as good cutting 
tools, jigs and fixtures, —be- 
cause they can help reduce 
set-up time. 


Capacities range from 500 
Ibs. to 15 tons. Hi-Lift design 
permits use in low headroom 
locations, —or adds 12” to 
36” to the effective height of 
your building. 


=a . 
eoeeennayT OUR REQUEST ‘, 
‘ Let us SEN 
ists — Trove toting 
other 


vipment. 
. oe esoseee? 


‘ 
‘ 
s 
.y 
‘ 


NORTHERN 
ENGINEERING WORKS 


2615 ATWATER ST 


DETROIT 7, MICHIGAN 


262 


NORTHERN 












Yes, there IS 






Something Me me 


in Screw Drivers... 





Pull out the blade of the new Vaco Reversible, turn it around, and you have a 


Phillips instead of a regular screw driver. It’s ideal for any type of work where a 


multi-purpose medium size screw driver is called for. Saves hours of time lost hunt- 


ing for tools . . . soon pays for itself. 


This feature, plus the new Vaco Amberyl slo-burning handle, is available at reason- 


able cost and without any sacrifice of Vaco quality. Amberyl handles continue to 


be break and shock proof . . . Vaco screw driver blades are of highest quality 





—, 





promoTion ITEM! 
ef 


% Size 


Ambery 
id, silver OF other color on 
gold, 


Write for information. 


chrome vanadium steel. 


173 tyres AND Sizes 





317 EAST ONTARIO ST. 
CHICAGO IT, ILLINOIS 
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FEATURE and SELL 


Rubyfluid 


Liquid and Paste 
Soldering Flux 


Rubyfluid 


eco- 


Customers prefer 
it’s fast acting, 
nomical and so easy to 
Rubyfluid thoroughly 
tions metal for a smooth, strong 
union—produces no harmful or 
objectionable odors. 

Sell this 
soldering flux for customer sat- 
and more profits to 


because 
use, 


condi- 


“tested by use” 
isfaction 
you. 
For stainless _ steel — Sell 
Ruby’s Stainless Steel Flux— 
perfected for that metal. 

FOR INFORMATION 
WRITE 


RUBY CHEMICAL CO. 
76 McDowell St., Columbus, Ohio 

















\ Rubyfluid/ 
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| MACHINE 
PRECISION 


ern 


Substantial 
Trade 
Discount 





Whereever a factory 
maintains its own tool 
and die shop, it’s a pros- 

t for one or more 

ahistrom Tap Guides. 
This machine virtually 
eliminates tap breakage 
~—saves those costly hours that are spent 
trying to pry broken taps out of dies. It 
does the work in a fraction of the time 
required for the usual method of hand 
tapping. Anyone can operate the Tap 
Guide: Simply fasten it to a post or 
bench, slip a Tap Adaptor into the 
spindle and turn the handle. Comes 
equipped with 7 Adaptors, ranging from 
8-32 to 4%”, which takes care of 95% of 
all tapping requirements. (Taps are not 
furnished) 12”x6”x14” high, k for cir- 
culars, catalog pages and _ distributor 
proposition. 


Advertised In Machine Shop Magazines 
DAHLSTROM MANUFACTURING CO. 


424 South Sixth St. ©@ Minneapolis 15, Minn. 


Dahlstrom TAP GUIDE 
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Robert C. Dunbar 


American Hoist & Derrick 
Names Dunbar As Agent 


Robert C. Dunbar has been ap- 
pointed West Coast representative for 
the Small Products Division of Amer- 
ican Hoist & Derrick Co. The prod- 
ucts covered by the division include 
“Crosby Clips”—drop forged fasteners 
for wire rope, American blocks and 
sheaves and the American handiwinch. 

Formerly, Mr. Dunbar was con- 
nected with the Steel & Tube Di- 
vision of Republic Steel and, more 
recently, engaged in sales work on the 
West Coast. He will probably make 
his headquarters in San Francisco, 


Calif. 


Zonne Separates 
Industrials From Contractors 


A radical step in connection with 
its sales department was taken recently 
by Zonne Electric Tool Co., of Los 
Angeles, Calif., when the company 
separated the industrial and mill sup- 
ply accounts from its construction 
equipment accounts—insofar as the 
contacting salesmen are concerned. As 
a result, seven salesmen now call on 
none but industrial accounts; while 
three men, soon to be augmented by 
additions to the sales force, follow only 
the construction accounts. 

The change, according to Dick 
Spangler, sales manager, has a sound 
and logical basis. Separate knowledge 
is required of tools, equipment and 
methods in the two fields, Mr. Spang- 
ler points out, and the company has 
capitalized on the fact that some sales- 
men who are inclined by nature to 
construction work are not able to func- 
tion with equal interest or proficiency 
when handling industrial accounts— 
and vice versa. 

The separation took place about 
the first of this year and already, Mr. 
Spangler reports, there has been a de- 
cided improvement in results, overall. 






ARE BUILT FOR 
YOUR PUMPING JOBS 


There is no general compromise when Vikings go in 
on the job. Correct design, size, construction, mate- 
rial, speeds, power, etc. are basic factors in furnishing 
correct equipment for any pumping job. 


See that your pump meets these requirements. Insist 
on Vikings—the pump that is built for the job from 
start to finish. It’s the standard in rotary pumps for 
over a third of a century. 


Write today for folder 475MM. It will be 
sent free by return mail. 


Viki Pump Company 
, { Tite Cedar Falls, lowa 











Pat'd. & 
Pats. Pend. 





“Hallowell” Solid Steel Collars, attractively proportioned throughout, are precision- 
machined so faces run perfectly true . . . are also highly polished al! over... yet 
they cost less than common cast iron collars. 3° bore and smaller are made from 
Solid Bar Stock and fitted with the famous “Unbrako” Knurled Point Self-Locking 
Socket Set Screw... a set screw that, once tightened, holds and stays tight to 
make sure the collar won't shift on the shaft. ‘Hallowell’ .. . a “buy word” in 
shaft collars are available in a full range of sizes for 


IMMEDIATE DELIVERY 
“Unbrako” and “Hallowell” Products are sold through Industrial Distributors. 


OVER 45 YEARS IN BUSINESS 


STANDARD PRESSED STEEL CO. 


JENKINTOWN, PENNA., BOX 519 © BRANCHES: BOSTON «+ CHICAGO + DETROIT 
INDIANAPOLIS ¢« ST. LOUIS ¢ SAN FRANCISCO 
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THE PHILIP CAREY MANUFACTURING COMPANY 


BUILDING MATERIALS Caey INDUSTRIAL PRODUCTS 


LOCKLAND, CINCINNATI 15, OHIO 


February 18, 1948 





Mr. A. M. Staehle, Publisher 
Factory Managewent and ‘jaintenance 
330 Vest 42nd Street 

New YoFk 18, New York 


Dear Mr. Staehle: 


“thout checking the records, I couldn't say 
how many years Carey has been advertising in 
"Factory" -- anyway it has been long enough 
to establish the "Factory" habit. 


It's natural, of course, that "Factory" should 
consistently be on our basic list. ‘ie make a 
lot of products for industry ... roofing, siding, 
flooring, pipe and boiler covering, asbestos 
duct, to name a few. Important prospects for 
these materials are the plant operating men who 
specify and purchase and we haven't found any 
better way of reaching them than through the 
pages of your publication. 

e 


That's why a schedule of full pages in two 
colors in Factory Management and ifaintenance 
is an important part of our 1948 advertising 





program. 
7 very truly, 
Harold D. Bates 
Advertising Manager 

HDB: reu 
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The Philip Carey Company 


advertises in FACTORY 


TO REACH THE MEN YOU WANT TO SELL 


Mr. Harold D. Bates, advertising manager for the Philip Carey Company, explains 


“We make a lot of products for industry... roofing, siding, flooring, 
pipe and boiler covering, asbestos duct, to name a few. 


‘Important prospects for these materials are the plant operating men 
who specify and purchase, and we haven't found any 
better way of reaching them than through the pages of your publication.”’ 


This long-time policy of the Carey Company is important to your selling because both the men your salesmen 
get to see and those they don't have a voice in the purchase of the lines you sell. 

Manufacturers — like Carey — who keep their products in the minds of industry's plant operating men 

cut the time, effort and money you must expend to make a sale. 


And FACTORY has more paid subscribers than any other magazine exclusively serving the 
manufacturing industries. That's why a full schedule of strong product advertisements in FACTORY is fine 
insurance for the selling job ahead, 


Examine a copy of FACTORY for yourself and see the large number of manufacturers who depend 
on FACTORY to take their product story to industry's buying influences. 

If a copy is not available to you, drop us a line... we'll be glad to 

send you a complimentary copy. 





AC'TORY 


MANAGE MENT AS Me eee te 
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VALVES ARE THE ENGINEER'S 
PREFERRED CHOICE FOR TROUBLE -FREE 
SERVICE, MINIMUM MAINTENANCE COSTS! 


LOOK AT THE ECONOMY HERE! 


Eliminate the usual additional 
union and nipple on either out- 


let or inlet end of the line! 
Double Extra Heavy 
Hot Forged Steel 
SWING CHECK VALVES 


Pipe union type, especially adapted for high temperatures 
extreme high pressure service, corrosive and acid conditions 
Designed for perfect freedom of movement, with 100% 
opening. Stainless steel flapper and assembly, forged steel 
integral seat. 


600-Ibs. Working Steam Pressure 
1500-Ibs. Oil, Water or Gas 
Tested to 4000-Ibs. NSHP 











write for your copy of Bulletin 10-A i = 


[ HOT FORGED STAINLESS || 
CATAWISSA VALVE & FITTINGS CO. | 


| STEEL STEEL 
300 mill St. - CATAWISSA, PA. |__UNIONS | 

















tL ALLOY STEEL SCREWS 


Get EXTRA strength 
on EXTRA TOUGH JOBS with 
SQUARE HEAD SET SCREWS! 


Mac-it Quality Square Head 
Set Screws have extra resist- 
ance and strength on jobs 
where they must take terrific 
punishment. No upsetting or 
mushrooming of points, no 
breaking off under the head. 
All Mac-it screws are heat- 
treated and accurately made 
with die-cut threads. What- 
ever your needs, let the 
complete Mac-it line serve 
you. Sold through recognized 
distributors from coast to 
coast and in Canada, 





STRONG. CARLISLE & HAMMOND COMPANY 


1T PARTS COMPANY 
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Sell production 
dependability 


When your prospect has a tough lift. 
ing job that's a vital link in his main- 
taining continuous production — one 
where a breakdown would be costly, 
if not ruinous —tell him about the 
‘Load-Lifter’ Electric Hoist. How he can 
depend upon the ‘Load Lifter’ to lift 
loads within its capacities many times 
every hour in the day—and his 
swing shift, too—every day in the 


year. 


Should he ask how such perform- 
ance is possible, your answer lies in 
pointing out the many special built-in 
features of the ‘Load-Lifter’ that as- 
sure dependable service all the time. 
Other selling facts are the low-operat- 
ing costs of ‘Load Lifter’ Hoists, mini- 
mum upkeep, adaptability to any 
difficult installation, wide range of 
lifting capacities —from 500 te 
40,000 ibs. — safety features that 
protect the operator and the load. 


You might show him all the instal- 
lation photos of ‘Load Lifter’ Hoists 
in Catalog 215 to give him a better 


idea of the universal use of this hoist. 


We'll be glad to send you a supply 
of Catalog No. 215 if you need it. 


—_/ 


LOAD LIFTER 


sa) Hoists 


MANNING,MAX WELL & MOORE, INC. 
MUSKEGON, MICHIGAN 
Builders of 'Shaw-Box' Cranes, ‘Budgit’ and 
‘Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves and 
‘American’ industrial instruments, 
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CONVENTIONS 


{ome 29th Annual Meeting of the A.E.D. held in 
Chicago during mid-February was an interesting 
experience for me. A.E.D., of course, means Asso- 
ciated Equipment Distributors. Why I found it such 
an interesting experience is because it doesn’t seem to 
matter what kind of equipment and supplies a dis- 
tributor handles—the problems of the business are very 
much the same. 


Tuesday morning, the 17th, I attended the “Dis- 
tributors’ Town Meeting Panel” session. The program 
said, “Problems that will vitally affect the future of 
your business. If you have anything on your mind, this 
is the time and place to say it.” 

Brother, they said it! And, what did they talk 
about?, cash discounts, inventory control, service poli- 
cies, developing and holding personnel, and—hold your 
hat—Manufacturers District Representatives. 


There was all the seriousness you would expect when 
discussing every problem except one, “M,D.R.’s.” Evi- 
dently any discussion of manufacturer-salesmen has 
moved into the semi-comedy class because some of the 
stories told about their actions are beyond belief. Cer- 
tainly, that was true at this meeting. 

Just the same, there is every indication of weakness 


in some manufacturers’ selection and training of sales | 
representatives contacting the distributors. It is no ™ 
secret that a lot can be done to improve the caliber of © 
M.D.R.’s contacting industrial distributors. The Con- 
struction Equipment Distributors made no bones of 
the fact that the situation is serious in their industry. 7 
While not as serious in our field it does need some 

teal attention. 


You are probably tired of hearing me harp on the © 
subject, but, I am still insisting that “sales training” is © 
a two-way street. Better selling by distributor organ- © 
izations is very important. It is no less important © 
among manufacturers. Actually, the manufacturers’ | 
sales organizations should be an example of selling © 
acumen. Too often, this is not the case, as all of us = 
know. 


HIS “Distributor Town Meeting Panel” idea was 4 

inspiring. It was remarkably well-handled! More 
important the individual leader, of the particular sub- 
ject on the agenda, did a fine job of presenting his sub- | 
ject. In every case, it was a short, to-the-point presen- 
tation. No fanfare or speech. Just a clean, factual } 
report. Questions from the floor were kept strictly on 
the point of issue and it was a surprising, as well as a 
refreshing, experience to witness the clarification of | 
issues that resulted from the question period. 


It should be stated that the A.E.D. Convention is a 
distributor affair. Manufacturers are invited guests. © 
Meetings where manufacturers join with distributors ~ 
are, for the most part, luncheon affairs with speakers, 
however, chosen by the distributors. 

While I did not attend all the meetings, I was 
impressed with the ground that was covered where I 
did. From press releases, covering other meetings, it 
was evident that the same tempo of action was fol- 
lowed. 


I came away from the A.E.D. Convention feeling 
that the distributors’ problems in that field had 
received a thorough hearing. Maybe you would call it 
an overhauling, but at any rate, those in attendance 
must have felt that the time given, to attend, had been 
profitably spent and that they could go back to their 
respective jobs feeling they were a step nearer the solu- 
tion of many problems. 


ARCH MORRIS 
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Precision-Made 
by the World’s 
Greatest Toolmakers 


Designed for better, faster 

cutting on horizontal band saw 

machines such as Wells, Johnson, 

Kalamazoo, etc., and on all vertical 
cut-off machines. 


Precision-made by STARRETT for longer 
blade life, more accurate cutting at closer 
tolerances. Eliminates stripping of teeth. 








STARRETT Wavy Set Band Saws have proved so 

* satisfactory in service that the following sizes have been 

o2 S) added to the standard list: 14”, ten and fourteen teeth; 

4 ; 54”, ten and fourteen teeth; 34”, ten, twelve and fourteen 
* teeth; 1”, ten teeth. 





y se AVAILABLE FOR S T AR 8 + T T 


IMMEDIATE SHIPMENT eight Gian, saute ites 


Sell Starrett Wavy Set Band Saws STEEL TAPES © GROUND FLAT STOCK 


for greater volume and profit. It HACKSAWS © BAND SAWS FOR CUTTING 


mplete stock. Order 
ete cy METAL, WOOD, PLASTICS 
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Greatest Toolmakers 
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cutting on horizontal band saw 

machines such as Wells, Johnson, 
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cut-off machines. 
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material handling we | WricHT also offers 


QS a quality line of 
overhead traveling 


It’s the new WRIGHT Speedway crands'@ad 
Electric Hoist. Sturdy, fast, ; chain hoists 
dependable, easy-operating, long-lasting. When a 
you sell a Speedway you sell a hoist with many 
easily demonstrated advantages. Here are a few: 
@ Cable drum grooved to prevent damage to 
cable due to “piling” 


© Swaged fittings on Tru-Lay preformed wire 
rope guaranteed to hold beyond 100 per cent 
breaking strength of the rope 


@ Motors interchangeable as to capacity or speed 
—or both 


e@ Push button control with messenger chain to 
take load off cable when used as tow line 
with trolley mounting 


e@ Gears heat-trected and hardened for longer 
life and smoother operation. 


. and many other features. From 250 to 2000 
pounds capacities. 


If you don’t have folder DH-i250 available, 
write us today at York, Pa. 


‘ ¢o York, Pa., Chicago, Denver, Los Angeles, San Francisco, Portland, 
(_ New York, Bridgeport, Conn. 
é 
. 


Se. WRIGHT HOIST DIVISION 
AMERICAN. CHAIN & CABLE 


at 2 aa In Business for Your Safety 








